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The HHapflower Compact 


Two of the most momentous events in the history of the world 
occurred on Nov. 11.. These two events took place two hundred 
ss ninety-eight years apart, one on American and the 
Armistice other on European soil, but both were of infinite 
Day significance to Americans of the present and of 
future generations. It is hardly likely that any- 
body has forgotten Armistice Day, Nov. 11, 1918; but it may be 
that few remember that on the same day nearly three hundred years 
before, The Mayflower Compact was signed by the Pilgrims in The 
Mayflower just before going ashore at Plymouth Rock to found “ye 
first colonie in the Northerne parts of Virginia.” 
| Armistice Day throughout the world was a day of rejoicing, and 
the wild celebration in the United States, particularly in the larger 
| cities, left impressions upon those who participated in or witnessed 
|| it that they will not soon if ever forget. Also annual observance is 
designed to keep its significance fresh in the minds of all. The 
Mayflower Compact, however, though a solemn [Turn to page 57 | 
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SIGNING OF “THE MAYFLOWER COMPACT” 


SINGLE COPY 25 CENTS 


“T( 2 ve name of God, Amen. We whose 
names are underwritten, *** habeing 
undertaken, for pe glorie of God, and ad- 
bancemente of pe Christian faith, and honour 
of our king & countrie, a bopage to plant pe 
first colonie in pe Northerne parts of Wir- 
ginia, doe bp these presents solemnly & 
mutualp in pe presence of God, and one of 
another, covenant & combine our selves 
togeather into a civill bodp politick, for our 
better ordering & preservation & furtherance 
of pe ends aforesaid; and bp bertue hearof to 
enacte, constitute, and frame such just & 
equall lawes, ordinances, acts, constitutions, 
& offices, from time to time, as shall be 
thought most meete & convenient for pe gen- 
erall good of pe Colonie, unto which we 
promise all due submission and obedience. 
In witnes whereof we habe hereunder sub- 
scribed our names at Cap-Codd pe 11. of 
November, *** Ano: Bom. 1620.”’ 
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“Pelican” California White Pine Common Boards are famous. Try a car. a 
It is properly manufactured and seasoned. 
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“Everlasting” flooring. Every machine is equipped 385 Pages, 6x9 ins., 98 Figures, 111 Statistical Tables 
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UMBER AND ITS USES, by R. S. Kellogg has 
had perhaps the widest sale of any book of the 
kind ever published. 


thickness, tongue and groove. Continuous inspect- ie 
ion insures exact, unvarying uniformity- 


: The third edition, revised to date by Franklin H. 
Nichols x Cox Smith, printed from new type and attractively bound 
Lumber Co. is even more valuable than heretofore to every 
; ee manufacturer and distributor of lumber, and all con- 

Grand Rapids, Michigan | 


cerned with specifications for lumber, timber and 


“Center of Fine Woodworking” other uses. 
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Enforcing Use of Good Shingles and Lumber 


UCH OF THE caustic criticism of shingles per se would be 
more properly directed against poor shingles. When the 
zealous fire protectionist berates shingle roofs he includes 

them all; whereas, he ought only to include thin, flat grained dried- 
to-death shingles. Thick, edge grain, properly dried shingles do 
not deserve and should not be subjected to the same sort of criticism. 

Awhile ago Minneapolis was threatened with an anti-shingle 
ordinance. The lumbermen protested and as a result a modified 
ordinance was enacted, one that permits the use of good wood 
shingles. Then the building inspector said poor shingles were being 
used. The lumbermen again came to the rescue of good shingles 
by promising to help the inspector to enforce the ordinance. They 
Suggested a charge of $1 for each permit, which would pay the 
cost of inspection. Presumably, also they will try to prevent the 
sale of poor wood shingles in Minneapolis. 

Lately the writer of this article drove through a Chicago suburb 
where numerous wood houses recently have been erected along 


the main through thoroughfare. The siding on many of these 
houses has swelled up and bowed out until each piece looks like a 
section of a sphere. The siding is apparently well painted and so 
far as can be seen it was properly applied. But either the siding 
was green from the saw or it had been inadequately dried. Some- 
thing had happened to give lumber a black eye, and the exhibit can 
hardly fail to attract the attention of many passersby. 

Maker, distributer and user of lumber are concerned in its proper 
manufacture, seasoning and use, but most of all the first two, be- 
cause the user can shift to something else when wood proves unsat- 
isfactory. Paper-thin, flat grain shingles and green, warped siding 
are not the sort of testimonials to lumber’s excellence that the lum- 
ber industry is interested in handing out to the public. It’s a 
healthy symptom that the lumbermen of Minneapolis have recog- 
nized in a substantial and practical way the obligation they have to 
see that the public is supplied with material that reflects credit upon 
the lumber industry. Other cities please copy. 
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Increasing the Number of Home Owners 


SUALLY “HOME” means a detached dwelling place, with open 
U space about it for flowers, grass, fruits and vegetables. It is 
this sort of “menage” that is comprehended in the term home. 
Under the old common law the house with its adjacent out-buildings 
and garden was called a messuage, which in its origin was akin to 
the word mansion. Under modern conditions millions of persons are 
obliged to call a series of box-like cells a home, and while the modern 
flat affords a place to sleep, while it affords protection from cold and 
snow and rain, it inevitably lacks many if not most of the qualities 
that characterize the home in its proper form and situation. 

There can be.little to oppose to the assertion that the detached 
wooden house, with green lawn, shady trees, garden and orchard, 
typifies the home at its best; and in a country where land still is 
plentiful, transportation the best in the world and the people the 
most prosperous yet known, it should be practicable to furnish most 
of the population with “homes at their best.” As matters now 
stand fewer than one-fourth of the people of the United States own 
their homes, while by far the majority of them ought to do so. 

It will hardly be argued that there is lack of a desire to own 
homes, that there is lack of materials for the building of homes or 
that there is in the country as a whole lack of money to buy the 
materials and pay for the labor of building them. Few persons 
really prefer to live in either flats or rented houses. Nobody likes 
to be subject to the whims of a landlord, and most persons are suffi- 
ciently civilized and stable in their habits to prefer a fixed domicile. 
Even those who spend many hours of each day in the auto or the 
movie ‘like a place to alight when the show is over and the gas 
burned up. That is to say there is in every normal, and in most 
subnormal! and abnormal persons even, a desire for a home though 
it may be latent and awaiting the vitalizing touch of an enterprising 
retail lumberman to arouse it into vigorous desire. 

Folks have been known in recent months to buy flats in so called 
coéperative apartment buildings deluded with the notion that they 
were thereby acquiring homes. This does not mean that they prefer 
flats to houses; it only means that somebody has made capital out 
of their desire for homes of their own and has persuaded them that 
in buying flats they were getting homes. Whenever a transaction 
of this kind takes place it simply illustrates the fact that almost 
anything in the shape of a home can be sold by a real salesman. 
It suggests also that with fewer than twenty-five percent of the 
people living in their own homes there is a rich field for salesman- 
ship in the lumber industry. Herbert Hoover told building and 
loan people at Columbus recently that by 1930 America should be 
able to show more than one-half of her people living in their own 
homes. That’s a fine record to try for, and it is to be hoped that 
lumbermen will do their part to make it. 





Borer Menaces Corn Belt Prosperity 


NDIAN CORN, maize, or in common parlance, just plain corn, 
has been so nearly immune to insect attack that corn belt people 
have become accustomed to look upon it as the surest of Amer- 

ican crops. It will be hard, therefore, for corn farmers and business 
men of the corn belt to visualize the destruction wrought by the 
European corn borer in its westward march across the United 
States. This borer, which wipes out corn as the weevil wipes out 
cotton, has thus far quite successfully defied all attempts to check 
its onward movement or limit its ravages. 

Latest reports indicate that the borer has got as far west as 
southern Michigan and northern Indiana, while in southern Canada 
it has inflicted enormous injury, making corn growing in some sec- 
tions out of the question. Federal and State agencies have com- 
bined in studying the life history and habits of the borer with a view 
to devising methods of control, but nothing so far done has served 
to stop the movement of the insect westward. In fact it appears 
to be accepted as a foregone conclusion that eventually the entire 
corn belt will be subjected to the conquest of this foreign pest, which 
is understood to have been imported in shipments of broom corn 
less than a decade ago. 

When as in this case the country’s major farm crop is threatened, 
the entire population’ must be vitally interested in adopting and 
enforcing measures of control as fast as they are devised. Not only 
so, but every citizen must admit the necessity of providing unstint- 
edly of money and men to promote study and adoption of means of 
checking the insect’s ravages and slowing down if not stopping its 
migration. Eventually, it is likely that drastic measures will be 
proposed over considerable territory to prevent the transporting 
of the insect. Already in some sections roads have been patrolled 
with this end in view. Farmers may have to alter their methods 
of farming. In particular “hogging-down” of corn is said to afford 
especially favorable conditions for the propagation of the borer. 


Shredding of fodder, burning of refuse of corn fields and deep plow- 
ing have been proposed. 

Farmers doubtless are aware of the danger that threatens their 
corn crop in the early future, but there is danger that the average 
citizen who concerns himself little with farming and with farmers’ 
problems may remain indifferent to the situation unless special 
efforts are made to inform him. Lumbermen in the corn belt will 
be quick to realize the danger that threatens the prosperity of their 
communities, and when the time comes to enlist their aid in fighting 
the borer they ought to be a host of themselves. It is to be hoped 
that measures soon will be devised that shall prove as effective in 
fighting the European corn borer as those used against the Hessian 
fly and the chinch bug. 


Simple Solution of “Mark Up” Problem 


HE EASE AND facility with which certain of the religious 
and uplift journals of the day settle offhand, in their columns, 
some of the most momentous questions of economics arouse our 

wonder and admiration. For example, this from a recent issue of 
the Christian Century: 


Strange things happen in Texas. We made this sage obser- 
vation three or four weeks ago. We repeat it now. Consider, 
for instance, the “God’s Mercy Store” of Waller, in that com- 
monwealth. According to the account in the Christian Science 
Monitor, this store is conducted on a basis which our old 
friend, the hard-headed business man, can only designate as 
insane. Yet it makes money! The proprietor is A. B. Turvis. 
When merchandise comes into his store, Mr. Turvis puts it on 
display with the invoiced wholesale price marked on it. There 
is no other price. Customers are allowed to examine the goods; 
make up their minds what it is worth; and set their own re- 
tail price. About 99 percent set a retail price which gives 
Mr. Turvis what he calls a satisfactory profit. The store 
draws trade from a wide area. In fact, it has become some- 
thing of a country community center. The turnover is in- 
creasing year by year. It would be difficult to find some 
standard by which it could be judged anything but a success. 
Yet a widely quoted statistician has recently said that Amer- 
ican business now demands that, in order to make a satisfac- 
tory profit on an article costing 20 cents to manufacture, it 
be sold for a dollar! Who’s crazy? 


Lumber retailers who are worrying about determining the proper 
mark-up for their merchandise, may hail this new way of selling 
as a happy solution. Strictly speaking, however, it is not new; 
the principle of “trust in human nature” having long been used 
in various forms by shrewd merchants, with, alas! no higher mo- 
tive than the sordid one of making money. 

The Christian Century, by the way, is perhaps the ablest and 
most widely read exponent of the “advanced” school of religious 
thought. In view of its implied approval of the idea of letting 
the customer fix the price, no doubt we shall soon see upon its 
title page, in place of the conventional “$— a year” the legend, 
“Pay what you like.” Surely its readers—many of them ministers 
and all of the highest respectability—are as much to be trusted 
as the customers of the Texas merchant. 

But the closing question, “Who’s crazy?” is what intrigues us 
most. If the query must be answered, we suggest the “widely 
quoted statistician” as a possible candidate; not so much on the 
strength of his alleged statement concerning the necessary margin 
between manufacturing cost and retailing price, as in view of the 
recent asinine statement of the same (or another) “widely quoted 
statistician” concerning frame house construction in Florida. Or, 
as “alternate,” the editorial writer who argues from the premise 
that the difference between manufacturing cost and retailing price 
represents net profit! 








Restoring the Prestige of Oak for Furniture 


HE WHIMSICALITY of fashion never had a better exemplifi- 
cation than in the loss of prestige that oak furniture has suf- 
fered during recent years. If any group of the most ardent 

enthusiasts and advocates of other woods for furniture manufacture 
were asked to name, say, five cf the world’s finest furniture woods, 
every one of them could be counted on to include oak among the 
five. Oak has so long stood as the symbol for strength and perma- 


nence, and as furniture, finish and material of construction it is 
so inextricably interwoven with the finest achievements of the race, 
that if the wood had not actually suffered serious loss of prestige 
nobody would believe that it ever could do so. 

Oak is so good for so many purposes that it might be expected 
to encounter rivalry at many points, and so it has; but wherever it 
has lost ground the fault has been more due to the indifference of 
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its producers than to any lack of merit in the wood itself. Oak is 
as strong, as beautiful and as adaptable today as it was when it 
held first place with hardly a rival, and those who know and 
appreciate oak best insist that the wood never has been supplanted 
by a better. 

Producers of oak finally have discovered why their wood has 
suffered from neglect, and it is believed they have discovered also a 
means of restoring it to the public favor. Oak has been ignored by 
the public because the public has been ignored by the oak producers. 
While manufacturers of other woods, excellent in themselves but 
with no greater claims upon public esteem than oak, have kept their 
products in the public eye by judicious and persistent advertising, 
oak has found nobody to say a good word for it loudly enough to be 
heard and often enough to be remembered. 

As a means of putting oak where it belongs as an American 
furniture wood a group of manufacturers, through the Hardwood 
Manufacturers’ Institute, have arranged for a kind of codperative 
advertising that is believed to be unique, at least in the lumber 


industry. One of the largest furniture manufacturers of the coun- 
try, well known for the excellence of its products, has produced 
an oak dining room suite, which will be exhibited at the winter 
furniture shows and which it will illustrate in full pages in a popu- 
lar weekly. On opposite pages the oak producers will direct atten- 
tion to the furniture advertisement and at the same time make 
known the merits of oak as a furniture and finish wood. 
Announcement is made by J. H. Townshend, executive vice presi- 
dent of the Hardwood Manufacturers’ Institute, that it is the hope 
to continue this codperative advertising in many lines, getting a 
direct tieup with oak consuming industries. There is every reason 
for believing that the undertaking will prove profitable because in 
it are embodied the unity of interest and the unity of benefits that 
are necessary to win and hold financial support. The publicity can 
hardly profit the consumer without profiting the producer of oak, 
and the larger the sales of oak furniture, the stronger the hold it 
has on the public regard, the better will be the market for oak 
lumber and the more stable the demand for that excellent wood. 








Slight Seasonal Decline in Orders 
[Special telegram to AMERICAN LUMBERMAN ] 
WASHINGTON, D. C., 


Nov. 4.—Allowing for 


now represented in any of the foregoing figures 
or in the regional tabulation below. 
of these mills, representing 46 percent of the cut 


water delivery, amounting to 38,918,732 feet, of 
Which 22,603,649 feet was for domestic cargo 
delivery, and 16,315,083 feet export. 


Fourteen 


New busi- 





the discrepancy in the number of softwood mills 
reporting for last week and the week before, 
savs the National Lumber Manufacturers’ As- 
sociation, there was probably a slight seasonal 


decline in lumber orders last week. On the 
other hand, production and shipments seem to 
have held up. As compared with the same 
period last year, the industry is evidently more 
active in all three factors, inasmuch as 21 fewer 
mills reporting for the week ended Oct. 30 gave 
almost the same production, shipments and or- 
ders as 362 mills did a year ago. 

The hardwood industry seems to be about on 
a par with the softwood; allowing for fewer 
mills reporting this week, it seems that produc- 
tion, shipments and orders are about the same 
as they were last week. 

The unfilled orders of 229 southern pine and 
West Coast mills at the end of last week 
amounted to 588,762,724 feet, as against 626,- 
608,175 feet for 232 mills the previous week. 
The 123 identical southern pine mills in the 
group showed unfilled orders of 230,539,840 feet 
last week, as against 230,539,840 feet for the 
week before. For the 106 West Coast mills, the 
unfilled orders were 358,222,884 feet, as against 
396,068,335 feet for 109 mills a week earlier. 

Altogether the 341 comparable reporting soft- 
wood mills had shipments 96 percent, and or- 
ders 89 percent, of actual production. For the 
southern pine mills, these percentages were re- 
spectively 98 and 98; and for the West Coast 
mills, 89 and 80. Of the reporting mills, the 315 
with an established normal production for the 
week of 215,873,359 feet, gave actual produc 
tion 103 percent, shipments 99 percent and or- 
ders 91 percent thereof. 

The figures for last week with 341 mills re- 
porting, the week before with 366 mills report- 
ing, and the same week last year with 362 mills 
reporting, follow: Production—234,255,184 
feet, against 242,007,086 feet the week before, 
and 238,670,281 feet last year. Shipments— 
225,959,976 feet, against 235,359,277 feet the 
week before, and 228,396,138 feet last year. 
Orders—208,120,963 feet, against 232,458,180 
feet the week before and 213,260,339 feet last 
year, 

The following revised figures compare the 
softwood lumber movement of the seven regional 
associations for the first forty-three weeks of 
1926 with the same period of last year: Pro- 
duetion—10,288,910,554 feet, against 10,436,- 
506,336 feet last year. Shipments—10,490,673,- 
393 feet, against 10,326,633,843 feet. Orders— 
10,463,595,874 feet, against 10,124,459,664 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
‘omparable in respect to orders with those of 
other mills. Consequently the former are not 


of the California pine region, gave their produc- 
tion for the week as 19,911,000 feet; shipments, 
17,916,000 feet, and new business, 14,299,000 
feet. Last week’s report from 13 mills, repre- 





WILL LOWER 
CORPORATION 
INCOME TAX 


Chairman Madden, of Appropria- 
tions Committee, Forecasts 


Big Tax Reduction 


In an interview printed in the Nov. 
4 issue of the Chicago Daily News, 
Congressman Martin B. Madden, chair- 
man of the appropriations committee, 
announced that a reduction in taxes 
next year of between $300,000,000 and 
$400,000,000 will be possible, and while 
he hesitated to forecast just what taxes 
will receive the benefit of the next cut, 
he indicated that there would be a re- 
duction of the surtax and the tax on 
corporation profits. Political leaders 
assume that coming from Mr. Madden, 
who is generally referred to as the 
watchdog of the Federal Treasury, this 
is practically an official promise and 
one that is sure to be kept. In his 
statement to the Chicago Daily News, 
Mr. Madden said: “I am certain that 
another reduction can be made, and I 
will recommend it as I did the last one. 
There will be a surplus in the Treasury 
at the end of this year. It will amount 
to about $250,000,000. Next year we 
will undoubtedly be able to arrange a 
new tax cut to become effective in 1928 
on 1927 income.” 





senting 41 percent of the cut, was: Production 
—17,866,000 feet; shipments—13,874,000 feet, 
and new business—17,272,000 feet. 


The West Coast Lumbermen’s Association 
wires that new business for the 106 mills re- 
porting for the week ended Oct. 30 was 20 per- 
cent below production, and shipments were 11 
percent below production. Of all new business 
taken during the week, 43 pereent was for future 


ness by rail amounted to 45,566,591 feet, or 50 
percent of the week’s new business. Forty-two 
percent of the week’s shipments moved by water, 
umounting to 42,536,969 feet, of which 25,233,- 
544 feet moved coastwise and intereoastal, and 
17,303,425 feet export. Rail shipments totaled 
52,653,862 feet, or 52 percent of the weék’s 
shipments, and local deliveries, 6,325,659 feet. 
Unshipped domestic cargo orders totaled 139,- 
520,328 feet; foreign, 116,260,272 feet, and rail 
trade, 102,442,284 feet. 

Seasonal decreases in employment are begin- 
ning to be reported in the Pacific Northwest, 
aceording to the Four L employment service. 
Conditions, however, are favorable when com- 
pared with October of last year. Pine logging 
is getting into the winter stride, with the num- 
ber of men already at work equal to last sea- 
son’s total. Logging in the Douglas fir dis- 
tricts is about 10 percent less active than it 
was 4 year ago and shows a tendency toward 
reduced output rather than increased production. 
Sawmills in the pine districts that usually stop 
cutting lumber during the winter months are 
closing down; planing and shipping departments 
continue active. In the Douglas fir producing 
districts of Oregon and Washington sawmills 
are slightly less active than last year at this 
time. 

The Western Pine Manufacturers’ Associa- 
tion, with two fewer mills reporting, shows 
slight decreases in production and shipments, 
while new business fell off to some extent. 

The California Redwood Association reports 
a nominal inerease in production, a marked in- 
crease in shipments and new business slightly 
below that reported for the previous week. 

The Northern Pine Manufacturers’ Associa- 
tion, with one more mill reporting, shows some 
increase in production and shipments, and new 
business well in advance of that reported for 
the week earlier. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) with three fewer mills reporting, shows a 
notable decrease in production, little decrease in 
shipments and somewhat more in new business. 


The eighteen hardwood mills of the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion reported production as 1,651,000 feet; 
shipments, 4,119,000 feet, and orders, 2,267,000 
feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 100 units production as 16,537,060 
feet; shipments, 18,092,211 feet, and orders, 
18,830,672 feet. The normal production of these 
units is 17,408,000 feet. 


For the last forty-three weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 1,264,- 


(Concluded on page 61) 
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Cypress—Hardwood or Softwood ? 

We are not very familiar with southern woods, 
but the question has come up with us as to whether 
cypress from the southern States is considered as 
softwood or hardwood, and we wish that you would 
give us what information you can with reference 
to this matter.-INquiry No. 1,844. 

[This inquiry comes from a northern hardwood 
manufacturer and wholesaler. In ordinary com- 
mercial usage the term hardwood is applied to 
those trees that have broad leaves, and the term 
softwood is applied to the needle-leaf or cone 
bearing trees. Some of the wood technologists 
classify the woods as hardwoods and conifers. 
The cypress, or Taxodium distichum, the bald 
cypress of the South, which produces most of 
the cypress lumber, is a needle-leaf cone bearing 
tree. It differs, however, from most of the cone 
bearers in that it sheds its leaves annually. 

Ordinarily, southern cypress is classified as 
a softwood. Kellogg, in his book entitled ‘‘ Lum- 
ber and Its Uses,’’ says, ‘‘Cypress (Taxodiwm 
distichum) is one of the stronger and heavier 
softwoods ete.’’ Arthur Koehler, in his book 
‘‘The Properties and Uses of Wood,’’ says: 

By hardwoods are meant all native trees with 
broad leaves, such as oak, elm and basswood; by 
conifers are meant trees with needles or scale 
like leaves, such as pine, fir and cedar. The terms 
hardwoods and softwoods or conifers are not ex- 
actly correct designations for the two large classes 
of woods; for some so called softwoods are harder 
than some so called hardwoods, and some so called 
conifers do not bear cones. Other designations, 
such as porous and non-porous woods, woods from 
deciduous, and woods from evergreen trees, woods 
from broadleaf trees and woods from trees with 
needles or scale-like leaves, are also inexact, be- 
cause exceptions are found in both classes. The 
botanical terms, Angiosperms (meaning seeds en- 
closed in an ovary), for hardwoods, including palm- 
like trees, and Gymnosperms (meaning seeds not 
enclosed in an ovary), for softwoods or conifers 
are consistent but are not in common usage. 

Confusion with regard to the use of the ad- 
jectives hard and soft as applied to wood, arises 
from the fact, of course, that the commercial 
classification of woods is made without regard to 
real hardness or softness, many so called soft- 
woods being harder than some of the so called 
hardwoods.—Ep1Tor. | 


Elms, Cottonwood and Gums for Cores 


On the Query and Comment page I will be 
glad to have you give me the following informa- 
tion: Would the following woods be suitable for 
core stock on which to use walnut veneer-— 
elm, cottonwood, ash, black gum and tupelo? Also 
define and describe the difference between black 
gum and tupelo as grown in eastern North Caro- 
lina and South Carolina. 


In advising regarding the use of the above woods 
for core stock, please advise as to both the ad 
vantages and the disadvantages of using them. 
Also give a comparison of these woods for this 
purpose with red and sap gum, plain sawn. 
InQquiky No. 1,835. 

[This inquiry comes from a North Carolina 
lumberman. Elm is used for veneer, particu- 
larly for crates and baskets and for manufac- 
ture of trunks and similar purposes where the 
wood is to be covered up and not to receive a 
finish. Cottonwood enters largely into the 
manufacture of furniture, but no definite in- 
formation is at hand regarding its use as 
core wood. However, balm of Gilead, which 
is classed as cottonwood, is used for core wood. 
Ash is used probably for almost as many 
purposes as any known wood, and because it 
is much more valuable for other purposes it 
would seem that it would hardly be commonly 
used for core wood. Black gum is used by fur- 
niture manufacturers to a considerable extent, 
but the information at hand does not indicate 
precisely the purposes. Tupelo also is used in 
veneer manufacture and for backing for veneers, 
possibly in the manufacture of plywood. 

The best way to make a comparison of tupelo 
and black gum is to describe each wood. The 
wood of tupelo is light, strong, tough, fine 
grained, easily glued and comparatively cheap. 
Its cellular arrangement is complicated and 


the wood is correspondingly hard to split and 


It has been deemed impracticable to giv 
any more definite information than is cop. 
tained in the foregoing. The inquiry is pub 
lished with the hope that readers familig 
with the various woods used for cores, wil 
be able to contribute some valuable informs. 
tion of interest to this reader as well as t 
readers generally. They are invited to senj 
in any information they may have, which wil 
be forwarded to this inquirer, whose nam 
will be supplied on request.—EbIToRr. } 


work. The heart wood varies in color from 
dull gray to dull brown, while the color of 
the sapwood resembles that of ordinary pop- 
lar. After seasoning it is often hard to dis- 
tinguish hetween the sapwood of the better 
grades of tupelo and ordinary poplar. Tupelo 
is also sold under other names as ‘‘ Bay pop- 
lar,’’ and ‘‘Cireassian walnut,’’ and is used 
for making packing boxes, furniture, the backs 
of drawers, and house trim. 

The sour or black gum yields rather soft, 
light, tough, fine but irregularly grained wood, 
which is hard to split and work. It is used 
for wheel hubs, rollers, woodenware, thin lum- 
ber and for fruit crates. Lately to some 
extent it is understood that black gum has 
been used in the manufacture of flooring. 

Probably, there are no other woods formerly 
so generally despised, and so late in coming 
into the commercial market, that are so widely 
and variously used as are the gums. To say 
anything, therefore, about their prevalent uses 
at any given time is to run the risk of omitting 
numerous uses more lately developed. Per- 
haps it is not too much to say that all of 
these woods are growing in popularity and 
appreciation steadily, and as they are under- 
stood and the methods of handling them are 
improved, their use may be expected to con- 


Perpetual Retail Inventory Blanks 


Can you give us the names of publishers that 
print a perpetual inventory for a retail lumber 
yard, either in book form or a card system? 
Inquiry No. 1,845. 

[This inquiry comes from a Texas retail lum 
ber concern. The AMERICAN LUMBERMAN has 
published from time to time forms and descrip. 
tions of perpetual inventories and some of the 
published articles have been reprinted in bookle 
form. Copies of two of these reprints hav 
been sent to this inquirer, one being ‘‘ Tested 
Perpetual Inventory Systems,’’ and the other 
‘Perpetual Inventory.’’ The inquiry is pub. 
lished in order that readers who know of retail 
perpetual inventory forms may give the infor. 
mation regarding them for the benefit of this 
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C. T. Marston & Co., Hart- 
ford, Conn., are making im- 
provements on their planing 
mill property on the south 
bank of the Park River be- 
tween Front and Commerce 
streets. They have a dock 
125 feet long and 93 feet 
wide in the construction of 
which 100 piles, 35 feet long, 
and nearly 50,000 feet of 
lumber were used. They float 
their lumber from the Con- 
necticut River through the 
Commerce draw at _ high 
water. In the spring a new 
dry house 32 by 24 feet in 
dimension will be _ erected. 
The lumber will be dried by 
exhaust steam from the en- 
gine. 

* * 

Railroads have been the 
means of leveling at least 150,- 
000 acres of trees annually 
for ties of which they use 
60,000,000 each year. Fences 
are also enormous consumers 
of trees. The outrageous 
waste of timber caused by the 
felling of forests and the 
burning of the trees goes on 
at a fearful rate. From 1860 
to 1870 no less than 12,000,- 
000 acres of forests were thus 
wantonly destroyed. For fuel, 
also, vast tracts are leveled of 
their trees. It took 10,000 
acres of forests to supply Chi- 
cago with fuel in ore year, 
1871. Our annual decrease 
of forests from all these 
causes is not far from 8,000,- 
000 acres. Yet we plant only 
10,000 acres of new forests a 





year. The necessity for a 
commission of forestry and 
the need of efficient laws in 
all the States for the preserva- 
tion of our forests need no 
further argument than these 
facts. 
s 8 & 

A recent test of the relative 
strength of oak and Oregon 
pine made at San Francisco 
with bars each | inch square 
and 3 feet long showed that 
the pine was equal to the oak. 
Both broke under the same 
weight placed in the middle of 
each bar, 260 pounds. 


* * & 

Accounts from Virginia 
say that in almost every 
direction in Dismal Swamp 


and its environs fires, which 
originated almost a month ago 
due to drouth, are burning 
with devouring rapidity and 
valuable timber lands are a 
prey to the flames. 

. = @ 

Many prominent pine land 
owners are investigating the 
pineries of the southern States 
with a view to an investment 
of capital. There is no ques- 
tion of the decided value of 


large quantities of timber 
lands in the South that 
have for years been con- 


sidered of little or no value. 
Yellow pine can not supply 
the place of white pine, yet for 
some purposes it is superior— 
as flooring, for instance—and 
its general introduction for 
the use it is particularly 
adapted for will relieve some- 





what the present great de- 
mand for white pine and thus 
assist in preserving the pin- 
eries of the Lake States fora 
term of years longer. 

s 8 *# 


A great forest fire has been 
raging in the vicinity of Hat- 
field, Mass., for a week past, 
but is now under control. 
About 600 acres of timber 
have been burned over, the 
loss being about $20,000. 


+ * + 


The western lumber mar 
ket, we regret to observe, is 
thoroughly glutted, nor does 
there appear to be any pros 
pect of a speedy improve- 
ment in the trade. The 
amount of lumber now on 
stock in Chicago is 27,000,000 
feet in excess of the stock held 
there at the corresponding 
period last year—a_ sufficient 
quantity to meet all the de 
mands of next year unless 
there should be an unlooked 
for extensive revival of busi- 
ness. It is hardly probable 
that prices anywhere will ad- 
vance materially during the 
twelve months to come. 

 - < 


P. G. Blanchard cut a large 
tree last season on Pine River, 
Michigan. It turned out 
seven | 6-foot logs, the top end 
of the top log measuring 
inches in diameter. Five logs 


out of the seven were surface 
clear, that is, free from knots. 
The tree cut 5,700 feet of 
boards. 
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is be Bookings of southern pine during the week ended Oct. 29 
amilia® were two percent below the production, which was 12.8 percent 
tora below normal. Yard demand in the middle West and East is 
as t@ naturally showing some decline at this season, while trade in 
o seni the South is still hesitant because of low cotton prices. It is 
ch wilf pelieved that much business is still to be placed this fall, but 
nam »s consumption is dependent on the weather, distributers will 
be cautious in their purchases, so as to reach the end of the 
year with small stocks. 
nks The mills are in good statistical position, sales for the first 


Southern Pine Movement Is a Little Less Active 
















ra forty-two weeks of the year having exceeded their cut by three 
stem.) percent. At the end of the corresponding period of last year, 

orders and shipments had amounted to one percent less than 
‘il lum. § the production. 
= Some of the smaller mills show impatience with any decline 
of ‘be in the movement, and fail to see that hand to mouth buying 
bookle | means smaller mill sales as retail business seasonally tapers off. 
s hav— There have therefore been attempts to force the market, and 
Testel some weakness in prices. The transit line is small, however, 
3 a and quotations of larger shippers are generally unchanged. 
fo Northern Hardwoods Moving Well and Prices Firm 
of this 


The northern hardwood movement has been steady and of 
good volume all through October. There are indications, how- 
ever, that sales may be expected to show some tapering off. 
26 |f While call from the automobile factories has been good so far, 

many of them are curtailing their schedules. Activity in the 

furniture industry, however, is maintained, and for the time 

being that is a more promising field. Sales of building items 

appear to be holding up well for the season, a good movement 
to flooring and millwork plants being noted. 

Production has continued rather small for the last few 





at de- — months, both shipments and orders being well in excess of it. 
id thus | The supply of dry stock will therefore be limited during the 
S poy winter. According to the Oct. 1 reports of identical mills, 


stocks were about six percent more than those held at the cor- 
responding date of 1925. Holdings of the three lowest grades 
had been reduced from 82.1 to 69.4 million feet, while those of 


b . . 
f Hat the higher grades had increased from 56.8 to 78.8 million feet. 
« past, § Disposal of low grades has always been the problem, and the 
—_ changes put mill stocks in very good condition. 
ge 2 Continued firmness of prices is reported. 
0. Shortleaf Pines Less Active; Mill Stocks Are Low 
+ mar North Carolina pine demand is less active than it was dur- 
~~ * | ing the first two weeks of October. Quotations had been too 
4 om low, and when advances were made on western woods the 
prove f Carolina mills marked up their figures. But at this season 


The — the movement in the East naturally tapers off, and competition 








- 000 of the western woods is somewhat more severe. The southern 
“ke held States are hardly taking as much as they were expected to, 
onding | *S buying has been discouraged by the drop in cotton prices. 
ficient § Items such as flooring have been selling better than boards 
he de § and dimension. Box grades move fairly well, but are bought 
— oly for current needs. Mill stocks are generally low, and 
f busi § “ter will curtail output, so that prices are rather firm. 

obable F Georgia roofer sales are below expectations. Florida yards 
vill ad § lave fair stocks and winter consumption has hardly started 
ng the F vet, Southern buyers are holding off pending stabilization 
; ofthe cotton market. Competition in the East is quite severe. 
ae Cooler weather has stimulated production, and with stock ac- 
River, | ‘Wulation quotations have weakened to $18.50 for 6-inch, 
i out § ‘tough some recent sales have been made at $19.50. 

op end Arkansas soft pine is in somewhat less demand by retail 
ing 2 yards, and their purchases are mostly of mixed cars of boards 
v* face | “4 dimension and not much shed stock. Railroads are taking 
knots. 

feet of 











little, but factory trade is considered good. Mill stocks are 
low and short of many items, while small mill output is 
declining, so that prices have held to recent levels. 


Southern Hardwood Orders Continue in Excess of Cut 


Salés of southern hardwoods keep well ahead of both ship- 
ments and production.. During the week ended Oct. 30, out- 
put was only five percent below normal, and bookings were 
twelve percent above actual production. 

The principal domestic demand appears to come from the 
furniture makers, as there has been some recent slowing down 
in purchasing by the automobile plants. Prospects are that 
there will be continued good business with the furniture peo- 
ple. Building trade interests continue to take fair amounts, 
but some slackening off is noted, especially in the call for oak 
flooring, probably due to the hesitation caused by the fall of 
cotton prices in the South. 

Demand for shipments overseas before the first of the year 
is brisk, but higher ocean rates will then be effective. It would 
appear that this movement will do a lot to tide the market 
over the winter months. 

There are rumors that volume has been maintained at some 
expense to quotations, concessions being granted, although the 
list as a whole retains much of its firmness. 


Bookings of Coast Mills Show Marked Falling Off 


A sharp falling off in demand for fir is shown in wire re- 
ports, bookings for the week ended Oct. 30 being 20 percent 
less than the production. Sales have, therefore, continued 
below output since the latter part of September. Bookings for 
the first forty-two weeks of the year have, however, exceeded 
the production by 2 pereent, and Oct. 1 stocks of all items 
except flooring showed heavy reduction. 

The largest decline was in domestic cargo shipments. The 
advance in intercoastal rates to the Atlantic seaboard turned 
a good deal of lumber to the California market, and that is 
probably less receptive, though retail business is good. On the 
Atlantic coast there is a reduction in consumption because of 
the nearness of winter weather; buyers have no urgent needs 
and efforts to stock them up must be through concessions. Mid- 
dle West rail trade has held its own better than any other 
division of the fir market. 

Early ending of the British coal strike, which is predicted, 
would mean lower water rates, and encourage restocking on 
the Atlantic coast. Insofar as prices have not advanced in 
accord with the mark-up in logs, they have declined, and cur- 
tailment might be preferred to any further reductions. 


Cypress Trade Only Fair; Redwood Sales Exceed Cut 


Call for cypress appears to be tapering off, retail yards 
reducing their purchases as they approach the winter season. 
There is, however, a fair amount moving to country yards in 
the middle West, and it is reported that Florida yards have 
begun to replenish their stocks. In many parts of the South, 
buying is still hesitant because of the drop in cotton. In the 
eastern States, yard purchases are of small volume, but it is 
reported that industrial consumers are stocking up. Mill 
stocks are probably heavier, and for that reason there is an 
ample supply in good shipping condition. Prices have not 
changed much, but it is believed concessions are being given. 

Redwood trade has been excellent during the last couple of 
weeks. While production is only slightly below normal, book- 
ings have been running about twenty percent ahead of it. For- 
eign business is improved, and eastern business is also a good 
deal heavier than it has been lately. Consumption by the 
southern part of California is steady in volume, and the north- 
ern section is taking more, Unfilled orders are close to normal, 
and quotations are at least firm. 


Lumber Statistics A ppear on Pages 58 to 60; Market Prices and Reports on Pages 93 to 102 
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In the Realm of Building 


Praises Work of Building and Loan 

CoLumBus, On10, Nov. 2.—Praising the work 
of building and loan associations throughout 
the nation, Secretary of Commerce Herbert 
Hoover declared that there was no greater sin- 
gle force tending to stabilize American institu- 
tions than home owning by a great majority of 
the citizens. This statement was made be- 
fore the ‘‘Billion Dollar’’ convention of the 
Ohio League of Building & Loan Associations 
held in Columbus recently. 

It would be impossible to pay too high tribute 
to an effort which in your State is resulting in 
nearly one quarter of your families owning their 
own homes, Mr. Hoover said. With a record such 
as you have behind you, it is the outstanding State 
in the Union in the promotion and construction 
of homes. The ideal of American civilization 
would be a nation housed in detached homes, in 
open spaces, and that ideal has been brought much 
more nearly possible through the efforts of the 
building and loan associations of your State. You 
are, in fact, the greatest agency in the promotion 
of home ownership in our country. You all know 
that our national percentage of home ownership 
slipped back between the censuses of 1910 and 1920. 
It is my impression that it has been increasing 
since the census of 1920, and by 1930 we should 
be able to show more than one-half of the Ameri- 
can people housed in their own homes, and that 
will be a standard heretofore unequaled in the 
world. 

More than 1,000 persons attended the con- 
vention, which took up for discussion all phases 
of the building and loan movement. Hon. Nich- 
olas Longworth, speaker of the House of Repre- 
sentatives, also addressed the meeting. 

Officers elected for the coming year were: J. 
B. Wilberding, Cleveland, president; Paul P. 
O’Brien, Dayton, and Otto A. Pilcher, Mc- 
Arthur, vice presidents; James A. Devine, Co- 
lumbus, secretary, and Charles J. Parrish, Ham- 
ilton, treasurer. 


Benefits of Using Short Lengths 


WASHINGTON, D. C., Nov. 2.—The cost of con- 
struction, particularly of small dwelling houses 
and farm buildings, can be materially reduced; 
while at the same time an increased utilization 
of our timber resources of from 12 to 20 per- 
cent would result from an extension of the use 
of short-length lumber. 

This is the conclusion reached by the con- 
struction sub-committee of the National Com- 
mittee on Wood Utilization, of which Secretary 
of Commerce Hoover is chairman, with Col. 
William B. Greeley, chief of the forest service, 
as vice chairman. 

In an elaborate report addressed to Secretary 
Hoover the committee points out that while 20 
percent of the lumber used in the average Amer- 
ican home is short-length, that is, less than 8 
feet, only about 1% percent is purchased as such 
at the present time. 

In other words, it is the practice of builders 
to order lumber in long lengths, of 8 feet or 
more, and cut it as it may be needed for short 
lengths. The result is declared to have been 
loss of both money and material by using the 
long lengths when short lengths would serve the 
same purpose. 

These short lengths, according to the report, 
are sold at the mill at from 15 to 35 percent less 
than long lengths of the same quality. If build- 
ers would specify the shorter lengths in their 
bills of material, says John 8. Foley, chairman 
of the construction sub-committee, the result 
would be a more complete utilization of the en- 
tire product of the sawmill and an ultimate 
reduction in the cost of frame construction to 
the consumer. 

Discussing the report, Dudley F. Holtman, 
assistant director of the national committee, 
who has been in direct charge of this work, said: 

There is no doubt, and in my opinion the report 
proves, that any extended use of these short lengths 
wherever practicable will greatly lessen the drain 
on our timber resources and will effect an impor- 
tant saving in the cost of construction to the 
consumer. The production of softwood lumber 
in the United States was 37,500,000,000 feet in 


1925. This production can be very materially in- 
creased without requiring any additional raw 
material and without any additional cutting in the 
forests if home builders as well as their architects 
and contractors can be persuaded to specify in their 
bills of material the short lengths which may be 
required instead of specifying long lengths and 
cutting them into short lengths. 


At the present time short lengths are not pur- 
chased to any large degree. The result is that 
a large quantity of short length lumber of the best 
quality is left at the sawmills, a small percentage 
of which is marketed at a low price while the 
balance usually is not utilized. 

By specifying and using this short length lumber 
wherever practicable, the present production of 
long length lumber will go much farther and the 
net result will be a definite reduction in the cost 


of the lumber which goes into the average American 
home. 

The committee is of the opinion that thousands. 
of potential home builders could be persuaded to 
build if a saving of even only a few hundred dol- 
lars is pointed out to them. This question of short 
lengths is one of the most important factors in thig 
economy move, according to Axel H. Oxholm, direc. 
tor of the committee. The sub-committee on con- 
struction is one of a number of committees set up. 
by the National Committee on Wood Utilization, 
which has for its purpose the perpetuation of the 
timber resources of the United States through a 
maximum utilization of all wood from the time 
it leaves the forest until it becomes the finishe@ 
product. The consumer will be benefited by such 
utilization because it will insure a more even dis- 
tribution of costs on all items produced. 

The aim of the committee, according to Secre 
tary Hoover, who is chairman, is to make America 
the equal of any other country in the development 
of improved wood utilization and to provide forest 
resources to meet the needs of the United States 
for all time to come. 

Other sub-committees will report to the nationah 


American Lumberman House 


Plan No. 139 


This attractive little ‘‘ bungalow cottage’’ is cleverly designed to present a rather 
imposing front for so small a house, without destroying the balance so essential to 


a good design. 


This is accomplished, in large measure, 


by extending the front porch several feet 


beyond the side wall of the house, though in this scheme of attaining width, the dou- 





ble gable in front and the slight bay window extension on the side also play their 
parts. The porch itself is very well designed and attractive. 

The interior arrangement is somewhat of a departure from the conventional bun- 
galow plan, in that instead of extending the living room across the front of the 
house, this space is divided between a living room, 14 feet 9 inches by 14 feet 6 
inches, and a front bedroom 11 feet 3 inches by 


12 feet 3 inches. 


ventilation. 


The rear bedroom, on the same side, is of like 
dimensions, and each is equipped with a good 
Between the bedrooms is a bath- 
room 8 feet by 6 feet, and a hallway, 3 feet 6 
inches, from which access is had to two closets, 


sized closet. 


one designed for linens. 


The living room has built-in bookcases, form- 
ing a semi-partition between that room and the 
dining room. The later is 14 feet 6 inches by 12 
feet 3 inches, and has a built-in seat in the nar- 


row bay window. 


Complete set of blue-prints and bill of ma- | 
terials for this cottage will be supplied at $3.50. _ : 
The American LuMBERMAN also will be pleased r 
to furnish cuts of the cottage and floor plan, for ‘ 


advertising use, at cost of the plates. 


This sleeping room has win- 
dows on the two sides, affording excellent cross-_ --,- 
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committee in the near future on industrial use for 
short length, improved seasoning and handling of 
jumber, wood by-products, improved container con- 
struction, standardization of requirements for con- 
gumers, codrdination of pulp and lumber mills, wood 
preservation and other subjects related to the 
problem of a better utilization of timber resources. 


Fosters Proper Frame Construction 


New ORLEANS, La., Nov. 2.—A campaign to 

educate the home builders of Florida, especially 
in the Miami district, as to the advantages and 
the safety of frame houses properly constructed 
has been launched by the Southern Pine Asso- 
jation. 
“7 model demonstration home, designed to 
withstand severe storms and hurricanes, will be 
erected in Miami by a group of retail lumber- 
men, contractors, architects and builders, con- 
struction to start at once. The Southern Pine 
Association, through the dealers, will supply 
the lumber. 

In its efforts to further the best construction 
in Miami, the association has placed a personal 
contact man and publicity representative in the 
field, and will send Leo Kraemer, chief engineer 
and technical expert, Chicago, to assist the local 
group in the erection of the model house. 


The publicity will be handled by E. Mark 
Ferree, formerly of the staff of the Miami Her- 
ald. He will gather material from the recent 
storm damage for newspaper stories and articles 
furthering the use of lumber. 


Sees Blow to Poor in Wood Home Ban 


New York, Nov. 2.—Charles F. Bales, acting 
superintendent of buildings of the Borough of 
Queens, threw an unexpected and highly ex- 
plosive ‘‘bomb’’ into the ranks of the anti- 
wood fanatics who are trying to rule frame 
construction out of greater New York suburbs. 

Replying to the suggestions of Fire Commis- 
sion Dorman, who denounced the thousands of 
new frame houses in Queens as ‘‘ fire traps’’ 
and urged that the fire limits be so extended as 
to prevent further construction of wooden 
houses, Mr. Bales said, as quoted in the New 
York Times: 

This would mean that poor families, instead of 
being able to leave the congested city and move 
into the fresh air of the country, would still be 
compelled to remain in the tenements in the con- 
gested sections. 

It would also mean that much of the building 
done throughout the city would be at a standstill, 
due to the increased cost of constructing brick 
or masonry buildings, and a real estate panic 
would follow. 

Mr, Bales further said that Commissioner Dor- 
man’s characterization of some houses in Queens 
as “tinder-box shanties” would hardly be appre- 
ciated by the citizens who have built and live in 
these houses, 

“Home building conditions in Queens are iden- 
tical with and no worse than those existing in other 
boroughs of the city,” Mr. Bales continued. 

The building laws permit the use of wooden 
shingles on home structures, Mr. Bales said, and he 
added that Borough President Connolly had re- 
quested the board of aldermen to pass an ordinance 
compelling the use of fireproof shingles only for 
home roofing purposes. 


‘SRA AEaa: 


Lumbermen Help Enforce Ordinance 


MINNEAPOLIS, Minn., Nov. 2.—Local lumber- 
men are codperating with the municipal authori- 
hes in enforcement of the roof covering ordi- 
mance recently enacted by the city council. 


The passing of the ordinance followed a long 
ight in which opponents of wood shingles sought 
'o have them excluded. The ordinance, which 
"as a substitute offered by lumbermen, pro- 
+ that composition roofings must qualify as 

gtade or better and that wood shingles must 
be 5/2 edge-grain. 

The building inspector ’s department reported 

ty in enforcing the ordinance. Reports 
that there were violations, but it was diffi- 


cult to make a checkup, according to the build- 
Ing inspector, ” . 


Were 





As a result of the complaint Tom Bonner, of 


the Red Diamond Lumber Co.; Kingsley Day, 
of the South Side Lumber Co.; William H. 
Badeaux, secretary of the Northwestern Lum- 
bermen’s Association; Cliff Sawyer, of the 
Sawyer-Cleator Lumber Co.; C. W. Stark, of 
the Fred Hedstrom Lumber Co., and E, J. 
Fisher, transportation manager of the Northern 
Pine Manufacturers’ Association, met with 
James G. Houghton, city building inspector, to 
offer their assistance in enforcement of the new 
amendment to the building code. Mr. Fisher 
is the man who successfully fought the wood 
shingle opponents, and is eager now to assist in 
enforcing the ordinance which the lumbermen 
approved. A suggestion of the lumbermen 
which Mr. Houghten will lay before the council 
is that a fee of $1 be charged for each roofing 
permit granted, which would finance inspection 
of the jobs. 


Is This Real Merchandising? 
In a letter to the editor, a lumberman who is 
a constant and faithful reader of the AMERICAN 
LUMBERMAN, comments on the recent seasonal 
falling off in demand in certain sections and 
the failure of producers to recognize the futility 
of trying to induce a greater volume of business 
through price concessions. Referring to the 
seemingly wholly unnecessary spread between 
prices of fir and southern pine, he says: 





**T enclose a list of comparative prices on. 


southern pine and fir items delivered Michigan 
common points. The fir manufacturers could 
and would get their volume of business out of 
Michigan if their prices were more nearly on a 
parity with southern pine prices, and nothing 
can be gained by trying to force buying by re- 


ducing prices $2 to $5 in less than a month.’’ 
The price list is as follows: 

Comparative prices: Fir and southern pine, 
f. o. b. Michigan common points: 


Flooring— ——F ir—— Southern Pine 
Rift— 1x3 1x4 1x3 1x4 
(rr -+-$62.00 $55.00 81.00 $76.00 
Ee spears were veeee 46,00 46.00 66.0 58.00 
Flat— 
0 ee - 48.00 43.00 61.00 51.00 
“Er! shbneavace ese 43.00 40.00 55.00 48.00 
Ceiling— 
1x4 BEE. ccccce voces FM cocoe $653.00 
6x4 BRDUr. .icccs socse 38.00 owes 44.00 
Finish— Bé&btr. “C” B&btr. ‘‘C’’ 
 . ere «eoe+.-$66.00 $55.00 $62.00. $53.00 
Oe © ercasven my aS 67.00 57.00 64.00 55.00 
insknetbenssio 68.00 58.00 72.00 56.00 
2 a OP scenes -» 69.00 59.00 75.00 60.00 
MOE copcuchsiesnare 3.00 65.00 83.00 65.00 
Drop Siding— 
Re He -$49.00 $45.00 $54.00 $49.00 


No. 1 Timbers, S4S— Fir 
10x10 to 12x12—10’ to 24’..$43.75 
6x14 to 14x14—10’ to 24’.. 44.75 
6x16 to 16x16—10’ to 24’.. 45.75 
8x18 to 18x18—10’ to 24’.. 46.75 


In further comment on this list he says: 


‘¢On all items of 20 feet and longer No. 1 
dimension fir runs from $3 to $10 a thousand 
less than southern pine. In such items as 2x10 
and 2x12, 22 to 28 feet the prices on fir, which 
ean easily be furnished in any quantities, are 
ridiculously below those on southern pine.’’ 

He offers the suggestion that fir producers 
should seriously consider abolishing what is 
known as Rail B list from which varying dis- 
counts are offered and in its stead prepare a new 
list that would mean what it says and show the 
actual price of the lumber, as he believes that 
this would have a good effect on the morale of 
the salesmen and be welcomed by the buyers. 


Southern Pine 
10x10. .$48.50 
65.00 


72.00 
90.00 





GENERAL 


corresponding weeks of last year. 


under corresponding week of last year. 


wheat. 


at all. 


FUELS 


STEEL 
of 1918. 


companies are buying less. 


PRICES 


ended Oct. 20. 


year. 
instances. 


RAILROADS 


week last year. 





Business in Brief 

There is a slackening in some lines, notably steel, mail order and automobile. In- 
creased activity is noted in coal, coke, leather and shoes, jewelry and textiles. 
buying is good in the East, but has decreased in the central West 
and the South, where collections are reported as not good. 
ing activity continues to decrease, but is in greater volume than for 
Wholesale prices average higher. 
for week of Oct. 28 were 10.3 percent lower than previous week, and 2.3 percent 


Business failures for same week were 407, 
compared with 353 the previous week, and 334 in the like week of 1925. 


Dry and cooler weather is aiding drying and harvesting of corn and seeding of 
Live stock prices are lower, and grain prices were adversely affected by re- 

vised high crop estimates. 
AGRICULTURE are below those for same period last year. 
been ginned than at this period last year. 

to market is improving. On the whole agricultural situation has improved little, if 


Situation in coal mining industry continues to improve and prices have advanced. 
Export demand continues good, and is a predominating factor in the market. Stocks 
are low in East, and export orders: are being placed in central West. 
Illinois, Indiana and Kentucky mines are rushed with orders. Coke pro- 
duction is decreasing as it is more profitable to sell coal than coke it. 
Petroleum production is ahead of same period last year and price trend is downward. 


The peak of steel production and consumption for the year appears to have been 
passed. Production is decreasing and is now less than 85 percent of capacity. Earn- 
ings of Steel Corporation for third quarter of the year were $52,600,000. 
This was largest profit for any quarter period since the second quarter 
Railroad buying is equal to that of a year ago, but automobile 


Bradstreet’s food index number for week ended Oct. 28 was $3.45 compared with 
$3.45 for the previous week, and $3.68 for week ended Oct. 29, 1925. This number is 
unchanged from last week, but shows a loss of 6.2 percent from the 
like week of 1925. The Harvard wholesale commodity price index ad- 
vanced to 148 for the week ended Oct. 27, from 146.2 for the week 


Railroads continue prosperous, with loadings In excess of the same period of last 
Earnings are higher than for 1925, and dividends have been increased in some 
Pennsylvania Railroad is now paying a dividend that 
is the higest in nearly two decades. 
Oct. 23 were 1,209,043, an increase of 86,366 over corresponding 


Retail 
Build- 


Bank clearings 


Cotton prices have improved but 
Less cotton has 
Movement of grain 


Car loadings for week ended 
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Modern Merchandising Methods Foundation of Success in Lumber Retailing—- 
Texas Business Developed by Progressive Policies and Vigorous Leadership 


One of the memorable features of the 
Arkansas retail convention held at Little 
Rock last spring was an address on modern 
merchandising, made by E. P. Hunter, gen- 
eral manager, William Cameron & Co. This 
large and powerful retailing organization, 
with more than sixty branch stores scattered 
through the Southwert, has its main offices 
at Waco, Texas. It has had an interesting 
history, and the story of the men who have 
developed it, the policies they have followed 
and the problems they have met would in 
itself be a good outline of the business his- 
tory of the Southwest. But that story must 
wait for a historian more familiar with in- 
timate details. It may be said in passing, 
however, that this company with its ample 
capital, its progressive ideas and its vigor- 
ous leadership is of no little importance to 
the industry of the Southwest and of the 
country as an example of what can be ac- 
complished. It has the courage and the re- 
sources to try out new policies; and its exact 
records and its skill in analyzing these rec- 
ords make it something of a business labora- 
tory. Lumber retailers observing its work 
are able to select methods and principles 
which they themselves could hardly have 
tried out; for a concern of limited capital 
can hardly risk revolutionary ideas, since a 
wrong policy might well be disastrous. For 
quite a number of years Mr. Hunter has 
been the directing genius of this company; 
and those who have observed his work say 
that practically all of his innovations have 
been successful and have added, not only to 
the strength and profits of his own company, 
but also to the general technique of South- 
western retailing. 

In his speech, however, Mr. Hunter in- 
sisted he was not talking about experimental 
methods so much as about settled and suc- 
cessful policies. “I have come,” he said, “to 
remind you of things you already know.” 
And all of us, when we consider the matter, 
need to be reminded of those things. Reiter- 
ation is one of the useful practices of edu- 
cation. 


Basis Principles of Business 


Basic principles of business, Mr. Hunter 
said, remain much the same. They consist 
of such things as handling good materials, 
that is, those best suited to the purposes for 
which they are used; knowing costs; giving 
real values; getting an honest profit and the 
like. But these principles don’t always 
mean unchanging practices. Public needs 
change as the standard of living shifts, 
building materials are perfected, sources of 
supply change and methods of building and 
financing are improved. Since these things 
are going on all the time it must be evident 
that the dealer who is not changing his meth- 
ods to meet them is not holding his own. He 
is overlooking opportunities. One of the best 
ways to keep abreast of the times and to 
put oneself in a position to recognize the 
need for changed methods is for the dealer 
to make himself definitely a part of his com- 
munity. If he is a leader in civic enter- 


prises he will make himself a good citizen, 


help in the very important matter of de- 
veloping other good citizens and will find 
that his knowledge of his community and 
its needs and possibilities is more exact and 
intimate. 

Service is much to the front in business, 
and yet it is a more or less indefinite thing 
that can not be reduced to exact rules. It, 
too, must change with changing needs and 
understandings, shifting sources of supply 
and rising standards of living. One of the 
principles of service which the Cameron peo- 
ple follow is that the customer is always 
right. Mr. Hunter mentioned a number of 
instances of the things he has done to main- 
tain this policy. In some cases, judged by 
impersonal standards, the customer had 
been wrong. But usually it was a plain mis- 
take which the customer did not recognize. 
Most people want to do the right thing 
and will not insist upon their way unless 
they do honestly think they are right. The 








FREE PLAN BOOKS 


We have for free distribution twenty-five book- 
lets containing twenty-five beautifully colored pic- 
tures of medium and low priced homes with floor 
plans. Very latest designs. If interested please call 
at our office or mail your request and we will mail 
your copy 


WM. CAMERON & CO., Inc. 


BUILDING MATERIAL STORES 




















Architectural service has been a_ consistent 
good will and business builder for the Cameron 
company and an important factor in its service 


company spends more or less money each 
year in satisfying these people, and in Mr. 
Hunter’s opinion this is money well spent. 
It adds to the loyalty of the clients and 
builds future sales. In general, it is rather 
easy to detect wilful frauds, and no doubt 
the company knows how to deal with those 
few in the minority who are out to get some- 
thing for nothing through deliberate crook- 
edness. 

In his effort to keep abreast of the times 
Mr. Hunter has overlooked nothing. For 
instance, when his yards were deliberately 
changing their ways of making sales to 
conform with modern merchandising in gen- 
eral, he thought long about the matter of 
names. In the old days when pioneer condi- 
tions prevailed prettly largely the service 
offered by lumber yards was necessarily lim- 
ited. They were places where men did the 
buying. The articles sold consisted very 
largely of building materials by the thou- 
sand feet or the ton. The name “lumber 
yard” became associated in the public mind 
with this kind of selling. But stores where 
other articles were sold-gradually added oth- 
er kinds of service and became known as 
places where completed or nearly completed 
articles were to be had. Materials and qual- 
ity continued to be important factors, but 


they were merged in with the idea of th 
completed article in actual use. In the 
old days a woman went to a drygoods store 
bought a few yards of goods, a paper of 
buttons, some trimmings and the like anj 
made the dress herself or hired a dregs. 
maker. The store had no interest in the 
dress, its appearance, its style or its gen. 
erally satisfactory character as a garment, 
It sold the goods, and the customer 
looked elsewhere for the idea of the dregs, 
Changed merchandising gave the drygoods 
store a direct commercial interest in the 
style and satisfaction of the completed arti- 
cle; and if it still sold goods by the yard, 
that was rather incidental to the more im. 
portant and primary business of supplying 
the lady with the idea of the dress. Onc 
the idea was merchandised, the sale of goods 
followed as a matter of course. 

The same process took place in the Can. 
eron yards. The stock in trade was ex. 
panded by a great quantity of valuable 
ideas. The lady customer was considered, 
and the places of business were so built and 
arranged that she could come there and shop 
without feeling that she had gone slumming 
or had gotten into a pool room by mistake. 
A successful effort was made to produce a 
mercantile establishment that she would vis- 
it as a matter of course when she was in the 
market for a house or a bit of repair work 
or the equipment that aligned itself natur- 
ally with building. When this was done, the 
next step was to dissociate these mercantile 
establishments from the old and primitive 
ideas that clung to the words “lumber yard.” 
The natural change seemed to be in the di- 
rection of these other mercantile concerns 
which had made a similar change in selling 
policy. So the Cameron yards became build- 
ing stores. “Twelve years ago,” Mr. Hunter 
said, “there were wagon yards and lumber 
yards. The wagon yard yielded to the 
march of progress and became a garage. 
In the same way our lumber yards have be- 
come building stores. The changed name 
has helped our customers understand the 
changed service we are offering, and I sus 
pect it has helped us and our managers t# 
make our places of business really represent 
the thing we tried to express by the new 
name. Ladies come to our stores as readily 
and as naturally as they go to other stores. 
The ready patronage of ladies is not the 
only factor in the change, but it is one we 
prize and appreciate.” 


Fundamental of Lumber Selling 


Mr. Hunter then named over a number 
of things which he considers fundamental in 
the business of selling building material 
One of the first he mentioned is a cost 
By using this cost book it is possible to bal- 
ance up every day and to know the actua 
profit made that day. A sales analysis sheet 
is kept, and in this way the turnover 1s & 
curately known. Turnover is watched wi 
care in the Cameron yards; and Mr. Huntet 
is not content to know turnover on the st 
asa whole. This is better than not knowing 
it at all; but as every cost accountant knows, 
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it is possible to be badly misled by such fig- 
ures. One line will turn, say, a dozen times 
a year while another turns but once in two 
years. Lumping the figures for these two 
will be of little value. It will result in set- 
ting the price of the fast mover too high 
and of the slow mover too low. To straight- 
en this matter out Mr. Hunter has his stock 
divided into twenty-four departments. He 
has complete knowledge of each department; 


Good 
, Lumber 


for good building 


There is only one certain way 
to put up a good building and 
that is to USE GOOD LUM- 
BER. The increase in‘cost is 






















very little. The increase in 
the length and the quality of 
service réceived is very large. 


Own your own home! 


The money you save on rents each month will 
soon pay for your own home if you figure 
with us on your building problems. 


Let us show you our Home Plans and give es- 
timates. It will cost nothing now and will 
mean dollars in your pocket when you decide 
to build. 





Wm. CAMERON & CO, Inc. 


Rockdale’s Modern Lumber Store 





Advertising has a definite place in the Cameron 

merchandising plan. It is considered an impor- 

tant sales aid. The company buys newspaper 

space and considers direct advertising profitable 

if properly prepared. Novelties and billboards 
are also used 


volume of stock, sales, profits and so on. 
With this information at hand he knows 
how to buy to keep enough stuff in the yards 
to handle all the trade and yet not overdo 
the matter. More stock than is needed to 
handle the trade means an unprofitable in- 
vestment. Without this surplus he would 
sell just as much and please his customers 
just as well. 

Discounts to contractors came in for con- 
demnation. This subject has been spoken 
of in the Realm before, so it need only be 
mentioned here. As Mr. Hunter sees it, 
contractors simply figure this discount in 
when they figure prices for their customers; 
80 instead of its being a personal payment to 
contractors for their services as unofficial 
salesmen for the yard it becomes a cut rate 
to the public. It means simply that a cus- 
tomer can buy building material through a 
contractor cheaper than he can buy it for 
himself. And so far as the company’s ow- 
ing the contractors a sales commission, the 
balance is quite likely to tip the other way; 
for the Cameron people get more jobs for 
contractors than the contractors turn jobs 
to Cameron. 
_ Good plan books can and should be an 
Important feature in the architecural serv- 
le of a building material merchant. Archi- 
tectural service has been an important fac- 
‘or in the new Cameron service and has 
helped the company get away from the prim- 
itive policies of the old-time lumber yard. 

¢ early plan books made a beginning in 
the right direction, but they were not good 
tnough to justify the promises made. This 





kind of architectural service, when it was 
installed by building material dealers had to 
come into competition, so far as quality was 
concerned, with the plans of professional 
architects. To be sure there was and is 
little actual competition between architects 
and yard plan service, for most architects 
prefer not to work with small or even mod- 
erate sized houses. But the people who 
wanted yard plan service wanted it because 
the rule-of-thumb plans fixed up by carpen- 
ters and contractors were inferior in qual- 
ity. These people wanted houses designed 
with real architectural skill; and this was 
what the new service promised. The early 
books did not make good. They were little 
more than collections of carpenter designs, 
and often the floor plans would not fit the 
elevations. The finer points which custom- 
ers expect from architects, such as accurate 
fenestration, useful disposal of space, con- 
venience, artistic appearance and the like, 
were missing. Many dealers knew little 
about architecture and did not detect these 
faults until too late. Plan service has im- 
proved since that time, and now it is possi- 
ble to get collections of plans designed by 
professional skill and checked up by actual 
use in buildings; and such plans are of the 
greatest value to the trade in establishing 
modern service. 


Credit Sales Causes No Worry 


It is rather useless to get out of patience 
with the public over the purchase of motor 
cars, for many years of using motors and 
the large number in operation are sufficient 
proof that the machines have made a per- 
manent place for themselves in American 
life. As a matter of fact, dealers themselves 
are not ready to set an example of thrift by 
doing without autos. A building material 
dealer may as well take them into account 
in making his sales plans; and if he thinks 
cars are drawing off too much money from 
the construction field he can do his bit by 
selling garages. These buildings will make 
the machines last longer, and they will bring 
the dealer some compensating personal 
profit. 

So far as the increase of credit sales is 
concerned, Mr. Hunter refuses to worry over 
it. In his opinion credit sales will increase 
in volume. This seems to be the natural 
tendency of modern life. People anticipate 
their earnings more and more in order to 
have #he immediate use of those things 
which raise the standard of living. Much 
has been learned about this business, and it 
is being worked out on somewhat the same 
basis as life-expectancy tables of the insur- 
ance companies. Much is now known in a 
practical way about safe and sound antici- 
pations, and it is along this line that dealers 
must work. Plenty of people will ask for 
credit who are not entitled to it, and these 
persons must be managed. But Mr. Hunter 
refuses to worry over the fact that fewer 
cash sales and more credit sales are made. 
He expects to see this tendency increase, and 
he is prepared to handle it in a sound way. 
It is only those credit sales that are made 
in a haphazard way without carefully worked 
out terms of payment and exact dye dates 
that are dangerous. If a shiftless man is 
given open-handed credit on the hazy agree- 
ment that he will pay sometime, he will 
think little about the business of paying up. 
That is an unwelcome subject which he will 
conveniently forget. But if terms of pay- 
ment are exact he will meet them; or if he 
can not, that fact will appear before he gets 
the goods. The habit of agreeing to “pay 
in the fall” or “when the crop is sold” is 


bad business. It may be a late fall, or the 
current crop may fail or not be sold for a 
year. In such a case the dealer has little 
leverage with which to bring the delinquent 
to book. But with exact due dates or with 
loans made through the building and loan 
or a finance corporation, these matters be- 
come deeply enough impressed upon the buy- 
er so that it does not occur to him that he 
can slide along without an effort at pay- 
ment. 


Suggested Selling Practised 


All Cameron stores keep prospect books, 
and into these books go all the items which 
come to the notice of the local agent. All 
the force keeps an eye out for painting and 
repair jobs, and these are noted down and 
followed up. Then, too, every customer is 
considered a prospect for further sales. For 
instance, a record of all paint sales is kept 
and is sent to the general office. This record 
includes the name of the buyer, the kind and 
quantity of paint sold, the weather condi- 
tions at the time of application, the name 
of the painter and so on. This is useful in 
the event of complaints; and if there are 
no complaints, at the end of three years this 
person is assumed to be in the market for 
repainting. Letters are sent him reminding 
him of the former transaction and suggest- 
ing that repainting is the best protection 
for the building and the best assurance that 
it will give long service. Two years after 
prepared roofing is sold a letter is sent the 
buyer telling him that a protective coat of 
asphalt paint is needed to keep the roof in 
good condition. If he ignores the letters and 





QUALITY SERVICE 
Minnesota Paints 
ARE 
Cheapest 

ANALYSIS: 
White Lead_.....37.20 per cent 
Zine Oxide... 2480 per cent 
Linseed Oil_....34.20 per cent 
Turpentine... 2.28 per cent 


Turpentine Japan.. 1.52 per cent 


100.00 per cent 

WHY ARE THESE PAINTS 

Cheapest? 

Greater Covering Capacity, 

Greater Spreading Capacity, 

Less Labor to Apply, 

Longer Wear. 

LET’S TALK PAINT AND PAINT 

PROTECTION 


G2 For every paintable surface 
WM, CAMERON & GO., ING. 


“THE BIG LUMBER STORE” 
Phone No. 205 





BELTON TEXAS 











Each Cameron store keeps a record of all paint 

sales. These are sent to the main office. The 

record includes the name of the buyer, his ad- 

dress, the kind and quantity of the paint sold, 

ete. At the end of three years it is asswmed 

the customer is again in the market for paint 
and he is accordingly solicited 


comes in say five or six years later claiming 
that the roof has gone to pieces he is re- 
minded of these warnings. 

Suggested selling is depended upon in the 
Cameron yards. Mr. Hunter recalled the 
fact that the ten-cent chain stores hire the 
cheapest help in the mercantile market; 
people without experience in selling and 
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with no special genius for it. But the stores 
themselves are so arranged that the goods 
themselves suggest sales. Everything is in 
sight with the price plainly marked. So in 
spite of the lack of a trained selling force, 
these stores depend very largely upon sug- 
gested sales. Once a customer comes in, he 
will be selling himself all sorts of things 


he did not have in mind when he came, 
simply because he sees these things. The 
same method can be employed to a certain 
extent in a building material store; but 
more dependence must be made upon the 
skill of the salesman. Lumber calls for 
hardware and paint; and it is a poor sales- 
man who will let a customer go out without 


suggesting the other articles needed in using 
the lumber purchased. Plan books of ihe 
right sort are an aid in suggestive selling 
They present the arguments for built-in fea. 
tures, hardwood flooring and the like. 

Next week we hope to mention some of 
the other factors in modern merchandising 
about which Mr. Hunter talked. 


Features Economical Handling of Lumber 


One of the most interesting demonstrations in 
Chicago of the economical handling of lumber 
from the car to the yard pile may be seen on 
Touhy Avenue near Kedzie Avenue in the Niles 
Center district. This is the improved plant of 
the Lakeside Lumber & Manufacturing Co., re- 
cently removed from its former yard at Ridge 
and Devon avenues. 

At this new yard there is no hauling or truck- 
ing from the car to the pile because of the 
arrangement of some 1,500 feet of railroad 
track in two different lines within the enclosure. 











may load for delivery or for transfer to the 
mill adjoining, a double arched building 80x100 
feet, in which there is not a single foot of line 
shafting, all machinery being operated by elec- 
tric power directly connected. There are no 
sliding doors in entrance ways, all of them 
being the overhead type entirely out of the way. 

In providing an office building for this plant 
a great deal of pains was taken to use in its 
structure a type of wood which would promote 
the sale of lumber for all building purposes. 
The building is of the colonial type, two stories 
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2-story building embodies the most interest. 
ing features, from this standpoint. The firs, 
floor is given up to workers for a recreation anj 
lunch room. One of the rooms is provided with 
tables of the built-in kitchenette type where the 
men partake of their noonday meal. The othe 
room is fitted up for a workmen’s reading room, 
Underneath in the basement is an extensive sani. 
tary lavatory. 

There is a garage to shelter fifteen trucks anj 
automobiles. The plant is provided with a pri. 
vate water system and storage tank, the sup- 
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Showing main lumber storage shed and other buildings of the Lakeside Lumber § Manufacturing Co., Chicago 


The lumber stored outside rests on pile-bottoms 
of T rail on stone pillars, thus affording plenty 
of ventilation. This same trackage extends 
through the main shed, 150x80 feet, with more 
than a half million feet capacity. The hard- 
wood flooring bins have insulated walls. 

There is another large building 100x80 feet 
which shelters manufactured or finished lumber, 
which may be unloaded from cars in the center 
of the shed to racks and compartments. At the 
two sides there are driveways on which trucks 


finished to the rafters, 30x40 feet square on the 
ground. There is a commodious suite of offices 
on the first floor, the second planned for the 
wholesale department. The superstructure is 
of Arizona white pine, the roof of creosoted 
red cedar shingles. The interior has a high 
paneling of rotary cut old growth yellow fir, 
with trim of western hemlock or silver leaf fir. 

At this new lumber yard there have been pro- 
vided facilities for the comfort of workmen 
seldom seen in a lumber yard. A separate 


ply being pumped from a deep well. All de- 
partments in the different buildings requiring 
heat are supplied by a modern heating system 
located in the recreation building. 

There still remains a number of novel fea- 
tures to be completed such as landscaping, for 
which quite a showing has been planned. The 
driveway is to have a picket fence of material 
designed to illustrate what may be done to 
please builders who desire a neat and attractive 
enclosure. 


How Price Cutting Jeopardizes Investment 


PHILADELPHIA, Pa., Nov. 1—At a recent 
meeting of the Philadelphia Retail Lumber 
Board of Trade, Kenneth P. Gregg, of Gregg & 
Co., engineers and public accountants, gave an 
address in which he very effectively showed the 
hazards to investment in the retail lumber busi- 
ness that accompany ‘‘cut-throat’’ competition. 
His remarks on this subject follow in part: 

I would like to call your attention to a matter 
of vital concern to the lumbermen of this and 
other retail markets as bearing directly upon the 
safety of the capital which they have invested in 
the retail lumber business. 

Reports throughout the country indicate that 
there have been many failures in the retail lumber 
business, and there is much to indicate that the 
rate is likely to increase rather than decline in the 
not distant future. In this connection let me re- 
port some of the results of our recent survey of 
operating costs and profits for the Philadelphia 
market, and we are submitting a summary of these 
figures in parallel with figures for other markets: 

Philadelphia Cleveland Detroit Toledo 


Av. sell’g price. $57.64 $63.42 $50.90 $53.21 
Av. cost of sales 39.94 44.00 35.51 39.14 
Av. gross margin 17.70 19.42 15.39 14.07 
Av. expense ... 15.05 17.88 13.71 13.01 
Net profit...... 2.65 1.54 1.68 1.06 


You will note that in respect to profit the Phila- 
delphia market possesses a marked advantage over 
the other markets referred to. 

Now, if the value of your investment in the re- 
tail lumber business is in proportion to the earn- 
ing power of this investment, it follows that a 


dollar invested in your market has a considerably 
higher value than a dollar invested in most of the 
major markets in the country. This difference is 
in a large measure accounted for by the fact that 
there is a more stable condition, competitively 
speaking, in Philadelphia than is the case in these 
other markets. 

It should be as plain as daylight that cut-throat 
competition is the greatest hazard in the retail 
lumber industry. The risk is far greater than that 
of fire and other insurable risks to guard against 
which you pay 1.1 percent of sales volume, esti- 
mated for this market at $220,000 a year. 

Now, your competitive risk may very readily 
amount to $5 a thousand; that is to say, by reason 
of an unstabilized competitive market you may be 
forced to sell your merchandise at $5 a thousand 
less, on the average, than it is worth, which would 
mean a direct loss sustained annually in this mar- 
ket of $1,000,000. It means, also, that when you 
deliver 1,000 feet of lumber you are throwing in 
gratis your trucks, your gasoline, your sheds and 
your energy, and it means, also, that you are 
throwing away the opportunity of realizing a rea- 
sonable profit upon the current demand, an oppor- 
tunity which will never recur. The current de- 
mand is potentially the greatest asset in your 
trade, and if it is supplied without profit this asset 
is wasted. 

The fact that you are getting by, some of you, 
with little or no profit in the hope that more 
profitable years will follow the lean ones, makes 
you lose sight of the fact that there is a marked 
decline in the per capita consumption of lumber, 
which downward trend is likely to continue, thus 


upsetting the predictions of those who think that 
former conditions will ever return. 

What are you going to do about it? Throw w 
your hands because some competitor has not yet 
made up his mind to codperate with you? You 
will never remedy the situation if you make co 
éperative effort depend upon unanimous action, for 
one or two strong competitiors can then defeat any 
plan of organization, or wreck it after it is formed. 

Would you seek competitive safety in mergers 
of competing yards? The history of most mergers 
in the retail lumber industry is conclusive that 
these are generally accompanied with loss of in- 
dividual investment and the submerging of indi 
vidual enterprise and initiative. Furthermore, 
heavy carrying charges frequently offset the ecol 
omies to be effected by consolidation. 

What then is the answer which intelligent lum 
bermen must give as to their future policy respect 
ing codperation? They must get together or 8 
their investment gradually bled white. They must 
organize mutual associations to protect themselves 
against the wastes of competition just as they have 
organized collectively to protect themselves against 
the wastes of fire. 

In a retail lumber market recently surveyed by 
your managers, it is estimated that because 
the incapacity or inability of the trade to functio 
coéperatively, the cost to that market over @ period 
of ten years was in excess of $15,000,000. 

If the situation were properly understood by the 
retail lumbermen of this and every other market 
the welfare of their local trade association would 
be recognized as paramount to almost every other 
consideration. 
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News and Business Ideas for Retailers 


Lake Resort Has Building Boom 

The A. Blackstone Lumber Co., with head- 
quarters at 105 West Monroe Street, Chicago, 
and yards at Pell Lake and Lake Como Beach, 
Wis., is preparing to build a plant at Pell Lake 
for the manufacture of millwork and ready-cut 
cottages. Douglas fir will be used for the 
ready-cut houses. 

This company caters especially to lake cottage 
trade at the two resorts above mentioned, these 
being developments sponsored by the Chicago 
Evening Post, which acquired extensive frontage 
on these lakes, and has since been selling lots 
as a subscription inducement, at low prices and 
on easy terms. The Pell Lake development was 
opened about two years ago, and several hun- 
dred cottages have been built there, mainly by 
the Blackstone company. 

The Lake Como Beach development was opened 
early last summer, and some three hundred cot- 
tages have already been built there. The AMERI- 
cAN LUMBERMAN representative was informed at 
the offices of the Chicago Evening Post that not 
less than five hundred cottages would be built 
by the lot owners at Lake Como Beach next 
spring and summer. 

This cottage business is being largely han- 
dled by the Blackstone company, which main- 
tains a yard at the Lake Como Beach develop- 
ment, although the lumber dealers of the nearby 
city of Lake Geneva also are participating to 
some extent in this building boom. 

The Blackstone company has prepared an at- 
tractive illustrated booklet showing photographs 
and plans of the various types of lake cottages 
which it is prepared to build. 


Direct Solicitation of Business 

Here’s a ‘‘slant’’ on the mooted question of 
getting business by personal, house-to-house so- 
licitation that should be of interest to lumber 
retailers, especially those who are seeking to 
secure house remodeling and repair jobs. 

Recently the AMERICAN LUMBERMAN received 
a letter from Elmer C. Baesemann, whose en- 
closed business card showed him to be associated 
with John Baesemann, a Milwaukee ( Wis.) 
builder. 

In his letter Mr. Baesemann stated that he 
was using the AMERICAN LUMBERMAN’S remod- 
eling book, ‘‘Old Homes Made New,’’ in his 
house-to-house canvassing; and, in his own 
words: ‘‘I think it will help to stimulate the 
desire for better and more beautiful homes. I 
find it to be a great help in demonstrating my 
point.’? 

Presumably the ‘‘point’’ referred to by Mr. 
Baesemann is the benefit to the owners and oc- 
cupants of old houses of having them modern- 
ized along the lines illustrated in the book re- 
ferred to. 

Of course we were at once interested, as this 
thought insistently recurred: ‘‘If a builder can 
dig up business by this method, why can not 
the average retail lumber dealer get his con- 
tractor friends started along the same line?’’ 
Every remodeling or repair job that they might 
land naturally would mean a sale of material 
for the dealer sponsoring the idea. 

Therefore, in order to get fuller information 
as to just how Mr. Baesemann was handling this 
matter, we wrote asking him to tell more fully 
about his methods. 

Replying, Mr. Baesemann said in part: ‘‘I 
am personally going up and down the streets of 

ilwaukee, and whenever I see a house that 
looks as though it could be miade more beautiful 
by adding a porch or sun patlor, I go in and 
endeavor to get an interview with the owner. 
I try my level best to induce him to let us 
make such addition to his house. Your booklet, 
‘Old Homes Made New,’ is my silent sales as- 
sistant if the owner grants me an interview. 
By its means I am able to show him, by pictures, 
how his home would look with the suggested 
additions. I am also planning to leave small 
booklets, further emphasizing the idea of mak- 
ing the old home more attractive through re- 


modeling and repairing, with the prospects I 
eall upon. I figure that this will afford an 
entering wedge for the next conversation, and 
in the meantime the little booklets will be help- 
ing to ‘sell’ the prospect until my next call.’’ 

As Mr. Baesemann has only recently put this 
plan into operation, it is not possible at this 
time to give a definite report as to results, al- 
though we hope to be able to do so a little 
later. In the meantime, it is safe to prophesy 
that such systematic and persistent solicitation 
of business as he is doing will in due time bring 
its reward. 

Develops Demand for Trellises 

East St. Louis, Iuu., Nov. 2.—B. Goedde & 
Co., retail lumber dealers, experimented this 
year with a line of trellises, and the results were 
so successful, according to Edmund Goedde, 


vice president, that they will go into the line 
next season on a more extensive scale. Sales 
during the last year were of a line made by 
another firm, but henceforth they will manu- 
facture the trellises themselves, as a by-product 
from material for which there is little other 
use. 

The company advertised the trellises, using 
space in the local daily newspaper, and also 
gave demonstrations of the use of trellises, 
which proved more resultful. 

Trellises were placed in front of the door 
of the company’s office, artificial vines being 
entwined around them until natural plants could 
grow. Also on a wedge on two of the city’s 
leading thoroughfares, trellises were shown. 
These not only advertised the Goedde business, 
but also made the wedge, on which a filling sta- 
tion is located, more attractive. 





This Week’s 


Device for Piling Lumber Evenly 
Visiting the yard of the Springman Lumber Co., Alton, IIl., re- 
cently, an AMERICAN LUMBERMAN representative noticed a simple 
device for insuring neat, even piles of lumber in shed. The idea 
seemed so practical that he deemed it worth passing on, and ac- 
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Timely Tip 


cordingly made a rough 
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rectly from the car to the bin. 


and one on the pile. 
has been described. 





‘#ii) = its purpose. 





/ ; this gate is set into the 
| 


gate, it is lifted out of the bottom sockets and placed in the next 
pair, and so on until the pile is completed. 

Another great advantage of this method is that, by its use, only 
one man is needed—when unloading into the first alley—to un- 
load a car and pile it neatly and accurately, as the spur track runs 
along the back of the shed, so that the lumber is transferred di- 


When the lumber is to be piled in the second or third alley it is 
carried by gravity conveyor, and one man is stationed in the car 
The gate is employed in the same way as 


When piling wide stuff, such as boards, a gate with the upright 
pieces quite widely spaced is used, but for piling 2 by 4’s or other 
narrow stuff, a gate with less space between the slats is used. 

The gates are made light, yet strong enough so that one can be 
stood on end and used as a ladder to reach the top of the pile. 


Watch for Next Week’s “Tip” 


|| sketch, as shown: here- 
ti with. 

Mr. Springman refers 
to this device as an “even- 
| er,” which well describes 
To each of 
the posts facing the alley 
(| of the shed, are fastened 
sockets, into which fits a 
| sort of gate affair, as 
|  ghown in the drawing. 
4 When a pile is started 


bottom pair of sockets. 
The pieces of lumber that 
are being piled of course 
stop when they strike the 
gate, insuring absolute 
evenness at the front of 
the pile. 

When the pile has 
reached the top of the 
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A Good Suburban 
Yard Layout 


HAMMOND, IND., Nov. 2.—When a retail lum- 


berman after many years of experience as man- 


ager of yards for a big city lumber concern, 
operating several fully equipped branches, sev- 
ers that connection and starts a yard of his 
own, it is only reasonable to expect that the new 
establishment will embody some of the best and 
most advanced ideas in yard layout, office and 
shed construction, equipment etc., resulting 
from his years of observation and study. 
Therefore wken the AMERICAN LUMBERMAN 
learned that 8. J. Curnow had completed and 
opened a new yard at Hammond, Ind., it seemed 
worth while to have an editorial representative 
of this paper look the plant over with a view 
to passing along to interested readers some of 
the special features that the circumstances war- 
ranted expecting to find therein. Nor was the 
visitor disappointed in this respect, as this is 
one of the best planned suburban retail yards 
that he has had the pleasure of inspecting in a 
long time. The yard is located in the new 
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selling material for 
homes, and surely it is 
more in keeping with 
our business to have our 
offices present at least 
some suggestion of the 
home idea, and that is 
what we have tried to 
do in this building.’’ 

The office is 24 by 38 
feet, substantially built 
and finished in first- 
class manner through- 
out. In keeping with modern ideas of home 
construction, the building is thoroughly in- 
sulated, Balsam-wool being the material used 
for this purpose. 

Stepping through the hooded front entrance 
the visitor finds himself in a well arranged, mod- 
ern-appearing store, equipped with counters, 
showcases, shelving and racks for the effective 


WOODMAR Lomaes 





These boldly lettered signs extend along the entire 300 feet of the company’s new shed, and are 
plainly visible from a long distance 


Woodmar subdivision, some three miles from 
the business center of Hammond, and takes its 
name therefrom, the concern being styled the 
Woodmar Lumber & Supply Co. As this is a 
rapidly developing section, there doubtless will 


display of the well selected stocks of paints and 
builders’ hardware. Immediately back of the 
storeroom is the private office of 8. J. Curnow; 
desk and office space for E. M. Curnow being 
provided in the store room itself. 
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The homelike office and store building of the Woodmar Lumber & Sup. 


ply Co., Hammond, Ind. 


did opportunity for proclaiming to the world the 
name and nature of the business carried on here, 
which has been effectively done by one of the 
largest and most striking signs that the writer 
has observed on any lumber shed in many a day, 
The name of the company, in big white letters 
against a black background is painted across 
one end of the shed and in still larger letters 
along the side, while between these two signs 
appears, in letters fully as large, a list of the 
principal materials handled. A glance at the 
accompanying photograph will emphasize the 
very striking appearance of these signs. 

The entire yard occupies eight and one-half 
acres, and is entirely enclosed with a heavy steel 
mesh fence about 10 feet high, thoroughly guard- 
ing the premises against intruders and afford- 
ing insurance against loss from pilfering. 

The yard is served by 1,000 feet of switch 
track, which runs along the entire length of the 
front of the shed, and also extends away beyond, 
to serve the coal shed—120 by 22 feet—a corner 
of which is discernible in the photograph at ex- 
treme end of the alley, as well as a shed of 
the same size for storing lime, plaster etc. to 
be built in the near future. Roller conveyors 
are used in unloading the lumber from cars into 
the shed. 

Noticing that the piers supporting the sills of 
the shed were of an unusual type, the writer 














Showing how by splitting 36-inch roll roofing and using the 18-inch 
strips for the lowest course, all joints are broken, giving a tight roof 


be a great deal of home building got under 
way in the immediate future. 

As has already been intimated, Mr. Curnow 
was for about thirty years connected with the 
Detroit Lumber Co., of Detroit, Mich., as its 
manager of yards, and in that capacity planned 
and laid out several of that company’s eight 
yards in the city and suburbs. He severed that 
connection to engage in the retail lumber busi- 
ness on his own account, and selected this new 
development.in the rapidly growing industrial 
city of Hammond as offering an excellent op- 
portunity, and from all indications his judgment 
seems to be very well founded. Associated with 
him in the company, as yard manager, is his 
son, E, M. Curnow, who also was previously 
connected with the Detroit Lumber Co., in its 
woodworking factory. 

Approaching the Woodmar establishment 
one’s attention is first attracted by what ap- 
pears to be a well-designed and very attractive 
cottage residence, but which in reality houses 
the company’ 8 offices, as well as the paint and 
builders’ hardware departments. ‘‘I never 
could see any good reason,’’ said Mr. Curnow, 

‘*why a lumber office should look like an ex- 
aggerated dry goods box. We lumbermen are 


The main lumber shed is 300 feet long by 22 
feet wide, about one-half being enclosed and 
the other half open, as shown in one of the ac- 
companying views. This shed lies along the 
main line of the Chesapeake & Ohio railroad, 
as well as being in full view of what soon will 
be a heavily traveled highway, affording a splen- 


Ingenious use of concrete-filled sewer pipe as piers for supporting sills 
of the Woodmar lumber storage shed 


asked Mr. Curnow where he got the idea, and 
the reply was that it came to him one night as 
he lay awake thinking over the plans for con- 
struction of the new shed. These piers are 
simply cull sewer pipes stood on end and filled 
solid with concrete. Where the ends of two 
timbers meet, thus requiring a wide bearing 





Showing enclosed and open portions of new shed of the Woodmar Lumber ¢& Supply Co. The 
spur track, hardly discernible in the picture, runs up the center of the alley, permitting unloading 
direct from cars into the shed by use of roller conveyors 
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surface, a piece of 12-inch pipe is used with the 
bell end up, while at intermediate points con- 
erete-filled pipes of a smaller diameter are sunk 
with the bell ends down. These details -are 
shown by one of the accompanying sketches. 


Another interesting feature of the shed is the 
way in which the roll roofing is applied, illus- 
trated by a sketch herewith. It will be observed 
that the roof is covered with two thicknesses of 
roll roofing. First a roll of 36-inch roofing was 
split in two, and these 18-inch strips were used 
for the first or lowest ‘‘course’’ of the roof, the 
succeeding courses being regular 36-inch stock. 
Then for the top layer, regular 36-inch rolls 
were used, as shown in the sketch, finishing at 
the upper edge of the roof with an 18-inch strip. 
By this arrangement it will be seen that all 
joints are broken, making a thoroughly water- 
tight roof of two thicknesses. 


One of the most noticeable things about this 
yard is the geometrical exactness with which all 
the lumber and other stock is piled, again re- 
flecting Mr. Curnow’s long connection with a 
well-conducted city yard. In that connection, 
he related an interesting reminiscence of the 
late J. J. Comerford, who at time of his decease 
was president of the Detroit Lumber Co. One 
day passing through the alleys on one of his 
frequent tours of observation, Mr. Comerford 
turned to the manager and said, ‘‘Curnow, how 
in the world do you get the boys to pile this 
lumber so square and true? These piles look as 


though they had been laid out by a surveyor.’’ 

**T told him,’’ said Mr. Curnow, ‘‘ that when, 
occasionally, a piler got a little careless in his 
work, I shifted him to the dock gang for awhile. 
After he had toted lumber a few days and his 
shoulders got pretty stiff, he was likely to watch 
his step when he got back to piling, in order to 
avoid similar doses in the future.’’ 

The Woodmar yard was opened for business 
Sept. 1, and although home construction has 
hardly gotten under way in this new subdivision, 
lumber and coal are going out of the yard daily 
and sales are recording a steady, consistent in- 
crease. 


Fall Yard Sales Lower Than Last Year’s 


Reports of September retail lumber sales in 
the middle West, as reported by 830 yards in 
the seventh, ninth and tenth Federal Reserve 
districts, show declines as compared with those 
of last year. 

In the ninth district, comprising Montana, 
the Dakotas, Minnesota, Iowa and northwestern 
Wisconsin, 477 yards showed a decline in sales, 
measured in board feet, of 9 percent, compared 
with September of 1925, and a decline of 7 
percent compared with August of this year. 

In the seventh district, comprising southern 
Wisconsin, Michigan, Iowa, northern Illinois 
and Indiana, 124 yards reported a decline of 3.3 
percent in value of sales compared with Sep- 





tember of 1925, but an increase of 3.6 percent 
compared with August of this year. Outstand- 
ing accounts at these yards were 285 percent of 
September sales, compared with 288 for Sep- 
tember of last year, and with 283 for August 
of this year. As compared with both Oct. 1, 
1925, and Sept. 1, 1926, the stocks Oct. 1 this 
year showed a substantial reduction. 

In the tenth district, comprising Wyoming, 
Colorado, Nebraska, Kansas, Oklahoma and 
northern New Mexico, 229 yards reported that 
total sales, measured in dollars, declined 7.7 
percent compared with September of 1925, and 
0.1 percent compared with August this year, 
while sales of lumber, measured in board feet, 
declined 15.7 percent compared with September 
last year, and 10.7 percent compared with Au- 
gust of this year. Stocks Oct. 1 were 4.8 per- 
cent larger than those held Sept. 1, but 2.6 per- 
cent lower than those of Oct. 1 last year. 
September collections were 6.2 percent larger 
than last year’s, and 8.3 percent larger than 
August, while Oct. 1 outstandings were the 
same as Oct. 1 last year, and 1.2 percent lower 
than on Sept. 1 this year. 





NEARLY 180,000 items were tested in the bu- 
reau of standards during the fiscal year. Last 
year 171,000 items were tested. The principal 
increases were in engineering materials, length 
measuring instruments and engineering instru- 
ments. 








France Finds New Use for Wood— 
Auto Fuel From Timber By-Products 


France hopes to find a universal motor fuel as 











| 


a by-product from her forest reserves. A series 
of motor trials has recently been carried out under 
government encouragement, seeking to find a 
national carburant which could replace petrol 
products imported for like use. The “fuel” which 
most distinguished itself was called by the none 
too precise nomenclature of “carbonite,” which 
was virtually an agglomerate of pulverized char- 
coal. During these trials, this new carbonite ap- 
peared to have the lead over all other petrol sub- 
stitutes. 

A Panhard truck fitted with an ordinary internal 
combustion motor showed a consumption of 30 
kilos (2.2 pounds) of carbonite per 100 kilometres 
(62 miles). A Berliet truck covered the circuit 
at a speed of 25 kilometres an hour while an 
American Mack truck, with a 7-ton load, includ- 
ing its own weight, over twelve tons, consumed 
60 kilos of “carbonite” per 100 kilometres as com- 
pared with a normal consumption of 80 litres of 
gasoline for the same results. 

Virtually carbonite is a solid agglomerate of 
carbon de bois (charcoal), the agglomerate ele- 
ment being the secret of the process. Carbonite 
itself produces its own gas by being fired in a gen- 
erator, not too bulky to be stowed away fore or 
aft on such commercial vehicles as trucks, tractors 
or motor omnibuses. The “Rex” generator used in 
the trials was practically no more bulky than the 
average gasoline tank and reserve supply of com- 
bustible usually carried. Carbonite as a fuel ele- 
ment is hardly more bulky than would be a liquid 
fuel. to the same ends. 

The product is said to be obtained by the 


simplest of means on the forest edge, thus avoid- 
ing the necessity of transport before the actual 
product is turned out. The chief element is the 
forest scrap of underbrush, bark, trimmings from 
lumbering operations etc. 

The project has gone far beyond the laboratory 
stage and has already entered the realm of com- 
mercial possibility and actuality. The product 
gives off potentially 8,100 calories per kilo; in 
practice in the trials the figure is given as 6,500 
calories. ; 

It is estimated that a ton of the average run of 
forest scrap, virtually of no market value for the 
most part, will produce the chief ingredient of 
carbonite to the extent of 350 kilos, equalling a — 
volume of 2,800,000 metric tons per annum, giving 
a return of 18 trillion calories. Gasoline imports, 
largely from the United States, average annually 
1,300,000 tons, representing approximately 10 tril- 
lion calories. It is thus shown that, theoretically 
at least, France has an annual latent source of 
motive power in excess of that produced by the 
gasoline carburant actually imported today and 
that it is a home product. 

Putting into large scale operation the produc- 
tion of this new carburant will profit all concerned, 
the consumer no less than the forest owner and 
exploiter and the distilling industry. Those 
responsible for the upkeep of French forests will 
thus be encouraged to clear out underbrush which, 
during the last two decades or more, has caused 
so many disastrous forest fires from the purlieus 
of classic Fontainebleau to the cork oaks of the 
Riviera background and the resinous pines of the 
Landes of Gascony. 
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Retailer Tells How to Increase 


Home Building 


LEBANON, IND., Nov. 1.—The model home re- 
cently built by the Metzger Lumber & Coal Co., 
of this city, for the purpose of stimulating in- 
terest in home owning, was visited by about 
five thousand people during the nine days it 
was open for public inspection, and at the end 
of the showing was sold for $6,000. 

In order to show visitors just how a modern 
home of this type should be furnished and fitted 
up, each room, including the basement, was com- 
pletely furnished by local dealers with the furni- 
ture and other equipment appropriate thereto. 
Incidentally, it is interesting to note that most 
of the furnishings will remain in the house, hav- 
ing been purchased by the buyer of the house, 
so that he steps into a practically completely 
furnished home. This enterprise has created a 
great deal of favorable comment, and everyone 
connected therewith is pleased with the results. 

As shown by accompanying photograph, the 
house is of typical English design, featured by 
half-timbered exterior and vaulted beamed ceil- 
ing interior. The floors are of selected white 
oak, and the interior is featured by various 
pieces of built-in millwork. It is exceptionally 
well built throughout, the Metzger company de- 
siring to present a demonstration that a man of 
ordinary income may own a house that is well 
built, and into which the best materials ob- 
tainable have gone. It was publicly announced 
by the Metzger company that the actual cost 
of the house was $5,738.49, from which it will 
be seen that it was practically sold at cost, as 
the purpose was not to 
make a profit but to 


daughters looks into a show window at a snappy 
speedster it is but a few hours until a flock of 
joy peddlers swoop down upon you shouting the 
merits of the new vertical eight, while the average 
customer of a lumber yard usually has to come 
down to the yard and hunt up the boys in order 
to buy a scantling or a pound of putty. 

Then compare the advertising. The automobile 
advertisement pictures the well dressed boy with 
his sweetie sweeping through lover’s lane where 
the birds are flitting from tree to tree and the 
waving flowers whisper of romance, while the 
average lumberman comes out almost weekly in 
cold, dim type and tries to tell the world—which 
doesn't care a damn—that he has a 2 by 4 to 
sell cheaper than his neighbor. Wouldn't it be 
better to show a home set back among blooming 
roses and hollyhocks where Jimmy is chasing Rover 
and Betty is rolling a hoop? Travelers do not 
wish to think of the trip, but the joyous meeting 
of friends at the end of a trip. So likewise, lovers 
young and old do not wish to think of boards and 
gravel, but the finished home with dahlias in the 
front and pie-plant in the rear; the home where 
the bath and laundry are available and the ar- 
rangement and equipment which make life’s 
drudgery go like play. 

Think of what it means to your community to 
have a live wire lumber merchant and building 
material dealer who can convince the people of 
his community of the wisdom of building a 1927 
model home instead of spending his money on a 
1927 model auto. When he buys the auto all his 
ready cash goes to Detroit to help build their 


skyscrapers and millionaires’ row and then his 
future earnings are mortgaged to John D. for gas 
and oil until the old boat is towed over to the 
junk yard. 


But when he chooses the 1927 model 





present an object lesson 
in home building. 
During the construc- 
tion of the house school 
children were encour- 
aged to write essays on 
the theme of ‘‘ Home,’’ 
and these were printed 
in the local daily news- 
paper. The company 
also ran large adver- 
tisements calling atten- 
tion to the grade-marked 
lumber and other high- 


grade, nationally ad- 
vertised products that 
were going into the 
building. 


In connection with 
this enterprise, so suc- 
eessfully carried through 
by the Metzger Lum- 














ber & Coal Co., it is of 
interest to present here 
some brief extracts 
from an address made 
at a recent lumbermen’s 
meeting by Roy Metzger, president of the com- 
pany, on modern marketing methods, which 
give an interesting insight into the progres- 
sive merchandising ideas which led to the con- 
struction of this house, and also embody some 
interesting references to it, as follows: 


The automobile people bring out yearly new mod- 
els which they call refinements but which are 
mostly only changes to make you dissatisfied with 
your older and perfectly good car, while we lumber 
peddlers permit our customers and carpenters to go 
on year after year building the old style homes 
whose only talking point is that they keep out 
the rain and part of the cold. We should educate 
our customers and our carpenters on all the latest 
wrinkles in home building so that the construction 
that is current will be different and better than 
the old. You read all about it when Henry changes 
the shape of a piece of tin on his “Lizzie”; but 
do you tell the world about the built-in ironing 
board, the Pullman breakfast nook, the clothes 
chute to the basement and the many other new 
things that distinguish a 1927 model home from 
the old time barn where you used to hang your 
hat? And if one of your sheik sons or flapper 





Model home, built by lumber retailer, which was inspected by 5,000 
persons in Indiana town of 7,000 population 


home most of his money distributes prosperity in 
the old home town where he has a chance to catch 
it again. 


The building of new homes has kept prosperity 
abroad in the land for the last several years, and 
will continue to do so if the building trades will 
grasp their opportunity and recognize their respon- 
sibility. Did you ever stop to think of the vast 
number of home town folks who profit by the build- 
ing of every home? First, the man who owns 
the vacant lot effects a sale. The real estate agent 
gets a commission. The abstractor abstracts a fee 
for bringing down the title. The lawyer grabs his 
bit for examining the title and making the deed. 
Then the army of workmen don their overalls and 
with decent pay and full dinner pails start to work, 
and each spends his wages at the home town gro- 
cery, meat market, doctor and dentist etc. Then 
the insurance man writes a new policy, the gas, 
water and light companies each have a new cus- 
tomer, and the tax commissioner adds another three 
to five thousand dollars to his tax duplicate, and 
the family then starts to contribute from five 
hundred to one thousand dollars annually in the 
old home town for food, clothing and entertain- 
ment. 


If joint effort to edu- 
cate the building public 
throughout the nation 
could be put forth it 
would mean continued na- 





ROY METZGER, 
Lebanon, Ind. ; 
Who Encouraged Home 
Ownership by Building 
Model Home 





tional prosperity and a 
happier, healthier, and 
more contented citizenry. ‘ 

Some of you lumbermen who think you are 
competitors with each other, lie awake at night 
trying to outsmart each other when you should be 
exercising that gray matter to outsmart the real 
competitors for your customer’s money, namely the 
luxury leeches. The man who sells the home idea 
to a family automatically sells the materials to 
make that dream come true, and at the same 
time he renders a service to the customer in per- 
son and to the community at large. 

Now, how to create the desire. Do you know 
that there are six people out of every ten who 
have not thought of and who have not been inside 
of a newest type modern home in years? There 
are thousands of people who are ignorant of the 
many new conveniences of a strictly modern home, 
and yet collectively they have millions to spend 
for the joy of living and they simply wait to be 
shown. 

This can be done. One of our yards in a town 
of seven thousand recently designed, built, dis- 
played and sold a model home costing $5,738.49, and 
had about five thousand people go through it in 
nine days time. This house was a small English 
cottage of correct and new architecture, with five 
rooms and bath and basement complete. Every 
modern convenience was included—built-in ironing 
board, cabinets, clothes chute, fruit closet, case- 
ment sash, automatic hot air furnace, instantane- 
ous water heater, built-in bath fixtures, tumbling 
electric light switches for lighting fixtures of 
latest and most artistic design. 

In fact, everything that was new and striking 
was incorporated in this home, for the sole pur- 
pose of showing the people of this community the 
difference between a real home and the old shacks 
that abound on every street. Then this home was 
completely furnished by local furniture stores with 
everything from draperies to laundry equipment 
and they shared in the benefits of the display. 

It was a dream come true, and the fact that 
five thousand people went through this home in 
nine days, in a town of seven thousand inhabi- 
tants, and the further fact that it was sold imme- 
diately for the cost of construction, is proof of 
our success. We found that thousands of people 
are hungry for new ideas of homes, and to give 
them all a chance to see one completely furnished 
and equipped does the business more good and the 
community more good than all the things you 
could write about, talk about or sing about ip 
a year. 


Pine Prices in 1883 and Now 


RHINELANDER, Wis., Nov. 1.—C. P. Crosby, 
veteran lumberman of this section, recently dug 
out of his files an old price list on white pine 
lumber, that was sent to the trade by him im 
1883, the first year in which he engaged in the 
lumber business. Some of the outstanding items 
on this list were No. 1 common boards 8 feet, 
$12; 2x 4 and 4 x 4—12, 14 and 16 feet, $13; 
No. 1 fencing, 16 feet, 4- and 6-inch, $15; No. 2 
fencing, 16 feet, $12; No. 1 siding, tied, $21.50. 
Present prices on white pine as indicated 
the latest issue of the AMERICAN LUMBERMAN 
show 8-inch No. 1 common boards, rough, § 
feet, $57; 2 x 4—12 and 14 feet, $31.50; 16 
feet, $32.50; 6-inch No. 1 fencing, 16 feet, $61; 
B&better 6-inch siding, 4 to 20 feet, $44. 





CoNNECTICUT imported forest products to the 
value of $115,328 during August, 1926. These 
included lumber, $71,194; wood manufactures, 
$2,429; wood pulp, $41,715. 
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THE MAYFLOWER COMPACT 


(Continued from Front Page) 

undertaking participated in by fewer than a hundred per- 
sons, actually signed by only forty-one adult males, was 
the first step in self-government of record, and in the few 
words of that compact are set down the dangers of no gov- 
ernment, the principles of self-government and the obliga- 
tions of free citizens. 

In the quaint language of William Bradford, second gov- 
ernor and historian of Plymouth Colony, are told the reasons 
for making the compact: 


“FJ shall a litle returne backe and begine with a combination 
made by them before thep came ashore, being pe first foundation 
of their gobermente in this place; occasioned partly bp pe dis- 
contented & mutinous speeches that some of the strangers 
amongst them had let fall from them in pe ship—That when 
thep came a shore thep would use their owne libertie; for none 
has power to comand them, the patente they had being for 
Virginia, and not for New-england, which belonged to an other 
Goverment, with which pe Wirginia Company had nothing to 
doe. And partly that shuch an acte bp them Done (this their 


condition considered) might be as firme as anp patertt, and in 
some respects more sure.”’ 


If the facts were not made known by unimpeachable 
authority one might doubt that men in the situation of the 
Pilgrims would threaten anarchy. One may wonder also 
that anybody in that situation could prepare so simple and 
yet so comprehensive a statement of the means and methods 
of establishing a free government as is embodied in the 
famous compact. The “Compact,” in the language of Brad- 
ford, appears on the front page. 

In these modern days when Americans accept liberty and 
self government as a matter of course, when they are apt to 
treat lightly the obligations of citizenship and the duty to 
submit to duly constituted authority and obey the laws that 
their own representatives have made, it is well in com- 
memorating Armistice Day, to recall the solemnity with 
which the Pilgrims set about protecting their liberties at 
the same time that they bound themselves to “frame just 
and equall lawes” and to obey the laws they themselves 
had made for their “better ordering and preservation.” 


Accurate Cost Data Needed on Dimension Manufacture 


As the cutting of small dimension is in the nature of a man- 


ufacturing refinement, the novice ought to exercise eonsider- - 


able care lest he overlook some of the important cost factors 
involved. Even when cut from waste small dimension must 
carry a higher manufacturing cost than regular stock because 
of the extra labor incurred. When cut from regular stock it 
must of course carry the cost of cutting up in addition to the 
cost of the stock from which it is cut. Then there are costs 
of handling that on the per thousand feet basis must be rela- 
tively higher than those incurred in handling long dimension. 

Many lumber manufacturers, having foreseen the complex- 
ities of small dimension manufacture and having doubted their 
ability to get enough money for the stock to return a satisfac- 
tory profit on the additional operations and risks, have been 
loath to extend their operations in that field. Others, however, 
have filled orders for small dimension at a loss because pos- 


sessed of greater enthusiasm than knowledge; and, owing to 
this disappointment, they have hindered rather than helped a 
movement that is really logical and necessary from the view- 
point of conservation of both material and labor. 

During recent years and especially during recent months 
a great deal of interest has been shown in the subject of dimen- 
sion manufacture. In the American LuMBERMAN of Oct. 23 
comment was made on an article in that issue giving somewhat 
in detail the results of a West Coast concern’s experience in 
small dimension manufacture. This comment attracted the 
attention of the manager of another concern with considerable 
experience in this field, who while disclaiming all desire to 
‘*pose as a critic or business physician,’’ yet presents some 
facts that should be welcomed by all who wish to see the pro- 
duction of small dimension developed. A letter from this op- 
erator follows in part: 


I have just been reading the article in 
your Oct. 23 issue, “Shorts, Substitutes 
and Salesmanship.”” The article cer- 
tainly gives the manufacturer food for 
thought. But, why not carry a little 
further on and give the manufacturer 
some dessert as well as food? 

We have spent several hundred thou- 
sand dollars installing machinery and 
methods for handling shorts, edgings 
and, in fact, all kinds of sawmill refuse. 
We have been several years at it and 
have worked up considerable trade, but 
we find that about every six months we 
lose an old established customer in these 
lines and must hunt up a new one. The 
reason for this is that a salesman drops 
in, finds the factory using cut-up stock 
and tells his sales manager about it. 
The latter, after investigation, finds that 
it is made out of waste. Then he figures 
that he “‘can put in a rip saw and a cut- 
off saw, do the work for about $1 a 
thousand” and his thought is “I will 
charge $3 a thousand and make a nice 
little profit." Or, he takes standard 
sizes and lengths, adds $1 for costs of 


cutting up and then $2 for profit, and 
thinks he is doing well. 

Then we run into the other angle: A 
manufacturer of furniture, for exam- 
ple, figures that it is costing him $5 to 
cut his own stock up after it arrives, 
when, as a matter of fact, it is costing 
him $15: (a) High labor costs; (b) 
Excessive waste; (c) Freight on the 
waste and sawdust. Therefore, this has 
to be overcome. I suppose we should 
term this “sales resistance.” 

We have kept an accurate cost for 
several years and we find that for the 
ordinary run of dimension stock and 
crating, made first from sawmill waste 
and second from standard sizes and 
lengths, it is $8 a thousand. This covers 
all elements of cost, including waste; 
and to maintain even an $8 cost you 
must have an output of not less than a 
million feet a month. Therefore, this 
is the reason for our having to find a 
new customer about every six months, 
although in time the others come back 
when they realize that instead of $1 or 
$3, it is really costing from $8 to $10. 


Another point is that many sales man- 
agers see an attractive-looking sched- 
ule of crating. They figure that it will 
cut just right out of 1x4” 6-foot, No. 
2 or No. 3 common, as the case may be; 
but, at any rate, to be cut without waste. 
Say it is all 2 and 4 feet long and some 
3 feet, if you please. It is apparently 
cut without waste, but as a rule, it turns 
out that there is not enough 6-foot, and 
longer standard lengths are taken to 
supply the order. The sales manager 
figured 6-foot values would fill a good 
part of the order, but lumber twice its 
value has been used; and, as a result, it 
is a loss to the manufacturer and a lost 
customer to the manufacturer, who has 
had his fingers burned and knows it is 
necessary to figure standard lengths and 
probably $8 a thousand cost, including 
waste, instead of from $1 to $3. 

It occurs to me that you might well 
start a little discussion on this matter. 
Get accurate information, so that the 
lumber manufacturer, customer and 
consumer can be posted and it will re- 
sult to their mutual good. 





The assertion may be ventured that small dimension manu- 
facture is certain to become an established function of the 
lumber manufacturer. This must come about because condi- 
tions in both the producing and the consuming branches of 
the lumber industry require the conservation of forest prod- 
ucts, the elimination of transportation costs on the wastes of 


cutting up and the reduction of labor costs and other costs 
made possible by performing the work at the mill instead of at 
manufacturing centers. It is to the interest of the industry 
as a whole, therefore, that the experience of individual manu- 
facturers in producing small dimension shall be made available 
to the greatest possible extent. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Nov. 1—The following statistics were compiled by the Natioug£Lumber Manufacturers’ Association: 


— 











Softwoods: Production Shipments Orders 
Week ended: 1926, Oct. 23; 1925, Oct. 17— 1926 1925 1926 1925 1926 925 

West Coast Lumbermen’s AssSociation.........cccscccccccccccecs 68,289,319 65,772,752 72,209,556 76,389,888 64,207 ,004 81,197,056 
Oe ESN ere bet hete ewan meat 116,866,756 101,233,741 103,062,001 101,453,221 112,443,176 95,848, 1354 
Western Pine Manufacturers’ Association.........cececeeceeeees 28,033,000 35,462,000 3,990, 27,656,000 30,636,000 * 758, 000 
California Redwood Association, ......ccccccsccccccscccccccceses 7,303,000 8,651,000 6,394,000 6,426,000 8,704,000 744,009 
rr Cr re i a ete ence eeeeeeaeensan wes Ns 7,476,411 11,137,449 8,329,120 9,082,614 5,414,000 sae 726 
Northern Hemlock & Hardwood Manufacturers’ Association.... 3,699,000 2,758,000 2,872,000 1,657,000 3,376,000 1,138. ,000 
Northern Pine Manufacturers’ Association.......sccecseeeeeeees 9,934,600 8,709,400 ,285,500 9,910,900 7,488,000 7,464,009 

i SO, De ME, cs ccncerseiresenegnennaeneesen 241,602,086 233,724,342 235,142,177 232,575,623 232,268,180 228,149,136 
California White & Sugar Pine Manufacturers’ Association.... , i 6 rrrrr rere ee. = ewaKaenes pee re) 

Forty-two weeks ended above dates— 

Southern 0 Eee ee ee 3,043,131,472 3,259,414,457 3,141,355,050 3,211,041,443 3,121,571,313 3,213,277, 438 
West Coast Lumbermen’s Association.........-ccceseeccccseees 4,442,407,615 4,196,672,088 4,503,988,911 4,377,248,822 4,538,041 ,456 4, 320 0,902,708 
Western Pine Manufacturers’ Association..........eceeeeeeeees 1,414,448,000 1,484,589,000 1,431,698,000 1,365,949,000 1,476,281 ,000 1,341,183,009 
COR DOOWOSE ASMOGIRSION. ccc ccccctecececcosccceccsceece 325,147,000 315,466,000 315,799,000 294,405,000 918, 293,854,000 
Weert Careties Pime AsSOCMtORs 06 ccc ccscccccecccccccccezcccese 326,896,783 375,377,710 336,758,656 358,282,380 279,989 142 298,438,173 
Northern Hemlock & Hardwood Manufacturers’ Association.... 139,979,000 140,778,000 140,320,000 106,254,000 125,096, 87,160,000 
Northern Pine Manufacturers’ Association.......ccccccecesseecs 362,240,500 422,762,800 394, 556, 700 381,072,800 385,388, 354,369, 009 

Total softwoods, forty-two WeekS..........ccccccecccccceces 10,054,250, 370 10,195,060,055 10,264,476,317 10,094,253,445 10,255,284,911 9,909,184 395 
California White & Sugar Pine Manufacturers’ Association. : -1,229,946,000 apeehrawes a éenceccenes 1,049,996,000 hicebe dunes 
Hardwoods: - & Mare 2 ‘ sat 
Northern Hemloc Hardwood Manufacturers’ Association— 

One week < SR ERE AIEEE REE oe oe ae Ore Pree 1,620,000 612,000 4,070,000 3,097,000 3,446,000 1,717,000 

I a ata ea a ie ee ae a See ore ag 196,559,000 ==. ceccceee 184,682,000 = =—=«_—s..cccccsece 178,501,000 cet-bapeued 
Hardwood Manufacturers’ Institute— 

i oot e tate aie ude alee Cabisw aden pbuhae- keene Renee 19,025,752 11,628,973 20,903,564 13,241,549 19,514,772 17,568,671 

eS SUN cca nnsnacennedesenesbakesteeecnenantenanes Fk OY) rrrerr rrr 1A ReRe ih wteccccce 1,086,671 ,897 ane aeelieeae 





Production and Shipments of Western Pine 


PORTLAND, OrE., Oct. 30.—The report of the Western Pine Manufacturers’ Association for the first nine months of 1926, and of 1925 for com. 


parative purposes, is as follows: 





: 1926- 1925 
Shipped to— Cars Feet Percent Cars Feet 
> 2,547 82,150,013 5.93 2,184 68,814,166 
OE aT ee 3,297 86,966,396 6. 28 3,596 | 89,219,007 
RES ae a 643 28,762,701 2.08 260 13,913,419 
Washington ....... 3,352 109,041,602 7.87 2,541 94.904,811 
North Dakota ..... 1,023 24,761,387 1.79 1,118 28,480,638 
South Dakota ..... 779 19,966,537 1.44 1,090 28,292,471 
Minnesota ......... 3,405 86,246,807 6.23 3,882 101,358,505 
Wisconsin ......... 2,811 71,458,270 5.16 2,616 68,238,238 
dikiwinatanean 3,821 96,791,222 6.99 3,527 89,837,884 
i exvivasekaeds 4,935 128,765,229 9.30 4,106 107,372,596 
PL cepéacacbin 924 22,767,775 1.64 759 19,043,529 
PE cccconesee 1,959 49,096,313 3.54 1,872 48,057,274 
0 eee 826 20,772,918 1.50 817 20,323,580 
Dy srctascerss 1,585 40,571,324 2.93 1,307 34,459,891 
DP cccscceees 559 14,574,274 1.05 617 16,080,974 
tn  crthae aceuaee 788 21,005,447 1.52 634 17,059,406 
ne renee e 3,253 87,256,014 6.30 3,073 83,378,821 
=e 1,931 60,512,912 3.63 1,554 40,529,899 
oi ceane ae ben 389 10,428,123 15 314 8,406,739 
|} a 4,100 111,504,919 8.05 4,103 113,115,585 
Pennsylvania ...... ; 3,283 87,816,796 6.34 3,420 92,557,768 
New Jersey ........ 1,326 37,070;823 2.68 1,432 40,636,450 
Massachusetts ..... 936 25,166,876 1.82 961 25,861,524 
Connecticut ....... 992 27,554,708 1.99 823 22,737,616 
Rhode Island ...... 131 3,392,606 24 142 3,811,394 
HEED awesccdecesen 68 1,882,837 .14 73 2,079,838 


Nine months’ shipments for the two eastern groups: 


Atlantic coast group (Pennsylvania, New Jersey and States north) 
Other eastern States (east of Mississippi and south of the Ohio) 


eee eeeee 

















Production for the first nine months of 1926 was 1,373,406,079 feet, shipments exceeding the cut by 11,703,107 feet. 


period of 1925 was 1,411,424,054 feet, 


production exceeding the shipments by 95,758,422 feet. : 
Total shipments represent a larger number of mills than reported last year and were larger than for any full year previous to 1922. 


1926— 1925——. 

Shipped to— Cars Feet Percent Cars Feet 
New Hampshire ... 59 1,571,072 ell 39 1,016,827 
WORE. 6600260400 27 37,262 05 87 2,310,061 
I i ia es bie n'a 38 1,021,445 07 32 76,823 
District of Columbia 121 3,294,956 24 82 2,204,762 
OS OS ae 128 3,334,606 24 65 , 653,166 
WH ccnedaceaasd 27 698,011 .05 66 1,722,824 
West Virginia ..... 173 4,588,569 33 232 6,129,523 
yi ee 3 69,833 OL 183,197 
 otenuwe'e 27 704,084 .05 29 797,902 
I etn ne waskeiat 5 230,359 .02 2 53,964 
North Carolina . 4 115,091 01 3 69,496 
Mississippi ......... 3 71,685 01 ier  ° .-aan 
i ddicuosudsnen 6 180,984 01 aa onal 
BEE. -o6ecacecsee 1 26,570 - eile enemies 
CONE. ccccccess 234 5,899,669 42 109 2,778,288 
ED  cenexavedsouns 302 8,538,484 -62 53 1,776,316 
SE: scndenene 185 5,353,069 .39 181 5,477,693 
SN cucavesooees 48 1,286,983 .09 12 254,355 
EE Ketvcnececsees 4 115,245 01 5 126,769 
SS Sa 13 398,947 -03 3 83, 
PN. apchevennsne 14 364,592 -03 & 198,700 
New Mexico ....... 11 222°841 -02 8 212,280 
B,C ecca esas aes wanadewe sae 1 27,268 
Atlantic coast States . . 

(umd@istributed) .. «cs j= ecvseseece 345 9,139,901 

EL swewewneas 51,096 1,385,109,186 100.00 48,190 1,315, 665,632 
1926— 1925 
Cars Feet Percent ars Feet Percent 
10,922 296,697,899 21.42 11,422 313,193,337 23.82 
536 14,336,193 1.04 519 13,718,925 1.04 


Production during the same 


As compared 


with last year, there were increases in shipments to Illinois, Idaho, Oregon, Washington, Ohio, Oklahoma and Texas; and decreases in those to Minne- 


sota, the 
The 
39,000,000 feet, or only 3 percent, in shipments. 
Figures for September, 1926 and 1925, follow: 
Production Statistics for September 








Production —- Mills reporting——- -—Shipments— . . 
bbektneneeese 59,033,4 
Total Nocut Cutting Feet Total No. shpmts. Shpg. Cars Feet Ay menetereg OR a ire Tae 409 
Dee wsidacas 48 3 45 159,033,483 9986 ccces 48 0 48 6,479 176,788,449 Shipments exceed cut. 17,754,966 
ae 46 1 45 181,869,251 ; ene 46 0 46 5,728 ,610,876 Cut exceeds shipments ......... 


Shipment Statistics for September 


Dakotas, Atlantic coast group (especially Pennsylvania and New Jersey, there being an increase in Connecticut takings). 
nine months’ figures for identical mills show a decrease of 170,000,000 feet, or 12 percent, in production compared with 1925, and a decrease of 


Production and Shipments Compared 


181,869,251 
158,610,876 





—_— 


In Se ptember, 1926, the Atlantic coast group took 1,414 cars, 38,092,898 feet, against 1,409 cars, 38,168,196 feet, in 1925, and the other eastern States in 


1926 took 58 cars, 1 472,820 feet, against 46 cars, 1,182, 196 feet, 

Ide ntical mills reported for September, 1926 and 1925: 

e Son en? te the cut by 16,231,412 feet. 
28,0 feet. 


in 1925. 


September shipments to most States were lighter than for August, and heavier than those for September of last year. 
Montana, Wisconsin and Illinois, 
Colorado and New York, over a million feet each ‘in excess of last year’s takings. 


ments than last year’s were: Washington, 6,000,000 feet increase; 


Minnesota. 


each 3,000,000 more; Oregon, 
There were decreases in shipments to Idaho, North Dakota and 


Production in 1926 was 144,895, 416 feet and shipments totaled 161,126,828 feet, shipments 
Production in 1925 was 174,902,709 feet and shipments were 152,274,622 feet, cut exceeding the shipments by 22,- 


States taking larger ship- 


Iowa, Missouri, 











e _ s 
The West Coast Review North Carolina Pine 
SEATTLE, Wasu., Oct. 30.—For the week ended Oct. 23, 109 mills report as follows to the Norrouk., VA., Nov. 1.—The North Carolina 
West Coast Lumbermen ’ s Association: Pine Aenoclation makes the following analysis 
Feet New business— of figures from forty-one mills for the week 
Production ...116,866,756 Water delivery: ended Oct. 23: 
Shipments ....103,062,001 12% below production Domestic .......sseeeeeeees 36,544,634 Percent Percent Pet. 
Orders ....... 112,443,176 4% below production Meer tabtsseessesseececcoes amet Normal Actual Ship 
Shipmente— Rail (3%) cece dtisaeoa | Produetion— Feet  output* output meat 
Water delivery: Feet Feet PE MESNgtie dhKbUhe oS eC enetedesuseeunne 6,272,521 — eae e ene “719 diet oa 
Domestic .......... snandialll 32,118,441 se aan ara | Shipments ..... "108,516 5 108 +s 
aM ad eis 12,650,548 ‘nee — DEMERS. ..0-scecrcerseee 112,443,176 | OMerat 11 ears000 «=k 
PPEIAD ‘ssctsceovaneessedinbssoed 44,768,989 annes ercere— on ” i nt of lumber 
Rall (61%) wsssesesesesesesesenereeeees EE ~~ pdbernadeetaentannnaenteteten, Getage | the aie quale tn & nen ae 
CMD orerreessessereccecsescccsecseess CSTESL Rall o.oo. sccccccceees bo esvoontonennne 111,630,441 As compared with the preceding week, there int 
OGG Eg —-—_—- | decrease of 21 percent in orders: that week the 
ee 103,062,001 Total unfilled orders................-396,068,885 ' were reports from only thirty-eight mills. 
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Northern Hemlock and Hardwood Monthly Report California Redwood Data 
OsHKOSH, Wis., Nov. 2.—The Northern Hemlock & Hardwood Manufacturers’ Association has | [Special to American LumBerMan via Air Mail] 
1925 prepared the following data on September production and shipments and stocks Oct. 1: San FRANcISCcO, CALIF., Nov. 1.—The follow- 
197,036 mat ing information is summarized from the report 
848,254 CHEER, Ha, SUES Weeks  Hasowees— er Se VPs of the California Redwood Association for the 
tate Production Shipments Oct. 1 Unsold—Dry ........... 129,774,000 week ended Oct. 23: 
999,725 | Ash ..------ 86,000 452,000 4,549,000 Unsold—Green ......-.. 54,861,000 Nop Redwood——— , White- 
138, Basswood ... 1,452,000 4,876,000 16,388,000 Total unsold ......... 164,135,000 Ne. S ercent of woo 
464,000 B Booch .....-- 7,000 185,000 ........ Sold, dry and green....... 47°713,000 tet “— « py a: ee" | day 
1 ee ee 3,284,000 10,172,000 62,791,000 ———— Shipments 15 6.394.000 87.5 1,138,000 
| 49,136 TE ae ities 757,000 2,379,000 15,368,000 - pT Peer rer ee 211,848,000 | Orders— —~  ° oe ie sisi 
to, ; |  — in 7,337,000 14,416,000 64,335,000 EMLOCK— ’ Received .... 15 8,704,000 118 1,525,000 
ea ck adinis 1,171,000 455,000 704,000 Unsold, 1&2-inch—Dry . .131,261,000 On hand..... 14 43,719,000... 6,225,000 
art a Mixed hdwds 1'559,000 2.907.000 Unsold, 1&2-inch—Green . 52,494,000 
902,708 i 8.. 1,vvd, 907,000 =... ween wo Detailed Redwood Distribution for Week 
183,009 _. Total unsold ......... 183,755,000 Shipments Orders 
854.00 Total hdwds. 15,653,000 35,842,000 164,135,000 Sold, 1&2-inch ........... 13,324,000 Northern California* ...... 2,392,000 2,623,000 
{28:17 F Hemlock, 1&2” 23,219,000 22,109,000 183,755,000 Other thicknesses on hand 2,604,000)... | Southern California*® ...... 1,407,000 1,801,000 
36900 eartatetadateied Rede wentel Rye: LE 5 nedss oomaee 
or om Grand total 38,872,000 57,951,000 347,890,000 Total hardwood and hemlock...... 411,531,000 Foreign Aispsleletsd Pie tetas ’ 876,000 1,977,000 
eoennms Comparison of 1926 and 1925 Statistics I aco tareictiatis 6,394,000 8,704,000 
The figures for twelve months, Oct. 1, 1925, to Sept. 30, 1926, make the following percentages *North and south of line running through San 
- of those for the corresponding period of 1924-1925: Luis Obispo and Bakersfield. 
717,000 +Washington, Oregon, Nevada and Arizona. 
nonce ; All hardwoods Ifemlock Total all woods tAll other States and Canada. 
CCE OTE EEC OC Oe ee 94 106 102 
568,671 GRIGMCMES 2 ccc cc cccescrceveccersseceeeeeaesesesces 110 109 113 
e 
steeens Hardwood Stocks on Hand Oct. 1 by Grades Southern Pine Barometer 
Sold Unsold Bass woop— aaa 
Dry & green Dry Gren FAS ......... 426,000 509,000 —- 161,000 New Onteans, La., Nov. 1.—For the week 
Sold Unsold FAS & select .. 16,000 32,000 ........ | ended Oct. 29, Friday, one hundred twenty- 
r com- Dry & green Dry Green acteee sactace 104,008 ee three mills report as follows to the Southern 
AsH— Select Yo.1. 0 Sree ee eee een ; sation ° 
i ae 261,000 ........ No. 1 & better, 669'000 3,586,000 * 687,000 | Pine Association: 
P t P 
Feet & Select & better. ........ See «seesnens No. 1 com. ... 558,000 1,516,000 496,000 A memes § prone 
016,82 BH Selects ...-.-- ee +e ease 21,000 oe. 000. Nos. 1&2..... 12,000 — 515,000 26,000 | production— Carst Feet Output Output 
310,061 F No, 1 & better. 18,000 398,000 10,000 No. 2 & better. 577,000 2,038,000 —- 886,000 ment Ne” ee. ee ee 
876,83 | No.1 com. ... 64,000 414,000 3,000 No. 2 com. ... 2,914,000 3,468,000 801,000 | Acta .'''' °°°° 67190558 sooi 77°. 
204,762 F No.2 & better. 428,000 1,381,000 367,000 No. 3 & better. ........ 142,000 ........ Shipments® .. 3.175 65824100 8720 97.97 
/653,166 BF No, 2 com. ... 105,000 nt . -simenein No. 3 com. ... 929,000 1,542,000 892,000 | Orders ans , ° 
»722,84 F No, 3 & better. ........ 202,000 6,000 OMeceived* .. 3,175 65,824,100 87.20 97.97 
129,53 F No, 3 com. ... 273,000 1,049,000 = 281,000 6,267,000 12,439,000 3,949,000 nage ot I allay ” 
bee poi Harp MaPie— week... 11,120 230,539,840 
797,902 888,000 3,882,000 667,000 FAS ......... 145,000 861,000 54,000 seem yom a 
53,964 BiRcH— FAS & select .. ........ 144,000 33,000 *Orders exactly equaled shipments. 
3.4% B pas ......... 372,000 3,847,000 689,000 Selects ...... 10,000 300,000 18,000 Orders on hand were unchanged; there were re- 
te eeees SS Pere 460,000 42,000 No. 1 & better. 3,862,000 8,925,000 2,085,000 | Ports the previous week from one hundred twenty- 
Select & better ........ 1,381,000 190,000 No. 1 com. ... 1,248,000 2,660,000 475,000 | four mills. 
tere ass | Re 264,000 666,000 91,000 Nos. 1 & 2 ... 2,457,000 6,028,000 1,073,000 {Basis for carload is September average, 20,732 
778,288 | No. 1 & better. 1,595,000 10,732,000 1,731,000 No. 2 & better. 2,126,000 16,157,000 3,839,000 | feet. 
176,316 | No, 1 com. ... 2,627,000 6,191,000 1,496,000 No. 2 com. ... 636,000 2,429,000 742,000 Of 119 mills reporting running time, 2 were shut 
477,693 F Nog. 1 & 2..... 50,000 2,045,000 894,000 No. 3 & better. ........ 240,000 nn ccccce down ; 17 worked overtime; 66, full time; 2 oper- 
254,355 § No, 2 & better. 1,156,000 4,396,000 1,769,000 No. 3 com. ... 5,357,000 8,709,000 3,919,000 | ated one day; 1, four days; 1, four and one-half 
126,769 No. 2 com. ... 3,794,000 9,585,000 2,362,000 days; 10, five days and 20 five and one-half days. 
am No. 3 com. ... 8,090,000 10,648,000 3,576,000 baad 15,841,000 46,,453,000 12,238,000 
' Sort MArPLe— 
212,280 17,948,000 49,951,000 12,840,000 FAS ......... 32,000 TE. | biiecaen os 
27,268 Rock ELM— we clea FAS & select .. ........ ee adeseeus Hardwood Barometer 
| Jae ,000 co (ii err ee 
139,901 F No.1 & better. 185,000 240,000 68,000 Select & No.1. Oe Bere erly MEMPHIS, TENN., Nov. 1—The Hardwood 
rT No. 1 com. es et 1,900 » 185,000 . Pa No. 1 & better. 117,000 116,000 coe rr Manufacturers’ Institute barometer for the 
}, 000,000 No. etter. 573, 2,644,000 j é No. re 50,00 2 eres ‘ s 
No.2 com. ... 73,000 647,000 ........ No. 2 & better. 467,000 2,773,000 "742,600 | Week ended — 23, one hundred sixty units 
No.3.com. ... 21,000 526,000 242.000 No. 2 com. ... 50,000 496,000 8,000 | reporting, is as follows: 
Percent No. 3 com. ... 193,000 728,000 137,000 Percent Percent Percent 
23.82 970,000 4,274,000 1,332,000 Normal Actual Ship- 
1.04 Sorr ELM— 914,000 4,757,000 887,000 | Production*— Feet output output ments 
o mm ras ecerecses cosccces 127,000 7,000 OaK— “iis a ( ea opens 
Select & better ........ Ee. eens i ati ‘daeannti BE, ‘inwcupae cal units ,537, hie — 
mpared § Selects ....... .-...... 90,000 16,000 Selecta’ 2322322 D2Lii 20,000... eee Actual .... 26,316,366 95.6 .... 
Minne- | 0 1& better. 558,000 871,000 243,000 No. 1 & better. 17,000 1,000 ....000- Shipmentst . 28,248,621 102.6 167.3 
. No 1 com. ... 62,000 265,000 ii ae” yer Perrone neta Orders— 
a oe St eee 20,000 25,000 ........ No, 2 & better. 12,000 153,000 132,000 New? ..... 26,187,034 95.1 99.5 92.7 
No. 2 & better. 2,111,000 3,229,000 1,231,000 No. 2 com. ... 5,000 reer On handend _ 
No.2 com. ... 417,000 1,035,000 79,000 No. 3 & better. 20,000 i ae week ...154,670,557 
No. 3 com. ... 1,653,000 1,804,000 661,000 ek ee OR. 6ec (évecrevee 252,000 52,000 H pe - mit log scale. “cs 
. {Lumber fabricated at the mills and used in con- 
925 4,821,000 7,498,000 2,264,000 64,000 520,000 184,000 struction work included in total orders and ship- 
GH Hemlock Stocks on Hand Oct 1. by Grades poacsase 
— 1- and 2-inch “ a 
> ore ane — Unsold, all lengths, dry and green Other thicknesses 
ove —diaeae _— — dry mo green ro ia head National Analysis 
E ry reen ry reen ry reen -inc «inch —s ; 
ak 2,312,000 665,000 13,475,000 8,925,000 133,000 2,342,000 1,061,000 249,000 WasHINGTON, D. C., Nov. 1.—The National 
Lumber Manufact ? A ha ed 
“3% Merchantable. 4,180,000 2,387,000 27,889,000 9,918,000 1,226,000 2,104,000 1,040,000 80,000 umber Manufacturers’ Association has issu 
ee | MCE cic: GHREOMD 2125009 SURE RO) I2SHRGGD 1 Rss.e8o | Letolo0o  18ee0b “00 | Bh° Somers Many tielts‘hee thon apo 
‘ -— —~ Seeeee ’ ’ ’ , O00, ’ ’ ’ ’ ’ ’ ’ ’ < i i ° 
er ship J Nos. 4 & 5:1 2,066,000 “511,000 11,548,000 3,433,000 scktaee of being shown as per 
ota and Totals ....16,715,000 6,897,000 114,546,000 45,597,000 3,621,000 9,703,000 2,272,000 332,000 During During 42 
Totals, unsold and sold, 1” and 2”........... 183,755,000 13,324,000 2,604,000 Week Ended Wks. Ended 
on No. cf Sip Or. ship: 8 
No. 0 p- Or- p- Or- 
> ; ASSO0CIATIONS— mills ments ders ments ders 
4 H Southern Pine ...... 124 106 94 103 103 
emlock and Hardwood Be 
_— See GEE cncoccees 109 88 96 101 102 
i i 41 121 109 1 104 
analysis OsHKosH, Wis., Nov. 3.—The following summary is supplied to the Northern Hemlock & eee ee 5 aa 7 = 85 
e week Hardwood Manufacturers’ Association by twenty to twenty-five firms that ordinarily make about | California Redwood .. 15 (88 119 97 101 
one-third the total monthly shipments, and shows averages for August, September and 1926 to > —— nee "# st = aa by 4 
nt Pet. date, and weekly figures for October: Northern Pine .....- 9 83 75 109 106 
anata th sae 
it ments Hemlock Hardwood All softwoods ..... 376 96 96 101 100 
oe Period— Firms Cut Shipment d Period— Firms Cut Shipments Orders | N. Hem. & Hdwd..... --. 251 213 94 91 
, ot Bl Weekly average— ee ae . Hdwd. Mfrs. Institute ii6¢ 110 103 100 104 
oe Au ‘ i 9 ” —_—— —_— __ —_— —_— 
69 iene Fe 3,845,000 3,371,000 3,181,000 August «..... .. 2,000,000 4,258,000 4,765,000 121 11 99 102 
, jomber J SeBtember ... 4,015,000 3,158,000 3,121,000 September ... .. 1,696,000 4,707,000 4,532,00@ | Ai! hardwoods -... -.. a0 sien 
A. day. 1926 to Oct. 23 .. 3,322,000 3,318,000 2,943;000 1926 to Oct. 23 .. 4,642,000 4,382,000 4,208,000 hardwoods ...... .-- 98 97 101 100 
norte 7 See 25 4,762,000 4,558,000 3,279,000 Oct. 2.......... 25 2,308,000 5,129,000 4,387,000 +Units of production. 
ok there a — - 26 4,206,000 4,742,000 3,336,000 Oct. 9.......... 26 2,189,000 5,240,000 3,579,000 *41 percent of cut in region. 
, litte ace 26 3,971,000 5,497,000 3,401,000 Oct. 16.......... 26 1,973,000 5,087,000 4,659,000 The report for the week ended Oct. 16 in this 
ie Rib 24 4,104,000 3,089,000 3,566,000 Oct. 23.......... 24 1,904,000 4,822,000 4,241,000 | department showed 361 mills and 109 units. 
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West Coast Waterborne Shipments 


SEATTLE, WasH., Oct. 30.—Report on water- 
borne shipments from the Paeifie coast during 
the first nine months of the year has just been 
compiled by the Pacific Lumber Inspection Bu- 
reau. This shows a gain of 22.6 percent in total 
waterborne shipments as compared with the cor- 
responding period of 1925. The foreign move- 
ment made a gain of 44 percent. Domestic 
water shipments gained 14.5 percent; while 
there was a gain of 33.2 percent in Atlantic 
coast shipments, California shipments decreased 
1.7 percent, and shipments to other domestic 


destinations decreased 11.6 percent. The for- 
Waterborne Shipments for Nine Months 
DomgEstTIc— 1926 1925 

Fe rrr 5,419,935 3,221,041 


Hawaiian Islands .... 
Panama Canal Zone .. 
Philippine Islands ... 
EE be enaeans 


50,308,327 
4,504,773 
5,538,322 

246,429 

66,017,786 

California ... .....1,224,541.200 1 

Atlantic coast ....... 1,589,150,143 1 

2 


.2,879,709,129 


60,307,953 
3,394,589 
3,862,657 
3,933,096 


74,719,336 
,245,750,817 
19 
1 





3,110,596 
513,580,749 





Total domestic ... } 
Ex port— 








ES Se 191,604,992 148,245,468 
Africa (South) ...... 20,865,587 15,534,571 
Central America ..... 71,648 824,861 
er ae wah ie eee 166,344,072 117,533,301 
errr 4,000,306 18,103,461 
eee 6,867,635 5,098,346 
rere re 716,288,037 391,485,178 
ae 13,426,258 12,688,242 
New Zealand ........ 18,644,035 17,143,662 
South America— 

PS ME ceevecess 28,589,877 18,963,612 

WONG GORRE ccccccce 104,153,556 75,071,887 
South Sea Islands ... 5,976,847 4,253,910 
United Kingdom and 

eS 72,920,080 113,954,604 
W. 2 eae 24,036,071 12,319,625 
Unclassified ......... 888,106 4,031,506 

Total export ...... 1,374,677,197 955,252,234 

Grand total ....... 4,254,386,326 3,468,832,983 


eign countries taking smaller amounts were Cen- 
tral America, Egypt, United Kingdom, and those 
unclassified, and the domestic destinations to 
which shipments were less were Hawaiian Isl- 
ands and those unclassified—all other countries 
and domestic receiving regions showing gains. 
There were considerable increases in shipments 
to Japan, Australia, China, South America, 
both east and west coasts, and the West Indies. 
All the shipping regions shared in the gains, 
British Columbia leading with a gain of 36 per- 
cent, followed by Washington with 25.7 percent, 
while Oregon shipments gained 9.4 percent. Fol- 
lowing are detailed figures: 


Summary by Districts of Origin 








DISTRICT— Domestic Export 
British Columbia . 324,329,097 221,485,132 
Puget Sound .......-. 1,086,562,840 364,034,013 
Grays Harbor ....... 620,384,574 342,361,816 
Willapa Harbor ..... 98,933,431 18,793,916 
Columbia River ..... 541,779,245 396,445,145 
COO BOF ceccicvcesos 207,719,942 31,557,175 

2,879,709,129 1,374,677,197 

DIsTRICT— Logs and Bolts Total 
British Columbia ...... 132,004,322 677,818,551 
Puget Geund ...cccee 17,351,483 1,467,948,336 
Grays Harbor ....... 46,028,174 1,008,774,564 
Willapa Harbor ...... 1,271,809 118,999,156 
Columbia River ...... 9,184,125 947,408,515 
COOD BS cecscorscese 22,174,115 261,451,232 

228,014,028 4,482,400,354 


Of the total cargo shipments, 78.4 percent 
was inspected, amounting to 3,326,631,871 feet. 
There were also inspected rail shipments of 
105,093,165 feet, and shipments to Japan of 
215,249,328 feet of logs and 12,764,700 feet of 
bolts. This footage inspected showed a gain 
of 25.9 percent over that for the corresponding 
period of 1925. In addition there was inspected 
2,722,731 lineal feet of poles and piling. 





Pulpwood Consumption 


Wasuineton, D. C., Nov. 4.—The Depart- 
ment of Commerce announces that, according to 
data collected in codperation with the Forest 
Service, the total consumption of pulpwood in 
1925 aggregated 6,093,821 cords, reported by 
234 mills, as against 5,768,082 cords reported by 
239 mills for 1924, or an increase of 5.6 per- 
cent. 

The total production of wood pulp in 1925 
was 3,962,217 tons, an increase of 6.4 percent 
compared with 3,723,266 tons in 1924. Maine, 
New York and Wisconsin are the three leading 
States in this industry. Maine reported a slight 
increase in the quantity of pulpwood consumed 
as compared with 1924, while New York and 
Wisconsin showed small decreases. 


Following are figures on consumption by 
species: 





Percent 
Quantity (cords) distribution 
Kind— 1925 1924 1925 1924 
Spruce: 
Domestic .....2,253,219 2,079,182 37.0 36.1 
Imported ..... 818,143 890,523 13.4 15.5 
Hemlock : 
Domestic ..... 1,013,109 965,359 16.6 16.7 
Imported ..... 21,705 (*) GE «asc 
Southern pine.... 531,157 427,961 8.7 TA 
Poplar : 
Domestic ..... 206,982 218,036 3.4 3.8 
Imported . 195,938 157,368 3.2 2.7 
Balsam fir: 
Domestic ..... 214,600 313,018 3.5 5.4 
Imported ‘ 52,590 (t) | ae 
Yellow poplar ... 145.871 128,037 2.4 2.2 
SOCNIME cccccce 102,040 75.775 1.7 1.3 
ee OY ncwan ace 84.305 93,296 1.4 1.6 
Tamarack or larch 76,585 74,659 1.3 1.3 
Be GEREE cccccce 221,361 225,908 36 3.9 
Slabs and other 
mill waste .... 156,216 118,960 26 2.1 
er 6,093,821 5,768,082 100.0 100.0 


*Included in domestic hemlock. 
tIncluded in domestic balsam fir. 





Western Pine Summary 


PorTLAND, OrzE., Oct. 30.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Oct. 23, from 
forty-one member mills: 


Percent Percent 
Pro- Ship- 


Production— Carst Feet duction ments 
: iawka wena 35,800,000 ..... eee 
SO eee eee 28,033,000 ..... 

Shipments (car).1,282 33,332,000  ..... 

Local deliveries .... 658,000 ..... 


Total shipments.... 33,990,000 121.25 


Orders— 
Canceled ..... 28 TZ8,.000 = cccce 
Booked (car)..1,153 29,978,000 ..... 
De chinwede enwd 658,000 ..... 
Total orders...... 30,636,000 109.29 90.13 
On hand end 
ack wee 3,794 98,644,000  ..... 


Bookings for the week by thirty-nine identical 
mills were 99.2 percent of those for the previous 
week, showing a decrease of 234,000 feet. 

+Car basis is 26,000 feet. 

*Normal takes into consideration mill capacity, 
number of months usually operated and usual num- 
ber of shifts—reduced to a weekly basis which is 
constant throughout the year. 

During the week, production was 78 percent of 
normal; shipments, 95 percent of normal, and or- 
ders, 86 percent of normal. Average for the cor- 
responding weeks of the last four years was as 
follows: Production, 96 percent; shipments, 76 
percent, and orders, 70 percent of normal. 

Production is so seasonable that, during two win- 
ter months, actual production amounted to only 
53 percent of normal, while during two peak sum- 
mer months the production increased to 114 per- 
cent of normal. 


REINDEER MEAT exported from Alaska this 
fall for consumption in the States will be on 
sale and the prices will be reasonable, according 
to experts of the biological survey of the United 
States Department of Agriculture. One leading 
reindeer company in the Territory expects to ex- 
port not less than 5,000 carcasses, and more if 
additional vessels with refrigeration facilities 
can be secured for shipping the meat from 
Nome, Alaska to Seattle, Wash. 








ee 


California Pine Sales 
San FRANcIScO, CALIF., Nov. 1.—The follow. 
ing table shows pine sales for the week ended 
Oct. 30, and is compiled from the weekly report 
of the California White & Sugar Pine Man». 
facturers’ Association: 


California White Pine Mixed Pines 


eet Feet 
Nos.1 & 2clr. 188,500 Common— 
C select 2.2.0 611,500 cS eae 33,000 
D select ...c0- 517,000 7 BD setae 639.500 
7 2 Oe eseae 170,500 | Se eee 1,433,500 
Shop— = ee 358,500 
SOM sccwenes 383,000 Timbers ...... 12,000 
se. asesen 450.500 No. 1 dimen. . 1,049,509 
i «areas 1,750,500 Lath, No. 1 ..10,435,009 
Pe OD vaswen 196 OEE secccevces 4,305,500 
i ee . 
White Fir Douglas Fir 
C & better... 53,000 Gottman... 96tste 
Neommon. -.”” 2,264,000 Ties & timbers | 10.50 
No. 4 com. ace ‘606-000 Peer 1,302,000 
o.1 dimen. . 312,500 
No. 2 and btr. Cedar 
ee 1,514,000 Miscellaneous. 21,500 





Small Dimension Makers to Meet 


WASHINGTON, D. C., Nov. 1—Axel H. Ox. 
holm, director National Committee on Wood 
Utilization, has addressed letters to every lun- 
ber producer in the country, who is or should 
be interested in the question of small dimension 
stock, in which he refers to a meeting of small 
dimension producers to be held in Cincinnati 
on Nov. 10, and says: 


The National Committee on Wood Utilization is 
very much interested in this effort to organize the 
small dimension stock producers because without 
such an organization the committee’s work among 
this group of producers is made very difficult. The 
benefits to the consumers, by using small dimension 
stock, are not fully recognized by them and a 
considerable amount of educational effort will be 
necessary. The success of the introduction of 
small dimension stock in the consuming field will 
depend largely on standard production and grad- 
ing practices, and without an organized body of 
producers the National Committee on Wood Util- 
ization can not expect to accomplish the desired 
results. 

W. A. Babbitt, general secretary of the National 
Association of Wood Turners (Inc.), South Bend, 
Ind., is the chairman of our small dimension pro- 
ducers’ group, and he has informed me that he is 
very much interested in this matter. 

I trust that you will be able to attend the meet- 
ing in Cincinnati, or arrange to be represented. 


Automobile Plants Slow Down 


Detroit, Micu., Nov. 2.—Prospects for pur- 
chases of hardwoods during the remainder of 
this year are minimized because of reduction of 
manufacturing schedules by practically all 
plants in the automotive industry, including 
major producers as well with a few exceptions. 
Indications are for considerable improvement 
during the early part of next year. Buick, 
which has been operating at a new high sched- 
ule of close to 1,300 cars a day since Aug. 1, 
has cut output to around 1,000 ears daily. 
Dodge Bros. (Inc.), is continuing an output 
of about 4,000 cars a week on a five-day basis. 
The Detroit and South Bend plants of the 
Studebaker Corporation are operating on 4 
schedule of close to 650 cars a day. Other 
plants have made similar curtailment. There 
has been constant improvement in demand for 
completely built American motors in Canada, 
as a result of the tariff reductions on cars man- 
ufactured here. 

The wholesale market in softwoods is showing 
somewhat increased activity, although demand 
from retail yards has not developed in accord- 
ance with expectations this fall, due to bad 
weather that has deterred building. 

Col. Edward G. Heckel, former commissioner 
of parks and boulevards, has joined the Restrick 
Lumber Co. 








THERE HAS been a slow but steady increase 
in the furniture business. The unshipped orders 
on Oct. 1, reported by upward of 100 manufac 
turers, was more than that for the first of any 
month this year, with the exception of February. 
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Makes Novel Stairway Exhibit 


PHILADELPHIA, Pa., Nov. 1—The most colorful exhibit in the Palace 
of Liberal Arts at the Sesqui-Centennial is the novel display of the 
Bessler Disappearing Stairway Co., of Akron, Ohio. 
the opinion of the throngs who gather before the spectacle every day, 
on some occasions crowding to the doors on the opposite side of the 

alace. F. E. Bessler, general manager of the company, and the designer 
of the stairs, is in personal charge of the exhibit, which will continue 


jn operation until Dee. 2. 

The publicity derived from the 
unique exploitation of the Bessler 
product has greatly stimulated in- 
terest in the stairway with a cor- 
respondingly great increase in sales. 
Last spring, Mr. Bessler conceived 
the idea of breaking away from | 
the old-fashioned stall or booth. | 
His first thought was to focus the | 
attention of the crowds on his | 
space in the mammoth building. | 
‘‘Beauty always attracts, especially 
when a crowd seeks entertain- 
ment,’’ he said. ‘‘I will both at- | 
tract and entertain by adorning | 
my exhibit with beautiful girls and =| 
a background in keeping with the | 
pulchritude on parade.’’ | 

He also decided to entertain the | 
folks in various legitimate ways. | 


th 


At least, that is the first floor. 


All the woodwork in the exhibit came from Akron. 
in the form of a Turkish mosque with radical departures of course, on 
The color scheme is wonderful. Vivid yellow serves as 
a setting for the gold letters ‘‘Miss Akron’’ on the semi-circle which 
arches above the second story. Underneath, the name of the company, 
studded with electric lights, has a bright red background. On this 
balcony, the girls take turns in doing bits of vaudeville. 


The structure is 


Above the 
arch, a sphere of light blue, dotted 





> 
4| 
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First, he held a beauty contest in | 
Akron, the city where the stairways 
are manufactured. Hundreds of 
girls competed and finally ‘‘ Miss 
Akron’’ was selected. Laden with 
gowns and feminine finery, Miss 
Akron became an important cog in 
the Bessler wheel at the ‘‘ Sesqui.’’ 
Seven other comely maids were en- 
gaged as part of the troupe. These 
young ladies were talented as well 
as beautiful. At stated intervals 
throughout the day, they sing, 


‘4 ibe F il 
VA x 
. wry 
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BESSLER DISAPPEARING STAIRWAY co 


a | 
| 


with stars, revolves continuously 
with Miss Akron frequently perched 
at the globe’s highest point. 

On the first floor, the disappear- 
ing stairway is demonstrated by 
one of the young ladies, while an- 
other girl distributes literature and 
answers questions. The demonstra- 
tion consists of the girl lowering 
the stairs, walking up and down, 
and then closing the stairs by 
gently pulling a small cord. 

Once in a while, Mr. Bessler 
makes a few remarks to the inter- 
ested people who crowd in front of 
the booth. When he does he tells 
them that the purpose of the disap- 
pearing stairway is to save both 
space and money. He convincingly 
shows that his invention affords the 
most practical and up-to-date way 
of reaching the second story with- 
out sacrificing any floor space in 
the room below. He also points 
out the fact that the Bessler is a 
ventilator and that no door or tran. 
som can ever take its place. He then 
shows how, by letting the panel 
part way down from the ceiling. 
This, of course, takes the heat away 
from the room below and at the 
oh same time ventilates the attic. An- 

‘| other big selling point is the ease 


<  thnennintie 








Charleston, play various musical in- 
struments and in other ways earn 
the approval of their audiences. 


Exhibit made by the Bessler Disappearing Stairway Co., of Akron, 


Ohio, at Sesqui-Centennial at Philadelphia 


with which the Bessler is installed. 
His slogan is ‘‘The only tool re- 
quired is a screw driver.’’ 





Last Minute News 


(Continued from page 45) 
253,131 feet; shipments, 1,260,923,954 feet, and 
orders, 1,293,737,831 feet. 
[The barometer of the Southern Pine Asso- 
ciation appears on page 59.—EpirTor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFo.kK, Va., Nov. 4.—For the week ended 
Oct. 30, thirty-two mills reporting to the North 
Carolina Pine Association, and having a nor- 
mal production figure of 7,890,000 feet, manu- 
factured 5,820,984 feet, shipped 6,527,326 feet, 
and booked orders for 5,580,881 feet. 





Favor Reduced Corporation Tax 
[Special telegram to AMERICAN LUMBERMAN] 
Sureveport, La., Nov. 3.—In accordance 
with a nationwide plan to favor the Crisp amend- 
ment, which provides for reduction of the Fed- 
eral corporation income tax from 13% to 10 
percent, support for the movement was pledged 
here at a meeting of local and visiting lum- 
bermen and other business men. The gathering 
went on record as unanimously favoring the 
amendment, and tentatively outlined plans for 
a general campaign in Louisiana, Arkansas and 
Texas in favor of it. The meeting was called 
by A. J. Peavy, president Southern Pine Asso- 
ciation, who, however, could not be present, and 
E. A. Frost, past president, presided. Mrs. 
F. H. Stone, accountant of the Southern Pine 
Association, -a special representative of the 
movement, explained the purpose of the meeting. 
The sense of the meeting, as stated in a reso- 
lution adopted, was that reduction of the present 
tate would speed up production and reduce the 
burden of individual stockholders. It was also 


pointed out that the increased production al- 
lowed through the decreased tax would provide 
additional revenue for the Government, and 
that the reduction itself would not mean a loss 
in amount of taxes collected. It was also men- 
tioned that, while other taxes have been ap- 
preciably decreased since the war, corporation 
taxes have been increased, and that this increase 
is ultimately borne by the consumers. An ex- 
tensive campaign through local and district 
chambers of commerce will be carried out. 

Among those attending the meeting were 
C. E. Slagle, Clarks, La.;.G. A. Kelly, Lufkin, 
Tex.; L. M. Moffett, Shreveport; Eli Wiener, 
Keltys, Tex.; J. W. Welsh, T. E. Trigg and 
E. R. Jones, of Shreveport. 


Forest Tax Amendment Passes 

[Special telegram to AMERICAN LUMBERMAN] 

San Francisco, Cauir., Nov. 4.—Proposition 
22, which was voted on throughout California 
Tuesday and which will exempt all growing trees 
on cut-over or reforested lands from taxation, 
was passed by 100,000 majority, according to re- 
turns from virtually all of the State. Under the 
proposition, which is declared to be the most 
far-reaching move yet made by the public for 
the promulgation of timber growing, trees will 
be placed on the same basis as farmers’ crops 
and will be exempt from taxes until they are at 
least forty years of age and, at the option of 
a commission to be appointed, may be exempted 
for a further period until they are of sufficient 
size for commercial purposes. 


a ona: 


IT Is CONSERVATIVELY estimated that for 
every dollar New England spends for lumber 
produced outside of the United States, it spends 
$5 for lumber grown and manufactured here, 
largely in the South and West. 





Protest Export Rate Increase 


BauLtimorE, Mp., Nov. 1.—The controversy 
between the shippers of lumber and the various 
steamship lines concerning the ocean freight 
‘rate question has entered a new phase, with 
the situation from the exporters’ standpoint 
somewhat improved, though some of its un- 
satisfactory features still remain. 


The announcement by the Transatlantic 
Freight Conference of immediate increases of 
10 cents for the North Atlantic lines, 5 cents 
for the Gulf lines and 2% cents for the South 
Atlantic vessels, made Sept. 23, brought out 
at once a strong protest from the exporters and 
caught them unawares, with a large number of 
orders, taken on the basis of the old rates, to 
be forwarded. 


In response to determined representations 
as to the injury that would be inflicted upon 
the export lumber trade the freight conference 
would not agree to rescind the rate increase 
so far as all of the orders in hand were con- 
cerned, but it showed a disposition to arrange 
with individual shippers for the reception of all 
lumber contracted for with foreign buyers 
they were able to find room for on vessels, agree- 
ing to carry the stocks booked prior to Sept. 23 
without any advance in the rates. 

The new development that has arisen in the 
controversy is a further advance in the Gulf 
rates of 5 cents, making the total increase 10 
instead of 5 cents, and putting it 5 cents higher 
than the North Atlantic rate. The increase of 
21% cents in the South Atlantic rate remains 
unchanged. Just what will be done, if anything, 
about the Gulf rate increase has not developed. 
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Activity in Hardwoods Well Mainthin 


Orders Keep Pace With Cut 


MempPuis, TENN., Nov. 1.—Demand for hard- 
woods continues at only a fair rate, but keeps 
pace with production, and shipments are exceed- 
ingly heavy. The outlook for future business 
is good. The last few weeks have been rather 
unusual for this season. One week business will 
be reported as good, while the next will see a 
reduction in volume. The fall average, however, 
has probably been better than in previous years. 
Production has been about normal for several 
months, and even with logs plentiful the mills 
desire to keep production near orders and thus 
keep prices on a firm basis. Logging conditions 
have been excellent, and there are plenty of 
logs on hand. Log prices remain unchanged, 
however, for demand from manufacturers for 
banking for winter cutting has not been such 
as to raise log prices, but good enough to keep 
them stable. 

The demand continues to come from all 
groups. The furniture people are continuing to 
buy. ‘They report active business. The auto- 
mobile demand, while slightly off, is still very 
good. Flooring plants and interior trim manu- 
facturers continue to buy hardwoods in good 
volume, and all branches of the building trade 
continue to send orders. The export market 
is a problem. There is plenty of business for 
the balance of the year, but with high ocean 
rates it looks as if business will be stopped. 
Whether these rates will be lowered is unknown. 


Codperate to Advertise Oak 


Mempuis, TENN., Nov. 1.—A ten piece suite 
of oak dining room furniture will be on display 
at the January furniture show, according to an- 
nouncement made here today by J. H. Town- 
shend, executive vice president Hardwood Manu- 
facturers’ Institute. He sent to members of 
the oak service bureau a circular to this effect. 
The suite will be manufactured by Berkey & 
Gay, Grand Rapids, Mich., and will no doubt 
attract considerable attention at the January 
show. 

This suite will also be advertised by Berkey 
& Gay in a February or March issue of the 
Saturday Evening Post, in a full page in color, 
and will be offered to the gneral public for 
spring buying. The oak service bureau of the 
Hardwood Manufacturers’ Institute has con- 
tracted for a full page in colors, to run opposite 
the page to be used by Berkey & Gay, and in 
this space will call attention to the suite ad- 
vertised by Berkey & Gay, and also point 
out the advisability of using oak in furnishings. 
The double advertisement will be a big boost 
fer oak as a furniture wood. 

This is the first piece of codperating adver- 
tising which has been done by the oak service 
bureau, but according to Mr. Townshend it is 
just a start. Advertisements for oak which 
have appeared in national publications have 
been rather small. ‘‘We hope to continue this 
coéperative advertising along many lines, get- 
ting a direct tie-up with manufacturers, and ap- 
pealing directly to the consuming trade,’’ said 
Mr. Townshend. 


Market Prospects Are Good 


CotumBus, OHIO, Nov. 1.—Activity in the 
hardwood trade is fairly well maintained. The 
consensus is that volume is as good as in the 
early part of October, with prospects for a good 
trade during November. Prices are fairly well 
maintained. While the market is strongly com- 
petitive, price cutting is not common. Indus. 
trial users are buying steadily. Dry stocks are 
not heavy, due largely to curtailed production 
because of inclement weather. Some items are 
rather searce. Oak, chestnut, walnut and gum 
are in strongest demand. 

FP, B.. Pryor, sales manager W. M.. Ritter 


Lumber Co., left late in October on a three 
weeks’ business trip to the Pacific coast and 
will stop at Denver, Vancouver, Seattle, Port- 
land, San Francisco, Los Angeles, San Diego 
and Salt Lake City. 

The southern pine trade is showing some ir- 
regularity, attributed to bad weather which has 
hampered building operations. Retailers are 
still buying for immediate wants, and most 
orders are for mixed cars. The transit list is 
fairly large, and is having the effect of reduc- 
ing prices. Finish is the strongest item on the 
list, while flooring, siding and ceiling are also 
rather firm. No. 2 boards, dimension and bill 
stock are rather weak. 


e-— —— 


Demand Fair and List Steady 


LOUISVILLE, Ky., Nov. 1:-—The hardwood mar- 
ket has continued steady. There is fair demand 
shown for walnut, plain oak, poplar, thick ash, 
elm and maple, and scattered demand for hick- 

















Tiny squares of white birch are turned into 
stems for corncob pipes at the rate of 70 a min- 
ute. An automatic lathe rounds the stem into 
its proper shape and bores the hole at the 
same time. At West Paris, Me., where these 
stems are made, more than fifty million have 
been produced in the last fifteen years 





ory, cottonwood, basswood, chestnut, sycamore 
and beech. All gum items have been firm and 
in very good movement. Car loadings continue 
good in spite of shortage of labor in the South, 
where production will probably continue light 
until the cotton crop is out of the way. Move- 
ment of quartered oak continues very poor, with 
production low. Prices on inch stocks, Louisville, 
are: Walnut, FAS, $220; selects, $150; No. 1 
common, $90; No. 2, $40. Poplar, FAS, $95; 
saps and selects, $65; No. 1 common, $50; 2A, 
$35; 2B, $25. Ash, FAS, $85; No. 1 common, 
$50; No. 2, $25. Cottonwood, FAS, $55; No. 
1, $35; No. 2, $30. Red oak, FAS, $85; No. 1, 
$60; No. 2, $40; white oak, $90, $65 and $45; 
quartered white oak, $130, $75 and $50; quar- 
tered red oak, $115, $65 and $45. Quartered red 
gum, $102 and $62; plain red, $100 and $60; 
quartered sap, $63 and $48; plain sap, $60 and 
$45. Log run elm, $35. Maple, $40. 

P. B. Lanham, Lanham Hardwood Flooring 


Co., Louisville, has returned to the city after 
a two weeks’ visit to the East. 

J. Colgan Norman, E. B. Norman & Co.,, 
Louisville, has returned after about six months 
in the South, principally at the company’s mills, 

C. S. Willett, of the W. R. Willett Lumber 
Co., has recently returned from a trip to New 
York. 


Consuming Factories Are Busy 


EVANSVILLE, InpD., Nov. 1.—Southwestern In- 
diana hardwood trade is good, and a good many 
inquiries are being received. Prices are holding 
firm, and some items are steadily advancing. 
Logs are very searce. Rains and bad weather 
have put a stop to woods operations and many 
large mills have been forced to close. Quartered 
and plain white oak have been in strong demand. 
Quartered red oak has been moving well. Sap 
gum is strong and prices have been tending 
upward. Lower grade poplar continues active. 
Ash is in fairly good demand. Nos. 1 and 2 
walnut have been strong. Both soft and hard 
maple are selling well, and elm also is in good 
demand. Cottonwood is moving well to box 
factories. Both plain and quartered sycamore 
are in good call. Some basswood and tupelo are 
moving. Most wood consuming factories are 
being operated steadily. Furniture plants in 
some instances are being operated extra time. 
Veneer manufacturers report a splendid trade. 
Box makers are doing a nice business. 

The cigar box manufacturers are doing a fine 
volume of business. The three plants in Evans- 
ville are busy on Christmas goods. Some plants 
are working overtime. 

J. N. Garrison, who operated a sawmill at 
Chandler, Ind., recently moved the plant to 
Millersburg, Ind., and reports that he laid in 
many logs during the good weather in Sep- 
tember. 


Trade Shows Seasonal Slow-up 


CINCINNATI, OHIO, Nov. 2.—The lumber mar- 
ket is beginning to slow up to some extent. 
Various dealers report competition severe, and 
business hard to book, while others say that 
orders are continuing in good volume. The 
furniture and cabinet manufacturers and nov- 
elty producers are placing fair amounts of busi- 
ness. Prices have been steady, and the trade 
does not look for much change in the immediate 
future. A contraction of activity will probably 
continue during the current month, with the 
usual slack over the holidays and during inven- 
tory time. 


C. W. Tunis, president Cincinnati Lumber-, 


men’s Club, has gone to Michigan for a week 
or two of hunting. 

W. F. Scholl, assistant secretary National 
Lumber Manufacturers’ Association, will at- 
tend the December meeting of the Cincinnati 
Lumbermen’s Club to talk on the campaign to 
promote the wider use of lumber and fight 
the encroachment of wood substitutes. 





Good Repests on Furniture Show 


BurraLo, N. Y., Nov. 1—The semiannual 
exposition of the Jamestown (N. Y.) furniture 


manufacturers was opened last week and will’ 


continue through this week. The number of 
buyers present has been larger than a year ago. 
Quite encouraging reports as to the interest 
shown have been received by members of the 
local hardwood trade. 

A prominent member of the Buffalo Lumber 
Exchange who had been absent from a number 
of recent meetings without giving an excuse 
was summarily dealt with last week. He was 
found by a committeeman who was appointed to 
hunt him up and was brought in to last week’s 
meeting handcuffed to a ‘‘policeman,’’ who 


fastened him to a chair, allowing one hand to 


For Current Market Prices on Hardwoods See Pages 95 and 96 
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remain free in order that he might be able to 
help himself at the exchange luncheon table. 

The annual convention of the New York State 
Builders’ Association will be held at Niagara 
Falls next February. Arrangements were made 
last week at a meeting of the executive commit- 
tee at Rochester. 

A. Conger Goodyear, president Great South- 
ern Lumber Co., made an announcement a few 
days ago concerning increased facilities whereby 
the New Orleans Great Northern Railroad will 
obtain direct access to Chicago, via the Bur- 
lington route. A railroad terminal, to cost 
$750,000, is heing erected at Nogan, Miss., by 
the former road, and track is being laid be- 
tween that town and Jackson. The Goodyear 
railroad, as the New Orleans Great Northern 
is known, represents an outlay of $15,000,000. 

Referring to the forestry activities of the 
Great Southern Lumber Co., Mr. Goodyear said 
he hoped that in thirty years pine trees, properly 
planted and protected, would yield merchantable 
lumber at the rate of 15,000 feet an acre. 


The report that a sale had been effected of 
land connected with the R. Laidlaw Lumber Co. 
here might be construed to mean that the busi- 
ness was going to be wound up, but the fact is 
that a certain part of the yard has been sold 
to a sand company, leaving the lumber business 
to be carried on as usual. 


Mixer & Co. have appointed C. E. Harbster 
as representative in the lower coal field terri- 
tory of eastern Pennsylvania, with headquarters 
in Reading. Mr. Harbster has been with C. 8. 
Baer & Co., wholesale lumbermen, of that city. 


Two Buffalo lumbermen left for the Canadian 
woods on the night of election day and will try 
to shoot some big game during the next week. 
C. W. Bodge has gone to Belmont Lake, in 
northern Canada, and Fred M. Sullivan has 
joined a party of Toronto friends for a trip. 


Northern Hemlock Sales Slower 


MERRILL, Wis., Nov. 1.—Purchases of hem- 
lock have slightly slackened, due to the ad- 
vanced season. More normal weather during 
the last week has, however, failed to improve 
general buying. Drying conditions were good 
and more opportunity was afforded for making 
shipments. 


Auto Factory Buying Declines 


Bay City, Micu., Nov. 2.—Northern hard- 
wood values are firm, and show very little fluc- 
tuation. Thick maple and soft elm are still 
moving in good volume, and there has also been 
an increased demand for basswood recently. 
The seasonal curtailment in the automobile 
industry has been reflected in the demand from 
that source. It is authentically reported that 
6,000 men have been laid off in Flint, Michi- 
gan, during the last week. The Chevrolet 
Motor Co. closed down its plant Nov. 1 for in- 
ventory and will not resume operations until 
Nov. 11. 

Logging operations have been seriously inter- 
fered with this fall by heavy rainfalls, which 
will undoubtedly affect production during the 
winter. 


Another pioneer lumbering operation in Low- 
er Michigan has reached the end of its existence. 
The Richardson Lumber Co., with sawmills in 
Alpena and Bay City, finished cutting its tim- 
ber last week, when the Bay City mill was closed 
down. For many years both mills were in op- 
eration, and consequently this was one of the 
largest producing companies in this section. 
The Alpena mill discontinued operations about 
three years ago, and since that time only the 
Bay City mill has been operated. This company 
as been one of the leading lumber manufac- 
turers for over thirty years, and owned some 
of the finest pine and hardwood rtumpage in 
this State. 


Industrial Buying Is Brisk 

ATLANTA, GA., Nov. 2.—Georgia hardwood 
mills continue producing at capacity with orders 
brisk from industrial buyers but less active 
from other sources. Sales exceed output 10 to 
15 percent, but as shipments have declined 
until they about equal the cut surplus stocks 
accumulated the latter part of the summer are 
not being any further depleted. As a whole, 
conditions are the best they have been in sev- 
eral months, with manufacturers and whole- 
salers expressing confidence that November will 
prove one of the best months this year in spite 
of low cotton prices which are affecting sales 
all over the Southeast. 


The furniture, automotive and millwork in- 
dustries are all active, while oak flooring makers 
are also buying to some extent but not as much 
as a month ago. The millwork industry is par- 
ticularly active. Furniture factories are buy- 
ing heavily of gum woods, especially FAS 
grades, and continue to buy well in advance. 











More than 30 years ago Lewis H. Mann & Son, 
of West Paris, Me., started to make toy clothes 
pins for the amusement of the children, but the 
business has grown so that today they are used 
in tenement houses, parlor cars and even by 
the auto tourists when camping. Approzi- 
mately 10,000 tiny clothes pins are in the basket 
held by E. J. Mann. White birch lumber is used 
in making the pins. They are made on auto- 
matic lathes and one person can turn out 
15,000 a day 








North Carolina factories are the most active, 
while South Carolina ranks second in this dis- 
trict, Georgia and east Tennessee business being 
only about normal. Box factories are taking 
large quantities of lower grades of gum, while 
tupelo and other boxwoods are moving well. 
Prices in the gum list are unchanged, though 
FAS grades are hard to secure for immediate de- 
livery. 

The automotive industry is principally buying 
FAS white ash 10, 12 and 16/4, which average 
$130 to $155, f.0.b., Atlanta. There are some 
sales reported of FAS maple in the same di- 
mensions at $100 to $115, but this business is 
not active. 


Flooring plants are buying for immediate 
needs only, and still producing on a fair basis; 
flooring sales, however, are falling off, with 


nthined—Industrial Users Are Buying 


retailers buying little though their stocks are 
low. Prices are unchanged. Maple flooring 
continues in good industrial demand, and two 
or three of the larger wholesalers have reported 
good orders the last ten days, particularly with 
new textile plants, though most orders are not 
large. Warehouse sales of both oak and maple 
flooring are brisk, because retailers are buying 
only for immediate needs and in less than car- 
lots. There is also a good warehouse call for 
millwork stock. Maple flooring prices are the 
same as last week. ; * 

W. P. McBroom, president Lookout Planing 
Mills, of Chattanooga, Tenn., and second vice 
president of the Southern Sash, Door & Mill- 
work Manufacturers’ Association, was in At- 
lanta last week for a conference with C. B.. 
Harman, secretary-manager of the association, 
relative to the annual convention to be held in 
Atlanta, Nov. 17 and 18, 

The Keel Lumber Co. will begin production 
this month at the large hardwood mill the com-. 
pany has been establishing at Wrightsville, Ga., 
where it will cut from an extensive tract of 
hardwood timber which the company owns there.. 

The Piqua Handle Manufacturing Co., of, 
Piqua, Ohio, is enlarging the plant of the 
Standard Handle Co., at Macon, Ga., recently 
purchased by the former company, and is in- 
stalling equipment to double the former capac-’ 
ity, it is announced by William Cook Rogers, 
president of the Piqua company. The company, 
will operate in Georgia as the Standard Tool 
& Handle Co., having applied for a charter 
under that name. 

O. J. Barrett, of Augusta, Ga., well known 
Georgia contractor for hardwood floors, was 
elected a director of the Augusta Builders’ Ex- 
change at the annual meeting held recently. J. 
Harold Mulherin, vice president Perkins Man- 
ufacturing Co., of Augusta, millwork manufac- 
turer, and chairman of the board of directors 
for the Southern Sash, Door & Millwork Man- 
ufacturers’ Association, was also elected a 
director of the Augusta exchange. 


Demand Is Less Active 


Macon, Ga., Nov. 5.—This was a quiet week 
in the hardwood market here, mills reporting 
only a fair demand for a wide variety of stock 
from various parts of the country. Shipments 
continue at a moderate rate, but are not equal 
to production. A fair export demand is re- 
ported by some mills. Prices are holding steady. 
In the lowlands, conditions have been much 
better than usual at this season, and an ample 
supply of logs has been obtained to keep the 
mills supplied for some time, even though bad 
weather should set in. There is an abundance 
of stock in the yards, well stacked and thor- 
oughly seasoned. 


Booklet of Hardwood Weights 

The Hardwood Manufacturers’ Institute, 
Bank of Commerce Building, Memphis, Tenn., 
has just published a very useful booklet giving 
the estimated weights per thousand feet of 
hardwoods of different thicknesses and of 10, 
12, 14, 16, 18 and 20 percent moisture content. 
The tables of weights are arranged in alpha- 
betieal order in the booklet, the names of the 
woods being printed in the upper corners of the 
pages so that the tables are quickly found. In 
the case of each wood also the weights are given 
per cubic foot green and air dry or containing 
12 percent of moisture. Copies of the booklet 
may be obtained on request from the institute. 

During August New England imported from 
foreign countries forest products to the value 
of $5,065,681 and exported forest products to the 
value of $229,038. The imports came largely 
from Canada although mahogany from Africa 
to the value of $2,413,887 was received. 
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Interesting Features in This Week’s 


Makes New Coast Connection 


Vancouver, B. C., Oct. 30.—Gordon 8. Ra- 
phael, well known and successful lumberman, 
has joined the Robertson & Hackett Sawmills 
(Ltd.), as manager, with headquarters at the 
Vancouver offices. The firm operates two plants, 
one in Vancouver and the Dominion Mills on 
the north arm of Fraser River. J. MacMillan, 
formerly assistant manager for the firm, has 
gone to Port Alberni, west coast of Vancouver 
Island, as assistant general manager of the 
Alberni-Pacific Lumber Co. (Ltd.). 

Mr. Raphael, who will be closely associated 
with George R. Hackett, vice president of the 
Robertson & Hackett Sawmills, has had a 
lengthy experience on the Coast. For years he 
was manager of the North Pacific Lumber Co. 
at Barnet, on Vancouver harbor. After that 
mill was closed down some time ago, Mr. Raphael 
went to the Brunette Lumber Co. (Ltd.), New 
Westminster, as manager, a position he held 
until the concern was purchased by the present 
owners. 

Vice President Hackett, in commenting on the 
retail business done by the city plant, says that 
during July 2,500,000 feet of lumber was sold 
at retail by the two mills, which was delivered 
throughout the city of Vancouver by truck. In 
his opinion this is a record for retail business 
handled by any individual mill in the city. In 
Mr. Hackett’s judgment retail business should 
be good in Vancouver for some months in the 
future, inasmuch as there is a great deal of 
construction projected at this time. 


(SAREE: 


Makes Mexican Connection 
[Special to AMERICAN LUMBERMAN via Air Mail] 

San Francisco, Cauir., Nov. 1.—C. C. S8ti- 
bich, for many years assistant to Frederic 8. 
Palmer in the San Francisco organization of the 
Palmer interests, and more recently a member 
of the lumber sales division of the Adams Lum- 
ber Co. of San Francisco, will leave Nov. 2 to 
become assistant to the president of the Palmer 
Lumber Co. at El Salto Durango, Mexico. 

Mr. Stibich, one of the most prominent young 
men of the Pacific coast lumber industry, has 
forged ahead rapidly in the Palmer organiza- 
tion, leaving it when the offices of the Frederic 
8S. Palmer Co. were closed in San Francisco and 
the United States last spring. He then went 
to the Adams Lumber Co., handling general 
lumber trade. His resignation with the Adams 
Company became effective today and, accom- 
panied by Mrs. Stibich, Fred D. Palmer, for- 
merly of the California Door Co., and Mrs. Pal. 
mer, he leaves tomorrow for his new post. 

The Frederic 8S. Palmer interests in Mexico 
are just getting under way to capacity, accord- 
ing to Mr. Stibich. The first carload of lumber 
shipped across the border into the United States 
left the mill last week. Until this time all 
a agama had been absorbed by the Mexican 
trade. 

‘*Only the upper grades will be shipped out 
of Mexico,’’ Mr. Stibich said yesterday. ‘‘The 
No. 2 shop and lower will be sold in Mexico, 
the ‘2 shop’ being sold off as common because 
of the haul to the United States, making com- 
eye with the American species too keen. 

0. 1 shop and better will find a ready market 
in the American markets.’’ 

The mills are now shipping through the in- 
terior of Mexico, but rail communication with 
Mazatlan on the Pacific coast is under con- 
struction and the 65 miles of track will be 
ready for trains within a few months. This 
will furnish a close-by water outlet for the 
mills and competition in the Pacific coast trade 
is anticipated by the Palmer interests. 

‘*The future of Mexico, especially the Mazat- 
lan district, is assured,’’ Mr. Stibich believes. 
**The haul from the eastern seaboard of the 
United States to Mazatlan, made possible 
through this new rail connection, is about 800 
miles shorter than by San Francisco and will 
cause many reroutings for trans-shipment to the 


Orient, Australia and the southern islands, as 
well as the southern coast of Central and South 
America. Germans, Americans and British are 
fast building up the west coast of Mexico. The 
cities are taking on the atmosphere of the 
United States; modern buildings and civic im- 
provements are noticed throughout the coast 
states. Resorts are being constructed and 
planned, which means an influx of tourist trade, 
which in turn will bring new business.’’ 

The Palmer interests declare that the timber 
being cut off their timber lands is a true white 
pine, soft in texture and resembling closely the 
California sugar pine, and the Minnesota cork 
pine. Its use for pattern making will be ex- 
ploited through advertising in the trade jour- 
nals reaching the lumber trade as well as the 
iron trade. 





Use Wood for Trim 


San Francisco, Calif., Oct. 30.— 
Typical of the modern buildings that 
are adorning the skyline of San 
Francisco in constantly increasing 
numbers is the Central National 
Bank recently completed. A feature 
of this modern skyscraper is that 














The Central National Bank, San Fraw 
cisco, trimmed with dark red 
Philippine mahogany 


it is trimmed in dark red Philippine 
mahogany. Another building of a 
similar type that is trimmed in the 
same wood is the Hunter-Dulin 
Building. The beautiful new Del 
Monte Hotel, at Del Monte, Calif., 
is another of the modern fireproof 
type of building that has found it 
desirable to use a great deal of 
wood, this building being trimmed 
in light red Philippine mahogany. 
This material, as well as that in a 
number of other buildings of simi- 
lar type, was supplied by the Kirch- 
mann Hardwood Co., of this city. 
Philippine mahogany is being used 
extensively on the Pacific coast and 
is rapidly gaining recognition 
among the architects as a wood that 
is durable when properly kiln dried 
and takes a finish that gives it a 
distinguished beauty all its own. 
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Permits Saw Speed Adjustment 


San Francisco, Cauir., Oct. 30.—A control 
arrangement installed at the mill of the Hutch- 
inson Lumber Co., Oroville, Calif., enables this 
mill to cut both pine and fir with the same band 
saw. The mill handles practically all pine, but 
occasionally fir is mixed with the pine and 
must be cut by the same saw. 

The usual tooth speed of a band saw for pine 
sawing is approximately 10,000 feet a minute. 
Fir cut at this and higher speeds must be recut 
with much waste. 

With the assistance of the General Electric 
Co. field representative, the mill installed a 
method of control which allows the sawyer to 
drop the saw speed on the smallest of its three 
head saws from 10,000 to 7,500 feet a minute 
when changing from pine to fir logs. A small 
auxiliary section of secondary resistance is used 
in connection with the standard control govern- 
ing the slip-ring motor driving the saw. By 
means of a centrifugal type speed relay and 
magnetic control this resistance is cut in or 
out of the slip-ring circuit of the driving mo- 
tor, thus maintaining a close speed regulation 
of the low speed. 

This arrangement has worked out so satisfac- 
torily that similar control is now being installed 
on the remaining head saws in the mill. 


Presents Reforestation Bill 


PORTLAND, ORE., Oct. 30.—The reforestation 
commission of Oregon today forwarded to Gov. 
Pierce its report and a reforestation bill for 
consideration at the next session of the legisla- 
ture. The commission, composed of Russell 
Hawkins, chairman, Garibaldi; E. G. Bates, 
vice chairman, Gearhart; Bruce Dennis, La 
Grande; James Driscoll, Klamath Falls, and 
R. H. Chapler, executive secretary, Portland, 
was appointed several months ago, and has gone 
extensively into the matter with the view to 
solving the problem of bringing back into pro- 
ductiveness thousands of acres of logged-over 
lands in the State, not suitable for other pur- 
poses. ‘ 

In a nutshell, the proposed law provides that 
all lands within the State that are good for 
nothing but forest production shall pay a spe- 
cific annual tax of 5 cents an acre and 12% 
percent of the revenue from all wood products 
harvested therefrom. 

At the present time logged-over and unpro- 
ductive lands are now taxed at the rate of from 
2 to 32 cents an acre a year, with no assurance 
that the tax will not be increased from time 
to time. It is this uncertainty, perhaps more 
than anything else, that causes hesitancy on the 
part of the owners to embark upon reforesta- 
tion programs. With an assurance that the tax 
will remain fixed until the crop is harvested, 
they would have a basis upon which to work. 

There are now in the state of Oregon 2,500,- 
000 acres of logged-over lands that should be 
under reforestation, Mr. Chapler stated today, 
and this area is increasing at the rate of 130, 
000 acres annually. A feature of the proposed 
law is that there is nothing in it to prohibit 
taxation of the land if used for any other 
purpose than reforestation. That tax would 
come under the provision of general taxation. 

The commission’s report has the approval of 
commercial and civic bodies before which it has 
been extensively discussed and the various 
branches of the lumber industry and land owners 
have voiced their approval. The yield tax to 
be paid when the timber is cut will be appor- 
tioned between the State and the respective 
county in which the timber is located. The ma- 
turing period of fir is placed at 60 years, al- 
though in some regions growth is more rapid 
than in others. The system of management has 
been worked out so that it will be a financial 
success with no particular expense to the State. 

The proposed measure will be printed for 
distribution so that the public may become 
thoroughly informed of its provisions. 
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To Extend Knowledge of “Cal Pine” 


SAN Francisco, Cauir., Oct. 30.—‘‘ Cal Pine’’ 
is going to be personally introduced to every 
retail lumberman in the United States,’’ was 
the announcement made by Austin L. Black, 
advertising manager of the California White 
& Sugar Pine Manufacturers’ Association and 
‘‘father’’ of Cal Pine, the mythical guardian 
of the grades of the association and fast be- 
coming a ‘‘real’’ character of the lumber in- 
dustry, taking his place alongside of Paul Bun- 

os yar and his blue ox. 

The plan which is be- 
ing placed into operation 
by the association will be 
to send extension man- 
agers into different sec- 
tions of the United 
States where they will 





AUSTIN L. BLACK, 

San Francisco, Calif. ; 

Announces “Cal Pine” 
Plan 





codperate and work with 
the wholesalers, mill rep- 
resentatives and. door 
men exploiting Califor- 
nia white and sugar 
pines. Permanent ex- 
hibits of the different 
grades and species are 
planned for principal points throughout the 
United States where these trade extension men 
will make their headquarters, working in their 
individual vicinity with representatives of the 
wholesalers or mills covering that particular 
section. 


Besides this the advertising committee is pre- 
paring a wide campaign during 1927, using 
the mediums of trade journals as at present but 
also including other publications which will 
reach the general public. Direct by mail adver- 
tising will also be inaugurated to tie up with 
the advertising copy. As in the 1926 campaign 
the ‘‘Cal Pine, Guardian of the Grade,’’ idea 
will be pushed ahead, even more than during 
1927 because, Mr. Austin says, ‘‘Cal Pine’? is 
becoming well known enough to ‘‘stand on his 
own legs’’ in advertising copy. He will be 
given prominent place in the copy for the com- 
ing year whether it be to the trade journals 
or to the public. He will be ‘‘tied up’’ with 
the proposed advertising of the grade marks, 
provided they go into effect, which is antici- 
pated. 

_The first exhibit to be assembled by the asso- 
ciation is now under course of assembly. It 
will be used by Mr. Black on a tour of the con- 
ventions of retail lumbermen before being as- 
signed to some city as a permanent exhibit. 


This exhibit will contain all grades and 
species of California white and sugar pine and 
white fir. Fir is becoming one of the chief 
woods cut by the California manufacturers. 
The boards will be 10 feet in length with the 
various widths generally called for by the re- 
tail trade. Molding, siding, doors, window sash, 
advertising matter, dealers helps ete., will be 
shown in the exhibit. 


The exhibit will be displayed at several of 
the annual conventions of lumbermen, begin- 
ning with the Retail Lumber Dealers’ Associa- 
tion of Indiana at Indianapolis, Jan. 12-13; 
thence to the Northwestern Lumbernien’s As- 
sociation at Minneapolis, Jan. 18-20; then to 
the Southwestern Lumbermen’s Association at 
Kansas City, Jan. 26 to 28, the Michigan Re- 
tail Lumber Dealers’ Association at Lansing 
on Feb. 2.4 and then to the Illinois Lumber & 
Material Dealers’ Association at Chicago Feb. 
9-11, and will probably finish its tour at the 
annual of the Wisconsin Retail Lumbermen’s 


Association at Milwaukee, Feb. 15-17. Mr. 
Black will accompany the exhibit to the various 
conventions. eee 

Curtail Operations One-fourth 

BEND, OrE., Oct. 30.—J. P. Hennessy, Min- 
neapolis, general manager Shevlin, Carpenter & 
Clarke Co., arrived in Bend this week for a 
conference with Resident Manager Isted, of the 
Shevlin-Hixon plant here. Mr. Hennessy was 
formerly manager of this plant. According to 
Mr. Isted, the Bend mills of the Shevlin-Hixon 
Co. and the Brooks-Scanlon company have both 
curtailed about 25 percent during the present 
year, which would make the total cut for the 
two operations about 325,000,000 feet. 

In speaking of business conditions in the 
middle West Mr. Hennessy said the farming 
districts have been slow to come back and it 
does not look like there would be any consid- 
erable improvement during the next three 
months. He said, however, that most crop con- 
ditions are good and most crops are bringing 
good prices. 


Start World Tour 


KLAMATH Fatus, Ore, Oct. 30.—G. A. 
Krause, manager of the Klamath Lumber & Box 
Co., this city, accompanied by Mrs. Krause, will 
sail from San Francisco, Nov. 20, on the Dollar 
steamship President Polk for a trip around the 
world. They will go first to the Orient and will 
continue with the President Polk until they 
reach Naples. There they will leave the steamer 
for good and travel through Europe, later re- 
turning to New York by another vessel. 


Saeaeeaeaeaaaans 
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Features of Oregon Hostelry 


BEND, ORE., Nov. 1.—The city of Bend has 
many claims to fame, sitting up here on what 
looks to be almost fresh lava beds with eleven 
well known snow-capped peaks in sight, a coun- 
try only within the last decade opened to rail 
transportation, it is one of Oregon’s payroll 
communities and boasts two of the largest lum- 
ber manufacturing concerns in this, the premier 
timbered State of the entire Union. With huge 
forest resources at hand and remarkably easy 
logging conditions it was no wonder that the 














On the third tee at the Pilot Butte Inn links. 


Left to right: Phil Brooks, ‘‘Mine Host;’’ 

A. M. Page, Portland, Ore.; and Harry EK. 

Brooks, general manager Brooks-Scanlon Lum- 
ber Co. 


two companies above referred to—the Brooks- 
Scanlon Lumber Co., and the Shevlin-Hixon Co. 
developed their operations with rapidity as soon 
as railroad facilities were available. 

One of the things that Bend people boast of 
is the Pilot Butte Inn, a hostelry not surpassed 
in real comfort and luxury and seldom equaled 
in artistic appointments in cities many times 


News of the West Coast Industry 


the size of Bend. It contains many art treasures 
picked up in all corners of the world by its 
owner, Phil Brooks. 

Hanging in the office of the inn are two huge 
slabs of Pondosa pine from the forest near at 
hand. Each of these has been left in natural 
color and printed with the statistics covering 
the two principal lumbering operations of the 
district, showing the annual capacity of each 
company as 200,000,090 feet. 

One of the most ir resting features to many 
guests at Pilot Buti Inn is the unique golf 
course, encompassed within the hotel grounds 




















Pondosa pine slabs in Pilot Butte Inn, Bend, 
Ore. 


right in the heart of the city and along the 
banks of the Deschutes River. This ingenious 
golf course has six greens, but by the use of 
three extra tees makes a nine-hole round of 
exceptional variety. Notwithstanding that all 
holes are short holes and only two clubs, putter 
and mashie, are needed to play the course, it 
is an extremely tricky and sporty link and vis- 
itors should beware any ideas they may have 
of wagering should they chance a game with 
‘*Mine Host.’’ 


Pine Situation Strengthening 
[Special to AMERICAN LUMBERMAN via Air Mail] 

San Francisco, Cauir., Nov. 1.—While the 
pine situation has been rather dull the last few 
days there is a slight strengthening during the 
last week; a few more orders have been coming 
in and the outlook is more optimistic, according 
to Willis J. Walker, vice president of the Red 
River Lumber Co., America’s largest producer 
of California white and sugar pine, who has 
just returned from an extended trip to the 
company’s mills at Westwood, Calif. 

Stock reports at the Red River mills show 
that there is on hand slightly more than 5,000,- 
000 feet more in orders than was on hand three 
weeks ago. Production at the mill is going 
ahead at the regular gait. A million and a 
quarter feet of logs is being brought in daily. 
Some of the logging operations, especially 
where the steam donkeys were being used, have 
been shut down for the winter months. On sides 
where ‘‘Caterpillar’’ tractors are used for log- 
ging off, the work is being continued indefi- 
nitely. The annual cut of the mill will be up to 
the normal of about 175,000,000 feet. 


Seeeaeeaeaeeaaai 


Installing Heaviest Band Resaw 


La GRANDE, OrE., Oct. 30.—The Mount Emily 
Lumber Co., this city, has completed its big dry 
sheds and is now installing a Diamond Iron 
Works vertical band resaw. August Stange, of 
the Mount Emily company, in commenting on 
this resaw, said: ‘‘It is the heaviest machine 
of this type that is manufactured.’’ The Mount 
Emily company mill, eastern Oregon’s newest 
and most modern sawmill, is equipped with three 
band mills and the vertical resaw above men- 
tioned. At present the company is operating one 
shift and has about a normal stock of lumber. 
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Vancouver, B. C.,, 
Oct. 29.—With the ad- 
journment of the Pa- 
cific Logging Congress, 
which today brought its 





MINOT DAVIS, 
Tacoma, Wash. ; 
President 





seventeenth annual ses- 
sion to a _ successful 
close, there has been 
written a new page of 
achievement into the 
record made by this influential organization. 
[Nore: A preliminary telegraphic report of 
the first day’s session appeared on page 64 of 
the Oct. 30 issue of the AMERICAN LUMBERMAN, 
—EDITOR. | 

The three days of its deliberations have served 
more than ever before to emphasize its broadly 
international scope, with delegates present from 
India, Republic of Panama and Mexico; and the 
discussions, which seemingly might have ex- 
hausted every phase of logging, have emphasized 
strongly the point that the industry is keyed 
up for further advanced methods. 

Notwithstanding the progress in method and 
machine noted at the sixteenth session in Se- 
attle, the present congress in at least one respect 
has marked up a notable improvement. It is 
recorded in the progress in skidding, which 
a competent observer has described as wonder- 
ful. Without doubt the skidder has made great- 
est improvement bringing into prominence the 
notable work done by means of the Lidgerwood 
steel spar cable-way device in the skidding, 
yarding and loading of logs. 

At the outset of the session cruising and map- 
ping was a subject placed before the congress 
for expert discussion, and it brought forth a 
paper which already is regarded as a classic— 
that by E. J. Brigham, of the Weyerhaeuser 
Timber Co., Tacoma, Wash. 

Tracklaying practices on logging railways 
were portrayed in the moving picture and in the 
spoken word, and disclosed a remarkable ad- 
vance; likewise there was a discussion of the 
use of the tractor in roadbed construction, bring- 
ing forth highest commendation from California 
but being received with quite emphatic reserva- 
tions by Douglas fir operators, who have for- 
midable problems that up to the present have 
called for far greater expense represented by 
heavier machinery and thoroughly organized 
construction crews. 

Presiding over the deliberations was Minot 
Davis, of the Clemmons Logging Co., Tacoma, 
Wash., who as chief executive handled the 
meetings with rare skill, poise and ability, so 
that the congress, in keeping with tradition, 
will retain him in the post he has filled so satis- 
factorily. Mr. Davis, it is assured, will be 
named as president for the second term, as soon 
as the executive committee can hold its meet- 
ing. 

It is likewise assured, although action has not 
yet been taken, that the congress will go to 
San Francisco for its session of 1927. It has 
gone in turn to Tacoma, Spokane, Portland, 
Seattle and Vancouver, and having run the 
cycle is now due to turn southward. A definite 
sentiment to that effect was apparent here by 
members who contend that it is San Francisco’s 
turn. Besides they like to go to California, 
anyway. 

At the forthcoming meeting of the executive 
committee there will also be presented the mat- 
ter of the machinery show which, through the 
efforts of Secretary A. Whisnant, has been 
brought to a high state of excellence, as re- 
vealed last year in Seattle and this year in Van- 
couver. The probabilities are that there will 
be no machinery show next year. The congress 





does not disclose an intent entirely to drop 
this feature, but to slow down materially on 
the fast pace which this side issue has set for 
the congress. If, as seems likely, the machinery 
show goes into the discard next year, there is 
every probability that it will be revived and en- 
larged at some later congress to be held either 
in Portland or Seattle. 

The entertainment features during the week 
were excellent. Ample provision was made for 
the ladies, who probably were more numerous 
than ever before. There was the usual welfare 
dinner, at which the uplift of the logger and 
lumberjack received due consideration; there 
was a concatenation with a class of fifty-one 
kittens, and a dinner in connection with that 
event attended by some of the most represent- 
ative lumbermen on the Coast; and finally there 
was the annual banquet of the congress at 
which a splicing record was hung up by the 
Comox team, which now sends forth a challenge 
to all the world to beat its time—if they can. 


THURSDAY MORNING 

Portrayal of practical work in logging opera- 
tions appeared in moving pictures of Camp Tal- 
bot, of the Charles R. McCormick Lumber Co., 
as illustrative of the points made in a paper 
by Paul E. Freydig, entitled, ‘‘Why We 
Bought Four Steel Skidders.’’ He outlined 
conditions under which skidders should be used, 
rather than high-lead donkeys. The paper ex- 
plained that logs were dumped at Quilcene 
Bay, Washington, and towed to the company’s 
mills at Port Ludlow and Port Gamble. The 
input was practically standardized on long 
lengths, the prevailing length being 84 feet, 
although logs were cut up to 96, 100 and 120 
feet. ‘‘We can load anything that we can 
yard,’’ remarked Mr. Freydig. He threw light 
on one phase of logging by stating that a tree 
never looks quite so large standing as when it 
is felled. 

As Mr. Freydig left the platform, President 
Davis expressed to him the appreciation of the 
congress for an instructive paper and able ar- 
gument. 

At this moment, the appearance of Ed English 
in the hall was a signal for applause, as Sec- 
retary Whisnant escorted the ‘‘daddy’’ of the 
congress to the platform. 

Parson Peter A. Simpkin, noted as the chap. 
lain of the Hoo-Hoo, spoke with simple elo- 
quence of the objects of the order, closing with 
an announcement of the evening’s concatena- 
tion. 

J. N. Donovan, of the logging operations of 
the Bloedel Donovan Lumber Mills, spoke in 
considerable detail of the conditions most favor- 
able for steel spar skidders, tree skidders and 
slack-line skidders respectively. His statements 
dealt with the use of a secondary sky-line, lead- 
ing to a discussion of proper deflection. He had 
used a suspended sky-line and open-side Lidger- 
wood skidder. The supporting feature, he ex- 
plained, had nothing to do with the main sky- 
line. He had found it practicable to go out 
1,800 feet, and had gone as far as 2,200 to 
2,300 feet. Mr. Donovan’s talk was supple. 
mented by motion pictures of the Bloedel Don- 
ovan operation. 

J. R. Benjamin, of the Merrill & Ring log- 
ling operation, Pysht, Wash., narrated expe- 
riences extending over an interval of about a 
month, with a slack line as contrasted with a 
supported line. 


THURSDAY AFTERNOON 


F. P. Morris, after introduction as special 
representative of the Republic of Panama, re- 
ferred to that country as a nation three times 
the size of Vancouver Island, containing, he 
said, 120 different kinds of lumber trees. ‘‘ Why 
not go down there, and take a chance at it,’’ he 
remarked humorously. ‘‘It is so hot that one 
does not need to wear any clothes, and if you 
become hungry all you have to do is to reach out 
and pick a banana.’’ 1 


Pacific Coast Loggers Hold 


Roy F. Morse, general manager of the Long- 
view operation of the Long-Bell Lumber Co., 
read a paper entitled, ‘‘The Diesel Logging 
Engine,’’ prepared by E. G. Cates, of the Long. 
Bell Lumber Co. It dealt with the satisfactory 
performances of a four-speed Diesel yarder built 
by a West Coast factory, as a self-contained 
unit, for handling Long-Bell logs, which ordi- 
narily are cut to a length of 64 feet. A favor- 
able point, in addition to yarding capacity, 
was the tendency to eliminate fire risk. At the 
conclusion of the paper, the official photog- 
rapher ran a film depicting the yarder in opera- 
tion. 

‘*Logging With a Locomotive Crane,’’ which 
Mr. Davis declared was in its infancy and there- 
fore certain to be placed.before future meetings 
of the congress, was introduced and developed 
by C. L. Mullen, assistant general manager 
Sugar Pine Lumber Co., Pinedale, Calif., who 
described the machine as a ‘‘log-getter,’’ and 
declared that the logs secured with it were 
the cheapest handled by his company. If the 
necessity of the locomotive could be eliminated, 
that would be an advance, he said, and he 
believed that a great deal would yet be done 
mechanically co build a logging crane. 

L. T. Murray, after a film had been run show. 
ing the locomotive crane operated by the West 
Fork Logging Co., Ta¢oma, Wash., said the 
machine .was a most valuable addition to his 
logging equipment. : 

**TIncreasing Production With Gasoline Don- 
keys’’ was a subject opened up by F. L. Mil- 
ward, of the Aloha Lumber Co., Aloha, Wash. 














REV. P. A. SIMPKIN, 
St. Louis, Mo. ; Winchester, Idaho; 


Chaplain Who Told of Discussed Logging 
Hioo-Hoo Costs 


W. C. GEDDES, 


‘*T know of no other way to get as many logs,’’ 
he declared. Pictures of the operation brought 
out the further comment that the stand of tim- 
ber was composed of about 60 percent cedar, and 
that breakage was much less than in other 
stands—‘‘ which may be the reason we get more 
logs.’’ President Davis observed that the 
method described was an ingenious handling of 
a rather unfavorable situation. 


The Old Gray Mare’s Place 


‘Has the old gray mare still a place in the 
pine woods,’’ was a question answered emphat- 
ically in the affirmative by Dave I. Stoddard, 
general manager of the Oregon Lumber Co., at 
Baker, Ore. He observed that in a general way 
insofar as logging operations were conducted in 
the Inland Empire the old gray mare was still 
on the job. The district under discussion was 
characterized by timber stands not exceeding 
15,000 feet to the acre. The only location for 
logging railroads was in bottoms and draws, 
resulting in a down-hill pull, and creating a 
condition in which it was mighty hard to beat 
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reat International Congress 


the horse. Other pine regions, such as Klamath 
Falls and Bend, were flat, and offered a differ- 
ent problem, resulting in other types of skid- 
ding. But in the eastern Oregon country, where 
the areas are broken and rough, the horse pro- 
vided the cheapest and best means up to dis- 
tances of 1,500 feet; in fact not even the 
‘*Caterpillar’’ could beat the horse, not being 
so flexible a unit. But the cost of skidding for 
distances exceeding 1,500 feet was not favorable 
to the use of the horse. Where the horse was 
used, it was practicable to skid down grades 
as steep as 40 or 45 percent—as steep as a man 
could walk on. 

Similar views were expressed by E. C., 
McGregor, logging superintendent of the Boise- 
Payette Lumber Co., Caldwell, Idaho, who told 
of the use of chutes from two to three miles 
long, along which skidding was performed by 
means of horses. 

R. A. Colgin, of the Diamond Match Co., 
Chico, Calif., discussed skidding methods in his 
territory, and caused a laugh in answering a 
question as to what happened during winter. 
‘*We don’t have snow in California,’’ he re- 
marked. 

Mr. Mullen outlined conditions in California 
calling for the use of big wheels and ‘‘ Cater- 
pillars,’’ on level ground or where there was 
a down-hill pull. 

Norman Jacobson, of the Western Forestry 
& Conservation Association, Portland, spoke of 
methods employed in the Bend region. 

W. C. Geddes, vice president of the Craig 
Mountain Lumber Co., Winchester, Idaho, de- 





L. T. MURRAY, 
Tacoma, Wash. ; 
Took Active Part in 
Proceedings 


R. F. MORSE, 
Longview, Wash. ; 
Told of Forest 
Perpetuation 
clared that the problem was not so much a mat- 
ter of cheap and economical operation, as it 
was of proper distribution. A reduction of log- 
ging costs, only to have sales managers cut the 
price of lumber, was useless. If loggers could 
solve the problem of getting logs in cheaply, 
instead of sacrificing a natural resource without 
any profit to the industry, then they would be 
making progress. But in figuring the cost of 
logging, oftentimes they failed to consider the 
cost of equipment—so that when they ‘‘kidded’’ 
themselves into a belief that their costs were 
only $2 the truth was that the costs were much 
higher, probably $3.20 or $4. ‘‘We’ve got to 
figure our eests,’’ he declared. We’ll never get 
that tree back; and if we can get those costs 
down to the point where we can make a profit, 
then we will begin to do what we are here for.’’ 


‘‘Tractive Powers of Locomotives’’ 
An interesting presentation of ‘‘The Tractive 
Powers of Locomotives’? was given from the 


standpoint of the geared-type on the one hand 
and the red engine on the other. The argument 





in favor of the geared locomotive was presented 
by G. Bruce Kittle, of the Lima Locomotive 
Works, Lima, Ohio, and that for the rod loco- 
motive was given in a paper prepared by A. J. 
Beauter, of Portland, Ore., representative of 
the Baldwin Locomotive Works. The paper was 
read by Secretary Whisnant. Each advocate 
endeavored to place comparable figures before 
the loggers—bringing out intricate questions 
of weight, tractive effort, maintenance, and so 
on. Mr. Beauter, in support of his contentions, 
took the platform and discussed a chart por- 
traying the comparative merits of the rod type 
of locomotive. The discussion was closed by 
Mr. Freydig, who stated that the Charles R. 
McCormick Lumber Co., was using both types 
in its logging operation—the one on relative 
level roadbed and the other on heavy grades— 
and had found them both satisfactory. ‘‘ As far 
as proving anything is concerned, we haven’t ac- 
curate data,’’ he said. ‘‘ We are well satisfied 
with the work of both, and will continue to keep 
a place for each type of machine.’’ 


FRIDAY MORNING 


As indicative of the importance of spark 
arresters, President Davis reminded the loggers 
that the United States authorities had taken 
the lead in conducting investigations, and had 
codperated with the congress in a study of the 
subject. In order to place before the meeting 
a comprehensive review of the studies, he intro- 
duced Bruce E. Hoffman, of the Forest Service, 
Portland, Ore., who detailed the results of tests 
with the Bruce arrester, the South Bend device 
and the Adams ‘‘Never-Clog.’’ Also, while 
tests had not actually been made with other 
types, he explained that enough data had been 
acquired as to several types to justify including 
them in the discussion—namely, Old Adams, 
Anderson, Boomerang and Jones Automatic. 
Among new arresters were the Pacific and At- 
kins, both of which had commendable points 
as applicable to donkey engines, and the Goss- 
Hopkins, which incorporates the water-ex- 
tinguishing principle. The Goss-Hopkins, Which 
likewise is an effective fire-extinguisher, is made 
by the Seattle Boiler Works. Mr. Hoffman 
stated that the several arresters now in use do 
not entirely fulfill requirements, but that the 
trend is toward progress. He recommended that 
the study be continued. 


British Columbia’s Resources 


Maj. L. R. Andrews, secretary of the British 
Columbia Loggers’ Association, read a paper, 
highly informational, on ‘‘The Timber Re. 
sourees of British Columbia’’—citing that the 
total land area of thé Province is 225,000,000 
acres, as contrasted with 204,000,000 acres form- 
ing the combined total for Washington, Oregon 
and California. As to merchantable timber, 
British Columbia with 18,000,000 acres is closely 
comparable to Washington, with 12,000,000 
acres. The total estimated stand of British 
Columbia he placed at 315,000,000,000 feet, and 
of Washington 282,000,000,000 feet. The Doug- 
las fir region, he observed, extends to a point 
about 20 miles north of Vancouver; yellow pine 
150 miles north of the international boundary; 
while western red cedar reaches its maximum 
development in British Columbia. He placed 
the fir stand at 76,000,000,000 feet, cedar at 
78,000,000,000, spruce at 73,000,000,000, hem- 
lock at 64,000,000,000, balsam fir at 33,000,- 
000,000 and jack pine at 12,000,000,000.. The 
three main classes of timber lands—as crown 
grants, timber licenses and leases and dominion 
lands—were likewise comparable in a degree to 
the lands of Washington, so that conditions 
touching some phases of the lumber industry 
were quite similar. This condition had resulted 
in a commendable relationship, which Maj. An- 
drews alluded to as ‘‘a rivalry of friendship 
and mutual respect.’’ There had been, he said, 
too keen competition between producers of lum- 
ber, and he felt that a policy of maintaining a 


general level of stabil- 
ity ought to be support- 
ed by lumbermen on 
both sides of the line. 
Another twenty years, 





A. WHISNANT, 
Portland, Ore. ; 
Secretary 





he declared, will see a 
big hole cut into the 
stands of old growth in 
British Columbia, and 
while it was impossible 
to forecast with accuracy the establishment of 
additional lumber enterprises, he was convinced 
that the old growth would not last throughout 
the estimated 100 years that had been allotted 
to it. It was a time for joint action for forest 
protection—through a policy of codperation 
and mutual good Will, so that the liquidation of 
forest resources would result in increased pros- 
perity. 

President Davis introduced Baldomero A. 
Almada, assistant commercial attaché to the 
Mexican embassy in Washington, D. C., as the 
representative of Mexico at the congress. Sig- 
nor Almada reviewed the commercial relations 
of his country with British Columbia, alluding 
to the valuable standing timber of Mexico, and 
he remarked that since the two countries had 
been successful in promoting one or two lines 
of trade it was to be hoped that in the near 
future they would be equally successful with 
other lines. 

Following a brief introduction by L. T. Mur- 
ray, Hugo Winkenwerder, dean of the college 
of forestry, University of Washington, Seattle, 
explained the proposed constitutional amend- 
ment, known as the reforestation amendment, 
which the voters of Washington will adopt or 
reject at the forthcoming election. The measure 
is in effect an enabling act under which the 
legislature would be authorized to enact con- 
structive forestry laws. Dean Winkenwerder 
controverted an attack made on the bill by the 
master of the State grange, who has declared 
that under it there would be possible a with- 
drawal from taxation of half of the standing 
timber in the State. No such action was con- 
templated, Mr. Winkenwerder said, since the 
measure was confined strictly to matters of re- 
forestation. ‘‘In British Columbia,’’ he re- 
marked, ‘‘they have a system that I think is 
somewhat better than ours.’’ 


FRIDAY AFTERNOON 


One of the most important papers presented 
during the entire session of the congress was 
read by Ed Burchett, of MeCoy-Wilson (Ltd.), 
Vancouver, who laid stress om the increasing 
necessity for fire protection, stating that today 
there is a greater concentration of equipment 
than formerly; and the situation in British 
Columbia has been intensified through a court 
ruling as to responsibility for fires. The logged- 
off area, he said, is steadily growing larger, 
with an increasing number of settlers, so that 
the fire hazard has been materially increased. 
There should be a fire organization, and it 
should be recognized as serious. With a higher 
degree of protection, he observed, insurance 
companies could afford to make concessions in 
rates. The proper forest protection line-up is 
an organization simple and workable, properly 
equipped with portable pumps and accessories. 
Fire prevention was better than fire-fighting. 
He believed in enlisting the codperation of em- 
ployees, his company having not only offered 
prizes for activity but had posted signs, showing 
that the interests of the men were directly in- 
volved, as ‘‘Think! A Fire Today, No Job 
Tomorrow.’’ The secret of an effective fire 
organization was simplicity, and a system of 
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having the right man in the right place. He 
figured the actual cost of fire protection, ex- 
elusive of insurance, at 9.76 cents a thousand. 

George M. Cornwall, of Portland, read a 
paper on ‘‘Christening Pacific Coast Woods,’’ 
citing numerous historical facts in connection 
with the naming of Douglas fir, Port Orford 
cedar, Sitka spruce, and other trees. 


Making Forests Perpetual 


E. T. Allen, of the Western Forestry & Con- 
servation Association, Portland, spoke briefly 
and effectively on ‘‘Making Our Forests 
Perpetual,’’ stating that forestry is nothing in 
the world but intelligent lumbering. The con- 
gress, he said, had been very keen in destroying 
the forest. ‘‘Now,’’ he asked, ‘‘aren’t you 
going to be just as keen in efforts to perpetuate 
it? It’s got to be done by the loggers. If they 
won’t do it, nobody else is going to. The ques- 
tion is, Do you want to do it? You loggers are 
going to decide this question yourselves, and if 
you don’t hold up your end, the public won’t 
take it up, for the public can get along without 
us.’’ 

Speaking on the subject, ‘‘ Making Our For- 
ests Perpetual,’’ Roy F. Morse, general manager 
of the Longview operation of the Long-Bell 
Lumber Co., reviewed the work of the West 
Coast Lumber Trade Extention Bureau, in the 
course of his remarks paying a tribute to the 
worth and ability of Henry Schott. ‘‘I believe 
it will go down in history,’’ said Mr. Morse, 
‘*that Mr. Schott has done as much as any 
other one person in’ putting West Coast lumber 
on the map.’’ The bureau had been extremely 
active in spreading the knowledge of West 
Coast woods, and had been one of the greatest 
factors in helping lumbermen to retain for their 
product the respect it deserves. There had 
been a decided reaction in favor of West Coast 
woods, and it was gratifying to note the in- 
terest and codperation of the retailers. It 
seems, he said, that with such splendid ¢o- 
operation the work is going over in good shape. 
Best of all, the knowledge has been spread 
abroad that the Pacific Northwest contains 
America’s supply of lumber. As to the in- 
roads made by substitutes, he declared the 
industry must equip itself to meet that form of 
opposition. 

President Davis commended the speech, re- 
marking that the loggers should be willing to 
bear their part of the trade extension campaign. 

W. B. Tilley, forest engineer of the Albion 
Lumber Co., Albion, Calif., spoke of possibilities 
and actual achievements in the reforestation of 
redwood. His company was engaged in a re- 
forestation program of 500,000 trees a year 
over an interval of five years, and was ‘‘ab- 
solutely sold on the proposition.’’ Redwood 
at the present rate of cutting would be ex- 
hausted, so far as the present stand is con- 
cerned, in a hundred years, ‘‘but we’ll be 
ready,’’ he declared. He saw no reason, from 
what he had seen of second growth fir stands, 
why the Pacific Northwest should not go for- 
ward with a similar program. Although it was 
said that redwood would not burn, the timber- 
men in California were spending a lot of money 
to make sure that it doesn’t burn, to the end 
that they may perpetuate the industry. 


Report of Nominating Committee 


The report of the nominating committee, D. 
E. Stewart, chairman, was adopted, naming as 
follows the executive committee for the ensuing 
year: 


Arizona—I. B. Koch, Arizona Lumber & Timber 
Co., Flagstaff. 


British Columbia—P. A. Wilson, McCoy Wilson, 
(Ltd.), Vancouver; John A. Humbird, Victoria 
Lumber & Manufacturing Co. (Ltd.), Chemainus. 


California—C, L. Mullen, Sugar Pine Lumber Co., 


Pinedale ; Otis R. Johnson, Union Lumber Co., Fort 
Bragg. 


Idaho—W. C. Geddes, Craig Mountain Lumber 
Co., Winchester; E. C. MacGregor, Boise Payette 
Lumber Co., Boise. 

Jontana—Walter Neils, J. Neils Lumber Co., 

y. 

New Mexico—George B. Breece, McKinley Land 
& Lumber Co., Albuquerque. 

Oregon—J. H. Meister, Shevlin-Hixon Co., Bend; 
Fay Abrams, Booth-Kelly Lumber Co., Bugene; 
A. R. Baker, Hammond Lumber Co., Portland ;R 


E. Stewart, Stewart, Walsh & Wolfe, Portland. 

Wasbington—wW. A. Edwin, Green River Lumber 
Co., Baldi; Minot Davis, Clemons Logging Co., 
Montesano; W. M. Leuthold, Deer Park Lumber & 
Shingle Co., Deer Park; Roy F. Morse, Long-Bell 
Lumber Co., Longview; R. W. 
Bend Timber Co., North Bend. 

Wyoming and South Dakota—W. D. Beardshear, 
Homestake Mining Co., Nemo, 8S. D. 


Vinnedge, North 


The only changes from the present committee 
are: Mr. Humbird becomes a member for Brit- 
ish Columbia, succeeding George Moore, of the 
Merrill & Ring Lumber Co., Vancouver; and Mr. 
Mullen becomes a member for California, suc- 
ceeding IF. J. Solinsky, jr, Castle Craig Lum- 
ber Co., Castella. 

The resolutions committee, Paul E. Freydig, 
chairman, will submit its report to the executive 
committee, the resolutions to be incorporated 
in the report of the proceedings of the congress. 

Adjourned. 


THE CONCATENATION 


Under the direction of ‘‘Sandy’’ (A. F.) 
MeDonald, jabberwock of the Supreme Nine, 
the dinner and concatenation in the lower din- 
ing hall of the Vancouver Hotel Thursday 
evening was an epochal event. 

There were present more than 250 members 
of the Hoo-Hoo Club of Vancouver and guests, 
representative of the lumber industry. 

A class of fifty-one kittens, the largest ever 
initiated in Canada, was received into the 
order, the work being conducted by a picked 





D. E. STEWART, 
Portland, Ore. ; 


Chairman of Nominat- 
ing Committee 


E. G. GRIGGS, 
Tacoma, Wash. ; 


Prominent Lumberman 
in Attendance 


team headed by Col. J. H. Lightbody, affection- 
ately known as ‘‘ Hoot Mon.’’ 

During the dinner, Mr. McDonald read mes- 
sages of congratulation from J. M. Brown, 
Senior Hoo-Hoo of the Supreme Nine, Spokane; 
A. E. Simpson, jr.; H. R. Isherwood, St. Louis; 
and J. P. Austin, Vicegerent Snark of Seattle 
district, who wired from Redding, Calif. 


The great dining room at the point above 
the head table was decorated with the British 
and American flags. 

Charley Plant, song leader of the Hoo-Hoo 
Club, was at his best in molding the gathering 
to his conception of the proper rendition of 
popular airs, with motions, arousing good na- 
tured enthusiasm with ‘‘ Alouette,’’ ‘‘Smile 
Awhile,’’ and so on. 

William MeNeill, president of the Hoo-Hoo 
club, delivered an address of welcome, and an 
idea of the work of the club, in conducting 
essay contests, was portrayed by T. A. McEl- 
hanney, superintendent Forest Products Labor- 
atory, and by: Thomas H. Wilkinson. Len 
Andrews, secretary of the British Columbia 
Loggers’ Association, detailed the efforts 
through which a considerable portion of the 
Pacific Highway will be beautified through the 
planting of ornamental trees. R. P: Shannon 
read a message from A. A. Hood, Snark of the 
Universe, in which he urged that there be a 
united front for the lumber industry, and pre- 





dicted that 1927 would be a glorious year for 
the order and for lumbermen. 

Maj. Everett G. Griggs, president of the St. 
Paul & Tacoma Lumber Co., spoke feelingly 
and convincingly of the uplifting influence of 
Hoo-Hoo. 

Finally Parson Peter A. Simpkin lauded 
Canada in an address of extraordinary elo- 
quence, closing with a tribute to Maj. Griggs, 
who he declared had made a contribution to 
the entire lumber life of America. 

Thus was staged a real event in the annals of 
Hoo-Hoo, combining a testimonial to the es- 
teem in which the new jabberwock is held to- 
gether with a faultlessly happy rendition of 
the work of the order. 


THE BANQUET 


More than 600 banqueters assembled Friday 
evening in the Georgian restaurant of the Hud. 
son Bay Co.’s splendid new building for the 
final event of the congress. Phil Wilson, of 
McCoy-Wilson (Ltd.), officiated as toastmaster. 
It was an evening of varied entertainment, 
arousing much enthusiasm, with the Kilties 
and other musical organizations, a plethora of 
girls, and a rope-splicing contest that put the 
spectators on their tiptoes. The competing 
teams, each numbering two expert splicers, 
were from Comox and Capiolana, and the Comox 
team won, in 6 minutes, 45 seconds—whereupon 
Robert J. Filberg, of the Comox Logging Co., 
issued a challenge to the world to beat that 
time. It will not be necessary for the Comox 
team to compete again, but the challenging 
team, in order to win, will have to establish 2 
lower record. During the banquet, Ed English 
and George Cornwall, two of the ‘‘daddies’’ of 
the congress, were introduced to the guests. 


SIDE LIGHTS ON THE CONGRESS 


Webb Vinnedge stepped up and signed the 
hotel register with a flourish, The amiable 
stranger standing nearby, scanned the freshly 
inscribed page, and extended his hand to the 
newcomer with a ‘‘Glad to meet you, Mr. Winni- 
peg.’’ And Webb shook hands. 


Hotel lobby logging camps were operating 
steadily, and at a high rate of efficiency. Four 
men in one greup beat Paul Bunyan’s record 
~ a season’s work, in something short of three 

ours. 


The St. Paul trio—Maj. Griggs, Earl Rogers 
and Tony Le Doux—made their appearance 
representing part of the capital from ‘‘The 
Lumber Capital of America.’’ 


Archie Whisnant, while busy as a bird dog, 
didn’t lose his smile throughout the whole pro- 
ceedings. And that’s some test. 


Ed English, whose conflicting titles of ‘‘ Uncle 
Ed’’ and ‘‘Father of the Logging Congress’’ 
both fit perfectly, was the recipient of im- 
promptu receptions in corners of the convention 
hall, in hotel lobby, and even on the home- 
ward-bound steamer. Uncle Ed is slowly, but 
surely, regaining his health. 


Frank W. Stevens proudly displayed his new 
Gerlinger lumber carrier, with all the en- 
thusiasm of a small boy with a new toy. 

Of course J. P. McGoldrick was there. Did 
he ever miss a Congress? J. P. has a real system 
for fixing the cost of logging. It’s very simple, 
he says, once you get used to it. He says it 
saves a lot of worry. 





Bob Neighbors, of E. C: Atkins & Co., did 
his bit to keep the bunch ‘‘slicked up’’ when he 
sent each a wooden comb cut on a gang equipped 
with Silver Steel saws. 


It seemed quite natural that the card of G. 
Bruce Kittle, of the Lima Locomotive Works, 
should read ‘‘Sales Engineer.’’ 


J. W. Ralston bemoaned the fact that Ross 
Carriers sold sc fast he did not have one to 
show in the Murry-Jacobs booth. However, he 
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set his Howland electric hand saw to ‘‘howlin’ ”’ 
and got a good crowd anyway. 


During the Logging Congress there was a 
reunion of three old-time friends, each of whom 
has been with his respective organization, and 
with no other, for more than twenty years, and 
none of whom ever worked as a logger for any 
other company. They were: A. R. Baker, of 


Hoo-Hoo 


Essay Winners Announced 


VANCOUVER, B. C., Oct. 30.—Announcement 
of the result of the essay competition, under 
auspices of the Vancouver branch of Hoo- 
Hoo, was made at the concatenation on Thurs- 
day evening. Winners in the non-technical 
section of the contest were K. Lambert, Van- 
eouver, his subject being ‘‘Scanning Ahead in 
British Columbia’s Chief Industry.’’ He won 
a cash prize of $50. A. McKenzie, also of Van- 
couver, was second, his essay being ‘‘ Modern 
Research in Its Relation to the Douglas Fir 
Industry.’’ His prize was $25 cash. Both 
young men are employed in the lumber industry 
and have been members of the winter lumber 
educational classes conducted by the British 
Columbia Lumber & Shingle Manufacturers’ 
Association. 

Technical papers which were awarded first 
and second prizes, respectively, were, ‘‘ Elimi- 
nation of Waste in the Manufacture of Lum- 
ber,’’ by John H. Jenkins, B.A.Sc., and A. E. 
Beaulieu, and ‘‘ Utilization of the Fire-killed 
Western Red Cedar Poles,’’ by Rolf 8S. Perry, 
BSe. First prize was $75 and second, $50. 
Judges of the essays, many of which were re- 
ceived in both sections, were Maj. L. R. An- 
drews, manager of the British Columbia Log- 
gers’ Association; R. H. H. Alexander, of the 
British Columbia Lumber & Shingle Manufac- 
turers’ Association, and Prof. H. R. Christie, 
faculty of forestry, University of British Colum- 
bia. T. A. MecElhanney, chairman of the Hoo- 
Hoo committee which had charge of the com- 
petition, in announcing the awards of the 
judges, said that the committee had been much 
encouraged by the ready response to the invi- 
tation to prepare essays. o limitation on 
choice of subject had been made, each competitor 
being left free to make his own selection. No 
definite statement has yet been made as to 
whether the Hoo-Hoo will continue the competi- 
tion yearly. 


Spokane Hoo-Hoo Active 

SPOKANE, WasH., Oct. 30.—The first con- 
catenation under Vicegerent Snark Roy R. 
Myers, held in the Elizabethan room, Davenport 
Hotel, last Saturday night, was a huge success. 
It was preceded by a banquet attended by 
eighty members and the kittens. Entertainment 
was furnished by a four-piece orchestra and 
by competitive community singing, under the 
respective leadership of Horace Masterson and 
Emie DeVoe, acting as song leaders for the 
two sides. Short talks were made by Arthur 
Grantham, former Vicegerent Snark, and J. M. 
(‘‘Jim’’) Brown, recently elected Senior Hoo- 
Hoo on the Supreme Nine. The team in charge 
of the initiation was: Snark, Roy R. Myers; 
Senior Hoo-Hoo, R. W. Beil; Junior Hoo-Hoo, 
A. Grantham; Bojum, R. M. Bergdahl; Scrive- 
noter, A. K. Moore; Jabberwock, H. B. Kendall; 
Custocatian, D. H. Bickett; Arcanoper, Carl R. 
Clifford; Gurdon, Patrick H. Jackson. The 
kittens were: F. W. Fitz, Fenimore Cady, J. H. 
Armstrong, H. C. Jack, and L. W. Schonek, 
Coeur d’Alene, Idaho; Franklin Girard, Avery, 
Idaho, and N. G. Warner, George I. Hail, F. R. 
Baker, W. D. Huntington, W. A. Wilson, W. E. 
ae, D. 8. Ofelt, and E. G. Beckman, Spo- 

ne. 

Following the new plan of having various 
Companies responsible for the Friday noon pro- 
grams of the Hoo-Hoo club, the Exchange Lum- 
ber Co. was the host yesterday. President Carr 
turned the gavel over to Secretary C. D. Hud- 
fon, of the Exchange Lumber Co., who made 


the Hammond Lumber Co.; Faye Abrams, of 
the Booth-Kelly Lumber Co., and Olarence 
Powell, of Cobbs & Mitchell. They are all 
youngsters, so to speak; yet their combined 
activities represent more than seventy-three 
years of service to the logging industry of the 
Pacific Northwest. This is a record that prob- 
ably can not be matched by any other trio on the 
West Coast. 


Activiti 
an excellent chairman. In an impromptu vocal 
contest George Duffy and Lee Smith won a 
handsome candlestick each. Grant Dixon, presi- 
dent of the Western Pine Manufacturing Co., 
and Charles Coffman, vice president and man- 
ager of the Exchange Lumber Co., gave inter- 
esting and humorous accounts of their recent 
six weeks’ eastern business trip. The speaker 
of the day was Harley L. Hughes, former com- 
missioner of public safety of Washington. He 


spoke on conservation in business and indus- 
trial life. 


Canton Hoo-Hoo Organize 


CANTON, OHIO, Nov. 1.—The Canton chapter 
of Hoo-Hoo was formed and held its initial 
meeting Friday night, Oct. 29, at Lakeside 
Shrine Club. O. H. Bachtel, of the Bachtel 
Lumber Co., prominent for many years in re- 
tail lumbermen’s activities of this district and 
throughout the State presided and was in charge 
of the affair. The meeting was out of the or- 
dinary due to the fact that more of the supreme 
officers attended the Canton meeting than have 
ever met in attendance at any other meeting 


held throughout the State. Arthur Hood, Snark’ 


of the Universe, of Minneapolis, Dwight Hinck- 
ley, of Cincinnati, member of the Supreme 
Nine; Henry R. Isherwood, of St. Louis, su- 
preme secretary and treasurer; were in at- 
tendance and all gave talks following a dinner 
served in the dining room of the club. C. F. 
Macrae, president of the Cleveland Hoo-Hoo 
Club, also spoke. Short addresses were made 
by Mr. Bachtel and W. H. Schneider, president 
of the W. H. Schneider Lumber Co., both of 
Canton. 

Canton district lumbermen initiated into the 
organization on this occasion included: Henry 
J. Bowman, Charles P. Simms, Edward A. 
Mahoney, John B. Mohler, John R. Bachtel, 
Merlin Schneider, George L. Brozovic, Russell 
R. Collier, Mathew Casey, Roy H. Wasem, Allen 
R. Watson, Carlton Shaeffer, Samuel Harring- 
ton and Chester Sloan Harrington. 


Have Hallowe’en “Mixer’’ 


MILWAUKEE, Wis., Nov. 2.—About a hundred 
representatives of all branches of the lumber 
industry in Milwaukee attended the Hallowe’en 
‘*Mixer’’ given by the Milwaukee Hoo-Hoo 
Club at the Builders’ Exchange here on the eve- 
ning of Nov. 1. The guests were welcomed by 
President Ben Springer who explained the new 
policy of the club to hold a series of social 
events this winter in an effort to unify all 
branches of the industry. An unexpected pleas- 
ure was the arrival of Arthur A. Hood, Su- 
preme Snark of the Universe, Minneapolis. In 
a short talk, Supreme Snark Hood outlined the 
ideals and aims of Hoo-Hoo. A musical pro- 
gram was arranged and there were feature 
contests and games. The attendance prize was 
awarded to the John Schroeder Lumber Co., 
which had twenty-seven representatives at the 
party. 





THE ACTIVITIES of Boy Scouts of America in 
doing their bit for forest conservation through 
an organized campaign to assist in preventing 
forest fires are depicted in a United States De- 
partment of Agriculture film, ‘‘Good Turns for 
Our Forests.’’ In this film picture the scout— 
woodsman, craftsman, trapper, camper, traffic 
director and soldier—turns actor. Miscellaneous 
scenic views from the national forests and actual 
forest fire scenes are included in the film. 


~A Noble 
Sacrifice 


The Story of a Modern St. Paul* 


E was a theologian of world-wide 
repute, professor in a famous Eu- 
ropean university, the writer of 

unique books of New Testament eru- 
dition. But beyond all this, he was a 
simple follower of Christ, and his 
compassion for humanity could not 
be bound by centers of learning and 
culture. Beyond civilization he 
caught the vision of the unhappy 
child-race of mankind. He yearned 
to teach to these the Love Divine. 


© 


tion in the world of theology, he 

left his professional appoint- 
ment and offered himself to a well- 
known missionary society. The so- 
ciety, however, was cautious. The 
learned man’s theology was modern 
and famous. “We can not accept 
you,” they said. “But I do not want 
to teach these people theology,” he 
protested, “I want to show them the 
love of Christ.” At last, compelled 
to yield something to his evident 
earnestness, they said, “We could ac- 
cept you if you were a doctor—not 
otherwise.” “Very well, then, I will 
be a doctor.” But to become a doc- 
tor requires money, and he had been 
too good a Christian to amass wealth. 
His genius, however, was not limited 
to the queen of sciences, he was also 
a musician. Such a musician was he 
indeed that before long the capitals 
of Europe hastened in their crowds 
to listen to him. Not everybody rec- 
ognized in the increasingly famous 
musician the already famous theolo- 
gian. Having made music serve his 
turn and the good of distant back- 
ward races, he took his medical de- 
gree in the shortest possible time. 
Some years ago he presented him- 
self, duly qualified for acceptance by 
that same missionary society, and 
since then has been buried in one of 
the blackest parts of Africa. 


ee 


OR love of that Missionary who 
left heaven for earth he has sac- 
rificed a life of culture and ease 

amid the most refined of his race, 
to serve the deep spiritual need of a 
savage people. It is a noble sacrifice 
of which the fruitage will be awaited 
with eager interest by all the world. 


* Dr. Albert Schweitzer. 


& surrendering his proud posi- 
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Associations Plans and Activities 


Nov. 8—Florida Lumber and Millwork Association, San 
Carlos Hotel, Pensacola, Fla. Quarterly meeting. 
Nov. 8-10—Associated Cooperage Industries of America, 
Hotel Sherman, Chicago. Semiannual. 

Nov. 9—Evansville Lumbermen’s Club, Evansville, Ind. 
Monthly meeting. 

Nov. 9—Shortleaf Yellow Pine Association, Columbus, 
Miss. 


Nov. 9—New York Lumber Trade Association. Recep- 
tion and dance, Nov. 11, at Waldorf-Astoria Hotel, 
New York City. Annual, 

Nov. 9-12—National Retail Lumber Dealers’ Associa- 
tion, Roosevelt Hotel, New Orleans, La. Annual. 
Nov. 11-12—West Texas Retail Lumbermen’s Associa- 

tion, Brownwood, Tex. Annual. 

Nov. 15-16—Loyal Legion ef Loggers and Lumbermen, 
Portland, Ore. Semi-annual meeting board of di- 
rectors. 

Nov. 17-18—Southern Sash, Door & Millwork Manu- 
facturers’ Association, Ansley Hotel, Atlanta, Ga. 
Annual. 

Nov. 17-18—Southern Cypress Manufacturers’ Associa- 
tion, Jacksonville, Fla. General meeting. 

Nov. 18—Macon Lumbermen’s Club, Hotel Dempsey, 
Macon, Ga. Ladies’ night. 

Nov. 18-19—Millwork Institute of California, 
Whitcomb, San Francisco, Calif. Annual. 
Nov. 19—Northern Wholesale Hardwood Lumber Asso- 
ciation, Milwaukee Athletic Club, Milwaukee, Wis. 

Quarterly meeting. 

Nov. 22-23—Mississippi Valley Association, St. Louis, 

Mo, Annual. 


Hotel 


Nov. 23—Roofer Manufacturers’ Club, Hotel Ralston, 
Columbus, Ga. Monthly meeting. 

Nov. 30—National Lumber Manufacturers’ Association, 
Chicago. Meeting board of directors. 

Dec. 4—Massachusetts Retail Lumber Dealers’ Associa- 
tion, Copley-Plaza Hotel, Boston, Mass. Annual. 
Dec. 6-9—Western Forestry and Conservation Associa- 

tion, Victoria, B. C. Annual, 

Dec. 14-15—Plywood Manufacturers’ Association, Chi- 
cago. Annual. 

Jan. 12-13, 1927—Retail Lumber Dealers’ Association af 
Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual. 

Jan. 17-21, 1927—Ohio Association of Retail Lumber 
Dealers, Neil House, Columbus, Ohio. Annual, 
Jan. 18, 1927—Hardwood Interior Trim Manufacturers’ 

Association, Hotel Peabody, Memphis, Tenn, Annual. 

Jan. 18-19, 1927—-National Lumber Exporters’ Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 18-20, 1927—Northwestern Lumbermen’s Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 19, 1927—Southern Hardwood Traffic Association, 

Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 20-21, 1927—-Hardwood Manufacturers’ Institute, 
Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 19-21, 1927—Ontario Retail Lumber Dealers’ Asso- 
ciation, Toronto, Ont. Annual. 

Jan. 26-28, 1927—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 


Jan. 26-28, 1927—Southwestern Lumbermen’s Association, 
Muehblebach Hotel, Kansas City, Mo. Annual. 
Jan. 26-28, 1927. Pennsylvania Lumbermen’s Associg. 
— Bellevue-Stratford Hotel, Philadelphia, Pa. An. 
nual. 

Jan. 28-29, 1927—American Forestry Association, New 
Haven, Conn. Annual. 

Feb. 1-3, 1927—Canadian Lumbermen’s 
Windsor Hotel, Montreal, Que. Annual. 

Feb. 1-3, 1927—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa, 
Annual. 

Feb. 2-3, 1927—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. Annual. 
Feb. 2-4, 1927—Michigan Retail Lumber Dealers’ Assgo- 
ciation, Olds Hotel, Lansing, Mich. Annual. 
Feb. 9-10, 1927—National Association of Commission 
Lumber Salesmen, Palmer House, Chicago. Annual, 

Feb. 9-11, 1927—Illinois Lumber & Material Dealers’ 
eeaees, Edgewater Beach Hotel, Ohicago. An- 
nual, 

Feb. 15-17, 1927—Wisconsin Retail Lumbermen’s Agso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 

Feb. 16-18, 1927—Nebraska Lumber Dealers’ Association 
and Cornhusker Knot-Hole Club, City Auditorium, 
Lincoln, Neb. Annual. 

Feb. 24-26, 1927—Western Retail Lumbermen’s Associa- 
tion, Winthrop Hotel, Tacoma, Wash. Annual. 
Feb. 24-25, 1927—Tennessee Retail Lumber & Millwork 

Association, Memphis, Tenn. Annual. 


Association, 





Wholesalers’ Executives to Meet 


New York, Nov. 1.—A meeting of the board 
of directors of the National-American Whole- 
sale Lumber Association will be held at head- 
quarters on Tuesday, Nov. 9. This is the first 
meeting of the directors and a number of im- 
portant matters pertaining to the interest and 
welfare of the membership will be considered, 
among them being further plans in connection 
with the codperation of the wholesalers in the 
trade extension movement. 

Secretary Schupner has planned to visit nu- 
merous groups of wholesalers during the fall 
and early winter. He has already visited Phila- 
delphia, Pittsburgh, Pa., and Springfield, Mass., 
and early in November will talk to wholesalers 
at Cleveland, Cincinnati and Toledo. Mr. 
Schupner states that the response from the 
wholesalers toward this important industry 
movement is most encouraging. 


Wholesale Hardwood Quarterly 


MINNEAPOLIS, MINN., Nov. 1.—Secretary J. F. 
Hayden, of the Northern Wholesale Hardwood 
Lumber Association, this city, announces that 
the fall quarterly meeting of the association 
will be held Nov. 19 at the Milwaukee Athletic 
Club,- Milwaukee, Wis. 


Ohioans to Feature Cost Accounting 


CoLumBus, Ono, Nov. 1.—The keynote of 
the 1927 convention of the Ohio Association of 
Retail Lumber Dealers, which is scheduled to 
be held at the Neil House, Columbus, Jan. 17 to 
21, 1927, will be cost accounting. That was de- 
cided at the meeting of the board of directors 
of the association which was held in Columbus, 
Oct. 28. One of the features will be a skit 
to illustrate the need of a proper system of cost 
accounting for the retail lumber dealer and the 
danger of doing business without such a system. 
This skit will be put on by the retailers from 
Dayton and Columbus, under the direction of 
H. 8. Battelle, of Battelle & Battelle, account- 
ants of Dayton. 

In order to give the general public an oppor- 
tunity of seeing the extensive display inci- 
dental to the convention it has been decided to 
open the exhibit two days before the business 
sessions of the convention. These two days will 
be given over to the explanation of the exhibits 
and the public will be invited. The displays 
will be larger than ever before, judging from 
the number of reservations received for space 
by Secretary Findley M. Torrence. The floor 
plan of the booths, all of which will be on the 
mezzanine floor of the Neil House is so ar. 
ranged to give every booth first class position. 

Prof. T. F. Laist, of the lumber course at 


Antioch university, appeared before the direc- 
tors with a plan to have a ‘‘ Home Beautiful’’ 
exhibition, sponsored by the Ohio association, 
giving exhibits and lectures in the smaller cities 
of Ohio where such a display is not put on by 
the local lumbermen and contractors. His sug- 
gestion met with much favor and something of 
that sort may be done during the winter months. 


Denver Wants the 1928 Convention 


DeNvVER, CoLo., Nov. 2.—When R. E. Spencer, 
president of the Mountain States Lumber Deal- 
ers’ Association, and J. T. Chapin, its treasurer, 
delegates to the National Retail Lumber Deal- 
ers’ Association convention, to be held in New 
Orleans, Nov. 9-12, were packing their grips 
for the Southland, the Denver tourist board 
said: 

‘*Now boys, we get the convention next year, 
you know! ’’ 

‘*No, that is an impossibility! ’’ 

‘*W-h-a-t?’’ 

‘* Yes, that can not be done, but we think we 
can get it for 1928 and that is what we will 
strive for,’’ and in the Crescent City, the presi- 
dent and treasurer will be joined by Thomas 
Hurst, a director of the National association, 
an ex-president of the Mountain association, a 
Colorado lumber dealer; David Russell, Brown 
Barr, of the Barr Lumber Co.; Fred Conine, 
of the Oregon Lumber Co.; Elmer McPhee, of 
the McPhee & McGinnity Co., and I. F. Downer, 
of the Hallack & Howard Lumber Co., all Den- 
verites. Denver feels that in inviting the Na- 
tional association to meet within the mile-high 
city, the city will be honored by their presence 
and that all who come will be pleased with its 
beauty and grandeur. 


Canadian Lumbermen’s Association 


OTTAWA, ONT., Nov. 1.—Announcement is 
made by Secretary R. L. Sargant, of the Cana- 
dian Lumbermen’s Association, this city, that 
the annual meeting of the organization will be 
held Feb. 1, 2 and 3, 1927, at the Windsor Hotel, 
in Montreal, Que. 


Appalachian Club to Meet 


CINCINNATI, OnI0, Nov. 3.—The first monthly 
meeting of the Appalachian Hardwood Club 
will be held here at the Sinton Hotel on Nov. 16. 
The Appalachian Hardwood Club, which is the 
successor to the Appalachian Logging Congress, 
has seventy members, embracing some of the 
most prominent hardwood manufacturers in the 
Appalachian region and a large attendance is 
expected at this meeting. M. W. Stark, of the 
American Column & Lumber Co., Columbus, 
Ohio, is president of the club. 


Convention Week in Memphis 


MEMPHIS, ‘TENN., Nov. 1—Lumber convention 
week will be observed in Memphis Jan. 17 to 21, 
1927, according to announcement made here to- 
day by J. H. Townshend, executive vice presi- 
dent of the Hardwood Manufacturers’ Institute 
and secretary-manager of the Southern Hard- 
wood Traffic Association. Memphis is expected 
to be the mecca for lumbermen from all parts 
of the United States during this week, and 
especially will all hardwood firms be repre- 
sented. 

The convention week will start with the an- 
nual meeting of the National Lumber Ex- 
porters’ Association, which will hold a two days’ 
session at the Hotel Peabody starting on Jan. 
18 and closing on Jan. 19, the announcement 
being made by W. M. Lynch, president of the 
association. ; 

Plans are being made to hold the annual meet- 
ing of the Southern Hardwood Traffic Associa-’ 
tion on Wednesday noon, Jan. 19, in the ball- 
room of the Hotel Peabody with a luncheon, 
the business meeting to follow. This announce- 
ment is made by J. H. Townshend, secretary. 

To close the week the annual meeting of the 
Hardwood Manufacturers’ Institute will be 
held on Thursday and Friday, Jan. 20 and 21, 
also at the Hotel Peabody. 

On Tuesday, along with the exporters, the 
annual meeting of the Hardwood Interior Trim 
Manufacturers’ Association will be held, ac- 
cording to the announcement of W. R. Friedel, 
secretary. 


To Promote Dense Longleaf Pine 


JACKSONVILLE, FuLA., Nov. 1.—The Florida 
Dense Longleaf Pine Manufacturers have, while 
awaiting completion of the permanent office in 
the new Barnett National Bank Building, opened 
temporary offices in the Duval Building. Since 
the amalgamation of this organization with the 
South Florida Dense Pine Manufacturers, head- 
quarters of the latter organization at Tampa 
have been abandoned, and it is the idea of the 
new association to work in conjunction with the 
Southeastern Forest Products Association, which 
will also have offices in the new Barnett Build- 
ing. John Banks Harris, for many years iden- 
tified with the J. Ray Arnold Lumber Co., of 
Groveland, Fla., and more recently secretary of 
the South Florida Dense Pine Manufacturers, is 
secretary of the new association. R. S. Ken- 
dricks, for the last eighteen months prominently 
identified with dense pine activities, will be 
associated with Mr. Harris. 

The object of the new association is trade 
extension and sales promotion of longleaf from 
the Florida mills. It will maintain a corps’ 
field representatives who will constantly give 
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service to contractors, city and county commis. 
sioners and many others interested in building. 
Mail, poster and newspaper advertising will be 
largely resorted to, 

The membership of the association is as fol- 
lows: 

Brooks-Scanlon Corporation, Eastport; St. An- 
drews Bay Lumber Co., Sherman; Putnam Lumber 
Co., Jacksonville ; W. C. Sherman Co., Lake Wales; 
J. M. Griffin Lumber Co., Holopaw; J. Ray Arnold 
Lumber Co., Groveland ; Dowling Co., Odessa ; J. W. 
McWilliams Co., Fort Myers; R. L. Dowling & 
Sons, Bradenton; Foshee Lumber Co., Willow; 
Russ Lumber Co., Arcadia; Indian Lumber Co., 
Kelsey City; Roux Crate Co., Bartow; Keysville 
Lumber Co., Keysville; Rio Lumber Co., Stuart, 
and Lyon Pine Co., Odessa. 


Cypress Bureau Donates Golf Trophy 


New Or.eans, La., Nov. 1.—Golfers in at- 
tendance at the annual convention of the Na- 
tional Retail Lumber Dealers’ Association in 
this city Nov. 9-12 who will compete in the 
annual golf tournament to be held on the after- 
noon of Nov. 11, have an incentive to do their 
best in the form of a beautiful medal to be 
presented to the winner by the Louisiana Red 
Cypress Bureau. The reverse of this medal is 
shown in the accompanying illustration. En- 
graved at the top is the trade mark of the 
bureau and below the words ‘‘ Presented by 
Louisiana Red Cypress Bureau, N. R. L. D. A. 





Medal to be presented to winner of golf tour- 
nament at annual convention of the National 
Retail Lumber Dealers’ Association 


Convention, New Orleans, 1926.’’ The obverse 
side is embossed and contains the figure of a 
golfer just completing his drive. In the back- 
ground are his caddy and the clubhouse, over 
which floats the American flag. The medal is 
arranged to be worn as a fob. 

The bureau announces that the conditions 
under which the medal is to be played for have 
been arranged by the golf committee of the asso- 
ciation, of which Elmer A. Diebold is chairman. 
The medal will be on exhibit in the Roosevelt 
Hotel, the convention headquarters, from the 
opening of the convention. Previously it was 
exhibited in the show window of the Griswold- 
Hausmann Co., jewelers, Canal Street, New Or- 
leans, Charles Vernon, chairman of the local 
committee for the game, will have possession of 
the trophy until the award is made after the 
game. 


Canadian Forest Engineers in Session 

Vancouver, B. C., Oct. 30.—With fifty in at- 
tendance, including about fifteen guests from 
the Society of American Foresters, a most suc- 
cessful gathering of the western group of the 
Canadian Society of Forest Engineers was held 
on Wednesday, beginning with a luncheon at 
the Hotel Grosvenor. C. M. Grainger, chief of 
United States Forest Service research work in 
the West, with headquarters at Portland, ad- 
dressed the meeting, as did W. H. Gibbons, also 
of Portland, head of forest products branch, 
United States Forest Service. Other visitors 
who spoke were A. Judd, Hawaii; E. Parolik, 


inSpector of forest service in Russia; M. A. 
Grainger, former chief forester for British 
Columbia; P. Z. Caverhill, chief forester, British 
Columbia; J. L. Alexander, of the silvicultural 
investigation work in British Columbia; T. A. 
McElhanney, superintendent, Dominion Forest 
Products Laboratory; H. R. Christie, dean of 
forestry, University of British Columbia, and 
R. M. Brown, Kamloops, of the Dominion Forest 
Service, who read a paper on silvicultural re- 
search, prepared by H. L. Holman, of the Do- 
minion Forest Service in the Province of Al- 
berta. 

All of the addresses and papers were on sub- 
jects of live interest to the members. The west- 
ern group, though handicapped by the member- 
ship being widely scattered, hopes to build up 
the association and to promote an active pro- 
gram looking to better equipment of members to 
meet the many problems in forestry constantly 
arising. It is planned to have three or four 
meetings every year in future and additions to 
the membership will be sought. 

Guests from the Society of American For- 
esters were in the city to attend the Pacific 
Logging Congress and their attendance at the 
meeting and taking part in the program was 
much appreciated, their experiences and contri- 
butions to the discussions adding greatly to the 
value of the session. 


Builders Endorse Branded Lumber 

GREEN Bay, Wis., Nov. 2.—Another epoch 
was written im the history of the building in- 
dustry of ‘this section last evening when sixty- 
nine leading representatives of the lumber and 
building interests attending a banquet and bet- 
ter-buildings conference at the Northland Hotel, 
endorsed the plan fostered by Secretary of Com- 
merce Hoover for standardized and grade- 
marked Iimber. The conference also approved 
the system Of grade-marking hemlock employed 
by the Northern Hemlock & Hardwood Manu- 
facturers’ Association, and commended the asso- 
ciation “and retail lumbermen for their joint 
efforts to bring about this beneficial practice 
in this country. They further urged other 
groups of lumber producers to brand the quality 
of their preduets and pledged their aid toward 
establishingg@the movement in Green Bay and 
vicinity. 

This action was taken by the adoption of a 
resolution expressing the convictions of the 
gathering comprising public officials, architects, 
lumbermen, contractors, engineers and building 
and loan association representatives from all the 
towns and cities in this district, following a 
thorough discussion of the proposition. 

Philadelphia Association Activities 

PHILADELPHIA, Pa., Nov. 2.—The Retail Lum- 
ber Board of Trade has arranged for a dinner 
and get-together on Tuesday evening, Nov. 16, 
in which the local dealers will participate. The 
dinner is intended to be an informal social affair 
for the lumbermen of Philadelphia and its en- 
virons, with a number of diversions to pass a 
pleasant if not profitable night. 

Elaborate motion picture studies of retail 
lumber yard operations have been prepared by 
Gregg & Co., of New York, engineers and coun- 
selors for codperative associations. These will 
be shown at the meeting which will be held at 
the Bellevue-Stratford Hotel. Typical yards 
have been selected in New York, Chicago, Phila- 
delphia and Cleveland in order that a graphical 
comparison may be had as to the methods em- 
ployed in unloading, handling and delivery of 
lumber. The engineers have also developed rela- 
tive costs of operation in these several com- 
munities. The lumbermen are looking forward 
with great interest to the showing of these films, 
which, so far as is known, constitute the first 
motion picture study of the retail lumber in- 
dustry. 





The Penn Athletic Club, boasting of the 
finest dining salon in the city, will be the 
scene of the testimonial dinner by the allied 
lumber interests of Philadelphia, on the evening 
of Nov. 18, to Fred 8S. Underhill, president of 
the National-American Wholesale Lumber Asso- 
ciation, and Ben C. Currie, president of the 


IMMEDIATE 


DELIVERY 





Tennessee Red Cedar 


Quick shipments of air or kiln dried Tennes. 
see aromatic red cedar lumber, carlots or less, 
direct from our steam heated damp proof ware- 
house, will save you 10 to 15 days’ time on 
delivery over mill shipments. 


Any Quantity—Delivered Anywhere | 


Make us your sure and prompt source of 
supply. Quality of all stock guaranteed. 

We will quote you attractive prices for im- 
mediate shipment, or for future delivery, as 
the lumber may be needed. 


Wire our expense for prices. 





11-6-26 








You Can Positively 
Increase Your Sales 


—by using Clancy’s Red Book Service of infor- 
mation as an aid in your sales and credit work. 
The Red Book is a complete directory of car- 
load buyers of lumber and allied products and 
new names are furnished TWICE a week asa 
part of this service. 


Write for Pamphlet 49-S, giving rates 
and full particulars. 


pf our Collection Department any time on 
ordinary past due or disputed accounts, wheth- 
er or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street 
CHICAGO, ILLINOIS 


Eastern Spedepentores 35 S. William St. 
NEW YORK CITY 




















O TIMBER ESTIMATORS O 
JAMES W. SEWALL 


Consulting Forester 
Old Town, tet Maine 
Largest Cruising House in America 











asper Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS F.H. Day 


Lemieux Brothers & Co. 
ESTABLISHED 1906 


eee Phone Mainza79. "NEW ORLEANS 











Bookkeeping Systems for Retail Lumber Dealers 


The Prize Winning Systems submitted in a national 
contest conducted by the AMERICAN LUMBERMAN. 
Postpaid, 35 cents. 


AMERICAN LUMBERMAN, Publisher, 431 Se. Dearborn St., Chicago 
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What About 
Your Wife? 


Have you taken home to her yet 
that copy of “Come on Home,” by 
Douglas Malloch, that every lum- 
berman ought to take home to his 
wife? 

(And that most lumbermen do.) 


If you haven’t, then let us send 
you her copy at once. You have told 
her about “the lumberman poet”— 
take her home one of his books. 


(The one she will like best. ) 

It is the kind of book that will de- 
light a woman, and will say a lot of 
things.for you that you haven’t quite 
got around to say yourself. 


(Come 
Home!’’) 


home with “Come on 














A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 
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Pne | COME ON HOME 
By 
DOUGLAS MALLOCH 
auTHOR OF “tareeone ave raanr “THE Woods, 





Douglas Malloch 1 known all over Amenca, 
swherever people gather to hear clean stores, 
enjoy happy evenings, and read aloud or listen 
to verse such as bus, filled with homely senti- 
ments and a happy spent. “The poet who 
makes lrving « yoy,” they say of bam. 

This new collection contains favorites thas 
Mr. Malloch has read on vecued 

the country. All udes of life and humor are 
cepresented, but perhaps the commonest note 16 
the one strech on the lines, “Hus Hercage,” 
where 4 father says to hus boy: "1 know youl 


Ne along,” and adds 
N = 























The sentiment, yes, and some of 
the humor, of the home are portrayed 
by the one American writer who has 
done so much to make lumbermen 
happy. 

(Two 


today!) 


American fiumberman 


431 So. Dearborn Street 
Chicago 


dollars, postpaid. Send 


P. S. If you want to use three or more 
copies for Christmas presents, we have a won- 
derful special offer to make you. 




















National Hardwood Lumber Association. Invi- 
tations have been extended to buyers, con- 
sumers and distributers of lumber in this 
vicinity, including the members of the various 
associations. The committee in charge is headed 
by Wilson H. Lear. The other members of 
the group arranging the banquet are: Edward 
F. Magee, president Lumbermen’s Exchange; 
Charles Kreamer, president Philadelphia Whole- 
sale Lumber Dealers’ Association; Horace B. 
Wilgus, president retail lumbermen’s associa- 
tion; Joseph McLean, president Philadelphia 
Sash & Door Manufacturers’ Association; 
John Galbraith, president Wood Box Manufac- 
turers’ Association; Rayburn Clark-Smith, 
Manufacturers’ Association of Cabinet Makers; 
Luther Ogden, president Pennsylvania Lumber- 
men’s Association, and J. C. Tennant, head of 
the Eastern Lumber Salesmen’s Association. 


New York Officers Renominated 


New York, Nov. 1.—Everett L. Barnard, of 
Church E, Gates & Co., will be reélected at the 
fortieth annual meeting of the New York Lum- 
ber Trade Association to serve another year as 
president. The annual will be held Nov. 9 in 
the association’s rooms in Grand Central Ter- 
minal. Mr. Barnard and all other officers of the 
association were nominated for reélection re- 
cently and will be renamed without opposition. 
The other officers are: 

First vice president—Frank A. Niles. 


Second vice president—William HE. Code. 
Treasurer—Charles F. Fischer. 


Trustees—S. Henry Baldwin, Everett L. Barnard, 
Jacob Bayer, William 8S. Beckley, jr., John Bos- 
sert, Cornelius Brislin, Fred J. Bruce, Edgar Bur- 
gess, J. H. Burton, William BB. Code, E. D. R. 
Creveling, James Sherlock Davis, Andrew H. 
Dykes, Henry Eckenroth, Charles F. Fischer, 
Charles Grosskurth, Charles Hill, Arthur E. Lane, 
Albert McEwan, John F. McKenna, Joseph F. 
Murphy, Frank A. Niles, D. J. O'Connell, Russell 
J. Perrine, Conrad N. Pitcher, William C. Reid, 
Frank Roylance, Charles Sealy, Robert Ryland 
Sizer, Frederick W. Starr, John F. Steeves, George 
M. Stevens, jr., R. E. Stocking, Bernard L. Tim, 
Si Tisdale, W. Carroll VanClief, Richard S. 

te. 

Alternates will be elected as follows: Wilfred 
E. Murchie, John A. Paterson, Louis Pflug, Russell 
T. Starr, James E. Thornton, jr., Paul M. White 
and Frank J. Williams. 


Pacific Millworkers Discuss Problems 


Vancouver, B. C., Oct. 30.—The meeting 
place for the session four months hence of the 
Pacific Northwest Millwork Association will be 
Olympia, Wash. This was decided at the clos- 
ing business session of the two-day meeting 
here this morning, when a warm invitation ex- 
tended by Maurice Springer, of the Springer 
Mill Co., Olympia, was accepted. This will be 
the first occasion on which the association has 
visited Olympia. Mr. Springer reported on the 
‘*Full Mill Bid Form.’’ He said that it in- 
dicated exactly what the millwork manufacturer 
was expected to supply, and also show what he 
would not supply; consequently left no room 
for argument between the millwork producer 
and the contractor. 

C. E. Cowdin, of the Nicolai-Neppach Co., 
Portland, Ore., told of the results gained in 
advertising ‘‘Precision-made Millwork’’ in 
Portland. It is his opinion that such advertis- 
ing built up the millwork business, and he says 
that the increase in hardwood finish sales has 
been practically a thousand percent. It is his 
view, however, that better results would be 
gained by each plant advertising its own brand 
over its firm name. 

Possibly the most important result of the 
meeting was the decision to hold a meeting of 
superintendents and foremen in conjunction 
with the February session. W. H. Hansen, of 
Aberdeen, chairman of the committee in charge 
of this department, has been enthusiastic in 
pressing for action, and he was assured hearty 
coéperation, owners present pledging themselves 
to arrange so that their foremen and superin- 
tendents would be given every facility to at- 
tend the Olympia gathering, when subjects of 
vital interest to the millwork industry will be 
discussed from every practical angle. 

At Friday’s session, following committee re- 
ports, short talks on ‘‘ How to Improve Methods 
of Selling,’’ were given, those down for this 


theme being, G. B. Russell, F. E. Acteson, A, 
Rosen, C. D. Hudson, Arthur Ives, Norman 
Schmidt, and C. Gustafson. The ‘‘ Question 
Box,’’ to which each member was invited to 
contribute was revived, and aroused much prac- 
tical discussion. 

High spots of the San Diego meeting was the 
subject of a valuable and entertaining address 
by the veteran George M. Cornwall on Saturday, 
‘‘ What is the greatest evil facing the millwork 
industry, and the best means of correcting it” 
was the theme of a series of 5-minute talks, 
and apparently the ‘‘shopping’’ for lower 
prices by general contractors after they have 
secured the contract for a building, was given 
place as the biggest problem the factories face, 
Next to that was the competition of shops out- 
side the association or outside the territory in 
which an association plant is located. Codpera- 
tion with architects in securing recognition for 
the bids of the millwork factories without hawk. 
ing the work around again, was conceded a 
valuable suggestion. Efforts to get all fae. 
tories into the association were determined on, 
and some organized plan will be worked out. 

Combatting substitutes for wood in sash, 
doors and finish ordinarily supplied by millwork 
factories was also discussed. Contributions to 
the advertising propaganda of the West Coast 
Lumber Trade Extension Bureau were approved, 
and each individual member was urged also to 
push the merits of woodwork with architects and 
contractors. 

Concluding their visit, members were enter- 
tained tonight at a dinner and dance in the 
Hotel Vancouver. The delegates from the south 
came by steamer, and returned on Sunday, tak- 
ing the daylight trip to Victoria and to Seattle 
by the Gulf of Georgia and Puget Sound. At 
Victoria a stopover allowed an hour or two for 
a sightseeing trip around the capital city of 
British Columbia. 

The session just concluded was well attended 
by members from Washington and Oregon. 
British Columbia was also well represented, and 
the local committee received a hearty vote of 
thanks for the successful manner in which the 
delegates had been entertained. 


Gets Two New “Jobs” 


PITTSBURGH, Pa., Nov. 2.—Robert K. Coch- 
rane has been elected secretary of the Pittsburgh 
Builders’ Exchange to fill the vacancy occa- 
sioned by the death recently of E. M. Tate. 
Since his election, Mr. Cochrane has been absent 
on a trip to Philadelphia and Washington, D. 
C., and in the last-named city was united in 
marriage with Mrs. Florence Crom McCune, also 
of Pittsburgh. After Dec. 1, they will be at 
home at 1502 Chateau street, Pittsburgh. 


New Mexico Lumber Dealers Elect 


ALBUQUERQUE, N. M., Nov. 1.—The first an- 
nual meeting of the New Mexico Lumber Deal- 
ers’ Association was held here on Friday and 
Saturday, Oct. 22 and 23 at the Alvarado Hotel. 
Col. George E. Breece welcomed the visiting lum- 
bermen, to which P. P. Simmons, of Belen, re 
sponded. 

J. ©. Rice, manager of the Coal Supply & 
Lumber Co., Albuquerque, was made secretary 
of the meeting, which elected officers for the 
coming year, as follows: 

President—Kenneth Baldridge, Albuquerque. 

Vice president—Charles Proebstel, Santa Fe. 

Treasurer—George Doolittle, Albuquerque. 

An executive committee was formed of P. D. 
Henderson, of Gallup; C. E. Iden, of East Las 
Vegas, and P. O. Sorenson, of Albuquerque. 4 
full-time secretary is to be selected. 

On Friday evening moving pictures of the 
Long-Bell Lumber Co.’s operations were show2 
at the Indian school auditorium, following 4 
banquet given by Albuquerque lumbermen 
visiting lumbermen and their wives in the T: 
dining room of the Alvarado. 

On Saturday morning Clarence Iden, of the 
Gross, Kelly Lumber Co., East Las Vegas, made 
the initial speech, taking for his topic ‘‘ Frater 
nal Relations.’’? An address was made by Er 
rett Van Cleve, credit manager of the Charles 
Iifeld Co. on ‘‘Credits, Collections, and Coop 
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eration.’’ Picturing credit in a new light, the 
eredit manager declared, ‘‘We all talk about 
giving credit; we give merchandise that repre- 
sents cash to the customer and are therefore 
buying from the customer. In other -words, 
when you give credit, you take cash out of 
your pocket.’’ 

Kyle Crichton, of the Albuquerque Civic Coun- 


cil, addressed the association on ‘‘ Advertis- 
ing, Profitable and Unprofitable,’’ speaking 
of his experience in conducting a nation-wide 
campaign to make known the resources and at- 
tractions of the Southwest. The final address 
was that of K. C. Childers, of Albuquerque, on 
**Qualifications of a Manager,’’ dealing with 
the selection and training of an executive. 


Lumber Club Activities 


Hear Talk on Cost Accounting 


JACKSON, Miss., Nov. 1—The regular weekly 
meeting of the Jackson Lumbermen’s Club was 
held last Thursday at the Edwards Hotel. A 
decided improvement in the work and growth 
of the club is in evidence under the administra- 
tion of President Wakefield. A large portion 
of this is attributed to the ‘‘Suggestion Box,’’ 
which is passed around at each meeting and 
members placing therein written suggestions 
for the betterment of the club. 

The feature of Thursday’s meeting was a 
talk by J. W. McKewen, chief accountant, 
Finkbine Lumber Co., on cost accounting in the 
lumber industry. Mr. McKewen made an un- 
usually interesting discussion of the subject, 
telling of the various methods used by different 
lumber companies. He said his company and 
practically all the larger companies followed 
the Southern Pine Association system, and in 
this manner were able to tell when out of line 
on cost. He went into detail on costs from the 
mill to the customer, as that is the phase most 
of the lumbermen present were interested in. 
He said lumbermen had been partly compen- 
sated for the tax imposed by the Federal in- 
come tax law in that it had forced them to 
keep a very accurate record of costs. 

A short discussion of matters brought out 
in the ‘‘ Suggestion Box’’ was then indulged in. 


Trade Differential Plan Illogical 


Rice Lake, Wis., Nov. 2.—Trade differentials 
established by manufacturers of hollow building 
tile, face brick, plaster and cement which are 
allowed to retailers of these building ma- 
terials are based not only on the wrong prin- 
ciple, because they do not give the dealer the 
right to determine the selling price, but also on 
such a small margin of profit that they seriously 
effect the net earnings on the commodity, ac- 
cording to the dealers who attended the meet- 
ing of the Northwestern Wisconsin Lumber- 
men’s Club at the Elks’ Club here on Oct. 29. 

The dealers believe that the plan of establish- 
ing trade differentials for them is illogical, as 
the manufacturers set their own prices and es- 
tablish their profits, and then attempt to estab- 
lish the profits of the dealers. The net result 
of the meager differentials is that lumber ‘is 
made to bear the cost of handling the substi- 
tutes that sell for a loss and such a condition is 
making the selling of lumber more difficult. 

The members reported on business in their 
sections and stated that the future depends 
upon the weather entirely. The business has 
slowed down considerably, due to wet weather, 
which also affected the collections. The latter 
are not as good as they have been. The dealers 
in this section believe that if there is an open 
fall and good building weather, the business will 
be good. The estimated damage to the potato 
¢rop in this territory is not so heavy as was at 
first thought, the crop being about 80 percent 
normal, and the dealers reported that with the 
prevailing prices of potatoes, the farmers in this 
Vicinity will be financially able to repair, re- 
build and remodel farm and residential build- 
ings if the weather is good. 

Hawley W. Wilbur, president of the Wisconsin 
Retail Lumbermen’s Association, was the princi- 
pal speaker. Mr. Wilbur commented on the fact 
that each member of the club, in giving his re- 
port on business conditions, had spoken only of 
volume and compared the present volume with 
that of 1925. He urged the dealers to forget 
about volume and talk net profits on their in- 
vestments instead. Mr. Wilbur said that he was 
only interested in a general and indirect way in 


volume comparisons, but he was vitally con- 
cerned in his own business and in the business of 
the other dealers with the comparisons of net 
profits for various years. He also urged the 
dealers to install cost accounting systems in 
their firms as a means of learning what the net 
profits are. 

Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, dis- 
cussed the cement situation in a short address, 
and, further, urged the dealers to codperate 
with tlre agricultural engineering department of 
the University of Wisconsin for their own 
benefit. 


Defer Terms of Sale Action 


STEvEeNS Point, Wis., Nov. 2.—Due to the 
number of diverging opinions and views of the 
members of the Central Wisconsin Lumbermen’s 
Club, the terms of sale which were drawn up by 
the special committee since appointed at the 
last meeting, were not acted upon, it being the 
decision to postpone the action until the next 
meeting. Arthur A. Curtis, secretary of the 
club, is chairman of the committee. 

The meeting was held at the Hotel Whiting 
here on Oct. 28, and forty members and guests 
were present. During the luncheon a musical 
program was given by students from the Stevens 
Point Normal School. A reading was given by 
R. R. Cade, representative of the Martin-Senour 
Paint Co., and President C. F. Kellogg, not to 
be outdone by the guests of the club, gave a 
reading, showing his versatility and histrionic 
ability. 

The feature of the session was the showing 
of the motion picture film of the Long-Bell Lum- 
ber Co., ‘‘ Lumbering in the Pacific Northwest,’’ 
through the courtesy of W. 8. Phillips, district 
sales manager for the Long-Bell company. 

It was decided to make this city the perma- 
nent meeting place of the club. The next meet- 
ing will be called by President Kellogg on a 
date which he will set. 


Endorse Trade Promotion Campaign 


CINCINNATI, OnI0, Nov. 2.—Discussion of 
plans for increasing the consumption of lumber 
through a national advertising campaign en- 
gaged the attention of the members of the Cin- 
cinnati Lumbermen’s Club at their November 
dinner meeting held last night at the Hotel 
Metropole. Members were urged to contribute 
to the national fund, the club passing resolutions 
endorsing the campaign and its purposes. 

Dwight Hinckley explained the plans for 
the national campaign to the members. He 
said that the National-American Wholesale 
Lumber Association had engaged to raise 
$100,000 a year from the wholesalers of lumber 
by voluntary contributions based on the rate 
of one cent a thousand feet of lumber sold. He 
said that the manufacturers would contribute 
10 cents a thousand feet and that through these 
contributions it was estimated about $1,000,000 
a year would be available for advertising pro- 
motion of lumber through magazines of na- 
tional circulation, through trade papers and in 
the daily press. 

Several expressed themselves as believing one 
cent a thousand was too small a contribution, 
but Mr. Hinckley said those in charge of the 
campaign had arrived at the figure as one which 
nearly all wholesalers would be willing to con- 
tribute without question and that if 75 percent 
of them did so, the fund would amount to $100,- 
000 a year. It is planned to continue the cam- 
paign through a period of five years. 

No effort was made to have the club act as a 














Jor “their 
Protection too 


In providing adequate insurance 
to protect yourself from fire loss, 
give due consideration also to 
protection for the men who have 
helped you build up your busi- 
ness, whose means of livelihood 
would be wiped away if fire 
should destroy your plant. You 
owe it to them as well as to your- 
self to remove every possible haz- 
ard and make that plant just as 
safe against fire as you can pos- 
sibly make it. 


The Associated Lumber Mutuals 
not only provide ample protection 
for you, but through efficient fire 
prevention service they will help 
you to make the plant and the job 
secure for the men you employ. 
Through the dividends returned 
to the policy-holders, this service 
is yours at a very substantial sav- 
ing in insurance costs. 


For further information about the insurance 
protection and the fire prevention service pro- 
vided by our policies, write any of our com- 
panies for a copy of our special folder “For 
Their Protection Too!” 


ASSOCIATED 


LUMBER 
MUTUALS 


Pennsylvania Lumbermens Mutual Fire 
Insurance Co., of Philadelphia, Pa. 
Central Manufacturers Mutual Insurance Co., 
of Van Wert, Ohio 
Indiana Lumbermens Mutual Insurance Co., 
of Indianapolis, Ind. 

The Lumber Mutual Fire Insurance Co., of 
Boston, Mass. 

Northwestern Mutual Fire Association of 
Seattle, Wash. 

Lumbermens Mutual Insurance Co., of Mans- 


field, Ohio 
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Stand up, weak Faith, and cease your guessing: 

Buy worth that brings work's greatest blessing. 
Life’s full of traps into which we clump, 

But Faith returns on the hop, skip, jump, 


When you buy this great “N.S.” 





“N.S.” —NON-SAG-— (patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. “Carries the load on the hips.” 

WRITE FOR SAMPLE and say how many you 
can use, 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 








Established 1847 


(. B. Richard & Co. |, “St 


29 Broadway, NEW YORK Castes Brokers. We 


h ndle ~ oy of 
Ocean Freight  infaiscou 
Brokers 





and discount drafts. 
Special department handling export lumber shipments 





CI vViITTSB6URGH CI 
Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


‘Gatas Hardwoods 


White and Western Pine 
West Coast Products 
N. C. Pine and Yellow Pine 
Spruce and Hemlock 








BRANCH OFFICES; 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bidg. 
, R. L, 115 Adelaide Ave. 
a Pa., 1629 Land Title Bidg. 
Detroit, Mich., Dime Savings Bank b 
ohnstown, Pa. 























FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


otal gs PITTSBURGH. PA. 








North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

hon Mixed Cars Our Specialty. 

WILLSON BROTHERS LUMBER CO. 

1530-35 Oliver Bldg., PITTSBURGH, PA. 











unit but practically all those in attendance 
were reported as signing up for the campaign. 

The discussion was taken up by Earl Hart, 
Emil Thoman, Edward H. Ward, J. C. West 
and W. C. Steele among others and all endorsed 
the campaign and the purposes behind it. 

Mr. Steele pointed out that if lumbermen 
urged that wood used in the manufacture of 
furniture and in interior trim be finished in 
its natural beauty much substitution would be 
forestalled. He said the practice of painting 
over wood had destroyed the beauty of the 
natural color and grain of the wood and led peo- 
ple to be satisfied with substitutes finished in 
similar manner. Fut if the natural finish were 
maintained, he declared, people would not be 
satisfied with substitutes. 

Mr. Hart said that the campaign should serve 
hardwoods and softwoods impartially, for if the 
emphasis were placed on wood products, both 
classes of woods would benefit and contributors 
would feel that they were benefitting by the 
general advertising campaign. 

Theodore Davis, chairman of the transporta- 
tion committee, gave a report of the recent 
meeting in Cincinnati of the members of the 
United States Shipping Board. Mr. Davis said 
that if the Shipping Board would protect the 
lumbermen to the extent of giving them a parity 
of rates to foreign countries with rates granted 
lumber exporters of other countries to partic- 
ular ports, the lumber interests would have no 
complaint. 


Arrange for Christmas Party 


New York, Nov. 1.—The board of governors 
of the Nylta Club at a meeting last week de- 
cided that the annual Christmas party, pre- 
viously announced for Dec. 18, would be held 
this year at the Hotel Astor. Moreover, the 
governors agreed that there would be ‘‘ nothing 
heavy’’ on the program and that the ‘‘Spirit 
of Christmas’’ idea would be carried out to 
the fullest. There will be a high class show 
of acts gleaned from leading Broadway shows. 

Conrad Pitcher, of the Wright Lumber Co., 
was appointed chairman of the banquet com- 
mittee. Joseph Cashin, of the Dykes Lumber 
Co., will look after the entertainment features 
and Henry Boe, of Alexander & Ellis, is head 
of the publicity committee. Frank J. Williams, 
of Johnson Bros., Brooklyn, will see to it that 
souvenirs are plentifully supplied. The board 
diseussed banquet plans around the dinner table 
at the National Republican Club. 


Serious Problems Discussed 


LA Crosse, Wis., Nov. 4.—The Mid-West 
Wisconsin Lumbermen’s Club held a meeting 
here today at the Stoddard Hotel to discuss 
problems of the lumber industry. A number 
of manufacturers’ representatives were present 
to confer with the dealers on the unfairness of 
the building material situation, which seems to 
be affecting all costs of operations of retail 
yards on the lumber end of the business. Trade 
differentials were discussed, the manufacturers 
realizing that something must be done to offset 
the peculiar logie of selling lumber substitutes 
at little or no profit by the dealer and making 
the lumber carry the load for the entire business. 


Baltimore Sales Club Dines Retailers 


WASHINGTON, D. C., Nov. 1.—The Baltimore 
(Md.) Lumber Sales Club, an organization of 
wholesalers and representatives of manufac- 
turers, conducted missionary work on the eve- 
ning of Oct. 27, when it got together with the 
retailers of this city at a dinner at the Hotel 
Raleigh. The occasion was the means of bring- 
ing the various branches of the industry closer 
together and advancing the interests of all con- 
cerned. 

Keith E. Powlison, secretary of the Forest 
Produets Association of Maryland, discussed 
substitutes and conditions in the manufacturing 
end of the industry. He expressed the opinion 
that the small 10 to 30 percent production over 
and above that actually needed, in a large 
measure, determines the selling price of the 
whole production. 


Short addresses were also made by George 
W. Huguely of Galliher & Huguely, Washington, 
and John J. Duffy, jr., president of the Forest 
Products Association and managing head of the 
Lafayette Mill & Lumber Co., Baltimore. 


SAAB EE: 


Hardwood Club Elects 


Pine Buiurr, Ark., Nov. 1—C. L. White, 
member of the Breece-White Manufacturing 
Co., of Arkansas City, was elected president of 
the West Side Hardwood Club at its recent 
monthly meeting here. This organization meets 
at Hotel Pines each month and is composed 
of representatives of seventeen hardwood mills 
in southeast Arkansas and northern Louisiana. 
Other officers clected are: 

Vice president—E. H. Elsberry, of the Standard 
Lumber Co., Pine Bluff. 

Secretary—Orrin S. Robinson, Pine Bluff (re- 
elected). 

Board of governors—E. R. Norton, Wheeler Lum- 
ber Co., Pine Bluff; W. C. Chamberlain, Stout 
Lumber Co., Thornton; S. A. Williams, Fordyce 
Lumber Co., Fordyce; W. I. Thomas, Delta Hard- 
wood Lumber Co., Rayville, La.; and Dan M. Park, 
Metropolis Bending Co., Wisner, La. 


Discuss Savin Plans and Rooms 


San FERNANDO, CALIF., Oct. 30—The monthly 
meeting of the San Fernando Lumbermen’s 
Club was well attended this month. President 
R. W. Blanchard presided, introducing four 
visitors, all from Los Angeles: F. A. Dernier, 
Lumbermen’s Service Association; H. L. Rosen- 
berg, Hipolito Co.; E. A. Gailbraith, Hammond 
Lumber Co., and Phil B. Hart. The evening 
was devoted to a general discussion on service 
rooms and plan services, with each of the in- 
vited guests taking part in the discussions. 


To Hold Tournaments Twice Yearly 


Houston, 'Tex., Nov. 2.—So enthusiastic have 
been Houston lumbermen over the Houston Lum- 
bermen’s Club annual golf tournaments that the 
club has decided to conduct the tournaments 
twice a year ‘n the future. One contest will be 
in the fall and one in the spring. Harry G. 
Dean, general sales manager for the Trinity 
River Lumber Co., is the proud possessor of a 
large, handsome silver cup as a trophy of the 
last tournament held at the River Oaks Coun- 
try Club. 


Forest Set Aside for Research 


PoRTLAND, OrE., Oct. 30.—An area of virgin 
forest in the Wind River Valley, Washington, 
has just been set aside for experimental and 
research purposes, to be kept perpetually in- 
tact in its primeval condition, according to the 
statement of District Forester C. M. Granger. 
The tract lies within the Columbia national for- 
est, and covers 280 acres of typical over-mature 
Douglas fir-hemlock forest, with a little of the 
cedar swamp type. It lies close to the Wind 
River field station of the Pacifie Northwest for- 
est experiment station. It will be used by this 
organization as a sort of laboratory for the 
study of the rate of growth of old timber stands, 
the life history of the reproduction, under- 
growth, and herbage, the decays that affect such 
forests, the fire hazard, and other measurements 
and investigations which should be made in vir- 
gin woods to get a comparison with conditions 
in open, cut-over lands or in young stands. This 
tract will become increasingly valuable to the 
research student in later years when untouched 
primeval forest areas will be searce in low-alti- 
tude accessible locations. The area will also 
serve then as a sort of museum for future gen- 
erations to see the type of forest that once cov- 
ered western Oregon and Washington. 

CLEMSON COLLEGE, agricultural college of 
South Carolina, devoted its entire exhibit at 
the State fair, held in Columbia, to forestry. 
The display laid particular stress on fire pre- 
vention in the State’s forests, showing how 
timber lands had suffered from this great men- 
ace, and contrasting a forest properly attended 
and protected with one that had suffered the 
ravages of fire. Included in the display were 
various kinds of South Carolina wood. 
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Southern Mill Activities [RAI 


D’Lo to Begin Redwood Manufacture 


New ORLEANS, La., Nov. 1.—Announcement 
has been made that soon after the first of the 
coming year, the Finkbine Lumber Co. will be- 
gin the manufacture of redwood lumber at its 
plant at D’Lo, Miss., the redwood to be brought 
in squares by steamer from the holdings in Men- 
docino County, Calif., of the Finkbine-Guild 
Lumber Co. This company now is completing 
at Rockport, Calif., a plant where this timber 
will be sawed into squares and loaded on the 
steamers. The company will continue the manu- 
facture of southern pine in combination with 
redwood at the D’Lo plant and will continue to 
manufacture southern pine exclusively at its 
mill at Wiggins, Miss. 

An extensive campaign for the promotion of 
redwood is being planned, and to assist in this 
work the company has secured the services of 
King H. Pullen, who was until recently man- 
ager of the trade extension department of the 
Southern Pine Association. 


Carolina Pine Costs for August 

NorFOLK, VA., Nov. 1—The cost statement 
covering operations during August, 1926, just 
issued by the North Carolina Pine Association, 
shows that in that month the cost of producing 
North Carolina pine lumber was $24.53 a thou- 
sand feet, this being based on reports from 
eighteen concerns operating twenty-five mills. 
The production cost as reported by the associa- 
tion for July was $24.28, while for August, 1925, 
the cost was $25.25. 


New Plant Begins Operation 

JACKSONVILLE, Fia., Nov. 1—The new and 
complete lumber manufacturing plant of the 
J. M. Griffin Lumber Co., at Holopaw, has 
started operation, replacing the one destroyed 
by fire during April of this year. The new mill 
is electrically driven throughout. There are 
143 motors in the plant, including the mill and 
auxiliary units, many of the motors being geared 
to increase their horsepower. The Griffin plant 
furnishes employment for about 600 men and is 
the main support of the town of Holopaw, 
which has 2,000 inhabitants. Practically all of 
the homes of the community are owned by the 
J. M. Griffin Lumber Co. and are furnished to 
their employees rent free. Each home is mod- 
ernly equipped with electric lights, artesian 
water and sewerage. 


Southern Pine Costs for August 

NEw ORLEANS, La., Nov. 1—The average 
cost of producing southern pine lumber in Au- 
gust, according to a report just issued by the 
Southern Pine Association, was $25.81. This 
figure is based on reports from eighty-six con- 
cerns operating ninety-six mills that produced 
in August 287,056,251 feet of lumber. The 
reports showéd costs running from $18.11 to 
$37.52 a thousand feet. Of the eighty-six con- 
cerns reporting, only fifty showed costs below 
the average of $25.81. The average production 
cost of southern pine in July was $26.25 and 
in August, 1925, was $24.54. 


Body Parts Plant to Expand 


_ Prxe Buurr, Ark., Nov. 1.—Plans for increas- 
ing the payroll to 1,000 men and the investment 
of the company to $1,000,000 were announced 
today by C. A. Dunning, secretary-treasurer and 
general manager of the Seamon-Dunning body 
plant here. The additions will be completed 
within the next twelve months, he indicated. 
The first step was made recently with the pur- 
chase of machinery which, with the erection‘ of 
six new dry kilns, will represent $225,000 ad- 
ditional investment and bring the total local 
investment to $700,000. Less than ninety days 
will be required for installation of the machin- 
ery and completion of the dry kilns. This will 
double the capacity of the plant. With the ad- 


dition of the machinery, it will manufacture 
250 parts of bodies used in construction of four 
models of Nash automobiles instead of sixty 
parts. 

At present one carload of body parts is 
shipped daily from Pine Bluff. In less than 
three months, the local shipments will average 
two cars daily, and before the year’s program 
is completed it is hoped to make the average 
daily shipments four cars. 

The parts are made here from lumber on a 
large tract, purchased shortly before the mill 
was located here, and are sent to Wisconsin to 
the Seamon body factory for assembling. 


Cypress Mill Closed Down 


JACKSONVILLE, FLA., Nov. 1.—The large mill 
of the Hebard Cypress Co., at Hebardville, Ga., 
near Waycross, has been closed, as the com- 
pany’s stand of cypress timber at that point 
has been exhausted. The company is carrying 
about twenty million feet of lumber on the 
yard and to dispose of this stock advantageously 
the planing mill is still being operated. The 
Hebard company owns thousands of acres in the 
Okefenokee district and some plan is being 
thought out for putting it to use, the owners 
being assisted by the Waycross Chamber of 
Commerce, which city is the principal sufferer 
on account of the closing down of the mill. 


Building Florida Hardwood Mill 


LAKE CHARLES, LaA., Nov. 1.—Thrall & Shea, 
local contractors, have been awarded the con- 
tract to build a hardwood mill for Grove-Dow]l- 
ing Hardwood Co. at Gunntown, Fla. Material 
and men are being assembled at Gunntown and 
work on the new plant will start about the mid- 
dle of November. The mill will when com- 
pleted have a capacity of 150,000 feet per day 
for a ten-hour day. In addition to the mill 
the Grove-Dowling company will construct 
buildings for housing the workmen and storage 
facilities for the lumber. The entire plant will 
cost approximately $500,000. 

Thrall & Shea are ¢éompleting mills at Grove- 
land and Holopaw, Fla., and the crews working 
at these two places will be transferred to Gunn- 
town just as quickly as possible. 


Coodperating With Industrial Consumers 


New OriEANS, La., Nov. 2.—Realizing the 
need of more close codperation with industrial 
consumers of woods, the Louisiana Red Cypress 
Bureau has been established by a group of 
manufacturers of cypress with a view to making 
better known the merits and advantages of 
Louisiana red eypress. 

This wood, designated as the true ‘‘ Wood 
Eternal,’’ it is pointed out by the bureau, is 
eminently fitted for use in the manufacture of 
launches, skiffs, motor boats and sail boats and 
any other type of construction where the action 
of moisture is likely to cause decay. The long 
life and service for these uses have given to 
this wood a wide popularity, and with a view 
to extending the use of cypress in this field, 
the bureau is sending out Volume No. 19 of the 
Cypress Pocket Library entitled ‘‘Cypress for 
Boats,’’ which contains complete working draw- 
ings for four types of boats with forty-six illus- 
trations. Copies of the booklet will be sent to 
interested dealers on request, by the Louisiana 
Red Cypress Bureau, 507 Carondelet St., New 
Orleans. 

THE SECRETARY of the Southern Sash, Door 
& Millwork Manufacturers’ Association, C. B. 
Harmon, was the author of an interesting fea- 
ture article published recently in one of the 
Atlanta (Ga.) Sunday newspapers, outlining the 
growth and development of the lumber industry 
in Georgia the last few years, and showing it 
to be one of the State’s most important indus- 
tries with a total annual production exceeding 
1,000,000,000 feet of all kinds of lumber. 
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We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 

of the following woods:— 

ASH - BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE-OAK-SPRUCE 
WISCONSIN HEMLOCK 
“Sure Fit” MAPLE AND 

BIRCH FLOORING 

WHITE CEDAR PRODUCTS 


Try 
Us 


Foster-Latimer 


MELIEN. Lumber Co. 


WIS. 





















A Brand to 
Tie to 


Peerless) _ 
Maple 


ROCK MAPLE, BEECH 





AND BIRCH 


FLOORING 


manufactured according to standards guar- 
anteed to hold trade and shipped in straight 
cars and cargoes or mixed with Hemlock 
Lumber, Lath, Shingles and Posts. 


Manufacturers of and dealers in Staves, Hoops, Head- 
ing, Poles, Ties and Hemlock Tan Bark. Also leading 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage ¥ 
Gladstone, Mich. & Lumber Company 


Chicago Office: 1831 Monadnock Block, 








The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock,Hardwood 


Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 











Pine for direct shipment from Idaho. 














17 —— 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


17 





Manufacturers of 17 different species 
of Northern Hardwoods 
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MAKE your timber investments pay maximum 

returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
ostpaid. Americans Lumberman, 431 So. Dear- 
born St., Chicago, il. 
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The Name “Dixie” 


Insures You Quality 





For more than twenty years 
the name “Dixie” has been 
a guarantee of quality to buy- 
ers of Oak Flooring. It is 
your guarantee today. Here 
is an Oak Flooring you can 
rely upon to deliver 100% 
satisfaction to your customers. 


Give it a trial. 


See us also on your needs 
in Oak, Gum, Ash, Elm, Cot- 
tonwood and Cypress lum- 
ber. Produced from finest 
Delta stumpage. Big value 
in every foot. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 




















R. A. Long Bidg., 


Caddo River 


Lumber Company 


MANUFACTURER 


Yellow Pine 


aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





Roxboro, ‘Atk We Solicit 
Maudie Ack Your Patronage 


KANSAS CITY, MO. 




















FRANK PAYNE 


WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 
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honors Panama- Facific 


AXES-LOGGING TOOLS 


WARREN AXE & TOOL CO. 


WARREN, PA. 
Were awarded highest 
nternational Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
tory capacity 3500Axes& Tools 


GRAND PRIZE 















Give Me a Little 

Give me a little land to till, 
If only just a garden, 

A single tree my bin to fill 
Before the highways harden, 

Give me a little grass to mow, 
If only just a border 

Where clover blooms, where roses grow, 
To keep in trim and order. 


Give me a little house to tend, 
If just a roof above me, 

A door that opens to a friend, 
A home for those who love me. 

Give me a cottage all my own, 
If only roof and rafter— 

Better than mansions all alone, 
A little house of laughter. 


Give me a little bit of gold, 
But not too much to fret me, 
For fear so soon I grow so old 
That humble friends forget me. 
Give me a little hour of mirth, 
The bread of life to leaven— 
God, make a little bit of earth 
A little bit of heaven! 


We See b’ the Papers 


The chief aim of the Italians seems to be 
Mussolini. 


Well, we hope Bill Tilden will be able to do 
what the Navy did. 


A tax is something some other fellow pays, 
after first getting it from us. 


Well, we have elected a lot more fellows to 
half represent a quarter of the voters. 


A lot of eastern teams seem to wake up Sun- 
day morning with a dark Brown taste. 


The name of the new Chinese premier is Koo. 
They need him in the League of Nations. 


Tire prices are likely to be cut again in No- 
vember. We wish the price cut as easily as the 
tires do. 

One trouble with the country is that it wants 
to raise nothing but cotton and wear nothing 
but silk. 


The college football season will be through 
in two weeks, and professional football seems 
to be through already. 

There is a marked falling off in the automo- 
bile business. It must be that some of the 
payments have come due. 


Many geologists think that North America is 
sinking about a quarter of an inch annually, 
about the same as the cost of living. 


Chicago has a plan to unsnarl the traffic. 
Now, if they would only unsnarl the crossing 
cop’s face, how nice everything would be. 


An American heiress is going to marry the 
Grand Duke Dmitri Constantinovitch, as though 
our poll-list didn’t look bad enough already. 


The market editor says that grain is being 
liquidated on a large scale. We have suspected 
it ever since the passage of the Volstead act. 


After ten years of trying to put over their 
merger, we are beginning to understand the 
significance of the Van Sweringen’s boys’ name. 


Speaking of Bologna, Italy, and Frankfort, 
Germany, how does it come that no enterprising 
American community has named itself Hotdog? 


What has become of the old-fashion man who 
used to wear a piece of cotton in his ear? That 
may have a lot to do with the over-supply of 
cotton. 

You can’t say Americans don’t take an in- 
terest in their government when you realize that 
this month they will receive $66,500,000 of it 
on their Liberty bonds. 


Let’s give Queen Marie credit for one thing: 


she didn’t think that, if she visited New York, 
Philadelphia and Washington, that that would 
be seeing the United States. 


The Chicago Association of Commerce has 
made ten recommendations for improving traffic 
conditions. What autoists need isn’t ten recom- 
mendations but the ten commandments. 


Yale observatory is examining the positions 
of 100,000 stars in order to test a theory that 
the surface of the earth rises and falls. An 
easier way to prove it would have been a bottle 
of hootch. 


Between Trains 


HIBBING, MINN.—Nobody seems to have writ- 
ten the story of Hibbing yet, but some day 
someone will—Hibbing, the city that was moved 
in its entirety to another site when it was found 
to be underlaid with millions of tons of the rich- 
est iron ore. Many people think of Hibbing 
as a little mining town up in northern Minne- 
sota somewhere, but it has a million dollar high 
school and a few other things like that, and a 
hotel the like of which we wish we could find 
somewhere in Chicago or New York. Together 
with the Rotary Club we partook of a chicken 
dinner that had everything from soup to a demi 
tasse, and the manager said to us afterward 
apologetically, ‘‘Of course, I wish we could 
have served a little better dinner, but that’s 
about all you can do for seventy-five cents.’’ 
In Chicago or New York the soup and the demi 
tasse are about all you can do for seventy-five 
cents. 


CHARLESTON, W. Va.—It is a long jump from 
the iron range of northern Minnesota to the coal 
mines of West Virginia, or so it seemed until 
we suddenly remembered that these two regions, 
after all are neighbors, for their products meet 
at Pittsburgh and elsewhere. Sometimes we 
forget how much the farmers of Nebraska are 
doing for the bankers of New York and the 
cotton fields of the South for the textile plants 
of New England. As Americans we must think 
in larger terms than a precinct, and vote in 
larger terms as well, for we are all bound to- 
gether by industrial ties that really make it a 
land without a North or South or East or West. 
The coal operators of the Kanawha district had 
invited us down here, and we were glad we 
came, if for no other reason (though there were 
plenty of others) than that it gave us a little 
better idea how we Minnesota miners and West 
Virginia miners, and Pittsburgh steel men, and 
lumbermen and farmers and bankers and other 
— hither and yon, are all brothers under the 
skin. 


Colder Weather 


Colder weather don’t bother me much. 
There’s some that long for some tropic town 
The minute the temper’ture comes down, 

Or the mornin’ air has a frosty touch. 

But I find myself, on a day that’s chill, 

Takin’ longer breaths, and a longer stride; 
The colder it gets, as the weather will, 

The better I seem to feel inside. 


Colder weather don’t bother me none. 
There’s some that think of the cold, is all, 
But it always seems that along in fall 
I always can get a lot more done. 
I seem to walk with a quicker step, 
And to think a little bit clearer, too, 
And I’ve got more zip and I’ve got more pep 
Than I ever had when the skies were blue. 


Colder weather don’t bother me so; 
A little trouble is much the same. 
It always seems that I play the game 
A better way when my hand is low. 
It’s not the kind of a hand you hold 
That matters as much as the man you are; 
If your heart turns warm when the wind turns 
cold, 
You’ll walk—you’ll walk about twice as far! 
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Red Alder for Furniture Industry 

An interesting bulletin appears under the cap- 
tion ‘‘Red Alder of the Pacific Northwest,’’ 
Department Bulletin 1437-D, available in lim- 
ited numbers for free distribution. The degree 
to which the $7,000,000 furniture and chair 
industries of Washington and Oregon are de- 

ndent upon adequate supplies of red alder is 
brought out in this publication. 

Because of the scant supply of other com- 
mercial hardwoods native to this region and be- 
cause of the excellent qualities of red alder for 
the turned and flat parts of furniture, novelties 
and the like, wood using industries of the Pa- 
cific Northwest are now consuming more than 
twice as much of red alder as of all other local 
hardwoods combined. The demand for red alder 
is said to be growing rapidly, mainly because 
of the increasing use of the wood for cores in 
high grade panels. 

The ease with which red alder can be grown, 
if a moderate degree of care is taken, is cited 
as an additional advantage in the use of this 
wood. It grows rapidly and can produce mer- 
chantable timber in a comparatively short time, 
requiring only moderately good soil in which 
to grow. It also is pointed ouf that stands of 
red alder have a low fire risk. Fifteen years 
ago this wood was considered of little value 
except for fuel. Now it is selling for as high 
as $3 a thousand board feet on the stump. 
Copies of this bulletin can be had from the Dis- 
trict Forester, Portland, Ore. 


Standards for Warehouse Industry 


After extended conferences with the industry, 
the Department of Commerce has officially en- 
dorsed the Standard Contract Terms and Con- 
ditions for the Warehouse Industry, as approved 
and adopted in conference by representatives of 
the warehouse, railway, shipping and banking 
industries on April 30 of this year. 

In making this announcement the department 
states that these Standard Contract Terms and 
Conditions will eliminate waste in distribution 
by establishing uniformity of practice in the 
warehouse industry and associated industries. 
It is pointed out that with Standard Contract 
Terms and Conditions on the backs of warehouse 
receipts the use of these receipts as credit in- 
struments is facilitated and greater savings 
result to the storer, consumer, shipper and 
banker alike. 

This work is in furtherance of a conference 
held two years ago, at which the standard forms 
for the warehouse industry were adopted. Of- 
ficial approval of the department was given 
after a sufficient number of bankers, railway- 
men, shippers and other users of warehouse 
forms incorporating the Standard Contract 
Terms and Conditions had given their written 
approval to insure the use of these terms by both 


= warehouse industry and associated indus- 
ries. 


Dogwood and Persimmon Uses 


_ “Utilization of Dogwood and Persimmon’’ 
is the title of Department of Agriculture Bul- 
letin 1436-D, copies of which are available free 
on request while the supply lasts. The woods 
of these trees are very necessary for shuttles in 
the textile industry and are becoming increas- 
ingly more difficult to obtain. As yet no satis- 
factory substitutes, native or foreign, for these 
two woods have been found. 

The bulletin points out that many owners of 
dogwood timber, because of its small size, have 
not realized its value and have either not made 
efforts to market it or have allowed the dog- 
wood and persimmon to be injured in the re- 
moval of the larger timber associated with it. 

he value of these woods to the farmer and 
wood land owner is stressed and their most care- 
ful utilization is urged. 

It likewise points to the waste of dogwood 
and persimmon and the remedy for waste not 


only in the woods but at the mill and shuttle 
factory. Most of the losses, according to the 
bulletin, occur in seasoning. It contains sug- 
gestions for improved methods of seasoning. 
Further research in impregnating these two 
woods to make them moisture-resistant also is 
urged. Information is given about other native 
woods which may possibly serve as substitutes 
for the dwindling supply of dogwood and 
persimmon. 


Textile and shuttle manufacturers at present dis- 
play undue confidence in the sufficiency of the 
supply of raw material for shuttles, says the bul- 
letin. Although it is true that curtailment may 
not be imminent, some organized action and re- 
search on the part of those especially interested 
will not only go far toward postponing future cur- 
tailment of the woods at present used, but may 
also make available certain native or foreign species 
not now used and thus increase the supply of woods 
suitable for shuttles. 


Outlines Forest Taxation Policy 


John W. O’Leary, president of the Chamber 
of Commerce of the United States, in a letter 
to organization members in California, Wash- 
ington and Minnesota outlines the policy of the 
national chamber on forest taxation and urges 
the active support of the pending constitutional 
amendments in those States dealing with this 
important subject. Addressing California mem- 
bers, Mr. O’Leary says in part: 

The amendment regarding taxation of forests on 
which the voters of California will pass in the 
coming election is a State application on a ques- 
tion of national importance. So important has it 
seemed to us that the national chamber has for a 
number of years, as the result of most careful 
study and referenda to its members, urged reforms 
in the methods of taxing forests. 

Constructive activities such as the pending con- 
stitutional amendments regarding forest taxation 
are especially commendable. The action taken on 
them is of particular importance to the Chamber 
of Commerce of the United States, since for some 
years it has advocated treating forests like any 


other crop and levying the tax only when har- 
vested. 

I feel that an opportunity exists for a new era 
in the lumber industry—economic development of 
our forest resources—but there can be no new era 
until the tax menace is removed. 


(@@@@a@2a@2a2@202000 


Water Power Developments 


Suggestions that may add to the value of 
water power and water supply developments are 
made in a bulletin just issued by the Forest 
Service, under the title ‘‘The Financial Limi- 
tation in the Protection of Reservoirs.’? W. W. 
Ashe is the author. The bulletin is of interest, 
among others, to investors in water power and 
in municipal water supply securities, as well 
as to managers of such properties and to en- 
gineers. 

Storage of water, according to Mr. Ashe, is 
becoming a recognized factor in hydroelectric 
development, just as it is necessary in most 
eases for municipal supply. The bulletin points 
out that with storage there enters the problem 
of siltage through erosion of soil, an insidious 
agency which may cause loss of pondage and 
consequent reduction in the capacity of reser- 
voirs. 

The rapidity of erosion and of silting up of 
reservoirs is affected by different physical and 
meteorological conditions in the different re- 
gions of this country. Over the greater part 
of northern and northwestern United States and 
in Canada erosion is not the serious problem 
that it is in parts of the Southeast and par- 
ticularly in parts of the Southwest. 

It is shown that it is possible to ascertain 
the rate of silting which is taking place and 
from this to determine the capital value of the 
storage capacity, the loss of which might be 
expected within a given period. It is also pos- 
sible to determine the extent to which exces- 
sive erosion may be checked by artificial means. 
Mr. Ashe proposes a formula for determining 
how much money could be economically ex- 
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pended to maintain this capital value, which 
otherwise would be destroyed by siltage. He 
points out that in case woods are artificially 
established for the purpose of securing soil 
cover and reducing erosion a definite return can 
be expected from the investment therein, but 
that power and water companies are justified 
in making additional expenditures which would 
be within the capitalized value of the storage 
capacity which will be preserved. 

The publication is known as Department Bul. 
letin 1430-D and can be obtained from the 
Forest Service. 


To Enlarge Ouachita National Forest 

President Coolidge has issued a proclamation 
providing for the enlargement of the Ouachita 
national forest in Arkansas. The areas pro- 
posed to be ineluded in the forest aggregate 
97,445 aeres located in Saline, Perry, Yell, 
Montgomery, Scott and Polk counties. 
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Wecut only one thickness 
of lumber and therefore get 
better widths and lengths. 
The best part of every log is 
sawed into 4/4" lumber by 
skilled sawyers. 


Keep your stocks well bal- 
anced by ordering Allison 
Hardwoods in mixed cars. 
Try us when you need 


White and Red Oak, Elm 
Beech, Red and Sap Gum 
Yellow Poplar, Sycamore 
and Cottonwood 
We also have a shortleaf Yellow 


Pine mill producing 75,000 feet daily. 
Order mixed cars hardwood and pine. 


Allison Lumber Co. 


BELLAMY, ALA. 






























































































































































Rae & Cypress Products 


’ 


Longleaf Rift. and Fiat 


FLOORING 


Shortleaf Finish 
Band Sawn Stock 


Shiplap 


/ 
PINE PLUME LUMBER © 


MONTGOMERY ALA. 





Records of the Department of the Interior 
show the areas to be in private ownership with 
the exception of a few seattered tracts of pub- 
lie land aggregating 2,156 acres. Privately 
owned lands are expected to be acquired either 
through purchase or by exchange for other 
lands. ‘ 

The proclamation was issued on the recom. 
mendation of the secretaries of Interior and 
Agriculture. 


Musical Instrument Data 


The Department of Commerce announces that 
according to data collected at the census of 
manufacturers, 1925, the value of musical in- 
struments manufactured during the census year 
amounted to $124,849,611, a decrease of 2.5 
percent as compared with $128,083,913 in 1923. 
Of this total, pianos of all types represented 
products valued at $93,540,020. 


Florida Bulletin Popular 


The illustrated bulletin published by the Na- 
tional Lumber Manufacturers’ Association 
showing how good frame construction withstood 
the ravages of the terrific hurricane that re- 
cently swept over parts of Florida is proving 
very popular. The first edition of 25,000 copies 
has been exhausted and a second 25,000 are be- 


ing printed. Requests are being received daily 
for about 2,000 copies. A larger percentage of 
requests per capita is being received from Can- 
ada than from the United States. It is doubt. 
ful whether the National association can supply 
all of the demand for this bulletin, especially 
from firms which desire to distribute them 
among their customers. 


Value of Treated Wood Products 


The Department of Commerce announces that 
data collected in the biennial census of manu- 
factures, 1925, show that the establishments en- 
gaged primarily in the treatment of wood to 
prevent decay and for protection against fire 
ete, reported production and receipts as follows: 

Value of treated products owned by establish- 
ments reporting, $83,505,094 ; amount received for 
contract and custom work on materials furnished 
by others, $7,576,580; value of all other products, 
$102,707, or a total of $91,184,381. This is an in- 
crease of 28.3 percent compared with a total value 
of products of $71,082,869 in 1923, the last preced- 
ing census year. 

In 1925 a total of 131 establishments reported, 
compared with 103 in 1923, an increase of 27.2 
percent. The number of wage earners increased 
29.1 percent and wages 39.7 percent. The cost of 


materials, including fuel and electric power, in- 
creased 33 percent. 





Sash and door mills in the Minneapolis-St. Paul 
(Minn.) district in the last week reported some 
improvement in city and rural trade, growing out 
of increased demand for odd work, storm goods and 
general millwork to meet requirements on projects 
started earlier in the season. The mills still are 
on light schedule. An advance in window glass 
of from 10 to 12 percent has been recorded, but 
has not yet been added to the cost of products 
of the mills in the Twin City territory as paid by 
the retailers. There is no disposition on the part 
of the mill operators to buy far in advance of cur- 
rent needs. 


A fairly steady run of orders is being booked by 
the mill and door and sash factories of Columbus, 
Ohio. Most of the mills have business on file 
which will keep them in operation at around full 
capacity for some time. Labor is plentiful. Door 
and sash factories are starting to accumulate stock 
four the early spring trade. 


The volume of special business placed with Kan- 
sas City (Mo.) plants is light, and suburban plants 
report business very slow. Demand for standard 
stock is light, with city yards and country yards 
slowing down in their demands. 


The door and millwork trade at Buffalo, N. Y., 
is about steady, but new business is being held 
back to some extent by rainy weather, The trade 
in storm doors and sash is expected to be of about 
usual proportions in the near future, with a fair 
amount of other work. 


The Baltimore (Md.) sash and door men are 
about holding their own. They are not being called 
upon to fill a strikingly large number of orders, 
and recent observations as to the narrowing of the 
market for stock sizes still is applicable. But any 
deficiency in this respect is in a measure compen- 
sated for by the greater requirements of special 
sizes, various large operations claiming attention 
at this time. Of course the sash and door men are 
not in a position to increase their margins of 
profit to any extent, though on the whole they are 
certainly doing as well as any other division of the 
lumber trade. 


The slight slowing down of orders at San Fran- 
cisco, Calif., has enabled many of the mills to 
shorten the time of production, deliveries now be- 
ing made fairly promptly. Orders are fair for 
this time of the year, and another two weeks is 
expected to see a decided improvement. Prices 
are firm and stocks sufficient for current demand. 


The American Glass Review summarizes the win- 
dow glass situation as follows: 


Window glass demand, aided in part by the price 
advance on “B” quality flat glass announced Octo- 
ber 25 by the American Window Glass Co., in- 
creased sharply this week. It is not unlikely that 
the volume of business placed this week with most 
producers was the largest for any similar period 
this year. There is every indication that the win- 
dow glass market will continue in this very good 


condition for several weeks. Observers who have 
been in close touch with the window glass market 
for a period of years anticipate that the demand 
during November will total more than 1,100,000 
boxes. October orders, it is believed, will exceed 
900,000 boxes. ‘These figures are for window glass 
qualities and weights only. Production of window 
glass at this time is below the total of shipments. 
The excess output warehoused during the summer 
is being called upon to supply present deficiencies 
in production. This under-production is most 
marked in the eastern territory. In the Southwest 
output is more nearly in step with demand than 
it is in the East. There seems little likelihood of 
any increase in production. 


Merger of Millwork Companies 


LOUISVILLE, Ky., Nov. 1.—The Anderson Manu- 
facturing Co., Louisville, Ky., capital $1,350,000, 
has been incorporated as a merger of the Anderson 
company and the Louisville Planing Mils Co. 
Charles Anderson, Olaf Anderson, jr., Olaf Ander- 
son, sr., and George J. Green are the incorporators. 
The plan for consolidating the companies into one 
has been pending for some time. The old Alfred 
Struck Co. business was a part of the Anderson 
company, which concern took it over some years 
ago. 


Millwork Manufacturer Is Honored 


CLEVELAND, OunIO, Nov. 1.—At a meeting of the 
National Council of the Y. M. C. A. held in Chi- 
eago last week, David W. Teachout, of Cleveland, 
was elected president of the national organiza- 
tion. Mr. Teachout is very well known in lumber 
and millwork circles, being president of the A. 
Teachout Co., sash, door and millwork manufac- 
turer, with headquarters in this city and branches 
at a number of eastern distributing centers. 


Announce Convention Plans 


Los ANGELES, CALIF., Oct. 30.—Plans for the 
next convention of the Millwork Institute of Cali- 
fornia are nearing completion, and point to a ses- 
sion of real achievement, according to H. T. 
Didesch, managing-director. The time and place 
are Nov. 18 and 19, Hotel Whitcomb, San Fran- 
cisco. Inasmuch as this will be the annual meet- 
ing, officers and directors for the ensuing year will 
be elected. 

The business program, now being compiled, will 
include only subjects of real interest to the indus- 
try. The talks and discussions will be designed 
to point the way to closer codperation, more efficient 
management, and better returns on investment. 

J. A. Hart, of the San Francisco branch of the 
institute, is general chairman of arrangements, and 
has under him six committees, headed by the fol- 
lowing chairmen: Hotel accommodations, Ralph 
Button; reception and registration, C. Reinhart; 
banquet, Emory Nutting; entertainment, Fred 
Spencer ; refreshments, Charles Munson; publicity, 
H. W. Gaetjen. 
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Ocean Tonnage Situation 

WASHINGTON, D. C., Nov. 2.—President A. C. 
Dalton, of the Emergency Fleet Corporation, said 
today that his organization and the Shipping Board 
are keeping in close touch with the ocean tonnage 
situation and will not permit rates on Government- 
owned ships to advance to unreasonable levels. 

“There has been some advance in ocean rates,” 
said Gen. Dalton. ‘‘This is primarily due to the 
tonnage searcity caused by the diversion of British 
and some American tramp steamers into the coal 
trade between the United States and the United 
Kingdom and European ports. The British coal 
strike is responsible for this diversion of tonnage. 
With coal rates on the sea increased 100 percent 
tramp steamers naturally are carrying nothing else. 

“The result has been to produce a tonnage short- 
age for the carrying of seasonal products such as 
cotton and grain, and to some extent lumber. The 
regular foreign freight lines are maintaining their 
services as usual. Normally, however, much of the 
grain and cotton is carried in tramp steamers, 
which are no longer available for this service. 

“Ocean carriers are entitled to reasonable rates 
in the face of the insistent demand for tonnage. 
We have been urg-d to break away from all confer- 
enee agreements affecting ocean rates. This would 
pe suicidal, since the present situation, growing 
out of the British coal strike, necessarily is a 
passing one. We might as well denounce all our 
commercial treaties with other countries and at- 
tempt to carry on alone as to repudiate conference 
agreements. In other words, if we are to remain 
in the shipping business we must codperate within 
reasonable limits.” 

Gen. Dalton has received a protest from Memphis 
against increased rates on hardwood lumber due to 
go into effect Jan. 1 from Gulf ports. He indi- 
eated that while entirely sympathetic with the 
protestants the increase would stand. Only re- 
cently the Appalachian hardwood interests protested 
that the increased rates in the north Atlantic made 
it impossible for them to compete with southern 
hardwoods. The increased rates from Gulf ports 
will about restore the parity. 

Gen. Dalton said that increased rates are not 
interfering with the free movement of export 
traffic. Any interference is caused by shortage of 
available tonnage. 

“We are reconditioning 33 ships that. had been 
in tie-up and doing everything possible to expedite 
the work on them and get them into service,” he 
said. “In addition, we have ordered 18 more out 
of tie-up. Normally 50 ships are maintained in 
‘spot’ condition, or immediately available for ser- 
vice to meet emergency demands. All of these were 
long ago absorbed except two on the Pacific coast.” 


Loadings Remain at High Mark 


WASHINGTON, D. C., Nov. 3.—Revenue freight 
loadings for the week enced Oct. 23 amounted to 
1,209,043 cars, the twenty-second week so far this 
year that loadings have exceeded the million-car 
mark, This was a decrease of only 1,120 cars under 
the preceding record week this year—that for Oct. 
16—when 1,210,163 cars were loaded, the greatest 
humber for any one week ever reported. Loadings 
for the week of Oct. 23 were distributed as follows: 
Forest products, 72,935 cars; grain and grain 
products, 55,815 cars; livestock, 40,249 cars; coal, 
227,518 cars; coke, 13,097 cars; ore, 65,303 cars; 
merchandise and less than carload lot freight, 
277,905 cars; miscellaneous, 456,221 cars. 





Branch Line to Serve Lumber Mill 


WASHINGTON, D. C., Nov. 1.—Division 4 of the 
Interstate Commerce Commission has issued a 
certificate authorizing the Missouri Pacific Rail- 
road Co. to construct an extension of its branch 
line in Garland County, Arkansas, from its present 
terminus at Hot Springs in a northwesterly direc- 
tion a distance of 11.82 miles. The governor and 
railroad commission of Arkansas recommended that 
the application for this extension be granted and 
no objection was filed. 

The main purpose of the extension, Division 4 
States, is to serve a lumber mill which the Dierks 
Lumber & Coal Co. is building at the northwestern 
terminus of the line. The extension is intended for 
freight and switching service only. The lumber 
company owns about 250,000 acres of virgin yellow 
pine timber, estimated to yield a billion feet of 
lumber, located in a mountainous region northwest 
of Hot Springs, heretofore difficult of access. 

This timber ‘is in Perry, Yell and Montgomery 
counties, all of which are beyond the end of the 
Proposed extension. The United States Govern- 
ment owns approximately 100,000 acres in the same 
comnts, which is estimated should produce 200,- 
100,000 feet of lumber. The timber will be brought 


to the mill by tram roads to be built by the lumber 
company. 

“The timber industry is expected to last 25 to 
35 years,” says Division 4. “The land generally 
is represented to be unfit for agriculture, and it is 
expected that reforestation methods will probably 
be used. If such methods are employed it is 
thought that the lumber industry may continue 
indefinitely.” 

During the first two years of operation it is 
predicted that there will be a large inbound traffic, 
consisting of materials to be used by a hydroelectric 
company in constructing a dam about 1.5 miles 
from the mill site. Beginning with the second year 
of operation it is estimated.the annual traffic will 
be 2,700 carloads of lumber outbound and 360 
carloads of miscellaneous supplies inbound. 


Petition for Further Oral Argument 


WaSHINGTON, D. C., Nov. 1.—The Interstate 
Commerce Commission has granted the petition of 
the Pacific Coast Shippers’ Association for further 
oral argument in Docket No. 15,993—Pacific Coast 
Shippers’ Association (Inc.), et al. vs. Akron, Can- 
ton & Youngstown Railway Co. et al. 


Rates on Wood Specialties 

WASHINGTON, D. C., Nov. 1.—Herbert S. Harr, 
counsel for the Central Freight Association lines, 
has filed with the Interstate Commerce Commis- 
sion exceptions to the report proposed by Exam- 
iner C. W. Berry in Docket No. 17,824—Lumber- 
ton Broom & Mop Handle Factory et al. vs. Akron, 
Canton & Youngstown Railway Co. et al. The 
examiner recommended that the commission find 
that rates on finished and unfinished broom and 
mop handles, dowels and curtain poles in straight 
and mixed carloads from Bogalusa, La., and Lum- 
berton, Miss., to interstate destinations, while not 
unjustly discriminatory or unduly prejudicial are 
unreasonable, and prescribe reasonable rates for 
the future. 

Mr. Harr urges that the commission disregard 
this recommendation and find that the rates were 
and are reasonable as well as nondiscriminatory 
and nonprejudicial. Counsel also takes exception 
to certain other proposed findings of the examiner. 


Door Rates From Pacific Coast 

WASHINGTON, D. C., Nov. 1.—In a proposed re- 
port in Docket No. 18,453, Examiner Frank C. 
Weems recommends that the Interstate Commerce 
Commission find that the rates applied on 92 car- 
loads of wooden doors shipped between May 20, 
1922, and Nov. 9, 1923, from Hoquiam, Wash., to 
destinations in Trunk Line and New England ter- 
ritories were unreasonable, and that reparation 
be awarded on the basis of the rates found reason- 
able in Anson-Gilkey & Hurd Co, vs. Southern Pa- 
cific and Pacific Mutual Door Co. vs. Ann Arbor. 
Complaint in this case was filed by the American 
Door & Manufacturing Co. against the Baltimore 
& Ohio and other carriers. 


Log Rates From Michigan to Ohio 


WASHINGTON, D. C., Nov. 1.—Crook, Son & Co., 
of Hicksville, Ohio, in a complaint filed with the 
Interstate Commerce Commission against the Pere 
Marquette and Baltimore & Ohio railroads charges 
that unreasonable rates were applied on 18 carloads 
of logs shipped from Lawrence, Lawton and Paw 
Paw, Mich., to Hicksville between Oct. 27, 1923, 
and March 14, 1924. The sixth class of 181% cents 
a hundred pounds was collected on two carloads 
and a commodity rate of 14% cents applied on 
the other shipments. These rates are declared to 
have been unreasonable to the extent that they 
exceeded 12 cents. 


Cedar Pole and Piling Rates 


WASHINGTON, D. C., Nov. 1.—The Interstate 
Commerce Commission has suspended until Feb. 27 
the operation of certain schedules published in sup- 
plements filed by the Great Northern, Northern 
Pacific, Union Pacific railroads and by Agents S. J. 
Henry and H. G. Toll, proposing to increase the 
rates on cedar poles and cedar piling requiring two 
or more cars for transportation, from north Pacific 
coast points, Idaho and Montana, to destinations 
principally east of the Rocky Mountains. The 
proposed increases range from 1% cents to 13% a 
hundred pounds. 
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HEAVY PITCH Pine 


For Export and Interior Trade 








We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


400,000 Feet and SHED STOCK 


Dantzler Allied Mills 


L.N. DANTZLER LUMBER CO. 











Moss Point, Miss. Sales Agents 
MILLS AT 
[Mos Point Howison Ten Mile Cedar Lake 





















On Your Next 
Order Try Our 


All grades, 3’’& 4’’ Std. Mtch. 
Edge Grain, Heart and Sap 
Flooring; Shed Stock; 2x4- 
2x6; Dimension all 
grades S4S to S&E 
Std. lengths 10’ to 

24’; Timbers 4x4”’ 
to20x20"’ I’ gths 











furnish 
Peeled Piling 
5” to 7 tip, 
10” to 16” butt, 
20’ to 100’ tong. 
WILLIAMS 
Yellow Pine Co. 
Poplarville, Miss. 
Mill at Wilco, Miss. 
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In Money-Saving 
Mixed Cars 


HODGE-HUNT BRAND 


OAK FLOORING 

GUM FLOORING 

BEECH FLOORING 

| CEDAR CLOSET LINING | 
RED and WHITE | 
| OAK TRIM 

RED GUM TRIM 

SAP GUM TRIM 


YELLOW PINE LUMBER 


| OF ALL GRADES 


Mixed or Straight Carloads. | 





bow OUR SERVICE 
We Can Please You. 





Hodge-Hunt Lumber Co., Inc. | 


HODGE, LA. 














Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 
Manufacturers of 


Cypress -~’Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 
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Manufacturers 


Short Leaf Pine and Hardwoods 





CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 





Manufacturers 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St.. CHICAGO 





STEPHEN RADFORD, 94, pioneer lumberman 
and founder of Radford Brothers & Co., at Osh- 
kosh, Wis., now the Radford-Wright Co., died 
at his home in Beverly Hills, Calif., on Thursday, 
Oct. 28, following an attack of bronchial pneu- 
monia. He had been ill about three weeks. Mr. 
Radford went to Oshkosh when he was young 
and was closely identified with the building of 
the city. He was born at St. Ives, near Cam- 
bridge, England, on Jan. 19, 1832. When he ar- 
rived in Oshkosh he was given employment in a 
sawmill owned by Danforth & Harshaw, said to 
be the first sawmill in Wisconsin. He became 
the owner of the mill later and formed a company 
for the manufacture of lumber products, taking 
his brother, William Radford, into the business 
with him. The company was called S. Radford & 
Brother and afterwards became Radford Broth- 
ers & Co., under which name it operated until 
Mr. Radford’s retirement in 1909. The firm is 
now known as the Radford-Wright Co. and does 
an extensive lumber business through the middle 
West. Mr. Radford left Oshkosh six years ago to 
reside at Beverly Hills with his wife, son, and 
daughter. He served the city of Oshkosh in of- 
ficial capacities during his residence there. Be- 
sides his wife he is survived by his son and eight 
daughters. 


ALFRED J. SIEGEL, president of the Huttig 
Sash & Door Co., of St. Louis, Mo., died at his 
home in that city on Monday night, Nov. 1, at 
the age of 55. The cause of his death was heart 
disease. Funeral serv- 
ices were held at the 
home, 5565 Lindell Bou- 
levard, St. Louis, on 
Wednesday afternoon, 
with burial in Bellefon- 
taine Cemetery. Active 
pallbearers were execu- 
tives and employees of 
the Huttig company. 
Mr. Siegel had been in 





THE LATE 
ALFRED J. SIEGEL 





ill health for several 
months but had been 
able to visit his office 
as late as last Saturday. 

A. J. Siegel began his 
career with the Huttig 
Sash & Door Co. in 1888, 
when he was 17 years 
old, as a $7.50 clerk. He 

reviously had been a 

ank clerk in his native 
town of Waterloo, IIL, 
a few miles from St. — 

Louis. From this hum- 

ble beginning, he became one of the most im- 
portant factors in the sash and door trade in 
America, and one of St. Louis’ most influential 
men. 

As the AMERICAN LUMBERMAN said in a sketch 
of Mr. Siegel, when he became president of the 
Huttig Sash & Door Co., in 1913, his “story is 
that of a young man who started with no better 
advantages than have thousands of his kind, but 
who set his goal early in life and attained it by 
the simple process of seizing the opportunities 
a he saw them, and making the most of 
them.”’ 

Mr. Siegel’s interests were not confined to 
the Huttig Sash & Door Co., for he also was 
president of the Manchester Bank, one of the 
city’s most prosperous neighborhood institu- 
tions; president of the Mound City Box Co., a 
director in the First National Bank, the largest 
bank west of the Mississippi River; director 
in the St. Louis Union Trust Co., the United 
Railways, New St. Louis Public Service Co., 
and the Chicago Lumber & Coal Co. 

In 1917, when America entered the World War, 
Mr. Siegel was president of the Wholesale Sash 
& Door Association, and he was instrumental 
in bringing to the aid of the Government dur- 
ing the war the entire resources of the mem- 
bership. The work of the Huttig Sash & Door 
Co. for the Government during the war stands 
out as one of the brightest spots in the coépera- 
tive effort of the manufacturing interests of the 
country in the winning of the war. 

Mr. Siegel, true American that he was, imme- 
diately offered the services of himself, his or- 
ganization and every resource of his institu- 
tion to the Government. The plant was in- 
spected by a Government expert sent from 
Washington, and following his report, Mr. 
Siegel was summoned to the capital. He was 
asked if the Huttig plant could turn out air- 
planes, to which he characteristically replied: ‘I 
never saw an airplane except at great dis- 
tance over my head, but I will match our organ- 
ization against any organization in the world 
in the production of them.’’ 

A subsidiary known as the St. Louis Aircraft 
Corporation was organized, and 650 complete 
airplanes were built in the Huttig plant. In 
addition the company produced for war pur- 
poses, the complete ship joinery for 36 ocean 
going ships, woodwork for 600 life boats, hun- 
dreds of thousands of shell boxes; 250,000 glazed 











sash and 25,000 panel doors for cantonments, 
and 222 full carloads of other material for the 
War Department. 

Waterloo, Ill., where Alfred J. Siegel was 
born on March 20, 1871, was also the birthplace 
of his father, Arthur Siegel, and his mother 
was Matilda Weinel. Alfred’s first employment 
was at 15 years in the Commercial Bank at 
Waterloo; the salary was $5 a month. He acted 
as general handy man around the place, and 
later became paying teller, bookkeeper and as.- 
sistant cashier, all in one. 

On one of his trips to St. Louis for the Com. 
mercial Bank at Waterloo, Mr. Siegel was intro- 
duced to Charles H. Huttig, who had founded 
the Huttig Sash & Door Co. in 1885. In 1888, 
Mr. Siegel was put to work by Mr. Huttig ata 
salary of $7.50 a week. 

Mr. Huttig became president of the Third 
National Bank, which was later merged with 
other institutions into the First National Bank, 
in 1898, when he placed Mr. Siegel at the helm 
of the sash and door company as secretary and 
general manager. Shortly before the death of 
wh Huttig in 1913, Mr. Siegel was made presi- 

ent. 

Last winter the Huttig Sash & Door Co. cele- 
brated the fortieth anniversary of its founding, 
and Mr. Siegel presided at the celebration, pre- 
senting lapel buttons to employees with long- 
service records. He was noted for being fair and 
square with his employees, and gave much aid to 
the organization of an employees’ mutual aid as- 
sociation, giving them an opportunity to invest 
their savings in the company’s stock. Club 
rooms, rest rooms, cafeteria and shower baths 
were some of the conveniences he provided for 
the company’s workers. 

In addition to the immense plant in St. Louis, 
the Huttig Sash & Door Co., under Mr. Siegel’s 
direction, established branches at Birmingham, 
Ala.; Jacksonville, Miami and Tampa, Fila.; 
Missoula, Mont.; Dallas and Houston, Tex.; 
Columbus, O., and Memphis, Tenn. 

Mr. Siegel was a member of the St. Louis 
Club, Algonquin and Sunset Hill Country Clubs, 
Noonday Club, Racquet Club, Missouri Athletic 
Association, and Aeronautical Association, and 
a life member of the Concatenated Order of 
Hoo-Hoo. He was active in Masonic affairs, and 
was a large contributor to the new Masonic 
Temple fund. 

In commenting upon his death, the St. Louis 
Times editorially says: ‘‘The passing of Alfred 
J. Siegel is another one of those large incidents 
that bring men to a pause. He was a fine ex- 
ample of the self-made man who did a good job. 
Starting as an humble employee he made his 
way straight to the top. His achievement was 
the result of steady, hard work backed by a 
definite purpose. Mr. Siegel also found time 
in his endeavors to know men and spread the 
infection of personal charm and friendship in 
an ever widening circle. Thus he will be missed 
not only in the offices where he was a daily 
force but in every part of his home city and 
in many parts of the country. He passed to 
his reward in the very prime of his career. He 
left all too soon.”’ 

Mr. Siegel’s wife, whom he married in 1893, 
and two sons, Ralph W. and Roy R. Siegel survive. 
The sons are connected with the Huttig company. 


JOHN R. DAVIS, prominent in Wisconsin lum- 
ber circles for many years, died at Mercy Hos- 
pital in Oshkosh, Wis., on Tuesday, Nov. 2, fol- 
lowing an operation of several days before. Mr. 
Davis was 78 years old. During the last few years 
he had made his home in Neenah, Wis., although 
he spent much time in Chicago. He had large 
flour milling interests and property holdings 
at Neenah. Mr. Davis was a pioneer in the 
Wisconsin lumber industry. He organized a lum- 
ber company at Phillips, Wis., where he became 
owner of large timber tracts, and operated there 
for many years. He was widely known 4s 
“Shakeless Hemlock Davis’ owing to his ex- 
tensive production and advertising of that wood. 
The Phillips enterprise was the beginning of the 
large operation now known as Kneeland-McLurg 
Lumber Co., which still puts out the ‘‘shakeless 
hemlock” brand. That company, organized 
in 1912, took over the timber holdings and saw- 
mill of John R. Davis and Mr. Davis became vice 
president of the new concern. Mr. Davis was 
also a pioneer in the flour milling industry of 
Neenah, Wis., having started a mill there even 
before the beginning of his lumbering enterprise 
at Phillips. He became one of the leading busi- 
ness men of northern Wisconsin and remained 
active until recent years. 


RALPH WALTER STEWART, pioneer lum- 
berman of Denver, Colo., died at a hospital in 
that city on Monday, Oct. 25, as a result of being 
run over by an automobile while crossing & 
street. He was 81 years old. Mr. Stewart_was 
born in Peoria, Ill., in 1845 and moved to Colo- 
rado 64 years ago, making the trip by ox team. 
He was a storekeeper for the Union Pacific 
Railroad during construction of the transconti- 
nental line of the company and was present at 
the driving of the golden spike at Promontory 
Point, Utah, May 10, 1869. He took part in @ 


number of the early campaigns against the In- 
dians. Mr. Stewart organized the R. W. Stewart 
Lumber Co. in Denver’s pioneer days and was 
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its active head for many years. He was widely 
known in the Colorado lumber industry and at 
one time was secretary of the Mountain States 
Lumber Dealers’ Association. He retired from 
active service about ten years ago. Mr. Stewart 
is survived by his widow, three daughters and 
one son. = 

ORANGE NICHOLS, for thirty years a resi- 
dent of the Sturgeon Lake country of Minnesota, 
and one of the best known cruisers in the busi- 
ness during the early range lumbering days, died 
on Tuesday, Oct. 26, as he had hoped he would, 
in his cabin on his homestead in the north coun- 
try which he loved so well. The funeral was at- 
tended by a large number of pioneers who fol- 
lowed the body to its last resting place. Mr. 
Nichols went into the Hibbing, Minn. district in 
1904 after serving for a number of years as fore- 
man for the Power-Simpson Co. He grew up 
with the Sturgeon Lake country, and knew every 
nook, every lake and every plat of ground in its 
wide expanse. During his last illness he expressed 
the hope that his death would come in his old log 
cabin instead of in a hospital where his friends 
urged him to go after his illness became critical. 





MRS. GEORGE M. MEYER, daughter of 
Theodore Rechtin, retail lumberman of Evans- 
ville, Ind., died at her home in Cincinnati, Ohio, 
Wednesday, Oct. 20. Mrs. Meyer was a graduate 
of St. Joseph’s Academy, of Evansville, and was 
married to Mr. Meyer in 1896 removing with her 
husband to Cincinnati where he entered business. 
Besides her husband she is survived by five sons 
and one daughter, four sisters and two brothers, 
and her parents, Mr. and Mrs. Theodore Rechtin. 
Mr. Rechtin is widely known in the lumber trade 
and is one of the leading retailers and a planing 
mill operator in Evansville. 


HARRY W. GARTLEY, manager of Wrangell 
Lumber & Power Co., at Wrangell, Alaska, died 
Oct. 25, as a result of dropsy and other compli- 
eations. Although ill for several months he had 
conducted his business up to five weeks ago, at 
which time he went to the hospital at Wrangell. 
Mr. Gartley, although born in New Brunswick, 
spent his boyhood in Victoria, B. C. In 1910 
he went to Alaska. When the old Wrangell Lum- 
ber Co. mill burned in 1918 Mr. Gartley took 
charge of the rebuilding operation and since had 
greatly enlarged the mill. He was well known in 
Northwest lumber circles. He leaves a wife and 
three sons, aged 15, 13 and 11. 


SAMUEL H. HARRIS, president of Harris 
Bros Co., of Chicago, retail lumber concern spe- 
cializing in garages, portable houses, millwork, 
etc., died at his home in this city on Monday, 
Nov. 1. Mr. Harris had been identified with Chi- 
cago real estate and lumber interests for about 
338 years and was director in several building 
and mortgage companies. He was 55 years old 


and is survived by a widow and three children. 
Funeral services were held on Nov. 3 from the 
family home, 5006 Ellis Avenue, with interment 
in Rosehill Cemetery. 


WILLIAM C. WIMSATT, son of W. A. Wim- 
satt, of Johnson & Wimsatt (Inc.), Washington, 
D. C., and associated with his father in_that 
business, died at Providence Hospital in Wash- 
ington on Thursday, Oct. 29, following an_opera- 
tion. Mr. Wimsatt was a graduate of George- 
town University and entered the business with 
his father, a veteran of the Washington whole- 
sale lumber trade, shortly after leaving college. 
He leaves a widow, Mrs. Alma C. Wimsatt, three 
small sons, William, Jack and Robert L., his 
parents, and six brothers and sisters. 


MRS. WILLIAM SHIRTON, Dunnville, Ont., 
mother of K. J. Shirton, ex-president of the On- 
tario Retail Lumber Dealers’ Association, passed 
away recently at her home. Mrs. Shirton was 
the widow of William Shirton, who established 
a retail lumber business in Dunnville, Ont., the 
management of which was taken over upon his 
death by his son, K. J. Shirton. K. J. Shirton’s 
many friends in the wholesale and retail trade 
throughout Ontario will learn with much regret 
of his bereavement. 


MRS. MAY FISH, wife of Carlton Fish, died at 
her home in Wheaton, IIl., on Nov. 1 as the result 
of being struck by atrain. Mrs. Fish is survived 
by her husband, who is the only brother of Frank 
F. Fish, secretary-treasurer of the National 
Hardwood Lumber Association, and by one son 
and one daughter. Funeral services were held in 
the undertaker’s parlors at Wheaton on Thurs- 
day morning, with interment at Aurora, Ill. 


WILLIAM PENNINGTON, aged 60, an east- 
ern Kentucky lumberman, died at his home near 
Vest, Ky., on Sunday, Oct. 31. Mr. Pennington 
had been ill only a few hours: He had been 
operating sawmills at different points in east- 
ern Kentucky for a number of years and was 
well known among lumbermen in that region. 
A widow and several children survive. 


RICHARD JONES, veteran lumberman of the 
Hurricane Creek section, Wise County, Virginia, 
died at his home there on Friday, Oct. 29, follow- 
ing a long illness. Mr. Jones was about 70 years 
old and was widely known among eastern Ken- 
tucky and western Virginia lumbermen. He 
leaves several sons and daughters. 


MRS. CATHERINE RYAN, widow of Thomas F. 
Ryan, who was connected with the retail lumber 
business in Lockport, Ill., which is still conduct- 
ed under name of Thomas F. Ryan Estate, died 
on Monday evening, Nov. 1 at her home in Lock- 
port. Mrs. Ryan is the mother of L. P. Ryan, 
vice president of Gregertsen Bros. Co., cypress 
specialists, of Chicago. 


Louisville Club’s Annual — 


LOUISVILLE, Ky., Nov. 3.—The Louisville 
Hardwood Club following its custom of years 
held its annual meeting on election night, or the 
evening of Nov. 2, at the Brown Hotel, with 
a very good attendanace on hand. 

Election of officers was as follows: 

poeent—F. Colgan Norman, E. B. Norman 


Vice president—C. H. Willett, W. R. Willett 
Lumber Co. 

Treasurer—Walter R. Jones, Mengel Co. (re- 
elected). 


_Secretary—J. S. Thompson, Southern Hardwood 
Traffic Association (reélected). 

Thomas E, Powe, of the Thomas E. Powe 
Lumber Co., St. Louis, was present as a guest, 
and talked on the activities of the St. Louis 
club, and the reputation that the Louisville club 
had built up in the lumber industry. The Louis- 
ville club, while small, is composed exclusively 
of representatives of big companies either with 
mills, or carrying yard stocks, and its methods 
of operation have been marveled at by many 
visitors, by reason of its codperative spirit and 
the open board dealings carried on. 


Through the loss by death, removal or other 
causes, of most of the early members of the 
organization, track has been lost of the age of 
the club, former officers ete., and it was decided 
to check up on the early history of the club, and 
establish some records to show its past history, 
of which but little is known by many of its 
present-day members. 

- the usual business discussion following, 
4. B. Norman, sr., of E. B. Norman & Co., dis- 
cussed the lumber industry as a whole, holding 
that, as he saw it, production was not on the 
merease, while orders and shipments are about 


the same as they have been. He did not expect 
to see any early increase in production, due to 
existing conditions in the South. 

George Guigliano, of the W. P. Brown & Sons 
Lumber Co., reported that dry stocks are not 
large and green stocks on hand are not ready 
for the market, and with no large production of 
hardwoods, it would not be surprising if a little 
stiffer market developed during the winter and 
early spring. He reported pine stocks as low 
and prices a trifle stronger. 

Walter Jones, of the Mengel Co., reported 
good business, stocks below normal, and good 
movement in gum, oak and cypress. 

Ed Norman, of the Norman Lumber Co., re- 
ported a good demand in low grade lumber, an 
improved siding business for October, and ac- 
tive demand for kiln space. 

Henry Conrad, of the Louisville Veneer Mills, 
reported a better business, at steady prices, in 
veneers and panels, with the interior trim and 
radio interests buying more freely. 

John Baer, of the Louisville Point Lumber 
Co., reported good sales in ash, poplar, oak and 
gum, with inquiries better. 

Ed Platter, of the North Vernon Lumber Co., 
reported a lot of lumber sold, with low grade 
oak, elm, ash and maple moving well. 

Will Frankett, of the Wood Mosaic Co., re- 
ported that the company had about 900,000 feet 
of logs at the Louisville mill, which was below 
normal. He reported fair business in oak, wal- 
nut, poplar and ash. 





THE FIRE brand is an effective means of clear- 
ing land, but when it clears fences, buildings, 
bridges and merchantable timber at the same 
time, the effectiveness i« a mite too costly. 
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Here’s Place to Buy 
Hardwoods 


We are producing 
mighty fine quality 
Louisiana Hardwood 
lumber. It comes from 
good trees and it’s well 
manufactured. 


Try us next time you 
want plain or quartered 
Sap or Red Gum, Tupe- 
lo, plain or quartered 
Oak, Ash, Cottonwood, 
Rock or Soft Elm. 


Always complete stocks 
Louisiana Red Cypress, 
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saun SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 


_ 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


| LUMBER CO., Ltd. 


ANSLEY, LA. 
| Ready Reference 
Inventory Book 


Saves Time— Saves Work 


This is one of the most practical books 
ever published. Thousands of copies 
have been sold and companies who have 
used them reorder time and again. 

The pages are indexed so that inventory 
can be taken quickly and accurately. 
The count is so arranged in the proper 
space that any errors are quickly 
checked. The book is 8%x3% inches and 
has a heavy manila cover with a stiff 
cardboard back. POSTPAID. 

1 Copy, $1.50-4 Copies, $5.00-10 Copies, $10.00 


For Sale by 
American Lumberman 


= So. Dearborn St. CHICAGO, ILL. | 
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Flooring You 
Should Know 


Few brands of Oak flooring 
can point to as successful a 
sales record during the last 
four years as 


HUDSON 
Oak Flooring 


We started from scratch in 1922. 
Our flooring pleased, and early this 
year we found it necessary to 
double our capacity. Here is a 
quality flooring at the right price. 
You can’t beat it for sales and satis- 
faction. 





Give our flooring a trial. 


Hudson Hardwood 
Flooring Company 


Sales Office: MEMPHIS, TENN. 


Plants at 


Memphis, Tenn. Vicksburg, Miss. 





A highly specialized prod- 
uct, which costs no more than 
ordinary closet lining. Made 
of Tennessee Aromatic Red 
Cedar, accurately sawn, 
tongue-and-grooved and end 
rnatched. 


Supercedar not only kills 
tnoths but also “sells and 
“rents” houses and apart- 
inents, too. 


Dealers supplied from ware- 
house stocks at convenient 
points. Car lots direct from 
mill. 

Some desirable 
territory still open. 
if interested. 


exclusive 
Write us 
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WORLDS LARGEST MANUFACTURER 
OF TENNESSEE AROMATIC RED CEDAR 





News Notes from Am 


LOS ANGELES, CALIF. 


Oct. 30.—“Competitive conditions among retail- 
ers in Los Angeles, San Diego, Long Beach, Santa 
Barbara and San Bernardino have improved con- 
siderably during the month, and we have every 
reason to regard the remainder of the year and 
the first half of 1927 with considerable optimism,” 
Kk. D. Tennant, secretary Los Angeles Retail Lum- 
bermen’s Association, stated. Building permits in 
Los Angeles passed the $10,000,000 mark for Octo- 
ber, and November is expected to witness another 
intensive construction campaign. The shortage of 
residential and business establishments is still pro 
nounced, 

R. T. Gheen, for some time manager of the of- 
fices of the C. D. Johnson Lumber Co., Los Angeles, 
has been transferred to San Francisco in the same 
capacity, succeeding F. W. S. Locke. W. IL. Mor- 
rison will be manager at Los Angeles. 

M. If. MeCall has succeded A. W. Donovan as 
sales manager at the Union Lumber 
Angeles offices. Mr. MeCall was 
nected with the Western Retail 
Association. 

Sixty employees of the Charles R. MeCormick 
Lumber Co., of Los Angeles, were the guests of 
John Olson, local manager, at a “weenie” roast, 
dancing and swimming, at the beach home of Mr. 
Olson. The lumber department, about forty strong, 
acted as host to the men and women from the 
steamship department. 

I. A. Ganahl, president Ganahl Lumber Co., 
Santa Barbara, returned home the latter part of 
the month; having spent two months on a tour of 
the United States, traveling more than fourteen 
thousand miles. 


TACOMA, WASH. 


Oct. 30.—A group of prominent officials of the 
Chicago, Milwaukee & St. Paul railway and the 
Interstate Commerce Commission were guests of 
the Tacoma Lumbermen’s Club at the regular meet- 
ing last Wednesday. The meeting was one of the 
best attended on the year. The visitors included 
Hi. E. Byram, former president and now receiver 
for the Milwaukee road; H. B. Earling, former 
vice president; O. W. Dyne, general solicitor; 
FF. I. Cox, member of the Interstate Commerce 
Commission; Charles M. Bardwell, examiner, and 
Thomas P. Healy, counsel. A number of prominent 
Tacoma business men including J. A. Eves, presi- 
dent Chamber of Commerce, and Mayor M. G. 
Tennent also were present. Mr. Byram made the 
principal address, telling the lumbermen of the 
difficulties faced by the Milwaukee line during the 
recent receivership. He declared that shipments of 
Jumber have equaled last year's. He also discussed 
the crop failure in South Dakota. Ernest Dolge 
replied to Mr. Byram for Tacoma, and discussed 
the proposed improvements on the tideflats which 
will provide fire protection for the Milwaukee shops 
and improved facilities for the entire district. 
Mayor Tennent thanked the railroad for its develop- 
ment work in Tacoma. The other visitors made 
brief addresses. 

By the unanimous vote of the members present, 
the club decided to join with the West Coast Trade 
Extension Bureau in preparing an exhibition to be 
put on during the coming convention in Tacoma of 
the Western Retail Lumbermen’s Association. The 
funds for the exhibition were appropriated, and a 
committee named to take charge of the work. 

The club also unanimously voted to indorse the 
proposed bond issue for the tideflats improvements, 
which will be voted on at the election next week. 

Construction work on the Weyerhaeuser Timber 
Co.’s new railroad from Rainier to South Bay was 
started this week. Contracts for the grading of 
the entire 30 miles of right of way have been let 
and, according to Lloyd Crosby, in charge of the 
work, the road will be finished in about eighteen 
months. 

Word of the withdrawal of the Garland Steam- 
ship Co. from the intercoastal service was received 
here this week. The line has handled large amounts 
of lumber from the Tacoma mills during the last 
few years. No reason for the action has been 
given. 

The cargo movement from Tacoma mills was 
heavy his week, and unusually large shipments of 
other forest products were reported. From the 
Portacoma piers, Shaffer, Baker, McCormick and 
Milwaukee docks there was shipped 6,325,000 feet ; 
Dickman Lumber Co., 700,000 feet: Wheeler, Os- 
good Co., 300,000 feet ; Defiance Lumber Co., 2,975,- 
000 feet; St. Paul & Tacoma Lumber Co., 1,165,000 
feet; Puget Sound Lumber Co., 1,600,000 feet; 


’ 


Mountain Lumber Co., 65,000 feet; and Tidewater 


Co.'s Los 
formerly con- 
Lumbermen's 


Mill Co., 1,100,000 feet—a total of 14.230,000 feet, 
Destinations: Atlantic coast, 7,650,000 feet ; Cali- 
fornia, 1,955,000 feet ; Egypt, 1,000,000 feet ; Japan 
and China, 1,950,000 feet; Europe, 350,000 feet; 
Australia, 625,000 feet, and South America, west 
coast, 700,000 feet. Other than lumber: The At- 
lantic coast took 1,900 porch columns, 415 bundles 
porch rails, 5,353 doors, 31,000 feet cross arms 
and 100 bundles broom handles. China took 5,000 
tons box shook. Europe took 500 bundles broom 
handles, 37,500 doors, 25,000 feet airplane spruce, 
and three cars floor blocks, South America, east 
coast, took 600 tons box shook. 

The attempted recall of Gov. Roland Hartley is 
the principal topic of conversation among Tacoma 
lumbermen this week. Sentiment on the question 
is sharply divided. W. W. Seymour, prominent 
timber owner, is chairman of the local committee 
working for the recall, while Maj. Everett G, 
Griggs, president St. Paul & Tacoma Lumber Co., 
heads the Tacoma organization opposing the move, 


ABERDEEN-HOQUIAM, WASH. 


Oct. 50.—The sawmill of the Neff Lumber Co., 
which had been closed down for two weeks, re- 
opened Oct. 18, operating one shift in the sawmill, 
and three shifts in the planing mill. An average 
of 115,000 feet is cut daily. The mill serves the 
Atlantic coast and Japanese trades. 

Thorpe Babcock, manager Northwestern Lumber 
Co., Hoquiam, in an address before the Hoquiam 
Rotary Club last week, told about the proposed c¢o- 
ordination of the Pacific Northwest sawmills. Mr. 
Babcock stated that in his opinion the whole 
industry would be improved by an efficient market- 
ing system. Mr. Babcock’s talk was _ illustrated 
by charts outlining the market conditions for lum- 
ber and logs from 1914 to the present time. 

S. E. Slade, of San. Francisco, who formerly 
operated a mill in Aberdeen, is on the Harbor for 
an indefinite stay, looking after his many interests 
here. 

Clyde Pitchford, manager of the Aberdeen Lum- 
ber & Shingle Co., has returned from a _ business 
trip to California. 

P. E. Robbins, director of sales of the Schafer 
interests at Montesano, left last week for Cali- 
fornia on business. 

L. W. Martinez, who has been in charge of the 
Sudden & Christensen interests at Prosper, Ore., 
is now located in Aberdeen, and is looking after 
the water shipments of the above company. 

Geo. H. Elfbrandt, former sales manager Schafer 
Bros. Lumber Co., has entered manufacturing un- 
der the name of Elfbrandt Lumber Co., and will 
operate a mill at Port Townsend, Wash. 

Church E. Gates, New York City, was a recent 
visitor on Grays Harbor. Mr. Gates was accom- 
panied by Mr. Niles, president Nylta Club, New 
York City. 

S. M. Anderson, president Bay City Lumber Co., 
is spending some time at its Cottage Grove (Ore.) 
mill. Mr. Anderson’s sons, Harold and Reginald, 
are in charge of the operation. 

Clayton Apple, formerly with the A. C. Tebb 
Lumber Corporation, has joined the Grays Harbor 
Lumber Co., Hoquiam. Mr. Apple has spent some 
time at the Blagen mill at Calpine, Calif. He 
will assist Mr. Henry Blagen in the sales depart- 
ment in Hoquiam. 


SEATTLE, WASH. 


Oct. 30.—With demand in the rail market less 
active because of the advent of winter in the 
western States, and Atlantic coast buyers holding 
off, lumber prices have inclined to soften. Whole- 
salers report less difficulty in getting mills to ac- 
cept offers and there is more talk of curtailment 
among manufacturers. The brighter side is that 
a fair volume of business is being done at a season 
when in former years the mills expected a slump. 
The change in buying methods resulting from bet- 
terment of railroad service in the West seems re- 
sponsible. California cargo business continues 
quite satisfactory and the export market remains 
fair. In Seattle and vicinity, building continues 
active and there is a good local market for lumber. 

Millmen have not noted the $1 increase in 10g 
prices in the Puget Sound district promised for the 
end of this month and the scale of Oct. 1 is still 
in effect. But there is no great surplus of fir logs 
and this surplus probably will be reduced soon with 
the closing down of high altitude logging operations 
by snow in the mountains. This prospect makes 
log prices firm. Red cedar logs are plentiful, espe 
cially shingle logs, because of a sluggish shingle 
market. Cedar siding is in somewhat better de- 
mand and prices have strengthened. 
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John D. Collins, of the John D. Collins Lumber 
Co.. has just returned from a two months’ busi 
ness trip which took him to the Atlantic coast and 
through the central West and Southwest. He con- 
siders city building definitely slowing down, and 
looks for less buying for that trade in 1927. But 
there is likely to be considerable suburban building 
and factory construction, he believes. The bright 
est spot he found on the map was in the oil coun- 
try of the Southwest, where a good business can 
be looked for. 

John G. Ballord, of the Wallace Ballord Lumber 
Co., Minneapolis, visited the Seattle offices of his 
company this week after an inspection of its east- 
ern Washington mill. He was well pleased with 
the situation in that part of the State. 

Harry I. Worth, of the Worth Lumber Co., was 
a leading speaker at the annual National Manage- 
ment Week banquet at the Chamber of Commerce 
here this week, talking on the responsibility of 
management for elimination of waste in industry. 
Another speaker was Frank H. Lamb, of Hoquiam, 
lumberman, machinery manufacturer and president 
Washington State Chamber of Commerce. 

Will E. Howard, of the industrial department of 
the Kent Lumber & Timber Co., Seattle, leaves Sun- 
day on a six weeks’ trip to the lumber buying 
centers of the middle West and the east coast. 
He will go to New York via Minneapolis, Chicago 
and Detroit, returning by way of Pittsburgh, St. 
Louis, Kansas City and Denver. 


BELLINGHAM, WASH. 


Oct. 30.—Cargo business this week was unusually 
heavy. ‘The Bloedel Donovan Lumber Mills shipped 
1,250,000 feet to Australia, 350,000 feet to Egypt, 
500,000 feet and 2,000,000 shingles to the Gulf of 
Mexico, 2,500,000 feet to the Atlantic coast, and 
750,000 feet for California. The Morrison Mill Co. 
shipped 60,000 fret of shook to California. The 
Puget Sound Sawmills & Shingle Co. filled an 
order for 1,000,000 feet for California. 

Only a few small logging camps are idle. Rail 
receipts this week were 100 cars of logs daily. 
Shippers were the Puget Sound Sawmills & Shingle 
Co., St. Paul & Tacoma Lumber Co., Buffelen Lum- 
ber Manufacturing Co., Warnick Lumber Co., Hea- 
ton-Olsen Logging Co. and Campbell River Lumber 
Mills (Ltd.). The Dell Creek Lumber Co. will 
make its initial shipment next week. Two cargo 
concerns are operating three shifts each in two 
mills, and one of them is running two shifts in 
another plant. At Blaine, the Saginaw Shingle 
Co.’s mill has resumed activity after a long shut- 
down due to the burning of its dry kilns. The 
mill will run a full day shift, and part of the plant 
will operate at night. 

J. H. Bloedel, president Bloedel Donovan Lumber 
Mills, inspected the company’s Bellingham mills 
this week, following a trip to eastern cities. His 
partner, J. J. Donovan, is expected to return to 
Bellingham early next week from Chicago and other 
eastern points, including Boston and his old New 
Hampshire home. 

Charles F. Nolte, president Commercial Shingle 
Co.. is a member of the executive committee in 
charge of a $50,000 campaign for St. Paul's Epis- 
copal Church, which is building a new edifice and 
plans to erect a parish house. 


KLAMATH FALLS, ORE. 


Oct. 30.—With the approach of winter, logging 
operations are being curtailed to some extent. 
The Big Lake Box Co., which received an average 
of twenty cars a day during the last season, has 
closed its logging camp until next spring. This 
company constructed five miles of logging railroad 
this season, which opened up new timber for cut- 
ting. The Campbell-Towle Lumber Co., whose mill 
is at Sprague River, Ore., has purchased 3,000,000 
feet of timber in that vinicity and will cut as Jong 
48 Weather permits. It is expected that the Shaw- 
Bertram Lumber Co. will construct about five miles 
of logging railroad next spring to tap timber on 
its holdings. The Forest Lumber Co., whose mill 
8 at Pine Ridge, Ore., has recently purchased 
$20,000 worth of steel rails from the Southern 
Pacific for use in construction of a logging railroad 
in its timber. This company has twenty-six miles 
of railroad at present, extending into large 
holdings. 

The Kesterson Lumber Co., Dorris, Calif., started 
operations last March and has operated steadily 
since. To date if has made a cut of about 23,- 
000,000 feet. 

The sale of the Lakeside Lumber Co. to the 
J. W. Copeland Yards (Inc.) has been announced. 


It operates a retail yard and remanufacturing plant 
and is one of the oldest yards in this city. 

The Pelican Bay Lumber Co. will start construc- 
tion immediately on the first four of the nine new 
dry kilns which it plans to erect. The kilns will 
cost in the neighborhood of $80,000. These kilns 
will take the place of the nine old kilns now in 
use and the first four will be completed and ready 
for drying before the old kilns are dismantled. It 
is planned to have the first four new kilns in opera- 
tion by the first of the year and construction of 
the remaining five will follow immediately. The 
new kilns will be 122 feet long and of concrete 
and tile construction. 

On account of the extensive damage caused by 
the pine beetle during the last few years, con- 
siderable time and money will be expended during 
the coming winter in fighting this pest. One camp 
of fiftecn men has been established near Crater 
Lake national park, and, when that territory has 
been gone over thoroughly, the camp will be moved 
to another site. 


SPOKANE, WASH. 


Oct. 30.—Building activities in Spokane this 
year bid fair to exceed in volume those of 1925, 
which established the peak record for the preceding 
decade. The figures represent a healthy volume 
of local retail business. In manufacturing and 
wholesale lumber circles, there is still a buyer's 
market, with demand only fair, and prices on the 
same levels as during the last few weeks. 

A. W. Laird, general manager Potlatch Lumber 
Co., has returned from a month’s trip to the mid- 
dle West. 

R. L. Bayne, assistant manager cedar depart- 
ment Weyerhaeuser Sales Co., returned this week 
from a six weeks’ trip to important eastern busi- 
ness centers. 

Mrs. J. P. MeGoldrick, wife of J. P. McGoldrick, 
president McGoldrick Lumber Co., left today for 
a months’ visit with her daughter, Mrs. John Otter- 
son, at Piedmont, Calif. She will probably be 
joined later by Mr. McGoldrick. 

J. P. Weyerhaeuser, Lewiston, Idaho, in charge 
of the Clearwater Timber Co.’s activities in that 
district, with Mrs. Weyerhaeuser, spent several 
days of this week in Spokane. 


VANCOUVER, B. C. 


Oct. 30.—A new angle was given the fight of the 
sritish Columbia lumber manufacturers against 
enforcement of a 40 cent an hour minimum wage 
in the industry with announcement that the mill- 
men propose early court action to prevent enforce- 
ment, on the ground that there is discrimination 
against the industry. The administration board is 
preparing to extend the scope of the new law to 
all industries, but no notices have been sent to any 
but the lumber interests. The board is standing 
by its order to the lumbermen. 

To investigate conditions causing forest fire 
losses and suggest prevention measures, an in- 
quiry will begin early in November, at which Hon. 
T. Dufferin Pattullo, minister of lands, will preside. 
He will hold sessions at various points in the inte- 
rior, possibly beginning at Nelson, then at Cran- 
brook, Grand Forks and Kamloops. 

Half a million dollars for a square mile of timber 
is the price fixed by the King-Farris Lumber Co, 
for that section lying alongside the Pacific High- 
way a few miles south of the Fraser at New West- 
minster. The company has left this because of 
strong public opinion against sacrificing the mag- 
nificent stretch of original forest it comprises. <A 
committee reports that a part exchange with the 
Dominion Government can be arranged, but neither 
Dominion or Provincial government will put up 
any cash, and the committee is now actively can- 
vassing the possibility of a public subscription, 

Increased activity in getting out cedar poles is 
reported from many interior points, where winter 
camps are now opened. In the Lardeau district 
many cars are being loaded, and at Gerrard, in 
the Trout Lake section, a camp has been opened 
by S. Sond, who will load approximately a car a 
day. Coast camps, which have been active all 
season, are continuing operations and will work 
steadily through the winter season, weather condi- 
tions permitting. 

Ostensibly taking a vacation, which he is spend- 
ing in Victoria, F. P. Jones, financier, of Montreal, 
head of the Canada Cement Co. and one of the 
chief promoters, along with Angus McLean, lum- 
berman, of Bathurst, N. S., of the Prince George 
pulp and sawmill proposition, arrived from the 
East this week. He admitted that the big project, 





Bruce Beech Flooring 
for the Heavy Duty Floor 


Bruce beech flooring is manufac- 
tured from Southern beech with 
the same care and precision that 
characterize the nationally known 
Bruce oak flooring. Owing to the 
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fact that the southern variety has 
a texture superior to the northern 
grown, it will finish better and 
hold the finish longer. 


It is an excellent floor for gymnasiums, 
skating rinks, schools, offices, and other 
types of buildings subject to exception- 
ally heavy service. It has color and 
life, and is much used in kitchens, and 
similar rooms in residences. 


We will ship Beech flooring in mixed 
cars with Bruce Oak flooring and other 
Bruce products. 
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Write for prices. 


E. L. BRUCE COMPANY 


Manufacturers 


Bayowe 


Memphis, Tennessee 


















Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 


























| Gummer Cypress Co. 


Mills: Jacksonville and Sumner, Fla. 


Crpeces SSS ae 


Shingles and Lath 
| Sales Office, 300 Madison Ave., New York City | 

















Our Specialty is 
Screen Mouldings 


8139 — 8140 — 8076 
%x Half Round, Etc. 


Send Us Your Inquiries. 


The TRAILER-TRUCK Co. 
NASHOTAH, WISCONSIN 














&4 


AMERICAN LUMBERMAN 


NOVEMBER 6, 1926 





Co PACIFIC COAST Co 





No. 1 or No. 2 
Common S4S 
West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. We can ship straight cars 
of 16’ orl8’ stock if you desire. Order 
some of it now. 


Pacific States 
TWasw” Lumber Co. 


ASH. 
REPRESENTATIVES : 


S._B.Marvin, 518 Peoples Gas Bidg , Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minnespolis, Minn. 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
Joseph Lean, P.O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P.O. Box, 171, Denver, Colorado 











| P00 tRAP Akane senaesnne nemeeee 
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We Solicit Your Orders 
and Inquiries for 


Douglas Fir 


Retail Yard Stock, Industrial 
Lumber, Railway and 
Car Material. 





find a ready 


market for 


Lumber Co. 
General Office: 
ALBION, CALIFORNIA 


Sales Office: Hobart Bidg., San Francisco 
San Diego Office, 320 Spreckles Bldg. 
Los Angeles Office, 397 Pacific Electric Bldg. 


Mills: Albion 
and Navarro, Calif. 











When You Think Lumber 
THINK "HANSEN -NIEDER” * 
Short Lengths ry 
Make You Money. est? 


HANSEN-NIEDER 
LUMBER Co,, INC. 


1029 HenryBidg:, SEATTLE 








which involves $30,000,000, “is in the air.” Wood, 
Gundy & Co., Toronto financial agents, have the 
organization of the proposed company in hand, 


Mr. Jones stated, 


SAN FRANCISCO, CALIF. 


Nov. 1.—-Violence in the local carpenters’ strike 
has virtually ceased. The resumption of building 
is being shown by permits issued and sales at retail 
yards, according to the lumbermen. It is believed, 
following the restraining injunction issued by the 
court, that the union workmen will discontinue 
attacks on American plan laborers. 

Frank D. Mortenson is reported to be ill, al 
though not seriously, at his home here. He is 
president of the Pelican Bay Lumber Co., of 
Klamath Falls. 

Willis J. Walker, vice president Red River Lum- 
ber Co., has returned from its mills at Westwood. 
Mr. Walker watched experimental tests of the new 
100-ton Diesel-electrical locomotive recently placed 
in operation. The motorization of the company’s 
logging operations has been of keen interest to all 
lumber manufacturers of the West Coast. 

C. Stowell Smith, secretary-manager California 
White & Sugar Pine Manufacturers’ Association, 
returned yesterday from a trip to several associa 
tion mills in connection with the proposed grade 
marking. 

Hallack & Howard Lumber Co., of Denver, Colo., is 
constructing a single band mill and resaw at Mas- 
sack, in the Feather River section. The «quipment 
is being transferred from the company’s former 
plant at La Madera, N. M., where its timber has 
been cut out, and is being reérected by W. D. 
Starbird, of Portland, Ore., sawmill engineer. 


PORTLAND, ORE. 


Oct. 30.—The fir lumber market here has been 
rather quiet and featureless, and the same can be 
said of the western pines market. Export business in 
fir is about normal, as are shipments to California, 
with very little fluetuation in prices as a whole. 
On account of two camps specializing in hemlock 
being down, there is a scarcity of hemlock logs in 
the Columbia River district, and strong log prices 
will eventually be reflected in stronger quotations 
on hemlock lumber. 

There was a general exodus here this week of 
logging camp operators who went to Vancouver, 
B. C., to attend the Pacific Logging Congress. 
Most of them returned today with the report that 
the congress was a great success. A number of 
western pine men from the Inland Empire, who 
also attended the Vancouver congress, stopped over 
here today on their way home. 


KALISPELL, MONT. 


Nov. 1.—It would seem that dry weather in 
northwestern Montana has helped the lumber in- 
dustry materially. The Kalispell Lumber Co.’s saw- 
mill is running, and also its logging camps. The 
Empire Lumber Co.’s sawmill is again operating, 
and it is logging as usual. The Somers Lumber 
Co., says Henry Good, is putting in about 19,000,000 
to 15,000,000 feet of logs. 

The Polleys Lumber Co., Missoula, Mont., is 
preparing for new logging operations three miles 
west of Dixon in stands of timber bought from the 
Flathead tribe. A camp is being put in on Revais 
Creek and construction on a 12- to 15-mile logging 
railroad is begun. It is expected that more than 
70,000,000 feet of white pine will be cut. The 
logs will be shipped to Missoula. The Polleys 
Lumber Co, is operating one camp at Shawn, get- 
ting out 75,000 feet of logs daily. 

At the recent sale there was a lack of prospective 
buyers for fire damaged timber which the Forest 
Service is in a burry to put on the market. Three 
timber claims on the Kaniksu forest, one-fourth of 
which was swept by the flames this summer, were 
offered. <A total of 50,000,000 feet of white pine 
and some other timber were involved, but there 
were no bids. 


WINNIPEG, MAN. 


Nov. 1.—The market has shown some improve- 
ment, owing to better weather. Saskatchewan has 
pretty well finished threshing and business is be- 
ginning to improve. City dealers in all western 
points report good demand. Wholesale prices are 
still chaotic. Dimension has been offered here this 
week as low as $28.25, which is considerably off 
List E. Some wholesalers are inclined to believe 
that Coast prices will go still lower. 
spruce manufacturers report a nice business and 
are able to book orders at regular list. The whole- 
sale price situation has not in the least encouraged 
the retailers to place orders. No doubt some mills 
are loaded up with stocks and are endeavoring to 
move these before the end of the year. The shin- 
gle market is still slow. 

Wm. Barkley, of the H.S. Perkins Lumber Co., 
called on the trade here this week. He reports 


Northern . 


that threshing in Alberta has been greatly delayed, 

Jack MeMillan, who had been connected with 
the Robertson-Hackett Lumber Co., has taken a 
position with the Alberni-Pacific Lumber Co., of 
Port Alberni, B. C. 

A. K. Godfrey, general manager Monarch Lumber 
Co. (Ltd.), left early this week to inspect the 
plants of the Piper-Howe Lumber Co., of which 
also he is general manager. 


LAUREL, MISS. 


Nov. 2.—Southern pine orders last week were in 
excess of the preceding week’s, and prices show de- 
cided firmness. There is much difficulty in finding 
some items, and mill stocks in a number of cases are 
rather badly depleted. Special cutting of all de 
scriptions continues in excellent demand. The ex. 
port market is likewise encouraging. The advance 
in ocean freight rates, and the difficulty in secur- 
ing tonnage, seem to have had only moderate effect 
on the market. It is known that stocks in foreign 
countries are greatly lessened. 


PHILADELPHIA, PA. 


Noy. 1.—The Marts Lumber Co., of Somers Point, 
has placed its new mill in operation. John Marts, 
president, with Owen M. Bruner, of Atlantic City, 
has returned from a trip through southern Penn- 
sylvania, for the purpose of replenishing stocks 
of white pine, a favorite lumber for home building 
in southern New Jersey. 

The Better Homes Exposition, held last month 
in Lancaster, has stimulated building there. A 
number of new operations have started since the 


exhibit. The Pennsylvania Railroad Co. has just 
announced that it will build a new $3,000,000 
depot. 

South Jersey lumbermen are planning to en- 


courage poultry raising in the sandy lands below 
Camden. New Jersey is already a great State 
for chickens, and practically all new farms are 
building hundreds of houses of lumber purchased 
from the local dealers. 


MINNEAPOLIS, MINN. 


Nov. 2.—Reports from salesmen are that the 
financial condition of the entire territory is more 
sound than it has been at any time since the 
period of depression beginning six years ago. 
Benefits of diversification are being felt; farmers 
are no longer dependent upon one crop. The cold 
weather has held off, and farmers have turned 
some attention to construction and repair work. 
This has produced some business, but not on a 
scale which had been forecast. The soil is in ex- 
cellent condition for plowing, and they are busy 
on field work. With the opening of November there 
still is hope that there will be a spurt in the lum- 
ber trade as a result of farmer buying. 

Northern pine sales were fully up to those of a 
year ago. While orders generally continue to be 
small, it nevertheless is a fact that there is a 
large movement of pine to industries and to the 
railroads, although buying of the latter is abnor- 
mally light. The northern hardwood manufactur- 
ers are adhering to their price schedule and are not 
worrying, for there is no surplus. The sash and 
door manufacturers, while they continue to operate 
on light schedule, are getting a fairly large volume 
of business from purchasers of storm goods and 
general millwork. 

Attention of lumbermen now is turning to log- 
ging operations. Northern pine manufacturers are 
ready to enter the woods as soon as the weather 
permits. There has been an abundance of rain this 
fall and roads now are soft. Cold weather and 
snow are needed to start the logging operations. 
Northern pine men say that logging operations 
will be on a seale fully as large as that of a year 


ago. Some large manufacturers will expand their 
operations. There have been reports of labor 


scarcity, but they are discounted by logging com- 
panies. 

One of the surprises of the last week was the 
increase in the volume of white cedar pole busi- 
ness, largely from eastern points. The post trade 
is only fair. Wholesalers of red cedar shingles 
now are looking to the western mills to right the 
price situation. Reports are that there will be 
enforced curtailment. This, the wholesalers be- 
lieve, will tend to stabilize prices, which have been 
badly off. 

Upper grades of hardwood are finding a poor 
market, according to G. H. Bulgrin, sales manager 
Connor Co., Marshfield, Wis., who was in the Twin 
Cities in the last week. There. is a@ fairly active 
demand, however, for lower grades. The paper 
mills are taking a large part of the hemlock now 
being cut, he said. ~ 

Members of the Northern Whdlesale Hardwood 
Lumber Association. have been feceiving from Sec- 
retary J. F. Hayden a supply of stickers bearing 
the slogan prepared by the weod promotion commit- 
tee of the association, and they are asked to use 
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these with all their correspondence, invoices and 
other literature as an advertisement for wood. This 
sticker reads, ‘“‘Remember maple and birch give you 
the everlasting floor. No substitute compares with 
them for beauty and wear—Use wood.” Across 
the bottom is a line, “Member of the Northern 
Wholesale Hardwood Lumber Association.” 

While new construction work is limited, the lum- 
ber business in the vicinity of Mapleton, Minn., 
has been up to the scale of a year ago, according to 
Charles Norton, of the J. R. Norton Lumber Co., 
of Mapleton, who was in the Twin Cities recently. 
He said that small orders have been numerous. 

Gilbert W. Walker, vice president Red River 
Lumber Co., has returned to Minneapolis from 
Westwood, Calif., where he visited the large plant 
of the company. 

Thomas 8S. Whitten, general manager Virginia & 
Rainy Lake Co., Virginia, Minn., was here last 


week. 
BOSTON, MASS. 


Nov. 2.—There has been a definite slowing down 
in retail yard business during the last week or so, 
though it is still fair for the season. Retailers also 


ing. Oversupply of hardwood flooring has weak- 
ened prices and dealers are very cautious. Oak 
flooring is growing in popularity, and cutting into 
demand for maple and birch. 


Incorporation two weeks ago of the E. D. Sawyer 
Lumber Corporation will bring no material change 
in the affairs of the well known Cambridge retail 
concern. It will take over the merchandising end 
of the E. D. Sawyer Lumber Co., while the latter 
company will be the real estate holding company. 

Stanley M. Cox, of Cox & Van Tuyl, Wantagh, 
N. Y., president Long Island Dealers’ Association, 
was a recent visitor to New England with his wife. 
Mr. and Mrs. Cox enjoyed a lengthy automobile 
tour. 

Another New York lumber dealer who has been 
greeting New England friends is D. C. Blair, of 
Montour Falls. Mr. Blair spent some time motoring 
through Vermont and New Hampshire. 


U. M. Carlton, active head of the Dix Lumber 
Co., Cambridge, is back selling lumber and doing 
active committee work preparing for the annual 
convention of the State’s retailers on Dec. 4, after 
a thousand-mile automobile tour through Quebec. 
flis companion on the trip 





was A. J. Blair, of Al- 











phonse Pineau & Fils, 
Boston. 


NEW YORK, N. Y. 


Nov. 2.—C. E. Lamp- 
man and J. L. Foss have 
been added to the sales 
organization of Cutler & 
Redman (Inec.). Mr. Foss, 
whose home is in Free- 
port, will take the Long 
Island territory, and Mr. 
Lampman will cover West- 
chester County, the Bronx 
and the Hudson River val- 
ley. Mr. Foss was for- 
merly with the Arthur E. 
Lane Corporation, and Mr. 
Lampman was with the 
Duguesne Lumber Co., the 


Mahlstedt interests and 
Robert R. Sizer & Co. J. 
L. Reith has been ap- 


pointed general solicitor 
of the firm’s white pine 
department. 

John L. Alcock, of John 
L. Aleock & Co., hard- 
wood exporters, Balti- 





This is supposed to be the latest in New York City architecture—a 

house built entirely of discarded wooden packing bozes. 

trance is to be at the right, under the leaning boards. 
shown standing in one of the windows 


more, sailed recently from 
‘ New York for Europe on 
The main en- the Mauretania. He ex- 
A young man is pects to spend about five 
weeks loking after busi- 
ness on the other side. 





are giving more thought to their annual inventories, 
and are reluctant to buy any fresh supplies. 


Production of eastern spruce is diminishing. 
Summer mills are finishing their runs, and some 
have already shut down. Frame schedules already 
show a little firmer tone; they are still selling 
here at $38@39 base, tendency toward $39. Re- 
cent concessions on spruce and hemlock boards 
have failed to stimulate demand. Random lengths 
and scantling from the Provinces remain just where 
they were in October, despite the reduced produc- 
tion and more moderate offerings. Local business 
in scantling is not of more than moderate volume. 
For an average of 14- to 15-foot, $33 is the price; 
for 16- to 17-foot, some want $34. It is possible 
to buy an average of 12-foot for $32. Only two car- 
goes of spruce arrived from Nova Scotia last week, 
comprising 326,748 feet, for Blanchard Lumber 
Co. and Dunfield Lumber Co. 


The local lath situation is growing more inter- 
esting. Mills are holding firmly to $8.25 for 1%- 
inch, and $7.25 for 14-inch spruce, less commis- 
sion, at which sales are being made in New York 
and New Jersey territory. A large company has 
just sold the wide lath here at $7.75, and there 
has been business at $8 to $8.15. The 14-inch 
sell better in New York, and the best local price 
is $7. Plenty of western hemlock lath are on offer 
at $6, ship’s tackle Boston, for the 15-inch. 

Red cedar shingles are selling in better volume 
than the white cedars, and yet quotations on red 
have continued to weaken, while white have begun 
to stiffen very appreciably. White cedar mills have 
reduced production substantially, and stock has 
been marked. up 10 to 25 cents. Red cedar mills 
on the West Coast appear to be trying to create a 
market for larger output. 

Flooring distributers, particularly of southern 
pine, express decided dissatisfaction with volume. 
Many people are now insisting on hardwood floor- 


PITTSBURGH, PA. 


Nov. 2.—In some quarters, wholesale dealers re- 
port business holding up surprisingly well. The 
industrial situation seems to be good. ‘The bitu- 
minous coal fields are becoming very active, and 
the railroads report handling a much larger ton- 
nage every month. Activity in coal mining is 
steadily increasing the demand for low grades of 
hardwoods, oak in particular, and the trend is to- 
ward higher prices. The continued heavy rains in 
the Appalachian mountains are said to be bound 
to have the effect of slowing up curing and drying 
of hardwoods, and some buyers are predicting that 
dry stocks will be commanding better prices. Box 
factories are reported to be busy. There have been 
no material price changes in hardwoods in the last 
week. The pines—Idaho, Pondosa and California 
—remain as last week. Southern pine, too, con- 
tinues about the same. 

E. H. Picket, of the Picket & Volk Lumber Co., 
is visiting the company’s pine mill at Petersburg, 
Va. 

E. V. Babcock, of the Babcock Lumber Co., re- 
turned the first of the week from a southern trip 
in connection with the company’s interests in Flori- 
da, at Babeock, Ga., and Maryville, Tenn. 

R. F. McCrea, assistant secretary Retail Lumber 
Dealers’ Association of Pennsylvania, called on 
local dealers last week in Export, Pa., and vicinity. 

A son was born Thursday, Oct. 28, to Mr. and 
Mrs. Carl Van der Voort. Mr. Van der Voort is 
general counsel of the Retail Lumber Dealers’ Asso- 
ciation of Pennsylvania. 

J. W. Kendall, secretary Kendall Lumber Co., 
who suffered, a broken left arm in an automobile 
accident recently, was able to leave the hospital 
Monday, but will have to carry his arm in a plas- 
ter cast for the next month. 

The annual banquet of the Pittsburgh Builders’ 
Exchange will be held Thufsday evening, Dec. 9, 
at the William Penn Hotel. 
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OUR SPECIALTY 
Mixed Car Loadings 


aie White Pine 
~KOr Sugar Pine 
CaN Redwood 


Embracing all manufactured products therefrom. 


Car shippers of White Pine Mouldings, Siding. 
Sash, Doors and Cabinet Work. 


CHICAGO LUMBER 
COMPANY OF 
WASHINGTON 


MiLLS SALES OFFICE ~— YARDS 


OAKLAND, CALIFORNIA 














PACIFIC COAST 
LUMBER 


Pondosa Pine 
Cal. White Pine 
Cedar Cal. Sugar Pine 
Redwood | Idaho White Pine 
FACTORY PLANK 


Write us for prices. 











Fir 
Spruce 
















W:-I-MSKEE LUMBER CO 


Manufacturers and 
Wholesalers 


General Offices: QUINCY, ILL. 












Economical Financing 
for loggers, lumbermen 
and pulp operators. 


If you want to finance West Coast or 
British Columbia operations, we can 
show you a big advantage and saving 
in expense in having your financing 
done through a coast wide organiza- 
tion in the heart of the industry. 


Our principals are on the ground. Pre- 
liminaries can be settled with dis- 
patch. Cruisers and appraisers who 
know western timber are close at 
hand, saving large per diem expenses. 


Call or write 


FREEMAN, SMITH & CAMP Co. 


PORTLAND, ORE. SAN FRANCISCO 
307 STARK CROCKER-FIRST NAT. BK. BOG, 








GC. H. Walker, Inc. 


SEATTLE 


Resident Manager, H. A. Smith, 1049 Henrv 
Building— Phone Elliott 1575 


Lumber and Shipping 


| Steamers Skagway and Brookdale. 


Home Office — 616-617 Central Building, 
L LOS ANGELES, CALIF. 














Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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You Gain 


Satisfaction 
When You Buy 


FIR Plank 
FIR Timbers 
FIR Specialties 
FIR Silo Staves 
FIR Tank Stock 
FIR Lath 


FIR Flooring 
FIR Ceiling 
FIR Drop Siding 
FIR Finish 
FIR Mouldings 
FIR Dimension 


FIR Boards FIR Battens 
FIR Rough Green Clear 
FROM 


Worth Lumber Company 


(Exclusive Rail Shippers) 
5501 White Building, SEATTLE, WASH. 














Puctactsctetctsstcssessctsessesssssssesssssssccssetsctseie! 


SERVICE 





Is Our Specialty 
SCHWAGER - KARLEN LUMBER CO. 


5545 White - Henry - Stuart Building, 





Pacific Coast Lumber 


Eastern Representatives:— 
Dwight Davis Lumber Co., 

1001 Peoples Gas Bldg., Chicago, Ill. 
Frank H. Goldey, 
1619 Bankers Trust Bldg. 
Philadelphia, Penna. 


Rodney E. Browne & Co. 
2030 Grand Central Ter’l 
New York, N. Y. 























SEATTLE, WASH. 
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HOTEL BENSON 


Portland, Ore. 


E believe 
that there is 
no other hotel in 
the entire United 
States more hand- 








somely furnishedor 
that offers more to 
the traveler. 


Keller and Boyd 
Owners and 


Operators 
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{ 
| Surface citi, | 


ESTIMATOR 


Anew publication covering inthe most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

nels, doors, sash, blinds, door and window 

rames,etc,etc. Send for circular containing 
sample pages. 


Pocket Size (434 x 64"") $5.00, Postpaid. 
American Lumberman 


\ 431 So. Dearborn St., CHICAGO, ILL. 
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KANSAS CITY, MO. 


Nov. 2.—A week of good weather brought a 
slight increase in demand last week, mostly, how- 
ever, in orders for quick delivery to meet immediate 
requirements, or to fill out stocks. Lumbermen 
here who have been out over the country districts 
in the last ten days say that there appears to be 
the general disposition among retailers to let their 
stocks run down as the inventory season ap- 
proaches, and put in more time on their collections 
than in selling new bills. In some promising dis 
tricts, late crops suffered considerable damage and 
halted farm improvement work. ‘The smaller towns 
have slowed down considerably in their building 
and things are inclined to tighten up. 

(. A. Pratt, of the Louisiana Red Cypress Co., 
after spending last week in the country, said to- 
day: “Country retailers are doing a fair business 
for the season, but they are not buying anything 
they don’t absolutely need. They told me in effect 
they were stretching stocks as far as they 


would go.” 
DULUTH, MINN. 


Nov. 1.—-Shipments of northern pine are fully 
normal for the Retailers are confining 
their buying more strictly to immediate require- 
ments; they specify prompt shipment and are ex- 
pected to continue to do so until after the begin- 
ning of the new year. Quotations are being well 
maintained, apart from shadings of 50 cents to $1 
in items on which individual mills happen to be 
long; though mill stocks are not burdensome. In- 
quiry for box lumber continues a feature, middle 
West box makers having made substantial book- 
ings. Sawmill companies at Cloquet, Virginia, 
and International Falls are operating full time, 
having plenty of logs. Herbert S. Robb, Duluth 
representative of the Newbegin Lumber Co. reported 
an active demand for western timbers. Rush ship 
ments are invariably specified. 

Timber operators are making preparations for 
an active season in the woods. Opening inquiries 
for pulpwood were received here at the $12 basis 
f.o.b. Duluth for unpeeled wood set recently. Buy- 
ers for Northwest railroads are putting out tenta- 
tive inquiries for both hardwoods and softwood 
ties at around last season’s price scale. C. A. 
McDonald, timber operator, Duluth, said he felt 
optimistic. Supplies of sawlogs, pulpwoods and 
other lines have been practically cleaned up, as a 
result of the curtailment of input by principal pro- 
ducers last winter. 


NORFOLK, VA. 


Nov. 1.—-Demand for North Carolina pine has 
not had the same snap as during the first half of 
October. But a number of mills find their October 
sales have been larger, and that prices have been 
slightly higher. There have been no price changes 
in lower grades of either rough or dressed lumber. 
In better grades, demand has been good, and prices 
are stronger. The mills have not much surplus 
stock, and are oversold on a number of items. 
Production is not likely to be increased during the 
next few months, for bad weather will handicap 
operations. The majority of orders are for im- 
mediate shipment, yards not stocking up. 

There has been good demand for 4/4 edge No. 2 
and better, both band and circular sawn.  In- 
quiries are picking up from New England, but 
quotations are often unacceptable. Edge 4/4 No. 3 
continues rather quiet. No. 2 and better 4/4 stock 
widths have been active. There is not much band 
sawn stock available for quick shipment. More 
circular stock is offered, but mills are hoping to 
get advances and ship later on. No. 2 4/4 stock 
widths are moving well, and are not very plentiful. 
Edge 5/4, No. 2 and better, is moving frirly well, 
but 6/4 and 8/4 are rather quiet. More 5/4x10- 
and 12-inch could be sold if available. No. 2 and 
better 4/4 bark strips, rough, are very quiet. 

There has not been much demand for 4/4 edge 
No. 1 box, rough or dressed, kiln or air dried. Box 
mills are wary in their purchases. Business in 
box shooks etc. is a little better. There is not a 
great deal of good air dried edge box available. 
No. 1 4/4 stock box has been in better demand, 
air or kiln dried, and inquiries are more numerous. 
There is not a great quantity of stock box to be 
had. Edge 4/4 No. 2 box, dressed, has been mov- 
ing better, one or two rather large sales having 
been made at good prices. Rough stock is appar- 
ently not wanted. No. 2 4/4 stock box is not mov- 
ing so well. Edge, 5/4 and 6/4, No. 1 box, air 
dried, dressed and resawn, has been more active, 
with 5/4 searce. Stock widths in these thicknesses 
are moving a little better also. Box bark strips, 
4/4 dressed, have been moving very well, and buy- 
ers are not averse to paying a little more for good 
stock. Rough strips, however, are rather quiet. 

There has been a better demand for flooring, in- 
terest being centered on 24-inch face, No. 2 and 
better and No. 3 grades. Prices show quite a 
variation. Thin ceiling and finish have not been so 
active. Mixed cars have not been moving so well. 


seuson. 





Kiln dried roofers are rather slow, but air dried 
have been active. The 6-inch air dried roofers are 
being generally sold for $19 f.o.b. cars, Georgia 
main line rate, with 8-, 10- and 12-inch at $1 more, 
although some mills get 50 cents more. Ba@ 
weather is expected in Georgia and Alabama 
shortly. Dressed framing has not been so active, 


SHREVEPORT, LA. 


Nov. 1.—Demand for pine is hardly sufficient to 
take care of production, Since the first of the 
year, prices slipped about $2. That may in a good 
any cases represent the difference between operat- 
ing at a profit and trading dollars. The millmep 
are asking whether curtailment is needed because 
Pacific coast lumber has been encroaching upon 
pine territory. Western Kansas, practically all of 
Nebraska, most of Iowa and a great deal of other 
territory now has been practically taken over by 
the fir mills, and nothing will widen pine consum- 
ing territory except a lowering of freight rates, 
which are considered too high. Demand has beep 
slow, yet shipments have been fairly heavy. Heavy 
rains have added to the difficulty of logging, but 
conditions are fair. 
ful. 

Hardwood demand is good for all the stock in 
sight, whether oak, gum, ash or other 
Prices are firm. 


HOUSTON, TEX. 


Nov. 2.—Several local concerns are said to have 
received orders from the islands immediately fol- 
lowing the recent hurricane. The best pine busi- 
ness is still in assorted yard stocks. Manufactur- 
ers able to supply mixed cars are getting good 
orders. Oil fields are sending pretty fair business, 
and timbers are in good demand. Railroad busi- 
ness is fair; industrial items are quiet. 

Hardwoods are steady all along the line. The 
best business is from the box factories, that are 
buying heavily of Nos. 2 and 83 common tupelo, 
sap gum and magnolia. One concern reports it is 
sold out on both green and dry stocks. Red cedar 
shingles are in exceedingly poor demand. 

Ray Wiess, general sales agent Kirby Lumber 
Co., is back from a trip to northern and eastern 


points. 
BEAUMONT, TEX. 


Nov. 1.—In the Beaumont section, a number of 
mills reported heavy sales during the last week, 
and several have been selling much more lumber 
than they cut. A few mills reported a slightly fall- 
ing off in orders last week. ‘There have been no 
recent price changes in pine. The only items 
which the mills report plentiful are 1x4- to 1x10- 
inch No. 1 common and 1x6-inch No. 2 common. 
No. 2 common in 1x4-, 8-, 10- and 12-inch is very 
scarce, as is 1x12-inch No. 1 common. Nos. 1 and 
2 dimension are also short. Timber orders, espe- 
cially for longleaf, are still to be had in good 
volume, and the demand for shortleaf timbers con- 
tinues very satisfactory. 

The hardwood demand continues steady, and a 
good volume of business is reported by mills in 
this section. Red and sap gum are the most active 
items, and oak shows some advaneers. Prices are 
slightly stiffer than they were a week ago. There 
is a distinct shortage in some thicknesses and 
grades. Inch oak is moving in considerable volume 
to the flooring factories. 


BOGALUSA, LA. 


Nov. 1.—-Now that Bogalusa has settled down 
from the excitement of the great community pic- 
nie, at which the Great Southern Lumber Co. and 
allied industries were hosts to their employees and 
Bogalusa citizens, plans are going forward for the 
reception and entertainment of a large number of 
retail lumber dealers from all sections of the coun- 
try, who will visit Bogalusa next Friday. These 
lumber dealers are coming to Bogalusa as guests 
of the Great Southern Lumber Co., following the 
close of the annual convention of the National Re- 
tail Lumber Dealers’ Association at New Orleans, 
and this visit to Bogalusa will afford them an 
opportunity to see in operation the biggest southern 
pine sawmill in the world. The visitors are com- 
ing on three special trains, and will be entertained 
in a manner characteristic of Col. W. H. Sullivan, 
vice president and general manager of the Great 
Southern Lumber Co., and his associates. 

Members of the Southern Forestry Research Ad- 
visory Council held a two days’ conference here 
last week to discuss reforestation work by State 
organizations and private companies, and to study 
the activities in this direction of the Great South- 
ern Lumber Co. Maj. J. E. Lee, professor of for- 
estry at Louisiana State University, presided at 
the conference, among those present being R. D. 
Forbes, director of the Southern Forestry Experi- 
ment Station, New Orleans; R. M. Newton, Wig- 
gins, Miss.: George Houston, Memphis, Tent.; 
J. N. Watzek, jr., Chicago; W. L. Hall, Hot Springs, 
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Ark.: Hermann Von Schrenk, St. Louis, and J. K. 
Johnson, forester of the Great Southern Lumber 
Co. Resolutions were adopted endorsing the pro- 
posal of Senator Fletcher, of Florida, that Con- 
gress appropriate $50,000 for a naval stores in- 
vestigation, and a proposal that an investigation 
jin southern hardwoods be undertaken similar to 
the one now being made in pine. 


LAKE CHARLES, LA. 


Novy. 1.—The southern pine market regained most 
of its lost strength last week, and orders again 
rose to a place very close to normal. Some im- 
provement in demand from the North and East has 
been reported recently, and there has also been a 
very gratifying improvement in railroad demand. 
Stocks are still low and badly broken, and mills 
are showing no disposition to force sales at the 
expense of prices. Demand from the southern 
States is still unusually good, and in this immediate 
territory the retail yards are buying freely for 
eurrent needs. There is still a gread deal of 
pbuilding in sight for the next few months, and 
retail stocks are generally low and badly assorted. 
The export demand is firm, but unfavorable water 
rates and scarcity of ships are preventing its fur- 
ther expansion. Timbers continue in very strong 
call and the market is very firm on dimension. 
Locally the oil field demand is good. While pro- 
duction is below orders, most mills in this terri- 
tory are operating full time, taking advantage of 
extremely mild weather. Cars are plentiful, and 
shipments have been heavy here of late. 


HATTIESBURG, MISS. 


Noy. 1.—Rainy weather is interfering with op- 
erations of southern pine producers in this section. 
Shipments from large mills have been slowed down, 
and small mills report a reduction in shipments 
and running time as well. The small mills are 
cutting strong to cross arm stock, as there is suf- 
ficient demand to keep them busy. Inquiries for 
all classes of stock are more plentiful, and orders 
during the last week have been coming more freely. 


BROOKHAVEN, MISS. 


Nov. 2.—There is a continued lessening of the 
number of orders being placed for southern pine. 
If the mills are able to keep pace with production 
for the rest of the year they will be well satisfied. 
The rainy season has set in and recent rains will 
interfere with logging operations, especially of 
small mills, and will reduce shipments from all 


mills. Labor supply has improved very mate- 
rially. Shipments for October will very nearly 
equal production, but orders were much smaller 


than in September. The mills still have a very 
comfortable order file, and should make good ship- 
ments for November. 
Orders for shed stocks 
more freely than they 
3- and 4-inch flooring, 
been very encouraging. 
some decline. 


have been coming in 
were expected to. Sale of 
particularly flat grain, has 

Sales of such stocks show 
Drop siding is rather slow. The 
%yx4- and %x4-inch ceiling has shown encourag- 
ing movement, while the sale of %x4-inch parti- 
tion is extremely slow. Inch finish items have 
shown no particular increase, while 1x8-inch 
B&better still is badly oversold. There is some 
inquiry for thicker finish, and some movement of 
this material. 

The present surplus of 4-inch No. 2 fencing and 
6-inch No. 2 fencing and flooring is almost nil, 
and this class of material in longleaf kiln dried is 
badly oversold. The hurricane in Cuba has caused 
a heavy call for 8- and 10-inch No. 2 longleaf and 
No. 2 shortleaf boards etc. There is a very small 
surplus of 12-inch No. 2 boards in either longleaf 
or shortleaf. There is only a small surplus of 
5/ and 6/4x4-inch and wider No. 2 rough, with 
considerable inquiry for export for 6/4x6- and 8- 
inch No, 2. The little surplus of 1x4-inch No. 3 
fencing has been absorbed, and practically all 1x6- 
inch No. 3 has been purchased, while 1x8-inch 
No. 3 shows an oversale. There is only a small 
surplus of 1x10- and 1x12-inch No. 3, with demand 
good. 

The lath market remains dull, but recent sales 
have made the mills much more comfortable. 
Present heavy rains in the South will undoubtedly 
create a better market for shingles. Only select 
heart are in surplus. 

Longleaf dimension remains very firm, particu- 
larly in the No. 1 grade, while a nice movement 


of No. 2 longleaf. Shortleaf stocks are badly 
broken in both Nos. 1 and 2. Of No. 3 dimension 
there is very little surplus, with stocks badly 
broken, 


The longleaf timber market remains in excellent 
position. Mills have enough business to run them 
through the present year, with considerable book- 
ings for January delivery. Orders for shortleaf 
cutting are more easily obtained and prices are 
very satisfactory. The export situation is badly 


upset, due to continued increase in price for steamer 
space. There is considerable buying in an effort 
to get ahead of the high ocean rates. 

Hardwood operations are going to be seriously 
interfered with by winter weather, and stocks will 
dry slowly. Shipments during October were about 
15 percent better than production, and orders held 
up well. Poplar, magnolia and sycamore were the 
favorites. ° 

H. R. Kilpatrick, manager Homochitto Lumber 
Co., Bude, Miss., who has been confined to his home 
at Brookhaven, is now showing considerable im- 
provement and is able to entertain occasional 
visitors. 

S. E. Moreton, sr., vice president and general 
manager J. J. Newman Lumber Co., left this morn- 
ing for a trip to Georgetown, 8S. C., where he will 
meet F. L. Peck for a tour of investigation. 


WARREN, ARK. 


Nov. 1.—Demand for Arkansas soft pine has 
been less active. Prices have held firm in most 
instances, with a few mills making slight con- 


cessions on items in surplus. There is no gen- 
eral reduction of prices. The falling off is mostly 
in demand from the retailer, yard orders being 
fewer and calling largely for mixed cars. Book- 
ings cover practically all items on the list, but 
there is a tendency to buy less finish and finish 
products. Production has been normal, as weather 
has not interfered with logging. Shipments have 
been heavy, and both shipments and production 
exceeded new business. Stocks at most plants are 
broken, there being a shortage of a good many 
items most in demand. Movement of industrial items 
is good, but there is virtually no demand for car 
material. Small mill production in this locality 
is low, account of labor shortage and the shutting 
down of some mills because of bad weather. Labor 
supply is somewhat improved. 


TUSCALOOSA, ALA. 


Noy. 1.—Southern pine stocks at smaller mills 
are very low, and it is difficult to place orders 
calling for full cars of one item in dimension or 
small timbers, and it is equally difficult to place a 
piece order where the assortment covers more than 
two or three items. The weather is good, and pro- 
duction is fair, while orders and shipments are 
taking care of practically all items at market 
prices. Longleaf timbers are in good demand at 
good prices. This is also true of longleaf dimension 
and other special cutting. 

The hardwood situation can be seen to improve 
if one will look back two or three weeks, but the 
improvement from week to week is slight. 


JACKSONVILLE, FLA. 


Nov. 1.—Florida longleaf demand is about all 
that could be looked for at this time of year. 
Lower grades are in best call, and No. 2 common 
is the main item. There is a heavy demand for 1x6- 
and 8-inch No. 2 common for sheathing. Very few 
mills in this State will accept orders for straight 
cars of 1x8-inch at any price; the 1x6-inch is still 
being sold in straight cars, but is fast being ab- 
sorbed due to the substitution for 1x8-inch. Some 
yards are again turning to shortleaf for sheathing, 
as it can now be delivered for less than longleaf. 
Longleaf dimension is moving steadily, but in 
specified lengths. Some stock is beginning to be 
shipped before it has had a chance to dry. B&better 
and No. 1 common pine are moving slowly, and 
there is a surplus; No. 1 common flooring is about 
the only exception. Prices have been fairly steady, 
with sheathing showing added strength. It is 
understood that some very attractive Cuban orders 
have been placed, to repair hurricane damage, 
mostly for 8-, 10- and 12-inch No. 2 common in 
different patterns, along with some 2x3- and 4-inch 
and small sill stock. 

Cypress demand from all sections of the country 
seems to be slightly better than it was three or four 
weeks ago, but is not meeting expectations. Retail 
yards, millwork plants and industrials are buying 
mixed cars for current needs. Perhaps the best 
market for southeastern mills is Florida, where 
practically all yards are restocking. These orders 
are for mixed cars, calling for practically every 
item. The larger mills are therefore getting most 
of the orders. The millwork plants in this State 
are buying only spasmodically and are “shopping.” 
very seller of cypress seems to be getting some 
business. Good quantities of almost every item 
are available. 

There are some bright spots in the hardwood mar- 
ket, but items other than ash and FAS red gum 
are rather slow. There is good demand for Nos, 2 
and 3 sap gum and tupelo for crating. The citrus 
and vegetable shipping season is about to begin. 
There is very little demand for oak. Flooring 
plants have about all of the stock they can take 
care of and the furniture factories are laying off 
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Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 
Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 

Chicago Representative 
Western Wood Products Co., Tribune Tower 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 


Seventh edition. A 
tpaid, bound 
N, Publish- 


$6.00 and $75.00 a thousand feet. 
book every lumberman can use. Price 
in leather, $8.50. AMERICAN LUMBE 
ers, 431 S. Dearborn St., Chicago, Ill. 
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Tell us your 
needs today. 


Clover Valley 


Lumber Co. t2ijvonma 


CALIFORNIA \ 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 












Crocker Building, - - San Francisco 
Lane Mortgage Bidg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, - Chi 

360 North Michigan rel t 
W. O. W. Building, - - Omaha 
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Manufacturers Wholesalers 
KLAMATH Specialists in 
sespmennapaetans Factory 
California Plank 
White and D and Better 
4 in all 
Sugar Pine Vidabesecee 
OFFICES : 

260 California St., SAN FRANCISCO, CALIF. 
30 North LaSalle Street, CHICAGO, ILL. 
MI : 

Klamath Falls, Ore. Sisson, California. 











ON’T waste time figuring board and surface 
measure. Get “The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 


until after the Christmas holidays. FAS and No. 1 
common sap gum and tupelo are moving very slowly, 
as are lower grades of red gum. Most large plants 
are cutting their red and sap gum into moldings 
and trim, after steam treating the sap gum, eastern 
and middlewestern markets taking care of the 
output. 

General conditions throughout the State con- 
tinue fair. There is no great amount of new 
building. For the time being, home builders can 
not vet the necessary start from banks and loan 
organizations. Retail yards seem to be doing suffi- 
client business to keep them going and are appar- 
ently making a little money. The winter months 
will undoubtedly show an improvement. 

A. D. Holley, vice president Aycock-Holley Lum- 
ber Co., was a business visitor to Miami over the 
week-end. 

N. J. McGuinn, manager Flamingo Lumber & 
Supply Co., Dania, Fla., spent several days in 
Jacksonville last week, enjoying a little rest. 

J. H. Rush, Lyndhurst Lumber Corp., Lumber 
City, Ga., was a business visitor last week. Mr. 
Rush is contemplating resumption of operation 
of his Lumber City mill, cutting pine, cypress and 
southern hardwoods. 

After several months of idleness, operation of 
the Twin Tree Lumber Co., Warsaw, McIntosh 
County, Georgia, will be resumed this week. This 
announcement was made by J. C. Waits, one of the 
recent purchasers of the company’s holdings. Mr. 
Waits is associated with J. D. Henderson and G, O. 
Waits, of the Henderson-Waits interests of Cary- 
ville, Fla., and the Bagdad Land & Lumber Co., 
Bagdad, Fla., and F. M. Turner, of the Pace Lum- 
ber Co., Pace, Fla. Extensive repairs and improve- 
ments have been made in the plant at Warsaw and 
it will be operated on full time. The capacity of 
the sawmill is about 50,000 feet a day. 

W. L. Terrell, of Terrell-Chiasson Lumber Co., 
accompanied by Mrs. Terrell and Walter, jr., spent 
last week on a motor trip through the central and 
southwestern part of the State. 

Proving the adaptability of a well designed 
American kiln to meet varied drying requirements 
of foreign lumber as well as domestic, the Moore 
Dry Kiln Co., of Jacksonville, Fla., is building a 
kiln for the U. S. Machinery Co. for export to 
Mexico. Moore kilns are said to be drying lumber 
successfully in many countries, including Canada, 
Mexico, Argentine, France, British Honduras, and 
the Philippines. 


MACON, GA. 


Nov. 1.—The roofer market was off this week, 
buyers being able to place orders at $18.50 and 
$19.50 in a number of cases, although some mills 
were still holding for and getting $19.50 and $20 
on a limited business. Roofer business is limited, 
demand for late fall delivery not being as good as 
had been expected. Sut mills continue to operate 
to capacity, and there is a feeling of optimism 
among manufacturers. Logging conditions are good 
throughout this section. Stocks are accumulating 
at all yards. 

Longleaf production continues at capacity of the 
mills, with prices unchanged. Further activity 
of Seaboard Air Line Railway officials in this 
territory during the week indicates, in the opinion 
of longleaf manufacturers, that there will be a 
further demand from this railroad in a short time. 
Takings have been liberal during the week, accord- 
ing to reports received here. 

Sawmills and planing mills in the Sparta (Ga.) 
territory are working day and night shifts in order 
to manufacture all of the lumber possible before 
the winter rains make this kind of work slow and 
expensive. Many carloads of lumber are moving 
out to the northern and eastern markets, much 
of it being roofer stock. 


TORONTO, ONT. 


Nov. 1.—The consensus of the retail lumber 
trade in Toronto is that volume of business is 
keeping up fairly well. The price situation, how- 
ever, is not any too healthy, because of the 
severity of competition. Many dealers report that 
they are allowing business to pass by, but others 
are taking orders at lower prices. Some dealers 
who are selling at better prices report that trade 
during the last two months has been better than 
during July and August. There is a feeling that 
there will be at least a moderate amount of trade 
throughout the winter. During the last week or 
two there has been a noticeable increase in the 
number of small orders received. Production in 
northern Ontario during the coming winter is ex- 
pected to show a considerable decrease, as several 
of the large mills are reported to have practically 
come to the end of their cuts. The wholesale trade 
continues to find business very difficult, retailers 
not being inclined to purchase anything except that 
for which they. can see an almost immediate turn- 
over. 

Retail lumber dealers in Toronto held one of 


their informal meetings on Oct. 28, for the pur. 
pose of discussing market conditions. There was 
a good attendance. The next meeting will be held 
on Nov. 26, following a dinner at 6:15 p. m. After 
a discussion of market conditions, the meeting wil] 
adjourn at about 8:30 or 9 o’clock and take part 
in a bowling competition. 

James Free, retailer, of Mimico, Ont., underwent 
a serious abdominal operation at Toronto recently, 
and his condition is extremely critical. 


MILWAUKEE, WIS. 


Nov. 2.—Milwaukee wholesalers report that vol- 
ume has slumped, and they now look forward to 
the regular early winter quietness. The wholesal- 
ers did a satisfactory business for the last few 
weeks, but retailers apparently have sufficient stocks 
to meet present demand. Local retailers were mak- 
ing deliveries to construction jobs, which are being 
hurried in an effort to complete them before winter 
sets in. They are buying hand to mouth, however, 
as they wish to go into the winter season with low 
stocks. There is considerable competition in the 
Milwaukee market, sales in which have been hold- 
ing up well. Rural sections report that there jg 
not much building under way. Hemlock sales haye 
dropped off since the wet season started. Milwau- 
kee industries are taking lumber in fair to good 
quantities. Box manufacturers are taking low 
grades of hardwood. Furniture factories are on a 
good production schedule and will continue it for 
the next few months. 

The Allis-Chalmers Manufacturing Co., of Mil- 
waukee, has announced the appointment of Ernest 
Smith as sales engineer of the office at Oruro, 
Bolivia, which is a branch of the company’s dis- 





Lumberman Telecode Wanted 


Requests have been received for several 
copies of the “American Lumberman 
Telecode,” and as the book is out of print 
readers who may have a copy they are 
not using are requested to send it in to 
this office. For each copy received that 
is in good condition, with no missing 
pages, $2.50 is offered. Send your copy 
at once to the AMERICAN LUMBERMAN, 
431 South Dearborn Street, Chicago. 











trict office at Santiago, Chile. The company also 
announces the opening of a branch office in Jack- 
son, Mich., with L. F. Berry as resident repre- 
sentative. This office is at 512 Reynolds Building, 
and is a branch of the company’s office in Detroit, 
which is under the direction of F. S. Schuyler as 
district manager. 


ATLANTA, GA. 


Nov. 2.—Though Georgia mills continue to oper- 
ate actively, demand for southern pine has further 
declined, with building items particularly slow. 
The industrial call is fair, especially from textile 
mills now being constructed. Retailers are buying 
very little. The outlook is not promising, due to 
the low cotton prices seriously affecting business 
all over the South. Pine prices as a whole are the 
same, but better grades show a downward tendency. 
Roofers seem to be a little more active than other 
building items, mills in Georgia reported operating 
almost at capacity. Prices are the same. 

W. F. Methvin, vice president Pine Plume Lum- 
ber Co., Montgomery, Ala., and manager of its 
Atlanta branch, announces the removal of the At- 
lanta offices to 716 Citizens & Southern Bank 
Building. 





Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United oe Patent Office. 
Copies may be obtained from R urnham, patent 
and trade-mark attorney, Continental PTrust Building, 
Washington, D. C., at 20 cents each. State number of 
patent and name of inventor when ordering: 

1,602,959. Preservative treatment of wood and other 
materials. Arthur Arent, Des Moines, Iowa, assignor 
to Arthur Arent Laboratories (Inc.), same place. 

1,603,109. Composition for preserving wood. 
Oo. Holzapfel, New York, N. Y. 

1,603,539 Dado saw. James 0. Henson, Seattle, Wash. 

1,603,555. Yieldable feeding roll. Hiram A. Per- 
kins, Rochester, N. Y., assignor to Yates-AmericaD 
Machine Co., same place. 

1,603,583. Woodworking 
Crawford, El Paso, Tex. 

1,603,755. Saw and method of making the same. Cart 
L. Ericson, Longmeadow, Mass., assignor to American 
Saw & Manufacturing Co., Springfield, Mass. 

1,603,759. Collapsible crate. Cornell and Oscar A. 
Flagstad, Minneapolis, Minn. 

1,603,893. Shaper for the teeth of saws. Frederick 
K. Benedict, Big Rapids, Mich., assignor to Machinery 
Co. of America, same place. 
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machine. Hezekiah 4H. 
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Truck Prospects in Foreign Markets 


The automotive division of the Department of 
Commerce in its foreign market surveys for the 
third quarter, states that “in spite of adverse sea- 
sonal and economic conditions in the foreign mar- 
kets here surveyed (Austria, Belgium, Brazil, Co- 
lombia, Cuba, Finland, France, Italy, Mexico, The 
Netherlands, Poland and Uruguay) the value of 
American automobile exports to these countries dur- 
ing eight months of 1926 increased $1,321,221 
over the same period of 1925.” 

The following summaries, based on reports from 
representatives of the Departments of Commerce 
and State, are culled from the Oct. 25 issue of 
Commerce Reports: 

The Austrian market for trucks continues steady. 
American, Italian, French and Austrian light de- 
livery cars and Italian, French and Austrian light 
trucks and Austrian heavy trucks are most in de- 
mand. With the exception of the heavy trucks (3 
to 5 tons), the new models are equipped with pneu- 
matic tires. 


Improvement in Truck Sales in Brazil 


Sales of motor vehicles in Brazil during the third 
quarter of 1926 touched the low level of the cur- 


which brought the sales price beyond the reach of 
the average buyer and virtually closed much of the 
potential market. Later, when this duty was less 
drastic, sales recovered until in June they ap- 
proached the high month of the year. July sales 
were slightly less. Virtually all dealers report a 
fair stock of cars on hand. Truck sales have fol- 
lowed those of passenger cars, except that renewed 
activity in road building has brought the dump 
type of trucks into demand. ‘The tendency in the 
truck market appears to be shifting to the heavier 
types, particularly those susceptible to use as busses. 
Accessory sales have shown but a very slight de- 
crease. 

The automotive market in Poland during the 
third quarter of 1926 has been in line with the 
general improvement in economic conditions 
throughout the country. Owing to the apprecia- 
tion of the zloty, dealers in automotive products 
have been better prepared to meet the credit needs 
of their customers, and confidence in the business 
outlook is increasing. A new element of competi- 
tion will soon enter the Polish automotive market 
thropgh the local manufacture of new trucks of 
1%- and 3-ton capacity of the Berliet and the 
Spa models. Orders for a substantial number of 
these trucks have been placed by the Polish Gov- 

















Sia ‘‘Caterpillar’’ Thirty tractors are busy in the Oregon woods near Klamath Falls, under the 
ownership of the Forest Lumber Co. Two of the machines are busy building and clearing right of 
way. Three are handling a big footage of logs daily with high wheels. The other ‘‘Caterpillar’’ 
is held for emergency use and special long hauls. The ‘‘Caterpillars’’ keep the company’s mill at 
capacity—the new method of ‘‘Caterpillar’’ log ging has come to stay 





rent year, descending from July; but this slowing 
up may be only temporary, as registrations during 
September have been very encouraging. Truck 
business improved somewhat over the preceding 
quarter. Dealers look for this to continue, as for- 
mer owners of lightweight trucks are now beginning 
to use heavier trucks. 

The continued high prices for Colombian coffee 
in the United States have been largely responsible 
for the stimulation of automotive sales during the 
third quarter of 1926. The building of new roads 
and the paving of city streets also have added 
their share to the general improvement in the mar- 
ket. The greatest difficulty under which dealers 
are laboring at present is the shortage of cars on 
hand. It is estimated automobile imports in 1926 
will be 50 percent greater than in 1925. 

The truck market in Cuba, though showing a 
slight decline of 7 percent, continued to hold its 
Own because of the large number sold. It is hoped 
that the inauguration of the public works program 
will enlarge the demand for heavy trucks, which 
at present have but few sales. 


Modified Tariff Rates Help Mexican Sales 


The economic and political conditions prevalent 
throughout Mexico have had a seriously detri- 
mental effect on automobile sales since early in the 
year. April and May sales were especially ham- 
Pered by the application of increased tariff rates 


ernment, which desires to encourage a domestic 
truck industry. 

Owing to the severe winter weather in Uruguay, 
automobile sales were slow, decreasing during the 
third quarter. Heavy rains made many of the 
roads impassable, except for oxcarts. Ready cash 
is at a premium, as most of the money obtained 
from the last season’s wool clip or cattle sale has 
already been spent. Trucks showed a slight de- 
crease in sale, as compared with the first six 
months of 1925, but there was an increase in the 
higher priced trucks of American manufacture. 


Varied Uses for ‘“‘Caterpillar’”’ Tractor 


The new model “Caterpillar’ Thirty with high 
operator’s seat, and the “Caterpillar” Sixty 
equipped with ‘Willamette’ double drum are 
among the interesting features illustrated in the 
latest issue of the Caterpillar Magazine, published 
by the Caterpillar Tractor Co., of San Leandro, 
Calif. The equipment mentioned has been described 
in recent issues of the AMERICAN LUMBERMAN. 
Other articles in the Caterpillar Magazine deal with 
the employment of the ’’Caterpillar’ equipment 
in ditch filling; grading operations in Hawaii and 
Alaska; developing deposit of borate of lime in 
Nevada; road building; stump pulling; pineapple 
cultivation in Hawaii etc. 











You Can Get 
Values Here 


We have long been known 
for the good values we deliver 


to our customers. We take 
real pride in having every buyer 
satisfied. Put us to the test on 
your next order for 


Long and Short Leaf 
YELLOW PINE 


Cypress, Douglas Fir, 
Western Hemlock, 
Pondosa Pine, 
Idaho White Pine. 


also 


Southern Hardwoods 


Red and White Oak, Ash, Elm, 
Sap and Red Gum, Cottonwood, 
Hickory, Sycamore, Pecan, Willow. 


Chicago Lumber 
& Coal Co. 


Arcade Bidg., ST. LOUIS, MO. 

















Oak Flooring’ 


Tennessee Lumber & 


Manufacturing Co. 
KNOXVILLE, TENN. 





In San Francisco~s. 


IGHT in the heart of the 
new business center at 
Eight and Market Streets. 
Maintaining a commodious 


garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M. Linnard Ernest Drury 


Lessee Manager 
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Place Your Orders Now 
for Mixed Carloads 


Redwood 


Siding, Finish, Frames, 
Doors, Mouldings, Lattice, 
Millwork, Garage Doors 


We can also include 


Douglas Fir Doors. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


me paing, ” CHICAGO petston'sin 


Mills at: Mill City, Ore., Samoa, Calif. 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 








Imagine a Store 


with all the salesmen in the stock 
room, That’s exactly what some 
sawmills are. Let us represent you 
at the front counter of the largest 
lumber consuming center on earth. 


JOHN A. SPENCER LUMBER Co. 
Suite 801, 624 So. Michigan Ave., Chicago, IIl. 

















3-Ply Fir Panels 


We are exclusive sales agents for the 
Portland Mfg. Co., Portland, Ore., one 
of the largest and oldest Fir and 
Spruce veneer mills on the Pacific 
Coast. See us on 8-ply and 5-ply 
panels. Wholesale carload lots only. 


GRAM LUMBER COMPANY 
2% E. Jackson Bivd., CHICAGO, ILL. 
Telephones, Wabash 8117-8118 


Western Wood ProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 























Our facilities enable 
us to give exception. 
ally prompt service 


FOR SAMPLES AND PRICES 
WRITE T6 


SOUTHERN COUPON CQ. SiRMINGHAM, ALA. 


P.O. BOX 346 




















James D. Lacey, of James D. Lacey & Co., tim- 
ber land factors, arrived in Chicago on Thursday 
prepared to spend several weeks at his office here. 


I’. L. Berke, of the Zenith Box & Lumber Co., 
Duluth, Minn., when on a business trip to Chicago 
this week reported a quiet tone to the trade in his 
territory. 


J. P. Roush, of the J. P. Roush Lumber Co., 
retailer, of Gentry, Ark., stopped over in Chicago 
for a day last week on his way to visit his brother 
in Indiana. 


J. W. Loughridge, of the Weaver-Loughridge 
Lumber Co., cypress and southern pine manufac- 
turer, of Boyd, Fla., was in Chicago last week call- 
ing on the trade. 


Harry W. Aldrich, of the Aldrich-Cooper Lumber 
Co., wholesaler of western woods, with headquar- 
ters in Portland, Ore., made a business trip to 
Chicago this week. 


G. G. Patterson, of the J. H. Patterson Co., 
operator of line yards in Illinois, with general office 
at Rockford, Ill., was in Chicago last week, and 
reported business fairly good. 


C. If. Wilson, manager of the Chicago office of 
the Deer Park Lumber Co., returned this week 
from a business trip to Buffalo, Pittsburgh and 
other eastern consuming centers, 


L. A. Bigelow, of the Bigelow-Lamoreaux Lumber 
Co., returned this week from a hunting trip in 
northern Canada, on which he was successful in 
bagging some large and small game. 


M. G. Truman, president of the Marsh & Tru- 
man Lumber Co., plans to attend the directors’ 
meeting of the National-American Wholesale Lum- 
ber Association in New York City Nov. 9. 


W. M. Leuthold, president of the Deer Park 
Lumber Co., Deer Park, Wash., western pines 
manufacturer, stopped off in Chicago for a day 
last week on his way east on a business trip. 


W. S. Cooper, assistant general sales manager of 
the Dierks Lumber & Coal Co., Kansas City, Mo., 
spent several days in Chicago last week conferring 
with A. Steele Forgy, Chicago representative of the 
company. 

George A. Houston, manager of lumber sales of 
the Long-Bell Lumber Co., Kansas City, Mo., was 
in Chicago on Tuesday of this week conferring 
with C. W. Lawrance, manager of the Chicago dis- 
trict for the company. 


M. E. Bolinger, tie and lumber agent of the 
Norfolk & Western Railway, Roanoke, Va., made 
a business trip to Chicago this week, and reported 
the road’s lumber requirements rather light in spite 
of good railroad traffic business. 


F. T. Turner, president Turner-Farber-Love Co., 
Memphis, Tenn., stopped over in Chicago last week 
on his way home following a business trip to 
eastern points. He reported having booked a fair 
volume of hardwood business while on his trip. 


John Spalink, general manager of the Bolhuis 
Lumber & Manufacturing Co., retailer of Grand 
Rapids, Mich., was in Chicago the latter part of 
last week, accompanied by his wife and family. 
The object of the trip was to do some shopping 
and sightseeing. 


O. S. Hopkins, of the O. S. Hopkins Lumber Co., 
Ilickory, Miss., manufacturer of southern pine and 
hardwoods, is spending several days in St. Louis 
and Chicago looking after business matters and 
visiting his brothers who are located at 1300 West- 
minster Building, Chicago. 


S. W. Lovejoy, western Ohio representative of 
the Hilgard Lumber Co., with headquarters at 
Columbus, Ohio, spent several days in Chicago this 
week conferring with the home office. Mr. Love- 
joy reported prospects pretty fair for business in 
that territory the balance of the year. 


Harry L. Bratnober, of the Central Warehouse 
Lumber Co., Minnesota Transfer, Minn., was in 
Chicago Oct. 30 on his return from an extended 
eastern business trip. While here Mr. Bratnober 
attended the Chicago-Ohio State University foot- 
ball game with several local lumbermen. 


Roscoe C. Clark, manager of the Chicago office 
of the Tremont and Trinity County Lumber com- 
panies, was appointed District Deputy Grand Mas- 
ter of the seventeenth Masonic district by Grand 
Master David D. King at the annual meeting of 
the Grand Lodge of Illinois, A. F. & A. M., held 
in Chicago on Oct. 14. 


Maj. C. D. M. Houghton, of Charles D. M. Hough- 
ton & Co. (Inc.), with headquarters in Jackson, 
Miss., was in Chicago this week calling on the 
trade and visiting some of his old friends. Maj, 
Houghton is well known to the lumber industry 
throughout northern territory, and his friends are 
always delighted to see him. 


S. V. Vredenburgh, general manager, and Peter 
Vredenburgh III, sales manager of the Vreden- 
burgh Saw Mill Co., Vredenburgh, Ala., were in 
Chicago on Monday of this week en route South 
after a conference with company officials at Spring- 
field, Ill. They reported a satisfactory volume 
of business booked in southern pine, 


Philip J. Toomer, of the Philip J. Toomer Lum- 
ber Co., southern pine manufacturer, Hattiesburg, 
Miss., when in Chicago this week reported having 
booked a pretty good volume of business. He ex- 
pected to return South the end of the week accom- 
panied by Mrs. Toomer who has been visiting Mrs, 
fred Cline, wife of the manager of the lumber de- 
partment of Sears, Roebuck & Co. 


William Gregertsen, son of Nils Gregertsen, of 
the Gregertsen Bros. Co., cypress specialist, of 
Chicago, is one of the party of young collegians 
making the world tour on the steamship Ryndam, 
which recently arrived at the port of Los Angeles, 
Calif., on the first leg of its trip. The vessel is 
known as “The Floating University,’’ and was ex- 
pected to arrive at Kobe, Japan, Nov. 4. 


A. A. Hood, of Minneapolis, Minn., Snark of the 
Universe, spent several days in Chicago last week 
on Hoo-Hoo matters. He was accompanied by Sec- 
retary-treasurer H. R. Isherwood, of St. Louis, Mo, 
Mr. Hood went to Milwaukee, Wis., on Nov. 1 in 
company with Tom Moore, Vicegerent Snark for 
northern Illinois, to attend the meeting of the 
Milwaukee Hoo-Hoo Club held at the Builders’ 
Exchange. 


A. B. Cone, for many years connected with the 
editorial staff of the AMERICAN LUMBERMAN and 
more recently with the Lumber World Review, has 
accepted a position in charge of the research ac- 
tivities of the National Committee on Wood Util- 
ization, according to announcement by the United 
States Department of Commerce. Axel H. Oxholm, 
director of the committee, expressed great personal 
satisfaction that the committee had been able to 
secure the services of one so well acquainted with 
all branches of the lumber industry and trade. 


Charles E. Greef, of Eldora, Iowa, well known 
lumberman who retired from business some time 
ago, was a much appreciated visitor this week to 
the office of the AMERICAN LUMBERMAN. His son, 
Karl S. Greef, is secretary-treasurer of Hitchener 
& Hitchener (Inc.), of Sandpoint, Idaho, whole- 
salers of cedar products. Another son, after com- 
pleting his education and taking a course in fores- 
try, recently entered the employ of the Curtis Com- 
panies (Inc.), of Clinton, lowa. Mr. Greef is an 
enthusiastic golfer, and in addition he has a hobby 
of building bird houses—and they are works of art. 


L. Halyard, who sells hardwoods in western New 
York and Canada territory for the Kirby Lumber 
Co., Houston, Tex., with headquarters in James- 
town, N. Y., was in Chicago last week accompanied 
by his wife and baby on their way to their old 
home in Memphis for a short visit. Mr. Halyard 
reports much activity among the furniture fac- 
tories in Jamestown, all of them running to capaci- 
ty. Attendants at the Jamestown furniture show 
report much buying by the dealers, which promises 
a good outlook for the furniture trade. There is 
a good demand in that territory for gum, both red 
and sap, on both of which the market is strong. 

“=aaaeaeanaaaaas 


To Handle Product of Longleaf Mill 


Announcement has been made by R. C. Clark, 
manager of the Chicago office of the Tremont Lum- 
ber Co., southern pine and hardwood manufacturer, 
with mills at Rochelle, La., that in addition to the 
product of the Tremont mills Mr. Clark’s office 
will also handle the longleaf pine stock of the 
Trinity County Lumber Co., of Groveton, Tex. 

W. T. Murray, general manager, and L. G. 
Negrotto, sales manager of the Tremont Lumber 
Co., Rochelle, La., and Herbert Moss, sales man- 
ager of the Trinity County Lumber Co., Groveton, 
Tex., were in Chicago last week, at which time 
R. L. Learmont, who for the last six months has 
been covering Michigan territory for these inter- 
ests, was transferred to the Chicago office, and will 
in future cover the territory adjacent to Chicago, 
including part of Michigan. The Tremont and 
Trinity County Lumber companies’ mills have @ 
daily output of 450,000 feet of pine and about 
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50,000 feet of hardwoods, the pine being very 
largely longleaf. 

Following the conference Mr. Negrotto left for 
Pittsburgh and other eastern consuming centers, 
while Mr, Murray and Mr. Moss returned to their 
respective headquarters. 


Wholesale Firm Adds to Sales Force 


Announcement has been made by George D. Grif- 
fith, of George D. Griffith & Co., lumber whole- 
salers, with headquarters at 11 South LaSalle 
Street, Chicago, that Harold L. Sill has been added 
to the company’s sales force, and will cover Wis- 
consin, Iowa and northern Illinois territory. Mr. 
Sill is an experienced hardwood man, and was 
formerly connected with the Frank Porter Lum- 
per Co., of Chicago, and prior to that with the 
Steven & Jarvis Lumber Co., of Eau Claire, Wis., 
now the Steven & Utley Lumber Co. J. D. Foucht 
covers Indiana, Michigan and Ohio territory for 
the Griffith concern. 


(@@eeaaaaaaasa: 


A Booster for Red Cedar Products 


W. B. Mack, of Aberdeen, Wash., well known 
West Coast lumberman, spent several days in Chi- 
eago last week, spreading the gospel about the 
excellence and the durability of western red cedar 
in general and more particularly the product of 
the E. C. Miller Cedar Lumber Co., of Aberdeen, 
which company operates the only cedar lumber mill 
on Grays Harbor. While in the city, Mr. Mack con- 





W. B. MACK, ABERDEEN, WASH. ; 
An Exponent of Western Red Cedar 


ferred with the Hoene-O'Neil Lumber Co., local 
representative in this territory of the E. C. Miller 
Cedar Lumber Co. Mr. Mack left Saturday night 
for Houston, Tex., to visit the Vaughan Lumber 
Co., southern representative of his company, and 
will spend some time in that territory doing mis- 
sionary work in behalf of western red cedar, and 
for the company he represents. That section is 
an increasingly important market for red cedar 
products. 
Sas eaeaeaeaeaaae 


Activities of the Key Industries 


In its Noy. 1 bulletin on business conditions, the 
Seventh Federal Reserve district states that the 
United States Department of Commerce reports that 
350,811 passenger automobiles were manufactured 
in the country during September, a decrease of 
29,447 from August, but an increase of 86,956 over 
the corresponding month of 1925. Truck. produc- 
tion in the United States gained slightly during 
September, rising from 45,368 in the preceding 
month to 46,312; the latter compares with 58,002 
a year ago. The fourth monthly decline took place 
during September in the retail sales of new cars 
by reporting dealers in the middle West; the num- 
ber and value were also less than a year ago, 
Wholesale distributers reported a considerable fall- 
ing off in their sales from August, with a decline 
likewise recorded from last September. Stocks 
have increased decidedly over Aug. 31 and are also 
heavier than on Se “pt. 50,1925. The used car situa 
tion shows no improvement, although sales con- 
tinue somewhat larger than a year ago. Of the 
retail sales by 39 firms reporting the item, 42.1 


percent were made on the deferred payment plan, 
as compared with 41.9 percent for the same firms 
in August, and 44.1 percent in September, 1925. 
September Furniture Orders Show Gain 

An increase of 6.2 percent over August was 
shown in total orders booked during September by 
19 furniture manufacturers in the seventh district, 
but the volume declined 2.2 percent from the cor- 
responding month of a year ago; in the comparison 
with September, 1924, a gaineof 13.5 percent was 
reported. September shipments exceeded the Au- 
gust volume by 10.8 percent; were 6.2 percent less 
than in September, 1925, and gained 9.5 percent 
over the corresponding month of 1924. Shipments 
plus cancelations totaled larger than new orders, 
so that unfilled orders at the end of September 
showed a decline of 6.9 percent from the amount 
on Aug. 31; in comparison with September, 1925, 
they were 14.8 percent less. The average rate of 
operations for 15 manufacturers rose from 86.5 
percent of capacity in August to 89.7 percent in 
September, which compares with 95.9 percent a 
year ago. 


Decline in Agricultural Equipment Sales 


The total value of the agricultural machinery 
and equipment sales billed in September to domestic 
and foreign customers by 91 manufacturers in the 
United States declined 21.6 percent from August 
for the thresher-tractor-combined harvester group, 
11.8 percent for all other (exclusive of pumps and 
barn supplies) ; 17.3 percent for barn equipment, 
and 12.7 percent for agricultural pumps. As com- 
pared with a year ago, the declines were 2.7 percent 
for the heavy group, 6.8 percent for light machin- 
ery and 12.8 percent for agricultural pumps, and 
the only increase 6.2 percent for barn equipment. 


New Sales Manager of Southern Firm 


NorFOLK, VA., Nov. 2.—Announcement has been 
made by M. McKann, president and treasurer of 
M. MeKann & Co., manufacturers and wholesalers 
of southern pine and hardwoods, with headquarters 
in this city, that J. P. Way has been appointed 
sales manager of the concern, effective Nov. 1. 
Mr. Way has been in the lumber business prac- 
tically all his life, being connected recently with 
Hallowell & Souder, of Philadelphia, covering Penn- 
sylvania and adjacent territory. 


Resigns Position with Lumber Firm 


IHiousToNn, TeEXx., Nov. 2.—After ten years as sec 
retary and general auditor for the Kirby Lumber 
Co., R. F. (Henry) Ford has resigned his position 
and may quit the lumber business. What his fu- 
ture plans are he has not announced. 


Mr. Ford came to Houston about 1916 from 
Merryville, La., to take up auditing work for the 
Kirby company. For several years he had been 
auditor for the American Lumber Co., a Santa Fe 
subsidiary, and had been identified with Santa Fe 
interests prior to that time. 

Mr. Ford has made many friends in Houston 
lumber circles, and is affectionately known among 
his comrades as “Henry” Ford. 

Mr. Ford is succeeded in the Kirby organization 
by C. H. Rhoads, who for many years has been 
connected with the auditing department of the 
Santa Fe Railroad and its auxiliaries. 


SRG eae: 


New Bulletins on Gang Saws 


Wickes Bros., of Saginaw, Mich., manufacturers 
of heavy duty engine lathes, special production 
lathes, crankshaft turning equipment, heavy duty 
plate and structural tools, gang saws, electric blue 
printing machines and other equipment, have re- 
cently issued sixteen pieces of new literature illus- 
trating and describing the various sizes of Wickes 
gang saws. Bulletin G-1 gives many cuts of parts 
with a general description applicable to all sizes 
of Wickes gangs, and Bulletins G-10, G-100, G-120, 
G-150, G-151, G-160, G-161, G-170, G-171, G-180, 
G-181, G-190, G-191, G-220 and G-221 show cuts 
and specifications for the various sizes of machines 
built by Wickes Bros. 


Swedish Export Outlook 


WASHINGTON, D. C., Nov. 1.—Although the pres- 
ent condition of the Swedish lumber industry is 
not considered as favorable, leading lumber ex- 
porters seem to entertain hopes that this fall will 
bring improved conditions, and it is generally be- 
lieved that with curtailed production the surplus 
lumber will easily be sold on the English, German, 
French, Dutch, Spanish and selgian markets, 
where available stocks are reported as being low, 
according to a report from Vice Consul W. O. 
Jones, Malmo, Sweden. 





CHICAGO 





Winegar-Gorman 


Lumber Co. 
Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 
Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
» Megormick Building, “CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern -HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 

Basswood RedGum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3800 West 38th Street, CHICAGO, ILL. 





A. J. BARKER 


Fir, Spruce, Redwood 


H. T. FALL A. J. BOYLES 






Red Cedar Idaho White 
Lumber Cae 1b} and 
and Shingles BS) Western Pine 


Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bidg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales Agents for Redwood Manufacturers’ Co., and 

I. F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 





THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any 
number of feet between 2 feet and 29,000 feet 
at any price between $6.00 and $75.00 a thou- 
sand feet. Seventh edition. A book every 
lumberman can use. Price, postpaid, bound 
in leather, $8.50. AMERICAN LUMBER- 
MAN, Publishers, 481 8. Dearborn St.. Chi- 
cago, Ill. 








Saute Hardwoods 


Vangsness Lumber Company 
140 South Dearborn St., 
CHICAGO 


Telephones 
Central 1283 
Randolph 0469 
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Business Changes 


OALIFORNIA. Anaheim—Young Sash & Door Co. 
sold to Pacific Standard Mfg. Co. 

Los Angeles—Red Arrow Co. sold lumber department 
to J. D. Halstead Lumber Co. 

FLORIDA. Apalachicola—Jerome H. Sheip Co. (Inc.) 
purchased the Cypress Lumber Co., to take possession 
after Jan, 1. 

IOWA. Istherville—Estherville Hardwood 
Co. succeeded by Star Mill & Lumber Co. 

LOUISIANA. Alexandria—Brown Lockwood Lumber 
Co. sold to Kellogg Lumber Co. 

Bernice—Louisell Pine & Hardwood Co.; W. H. 
Louisell sold interest to G. W. James, J. P. Voss and 
V. A. Davidson. 

New Orleans—Dendinger (Inc.) announces the repur- 
chase of the assets (except merchandise), business and 
good will of the Madison Lumber Co. which it sold to 
Hortman-Salmen Co. (Inc.) in April, together with the 
resumption of the repurchased company’s former inde- 
pendent existence as a retail lumber enterprise. 

Oretta—Oretta Lumber Co. sold to E. Kushner Lum- 
ber & Bldg. Co. 

MICHIGAN. Detroit—Chas. A. Weiler Co. succeeds 
McCandless Bros., Geo. F. McCandless having sold 
his interest to Charles A. Weiler; offices 4-142 General 
Motors Bldg. 

MINNESOTA. 


Milling 


Hastings—Michael Graus (estate) 








Cash for Your Edgings 


Don’t Burn Your Edgings. 


Bundle Them 


in full lengths with a TYUP tied around 
about 14 inches apart. Then with your 
slab saw cut them into stove wood lengths. 
When each length is cut off, the one who 
takes them away from the saw 
tightens it with a pull on the 
cord. The rapidity with which 
the Tyup can be tied and tight- 
—_ makes them very prac- 
tical. 


You cannot use twine and 
then tighten it without first 
untying. Witha Tyupasingle 
pull makes a tight bundle. 
Tyups are durable and can be 
used over and over. Edgings 
put up in this way make a 
splendid fuel for your boiler 
It will pay to use them. 


Keeps your sawmill clean 
and makes a system. Two 
prices according to quality $5 
and $7.50 per 1,000. 








Samples on 








The TIE CO.,°%"" 




















TRADE CHECKS - RUBBER 
{LS 




















changing name to Graus Department Store & Lumber 
Yard. 

MISSOURI. Springfield—Burgner - Bowman - Mathews 
Lumber Co, purchased the T. K. Gardner Lumber Co. 

NEW JERSEY. Midvale—Wm. Mullen sold to John 
Martoccia & Son. 

NEW YORK. Palmyra—Palmyra Coal Co. sold to 
Wayne Coal & Lumber Co. 

NORTH DAKOTA. Ray—J. S. Hart Lumber Co. suc- 
ceeded by St. Anthony & Dakota Elevator Co. 

OHIO. Athens—Hewitt & Boden, flooring manufac- 
turers, announce that the plant at Athens has been 
taken over by New York interests and steps will be 
taken to increase its capacity. 

OREGON, Albany—Dimension Lumber Co. has pur- 
chased the sawmill of C. C. Cameron. 

Braymill—Sprague River Co. changing name to Bray- 
mill White Pine Co 

Klamath Falls—J. W. Copeland Yards Co. purchased 
controlling interest in sawmill of Lakeside Lumber Co. 

Klamath Falls—John A. Carroz has purchased the 
logging machinery of the Nine Lumber Co. 

Portland—-Dawkins Shingle Co. has changed its name 
to Roles Shingle Co. 

Springfield—Springfield Lumber Co. leasing plant to 
Cascade Mfg. Co, 

PENNSYLVANIA. Philadelphia—J. Summerfield 
Smith succeeded by J. Summerfield Smith Lumber Co. 

TEXAS. Daisetta—Daisetta Lumber Co. 
by L. T. Brookshire. 

WASHINGTON. Port Townsend—Port Townsend 
Lumber Co. succeeded by Elebrandt Lumber Co. 

Seattle—Stewart Lumber & Fuel Co. changing name 
to Stewart Lumber Co.; increasing capital from $50,000 
to $250,000. 

WISCONSIN. lLarsen—Winneconne Lumber Co. sold 
to Chas. D, Cross. 


succeeded 


Incorporations 
CALIFORNIA, Sacramento—Knox Lumber Co., in- 
corporated, 
DELAWARE. Dover—States & Canadian Timber Co., 


incorporated; capital, $100,000; to deal in lumber and 
products. 

Dover—California & Alaska Coal & Coke Co., incor- 
porated; capital, $5,000,000; to produce minerals and 
lumber and deal in land; J. Pomeroy, E. R. Brodbeck 
and F. M. Buddemeyer, all of New York, are named 
as incorporators, 

ILLINOIS. Rockford—Emerson-Brantingham Co., in- 
corporated; 220 shares, no par value. 

LOUISIANA. Lake Charles—Quincy Lumber Co., in- 
corporated; capital, $1,000,000. 

MICHIGAN. Corunna—Corunna Lumber & Coal Co., 
incorporated; capital, $30,000. 

MISSISSIPPI. Hattiesburg—Home Lumber & Supply 
Co., incorporated; capital, $10,000. 

Jackson—Finkbine-Guild Lumber Co. increasing cap- 
ital to $4,000,000. 

MISSOURI. Richmond—Ray County Sales Co., incor- 
porated; building materials. 

NEW YORK. Glen Cove—Glen Cove Mutual Fuel 
Co., incorporated; capital, $100,000 to take over plant 
of the Glen Cove Coal & Lumber Co. 

New York—Industrial Lumber Co., incorporated. 

OHIO. Cleveland—J. Gottleib & Sons Cooperage Co., 
incorporated; capital, $20,000; to do cooperage business. 

Columbus—Industrial Lumber & Tie Co., incorpo- 
rated; capital, $25,000; to do general lumber manufac- 
turing and distributing business; to make and sell lum- 
ber specialties and all kinds of wood products. 

OREGON. Heppner—Black Butte Lumber Co., incor- 
porated; capital $200,000; sawmill. 

Portland—Shaw-Bertram Lumber Co., increasing cap- 
ital to $500,000. 

Veneta—Brooks-Swenson Lumber Co., incorporated; 
capital, $10,000. 

PENNSYLVANIA. Philadelphia—Harry A. Prock 
Lumber Co., incorporated; capital, $100,000. 

TEXAS. Houston—Columbia Lumber & supply Co., 
incorporated; capital, $10,000. 

—~ Antonio—San Antonio Woodwork Co., incorpo- 
rated. 

Wilcox—Gray County Lumber Co., incorporated; cap- 
ital, $25,000. 

WASHINGTON. Anacortes—Anacortes Mfg. Co., in- 
corporated; capital, $1,200; woodworking. 

Seattle—Campbell River Timber Co., incorporated; 
capital, $700,000. 

Seattle—General Wood Products Co., incorporated; 
capital, $10,000. 


New Ventures 


CALIFORNIA. San _ Francisco—M. C. Hardwood 
Flooring Co. has engaged in business at 661 Golden 
Gate Ave. 

GEORGIA. Atlanta—Pine & Cypress Mfg. Co. has 
started in wholesale business. 

ILLINOIS. Carmi—Sawmill of Tawney & Menefee 
has started in operation. 

Hammond—Geo. O. Balis has started a retail lumber 
business, 

IOWA. Cedar Rapids—C. C. Shepleigh Lumber Co. 
has begun a commission business. 

KENTUCKY. Murray—W. L. McCaslin has started 
a planing mill. 

Monticello—Gulf Red Cedar Co. planning establish- 
ment of a pencil factory. 

LOUISIANA. Vinton—D. E. Barned Lumber Yard 
has started a retail business. 

MISSOURI. Grant City—Cousins Lumber Co. opening 
new lumber yard; sheds and offices erected. 

NEBRASKA. Omaha—Noll-Welty Lumber Co. opening 
branch here with offices in Brandeis Theater Bldg. 





NEW MEXICO. Albuquerque—Pacific Ready Cut 
Homes (Inc.) has started in business here. 

NEW YORK. Brooklyn—Strand Lumber Co. opening 
retail yard. 

NORTH CAROLINA. Hendersonville—Hendersonville 
Supply & Coal Co. has begun a retail lumber business, 

OHIO. Columbus—Brown Lumber & Supply Co. has 
started a retail lumber yard, 

OREGON. Chesire—Fred J. Voigt has started 4 
sawmill. 

Lakeview—Geo. S. Gothro has started a sawmill. 

Vernonia—John Hay, A. M. Jones and Cleve Tisdale 
have engaged in business as the Jones Logging Co. 

TEXAS. Eagle Pass—Columbia Lumber & Export 
Co. opening office here in charge of A. J. Adams; export 
for Mexican trade. 

Houston—J. M. Cordell & Sons opening lumber yard 
at 6923 Harrisburg Blvd.; retail and wholesale; sawmill 
in Montgomery County. 

Hidalgo and Santa Rosa—Thos. W. Blake Lumber 
Co., of Houston, opening yards. 

Stinnett—Panhandle Lumber Co. putting in a lumber 
yard. 

VIRGINIA. Buena Vista—Martin Lumber Co. has 
started a wholesale lumber business, 

WASHINGTON, Raymond—Willapa Cedar 
Co. has engaged in lumber exporting business. 

WISCONSIN. Hudson—H. E. Nye has started a com- 
mission lumber business. 


New Mills and Equipment 


ALABAMA, Florence—Stricklin Lumber Co. has begun 
improvements to cost about $15,000, including dry kiln, 
boiler, cooling sheds, new machinery. 

CALIFORNIA. Los Angeles—Morris Furniture Mfg. 
Co. (Inc.) will build 3-story factory building at 45th 
and Alameda. : 

Los Angeles—Spiegelman Bros. (Inc.) will erect 
100x250-ft. furniture factory at 11153 Wicks St. 

Loyalton—Clover Valley Lumber Co. adding ten dry 
kilns to equipment. 

OHIO. Marion—A. J. Seiter is erecting a lumber 
mill and finishing plant here to supply the local lumber 
companies. 

VIRGINIA. Hopewell—W. L. Broaddus (Inc.), oper- 
ating small sawmill and planer, plans adding larger 
planer and other woodworking machinery. 

WASHINGTON. Bellingham—Puget Sound Saw Mills 
& Shingle Co. will build mill on Lake Shannon and 
dismantle mill here. : 

Spokane—Wendorf-Rogers Lumber Co. will rebuild 
burned plant. 

Tacoma—Lindstrom-Handforth Lumber Co, 
equipment, 


New Sheds and Yard Improvements 


MM NIA. Los Angeles—Geo. M. Huff will erect 
Mang sheds, 48x64 Ort. and 20x24 ft., at 116 W. 
116th St. 

COLORADO. Sterling—Platte Valley Lumber Co. will 
enlarge and add paint and wallpaper department. 

KANSAS. Emporia—Kansas Lumber & Material Co. 
will erect one-story business building. 

OHIO. Akron—Lyman-Hawkins Lumber Co. has com- 
pleted erection of four new sheds for lumber storage. 

PENNSYLVANIA. Philadelphia—Geo. M. _ Steele 
Lumber Co. will erect lumber shed, one story, 288x72 
ft., at 19th and Somerset streets. 

WASHINGTON. Aberdeen—City Retail Lumber Co. 
will erect business building on Market St. 


Casualties 


IOWA. Centerville—Fisher Lumber Co., loss by fire 
in yard and plant, $60,000. 

KENTUCKY. Louisville—Louisville Point Lumber Co., 
loss by fire, $30,000; sawmill, boiler shed and machinery 
destroyed. 

MISSISSIPPI. Harriston—Aardweg Lumber Co., loss 
by fire in shaving mill and engine room, between $4,000 
and $5,000. sali decaiiacin 

. Dorchester—Sack Lumber 0a 0 
on ae by fire and over 200 tons of coal de- 
stroyed; sheds will be rebuilt at once. 

WASHINGTON. Vancouver—Mackall-Paine Veneer 
Co., loss by fire in veneer and box plant, $5,500. 

WISCONSIN. Milwaukee—Milwaukee Western Bar- 
rel Co., plant and equipment destroyed by fire. 

BRITISH NORTH AMERICA ” 

§ OLUMBIA. Vancouver—Langley Tim r 

Pe ig By mill destroyed by fire; loss, $50,000; 
will be rebuilt. Plant located in Fraser Valley. 
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TIMBER LAND SALES 


Harriesspurc, Miss., Nov. 1.—One of the larg: 
est timber deals closed in Mississippi in some time 
was completed last week when the Reynolds-West 
Lumber Co., Burnside, Miss., purchased from the 
Burnside Land & Timber Co. more than 46,000 
acres of land timbered with both pine and hard- 
wood. Several years ago the Reynolds-West Lum- 
ber Co. purchased from the J. M. Griffin —_ 
Co., the sawmill and timber contract under whic 
that concern was cutting the timber of the Burn- 
side Land & Timber Co., and the purchase of the 
timber will cause no change in the operation of the 
plant. 





BAsTIAN, VA., Nov. 1.—The Virginia Hardwood 
Lumber Co. is reported to have acquired 56,000 
acres of timber land in Bland County. Purchasers 
will install a band mill, it is said. 
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+ Co The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Oct. 29: 
ninery Flooring Finish—Dressed Dimension Fencing and Boards ie 
Edge grain— 1x3” 1x4” camene No. 1 No. 2 No.1 No. 2 oO. 
loss ——— Babvetter "C 12,14, 10, 18, 12,14, 10,18, | 1x 4” .......0.. $34.00 $18.00 $15.00 
$4,000 MN ~ sini sia la le luictane'y earache On re rrr re $67.25 $51.00 16° 20 16 20 OS eee 36.50 22.00 16.50 
B&better ........... $80.00 70.50 | 1X6”... . se eeeeee eee 69.75 53.00 | go7 9 2x 4” $24.50 $26.25 | 1x 8” ........-- 36.00 23.50 18.00 
1x5, 8, 10” 70.75 55.00 | $27.00 $29.00 2x ” 37.00 23.75 18.25 
1 Co, BF j.- 47 steerer eneennne seeee 68.50 KO, By LV ween ccnernenee -to y of 95 27 50 2x 6” 21.25 23.50 1x10 errr Te a of. 0.40 av 
. SE. +etkeanaekcneenee 72.50 58.00 eo at i ” SRE -éonvasacas 50.00 26.50 19.00 
il de er i” ” 26.75 28.50 2x 8 23.75 25.50 
Flat Grain— 1%, 1%, "x4 to 8”..... 74.50 =. eee 27:00 29.00 2x10” 24.75 26.25 Casing and Base 
‘ence? B&better ........... 58.25 46.50 | PR. 3%, F°S0, 10, 15".. TEED... 28:75 30.50 2x12” 25.50 27.00 B&bette 
ES Eee ee 46.25 38.50 ; oetter. 
No. 2 ca 23.50 23.00 Ceiling and Partition $2S&CM—Shipla DE cesrtsencndeveseossanous $75.00 
en ee Clg. Clg. Clg. Part P SE Oe OO ccrccaeonsasceawadhe 80.00 
Moldi %” 5%” %” %” No.1 No.2 No.3 
ite oldings Bé&better $38. 00 $41. 00 565.00 $6700 | 28 O 22002-0085 $36.75 $22.00 $16.75 Lath i. oe 
imber 1%” and under..26 percent discount | No. 1...... Ft es ea Serer 36.25 23.50 18.00 eae i ae f 295 $4.40 
0,000; 1%” and over...21 percent discount No. : nigenie uke 21. 38 alas ; OE cwtnntiewen .. 23.75 18.60 | 36x1%”—4’ ..........-- $4.9 . 
Philadelphia, Pa., Nov. 2.—Wholesale prices secured from authoritative sources exclusively for the AMERICAN LUMBERMAN through the courtesy of 
Gregg & Co., of the Philadelphia Retail Board of Trade, are as follows: 
larg: Southern Pine, Merchantable—1905 Air Dried No. 2 Common Roofers a Red Cedar Bevel Siding $41.00 
time (Steamer delivery) 1x6”, %x5%.....-$27.50 1x10", 4x 9% - - - - 638.58 a 3  Tpaeepependepeeeatpesenermen coves OLOO 
West 1x8”, %x7T%.. ecce 25.00 1x12 ° %x11l%. coe ae ” . 68.00 
Wes 3x 4” and 4x4”...$44.00 10x10” ...... «+++ $49.00 ERIS” BORE sccccccccccccccceccoceses seneees f 
a the 3x 6” and 6x6”... 43.00 3x12”........... 60.00 | Shortleaf Dimension, S4S, /4-Inch Scant, 10- to Maple Flooring f.o.b. Philadelphia 
6,000 7S 4x8” and ae 57.00 16-Foot 1x24, ag Sa heck aaean sek Sees Saaconeaes 70" 
hard- srveceesees 44.00 3x14” seveeee 70.00 | 2x4” .........064-$29.00 2x10” ..........--$30.00 iQ A” NO. Levesecccceeccecerseneceeenceess . 
Lun- Se” <scccccccese GEMD SEEN” ccscocsesss MERE ~ "Beaeenbeaeehee: 1 Ti  _ peeeeaeenheety x2 > re essaszereeeseess resonsvonss Bias 
mber Lengths 22 to 24 feet, add $2. CI x1 = ie Paonia a — 
i ; rn 
neon ne 2 feet additional, add $1.50 to 32-foot North Carolina Pine Flooring este Cc D ’ No. No. 3 
"ane ; No. 2&btr. No.3 No.4 | 1x 4” .........$ 74.50 $64.50 $48.50 $36.75 
f the Each 1 foot over 32 feet, add $1. $x2%" rift .......... $84.00 $64.00 vasa A GREE banenes :. 89.50 79.50 46.00 39.75 
— L , oe flat .......... 58.00 46.00 $28.00 | 1x 6” ....... i) 79.50 69.50 49.25 38.75 
ongleaf Pine Flooring, 25/32x2%-Inch Face . ’ ix 8” ... -- 79.560 69.50 45.25 38.75 
(Rail delivery) Kiln Dried North Carolina Roofers a 79.50 45.25 38.75 
wood rh De We... srsouatensures ee ie. ok) eer. shined oo 0-$29.00 | 1x13° ..... eee 104.50 94.50 46.25 39.75 
6,000 SE EME cccnsncaevesexcainovcessiines $5.00 | 1x 8°, BE TH ..cccccccccecccceees seseeeees 30.60 | 13” and up.... 109.50 99.50 = 47.75 = 41.26 
asers B&btr. ERS Dee re eee ay 62.00 A Snr eqns TE Lath, .4- Peet No. 1 
a I 53.00 Se. SEE cacwdceceseweees seine o10anee Ee  ctniccxctetavee 7.70 f.o.b. cars 
ee 2 OO, GP OB co vceseccestevacevouscne 30.00 ##-inch thick, $1 more. Hemlock........+.+++-$5.85 C.i.f.—$6.35 delivered 
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Duluth, Minn., Nov. 1.—There have 
the list f.o.b. Duluth is maintained: 


ComMoN Boarps, Rouce— 
6’ 


NORTHERN PINE 


F“£NncING, RoucH— 





been concessions running up to $1 a thousand in items on which certain sawmills were long, but otherwise 


8° 10’ 12’ 14’ 16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20' 
a $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 «eee -$51.00 $55.00 $59.00 $61.00 $61.00 
 baledapehi: 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 No. 2 jeetsqnenu el 41.00 43.00 46.00 46.06 
acess 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 No. 3 27.00 29.00 31.00 32.00 32.00 
i: Bowens 35.00 37.00 46.00 46.00 46.00 44.00 650.00 60.00 4” No. 1 .. 47.00 50.00 66. 00 62.00 62.00 
a anene 38.00 40.00 49.00 49.00 45.00 45.00 63.00 655.00 No. 2... eeenenunas ee 36.00 1.00 47.00 45.00 
ine is 12° sesaneaa 41.00 44.00 54.00 54.00 50.00 49.00 80.00 60.00 DU © denbeirs chebauneswas ee 28.00 29. 00 30.00 29.00 
oO. 3d, PF oseetaes y A . . ° .00 .00 y ” ” 
aaa 29:00 31.00 33.00 33.00 33.00 33.00 33.00 33,00  N® 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
gti 31.00 33.00 35.00 35.00 35.00 35.00 39.00 39.00 5” fencing same as 6”. 
For all white pine, Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. S1 or 2S, add 75 cents; S1S1E, add $1. 
For 81 or 28, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved, roofing and O.G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Piece STUFF, 81S1E— SIDING, 4 AND eo. 4 TO 20°—— 
2 $27.50 $31.50 $33.50 $31 0 $21.50 siz. 50 $34 50 $34.50 . 7 yl wf 
ae pccccceuses A 1. , ; 
| renee 27:50 28.50 31.60 31.60 31.50 31.50 33.50 33.50 P&better ....... soba i a ede oy Eee 
SE iene aeaea . 27.50 30.50 32.50 32. 60 32. 50 32. SD BEEP BARD & weeesccecrscsssscens 300 0 «3100 orway, etter... . 
MT ‘setvesnenied 31.50 32.50 35.50 35.50 35.50 33.50 35.50 35.50 ttesereceserecees 2B, . 
el: 32.60 33.50 36.50 36.50 ‘50 34.50 36.50 36.50 


or 848, ad 
Minnesota larch, 2x4- and 2x6-inch, 


3 
No. 2 +t he $3 less than No. 1; pine, rough, deduct 75 cents; D&M 


$3 under Norway pine. 


Siding may contain not to exceed 20 percent of 4- and 9-foot. 
Siding run to O.G. $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., Nov. 1.- 
average f.o.b. Norfolk prices made 


-Following are typical 
during the 








week ended Oct. 29, as reported to the North 

Carolina Pine Association: 

Rough: 

4/4— 
es ee NO GER, 66 kina doe enwonseddias $50.00 

2&btr. No.3 No.1lbox 
1x6” $41.00 $26.00 
1x8” 41.00 mann 

1x10” ave 28.00 

ES ap ited ota and eae aes 65.75 G08 29.85 

mee. See, BS Ge Bettes, Gece rovccdocceveseces $61.00 

A Se ntaseaccetesarenteeseeesseeeanens 6.50 

Dressed: 

Flooring, }}”- 21,” 
OS aa ee $47.50 $52.50 
B & “be EE PT en ee 45.00 54.00 
a a al ic ca oe ae id TE 42.25 46.25 
2 DO. cctbbnekcccaecee 40.50 berks 

POSTE DATED BUTE so oc cccccvcccssccencesse $39.50 

Box bark strips (dressed or resawed)...... 17.50 

Roofers— No.1 Air dried* 

a ee $28.25 $19.50 

ME ns aad ak bee hsee bhaei uae 28.25 20.00 

ok: toca eresdinn bs atc ed oc at eat a ate 28.50 20.00 

ERTS, ERE EL ees ere a eee 30.25 20.25 
*F.o.b. Georgia-Alabama points of manufac- 


ture. 





RED CEDAR SIDING 


Seattle, Wash., Oct. 30.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o0.b. mill, are: 


Bevel Siding, '/2-Inch 


Width— Clear 7 “_* 
Dt ctesnvavedecanwes $26.00 $24.00 $16.00 
DY cskvieveventseeee 30.00 28.00 18.00 
OE are 33.00 31.00 22.00 
DOE necoceuacesonsuss a 8§«(thene - eeeee 

FO EEE Se eee ae 80 itweae 0 teewn 
Clear Bungalow Siding, %4-Inch 

NN 6.0 cet aen serene been a he hee wes eee nae $50.00 

DP. Lavchdnnses ndskenenadiannevesiannnie 58.00 

DP cccsninenunscddatkedskee ne hiwaeweene 68.00 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 30.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 
First Grades, Standard Stock 


Extra stars, 6/2...... .-$1.68@1.72 $2.10@2.15 


) 
Extra stars, 5/2.........0. 1.76@1.80 2.20@2.25 
BORNE GUODED 6 dcccccvccsers 1.88 2: 35 
weseects, B/D ...cccccess ae 3.00 
Eurekas ..... reer Tee ee 3.05 
POPTROUONG eo avcdccnscseces BATS 3.65 ;@3 .70 

First Grades, Rite-Grade Inspected Stock 

Fe, $1.80 $2.25 
Extra stars, 5/2........... 1.88 2.35 
Extra clears .............+ 2.16@2.20 2 70@2 2.75 
Perfects, 6/2 ..........ce++ 2.49@2.52 3.10@3.15 
Eurekas ......... eee 3.30 


Perfections 2.86@2.89  3.85@3.90 


Second Oteiea Standard Stock 


Common stars, 5/2.........$0.80@ .88 $1.00@1.10 
Common stars, 6/2......... .92@ .96 1.15@1.20 


Common clears ........... 1.40@1.44 1.75@1.80 


British Columbia Stock, Seattle Market 


Re eee $2.60@ 2.65 
XXXXX (U. S.)...........92.49@2.53 °3.10@3. 15 
SNE wckabincccsersesss Se 3.70@3.75 
Perfections ..........06-.2+ 2.82@2.85 3.80@3.85 





WESTERN PINES 


Spokane, Wash., Oct. 30.—Following are cur- 
rent prices, f.o.b. mill, which became effective 
Aug. 19: 

Pondosa Pine, 16-Foot, Inch— 
No.1 No.2 No.3 No.4 No.5 

-— wxensaawbe See ee GEOP SRR scscé | teens 
 axseatawauwe 42.00 32.00  ! Perera 
- ighusnatmee 40.00 27.00 - snes  wveabod 
a wmewnae 42.00 27.00 i? teen Sanwa 
a” -aweneaewes 44.00 27.00 ee ~stee scene 
af rr $15.00 $ 7.00 
Pondosa Pine Shop— 

Factory 
e No.1 No.2 No.3 Com 
Hy & Gh occes $61.50 $41.50 $25.50 $16.00 .... 
cnivadaies 71.50 51.50 36.50 16.5 anon 
yy Credwsweee cee seen weese wena $24.50 
Idaho White Pine, 16-Foot— 
No.1 No.2 No.3 No.4 No.5 

i eecmiasanl SOE.00 GELGO Gere sctce 86 6cecne 
a ee 51.00 44.00 30.00 ..... “oe 
wWepsnenena ln a! er 
De : wbivwatiese BE.0e GEER BGP cccee sere 
| Pee ease .90 GEO BO.CB ccves. coves 
4” & wider.. wee ‘wane $17.00 $ 7.00 
White Fir, 6- to 20-Foot, Inch— 

4” 6” 8&10" 12” 4”&wdr. 
Nos. 1 & 2 big. i 00 $25.00 $26.00 $27.00 ..... 
St eee 17.00 20.00 21.00 22.00. ..... 
ee ae “ae. @been eames eooe $15.50 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Nov. 2.—The following are 
f.o.b. Chicago prices on Pondosa pine shop, S2S: 


No.1 No.2 No.3 
ae OO GPO cansascsaadadncad $57.00 $42.00 $34.00 
ME uv anessdecensderuacsesane 67.00 52.00 34.00 


Above shop prices are for shipments of No. 3 
one — For straight cars of specified grades, 
a 5 





CALIFORNIA PINES 


[Special to AMERICAN LUMBERMAN via Air Mail] 


San Francisco, Calif., Nov. 1.—The following 
are average prices of California pines compiled 
from the report of the Califernia White & Sugar 
Pine Manufacturers’ Association for the week 
ended Oct. 30: 


California White Pine 


No. 1&2clr. C sel. D sel. No. 3clr. 
‘ff 2 =e $74.60 $66.75 $58.50 $48.75 
MER. eveéas 74.90 67.40 56.70 58.60 
J, 3 Sar 69.60 45 50.40 57.45 
i. aa $2.45 3.95 59.55 69.90 
Mixed Pine White Pine — 
Common, 1xa.w.— No. 1 shop, 5/: 
a OM advencane $43.45 RE, cisewa ancaias 944. 10 
| i Sere 32.80 No. 2 shop, 5/4 
No. 1 dimen., 1 eee 
C,. sawn annae 19.40 INCH SHOW ..ceccs 30.85 
— bie uta a aes aa 21.05 Panel, YW%xa.w.... 75.60 
sath 5 
ee ». 80 Dougias Fir 
Me ee 4.85 Cébetter ........ $45.85 
| Ree 1.90 No. 3 clear...... { 32.80 
T ionie Se aT 30.85  nemggaey — * «+e 14.30 
: ; ies and timbers 23.70 
White Fir : - > 
C&btr. 4/4 xa.w. .$18.70 Somemsten Anata 0 
No. 3 & btr. com. Miscellaneous 
4/4xa.w. vee mene +) eee 
No. 1 dimen., 13% Australian, 4/4 
ns wavavan cue 20.75 3 Seer 55.95 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN ] 


Portiand, Ore., Nov. 4.—F.o.b. mill prices on 
actual sales of fir, Nov. 1 to 3, direct and whole- 


sale, reported by West Coast mills to the Davis 
Statistical Bureau, were as follows: 
Vertical ‘ae Flooring 
B &btr. e D 
Oe ahadunkeaeaaae $39.00 7330.2 25 $30.75 
ere ar 45. 00 ee ee 
NS ic iscsi aes ahha alias ee he a a. faenee  steeeu 
Flat Grain Flooring 
PE -scvkticneedene babes 27.25 23.00 8s neces 
SP” verivavecivess caans 33.00 28.00 ...., 
Mixed Grain Flooring 
DME sictidhaceieae nn eae ~laaee wey $17.00 
Ceiling 
ES deri tats tg ae er athat 25.50 (| ao 
Be wevevenseveebe-noans 30.00 23.00 ..... 
Drop Siding, 1x6” 
a ee are ae 32.25 27.00 
a accra nacain we avindien ak ac mae 32.50 ae 
DE séteshteniseee Save cade o eenee 17.50 
B&better Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
 civctdcccd<spewesed $51.25 $47.75 $54.00 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
Se.” Baaavudwneawes $18.00 $16.00 $16.25 $20.00 
Se SRR 12.00 12.50 11.00 14.50 
a Se eee 7.75 9.00 9.00 ned 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”. .$16.00 $16.00 $17.75 $19.00 $19.25 ..... ..... 
6”.. 14.75 15.50 16.75 17.50 17.25 $19.50 $22.50 
8”.. 15.75 15.75 17.00 17.25 18.25 raged 21.00 
10”.. 17.00 17.00 17.25 17. 75 18.25 19.25 22.75 
12”.. 17.00 17.00 18.50 18 18.25 20. 50 22.50 


2x4-inch, 8-foot, $15; 10- nan. $16.75; 2x6-inch, 


10-foot, $15.25 


Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
i Sera $10.75 $12. 4 $11.75 $10.25 $13.75 
EE ee 6.75 ME ccunk skwae Sane 
No. 1 Common Timbers 

Sue to Geir” £0 BO", BUPTRCOE. .. ccc cckces $19.25 
Re oo eS OE ee 18.25 
Sz5 to E20iS" te 6B’, GUFERGOG. ..occccccscccs 17.25 

Fir Lath ss 
im. SS, Mb ieinasiee dead wks nannies $2.25 

B&better, Flat Grain Car Siding, 9 or 18’ 

DT cctriic. sy cghh eaibaeed eaaead «wate ahaa ers $39.00 
Di” c.dicndachbet seb bb vaduanbamuseawdedd eR 37.00 





CROSS TIES 


St. Louis, Mo., Nov. 1.—The following cross 
tie prices prevail f.o.b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”, 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 8’, 7T-inch face..... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 ae) 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 19 


cents less than white oak; sap cypress, 20 cents 
less than white oak. y 

Switch Bridge 

Ties Plank 

SMES sc scesnesoonsanetoue $43.00 $42.00 

DE nchuviscwiekwacadensucca 40.00 38.00 








NovE) 


Port 
tions: 


obt: 
Oct 
ture 


Clr, 
Clr, 
Sel, 
Clr. 
Clr 
Sel. 
Sel. 
No. 
No. 
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Portland, Ore., 


Nov. 2.—Log market quota- 


tions: 

Fir, yellow: Firm, No. 1, $22; No. 2, $17; No. 
3, $12. 

Fir, red: Strong at $16. Ungraded. 


Cedar: Steady at $17. 


Hemlock: Scarce and strong, No. 2, $12 to 
$13; No. 3, $11 to $12. 

Spruce: Steady, No. 1, $25; No. 2, $19; No. 3, 
$12. 


WEST COAST LOGS 


Everett, Wash., 
tions: 


Fir: 
Cedar: 


25 cents added for each 1 


Hemlock: N 


Spruce: 


Strong. No. 1, $25; 


Oct. 30.—Log market quota- 


No. 2, $19; No. 3, $13. 


Rafts of shingle logs only, $18 base; 
percent of lumber logs. 


o. 2, $13 to $14; No. 3, $11 to $12. 
$1 higher than fir. 





SOUTHERN PINE TIES 


New York, Nov. 1.—Following are quotations 
on southern pine railroad ties, f.o.b. New York: 


All 8’ 6”— Sa Heart 
Mt veveceusiwaetinasebesceueen $1.40 $1.85 
DT” ccnpaawondearemnnare wine wareihcs 1.35 1.75 
Si ctvnienseeendienaketaanaehaiee 1.25 1.65 





CYPRESS 


St. Louis, Mo., Nov. 1.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 


New Grades— Factory No.1 

Tank Selects Shop Box 
Oe cia d.warencne ian $116.75 $ 68.75 $51.75 $31.75 
 cdcoved pomeala 121.7 78.75 63.75 33.75 
eee 123.75 81.75 66.75 33.75 
| eee ae 131.75 88.75 73.75 31.75 
| RE eee 136.75 93.75 > aes 
rer 136.75 93.75 J) ior 
. are 41.75 98.75 a 
Peck random, 4/4”....... havens dhvavenren $24.75 
Common Rough— No. 1 No. 2 No. 3 
ME cDeinanedsesnenawl $54.75 $43.75 $32.75 
B.Sc oe caniaawninnn cme 61.75 50.75 34.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


Heart A B * D 
1x4—10” .-$103.75 $ 98.75 $ 93.75 $ 83.75 $73.75 
A 110.75 106.75 101.75 91.75 80.75 
4a 120.75 115.75 110.75 102.75 ene 
Se séncaes 125.75 120.75 115.75 106.75 “see 
Bungalow Bevel Siding— A B C&btr. 
SE t-ecendsieh cctnadiaens $53 $45 $43 
RIE ioc Stigrigruarinise se cake esse tala 64 55 53 
D iikaansirmee kn oomawe 70 61 59 
Bevel Siding— A B Cc D 
SE Grusuonedawens $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 

Factory— No.1 No.1 No. 2 
FAS Select Shop com. com. 
MEE xcrentna Gixcate $ 72 $59 $36 $31 $26 
, ere 75 62 48 35 29 
_ Sess 75 63 50 35 29 
_, ee 82 68 55 37 31 
|, 100 75 65 oe ee 
Boards— No. 1 com. No. 2com. 1” random 
all $42.50 ae 8 =—S—“(ié«( wn 
re Scuramaauea 42.50 34.00 > 
MT” -éavsednaane® 43.50 |! ae 
> Sree 53.00 oo 80s :waues 
eS wie 6=OCUC(‘w $23.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Nov. 1.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

Shingles— 3est Primes Economies 
_ A ee eed $5.70 $3.20 aria 
ES eS 6.70 4.85 $3.90 
Re 6.95 5.45 4.30 

EF Ee 6.95 5.45 4.30 
Lath, 4-Foot, 3x1'/-Inch— 

PG Sb dcenreeeucone 5 ae ere $7.90 





OAK FLOORING 


The following are average prices, Memphis base, 
obtained for oak flooring during the week ended 
Oct. 23, as reported by the Oak Flooring Manufac- 


turers’ Association : 

3 x1% ” 132x244” 3x14,” 3% x2” 
Clr. qtd. wht. ...$125.60 $130.39 $84.50 $95.70 
Cir, qtd. red..... Ae Seem a occs | oats 
Sel. qtd. w.ér.... 1... 75.26 57.90 ..... 
Cir. pin. wht..... 69.68 86.28 59.35 61.33 
Clr. pin. red..... 65.52 80.10 53.86 57.86 
Sel. pln. wht..... 60.65 72.59 47.36 49.12 
Sel. pln. red..... 57.13 71.26 48.48 48.70 
No. 1 common... 45.12 50.98 27.46 24.94 
No. 2 common. 18.03 ee Gesae —osaee 
. Yyx114"” x2” Yexl1¥%e” Yex2” 
Clr. qtd. wht..... $100.50 $100.50 ..... ..... 
Clr. pln. wht..... 77.15 79.19 $74.00 $85.88 
Cir. pln. red..... ..... 73.36 70.50 68.21 
Sel. pln. wht..... 61.45 64.50 ..... 66.30 
Sel. pln. red... .. 65.00 66.50 ..... 59.12 
No. 1 common... 39.79 47.83 ..... 37.73 





POPLAR 


Cincinnati, Ohio, 


average wholesalers’ carlot prices, Cincinnati 

base, on poplar: 

Sorr TEXTURE 4/4 5/4&6/4 8/4 
FAS pT ee tale a lar $t20@ i 
Saps & srlect.. 77 82 
No. yf eer 50 5d 65 70 70 78 
No. 2 com. A.. 36 38 42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 30 


VALLEY— September. Prices at Louisville read: 
FAS .........$ 90@ 95 $ 95@100 $100@105 x 
Saps & selects. 60 65 70 75 75 80 , Clear , Select No.1 No.3 
No. 1 com..... 45 48 52 55 55 60 6-inch Coccerecccece $55 $40 $28 $22 
No. 2 com. A.. 35 36 37 40 40 42 BOREL. ov eesene sewer 55 38 28 22 
No. 2 com. B.. 25 27 26 28 27 30 eae 50 37 24 18 


Nov. 1.—The 


following are 


Nov. 


WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., 2.—The following are 


prices for mixed cars prevailing here today: 


Finish— rage stock— $20.00 
SEN Kounw’ socks $73.00 =.,,, °2eeerrre"" . 
> ane ly, alg AOS 32.00 
154-10" «- 0-00. ae —_apreeeahiaie 33.00 
Bevel siding— oS  csbkenw oun . 34.00 
| are Be BA oswenmennnn 4.00 
De ccohiaveet 31.00 Green box lumber 19.00 








POPLAR BEVEL SIDING 


Louisville, Ky., Nov. 1.—With prices of poplar 
lumber continuing steady local houses have not 
had cause to change poplar siding prices. 
mand has been better in October than it was in 





HARDWOOD INSTITUTE PAST SALES REPORT 


Memphis, Tenn., Nov. 1.—The following is a summary of Chicago/Cleveland average hardwood 


prices obtained during the week ended Oct. 26, as reported to the Hardwood Manufacturers’ 


De- 





Institute: 
RED GUM BLACK GUM-CONT'D WHITE OAK-CONT'D|| POPLAR-CONT'D SOFT ELM-CONT'D 
Q@aarterea ere Piain Plein 
Figured Wood 
Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts & Seconds Firete & Seconds No 2 Common No 2 Common No 2 Common 
4-4 128,75 .., 72 pen 4-4 52,00 44,00 5-4 32,75 ... 12-4 32,25 
Plein So 7 Com" & Sels No 3 Com Flg Grade No 2A Common 

Firsts & Seconds 4 Ghee eve 4-4 34,25 .., 4-4 39,25 41,50 ||13-17" Box Boards 


4-4 128,60 .,. 
Ho 1 Com & Sels 
4-4 90,00 .., 

Quartered 
Firsts & Seconds 
4-4 107,75 ... 


Bo 1 Com & Seis 
65,50 ... 
74,75 eee 
6-4 74,75 ... 


8-4 74,75 ... 4-4 26,00 
Plain 
—— & Seconds Quartered 
5-8 68,00 Firsts 4 Seconds 
4-4 109, 4 97,00 4-4 52,25 ... 
5-4 116,7 ara Plain 


No 1 Com" my Sels 
5-8 46,75 eee 
4-4 62,00 ... 
5-4 66,50 ... 
6-4 76,50 eee 
6-4 74,75 ... 

No 2 Common 
4-4 35,00 ,., 
6-4 42,00 ,,, 


5-4 45,75 ... 
6-4 45,75 .., 
8-4 49,75 .., 
10-4 61,25 ... 
12-4 63,25 .., 


Plain 
Firsts & Seconds 
4-4 40,00 .., 
No 1 Com & Sels 
4-4 32,75 ... 
5-4 35,75 ... 
6-4 38,75 .., 
No 2 Common 


Firsts & Seconds 
4-4 46,50 ... 
5-4 48,25 ... 
6-4 $2.75 ... 
8-4 55,25 ... 

No 1 Com & Sels 
4-4 38.75 ... 
5-4 38,25 ... 
6-4 40,50 .., 





— f = conde 
5-8 ooo 
3-4 56° 25 eee 
4-4 5D.25 cade 
5-4 70,50 ... 
6-4 68,75 ... 
8-4 74,50 ... 
10-4 82. 75 
No 1 Com & Seis” 
3-4 48,00 .,., 
4-4 51,25 .., 
5-4 56,50 ... 
6-4 54,50 ... 
8-4 60,75 ... 
12-4 76,25 eee 


Plain 
13-17" Box Boerds 


5-4 73,00 ... 
Firsts & Seoonds 
5-8 44,00 ,.. 
4-4 61,50 ,.., 
5-4 
6-4 67,50 ... 
8-4 73,25 ... 
No 1 Com & Sels 


5-8 | ie 1-2 66,50 ... 
4-4 46,75 ... 5-8 74,00 80,50 
5-4 51,00 ... 3-4 82,50 ... 
6-4 50,25 ... 4-4 93,50 117,75 
O@-4 87.25 26 5-4 116,00 127,50 
No 2 Common 6-4 114,00 128,00 
$-6 20,00 ... 8-4 133,00 141,50 
3-4 22,50 ... 12-4 168,25 171,50 
4-4 26,75 ... No 1 Som & Sels 
S-4 26,00 ... 3-8 35,25 ... 
No 3 Common 1-2 42.50 Eee 
4-4 20,25 5-8 48,75 ... 
BLACK CUM 3-4 51,50 ... 
Quartered 4-4 65,00 80,25 
Firsts & Seconds 5-4 71,50 80,25) 
4-4 52,50 ... 6-4 79,00 80,25 
5-4 55,75 ... 8-4 83,75 80,25 
6-4 55,75 ... 12-4 iia 110,25 
8-4 59,75 ... No 2 Common 
10-4 71.25 ... §-6 32.75 ... 


6-4 45,25 .,. 
No 2 Common 

3-4 20,00 ,,, 

4-4 27,50 ... 

6-4 28,00 


Quartered 
Firsts 4 Seconds 
3-4 104,25 ... 
4-4 136,00 ... 
5-4 142,50 ... 
6-4 149,25 ... 
8-4 163,25 ... 
No 1 Com & Sels 
3-8 41,75 ... 
1-2 54,75 ... 
5-8 62,75 ... 
3-4 73,00 eee 
4-4 81,00 90,59 
5-4 88,50 ,.. 
6-4 68,50 ,.. 
6-4 93,25 ... 
No 2 Common 
4-4 53,25 ... 
No 3 Com Fig Grade 
4-4 33,25 ... 


Firsts & Seconds 


No 3 Common 


eee 27,50 
29,75 

Hr 25 *00 30,00 

Sound Wormy 

4-4 52,50 


pay 


Firsts & Seconds 
5-8 81,25 ... 
5-4 100,00 .., 
6-4 105,00 ..,. 

No 1 Com & Seis 
5-8 59,50 ,... 
4-4 72,50 ..,. 

No 2 Common 
5-8 36,75 ... 

No 3 Com Flg Grade 
S-8 26,76 ... 


Plain 

Firsts & Seconds 
SO TLL sce 
3-4 60,25 .., 
4-4 64,50 113,50 
5-4 114,75 126,25 
6-4 119,50 .., 
8-4 135. 00 134,00 
No 1 Com & Sela 
3-8 32,50 .., 
1-2 33,75 eee 
5-8 43,50 .., 
4-4 61,50 ,.., 
5-4 68,25 74,25 
66,25 ... 
86,75 


3-4 30,25 .,., 


4-4 48,25 45,75 
5-4 426 46,50 
Sound dorny Mixed 
4-4 42,00 51,50 
6-4 64,00 
Quartered 

No 1 Com & Sels 

4-4 59,00 67,00 

Plain 

Firsts & Seconds 
i ee 91,75 
4-4 92,50 110,00 
5-4 103,50 116,00 
oo 121,50 
ae ses 137,75 
Saps 

4-4 ... 84,50 

De see 95,50 

8-4 . 105, 50 
Selects 

5-4 83,50 


6-4 83,50 ... 
No 1 Com & Sels 


1-2 34,25 ... 
5-8 41,00 42,75 
4-4 51,50 63,75 
5-4 ‘nie 75,50 
6-4 nce 72,25 
8-4 ees 78,75 
12-4 San 67, 50 
No 1 Common 

5-8 ae 45,00 
4-4 54,50 57,50 
5-4 82,00 63,50 
8-4 59,75 78,00 


10-6 ave 89,00 
No 3 Common 











8-4 40,00 ,,: 
31,75 


4-4 31,00 
Ny K Seconds 
00 


Hr 125°00 00 
6-4 100,00 °°: 
10-4 119,00 °°° 
12-4 135.50 :°° 


é 


4-4 64,25 60,75 


8-4 81,25 ,.. 
83,00 .., 


16-4 115.00 :°° 


4-4 82,50 .,,. 
Firsts rg Seconds 
4-4 58,25 

No 1 Com'4 Seis” 
4-4 41,75 .., 
No 2 Common 

4-4 35,00 ,.,, 


5-4 36,50 
Sound Wormy 
4-4 ... 47,50 
Plein 
Firsts 4 Seconds 
4-4 ceo - 
= -_e 119,00 
8-4 3. 00 
No 1 Com & Seis’ 
a wae 60,00 
5-4 eee 67.25 
we 72,75 
8-4 70,75 


No 3 Common 
, 20,50 
Sound Wormy 




















No 2 Common 4-4 38,50 42,25 
4-4 33,75 46,75 5-4 ... 45,00 
5-4 34,00 ,.,., 6-4 .., 46.00 
6-4 40,75 ... 

No 3 Common PiretS © Wetate 
4-4 23,50 ... 4-4 5,0 
SOFT WAPLE Nol Com” & sels’ 
noe z Seoonts 4-4 ... 54,75 

ee eT 0,75 S=4 ooo $2.50 
eee 4 50 No 2 Common 

10-4 .., 100; 00 ore 32,25 

No 1 Com & Sels 5-4 32, 50 
SOE Ses 60,75 |i > 

SS ee 80,00 ||Firsts econas 

No 2 Commo 5-8 54,00 ,.., 
4-4 .., 35,75 6-4 70,75 ... 
6-4 36,5 a io 1 Com & Sels 
8-4 42,00 .,.. 5-8 42,00 ,.,, 

HARD MAPLE 6-4 55,75 ... 

No 1 Com & Seis No 2 Common 
4-4 55,75 5-8 30,00 .,, 

No 2 Common 6-4 35,75 , 
3-4 50,75 Plain 

Firsts & Seconds 

Firsts & Seconds 5-8 47,50 

10-4 ..,. 102,50 No l Com’ & Seis 

_- ae 102, 50 5-8 37,50 
© 1 Com & Sels 
6-4 61,00 ,,, Firsts & = conds 

10-4 eee . 4-4 63,0 . 
io 2 Common No 1 Com ry Seis 
6-4 38,00 4-4 46.75 ... 

























4-4 31,75 eee 





No 2 Common 
4-4 28.25 


Firsts a Seconis 
4-4 70,25 ... 
6-4 35°00 apie 
8-4 83,00 ,,, 
Com” & Sels 
45,00 ... 
48.50 .., 





1 

4 

4 

6 GEGe ces 
2 Common 
4 
3 
4 











ee 









































































ore et erect Mah, 
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Cincir nati, 
Virginia and 


Ohio, Nov. 1.--Average 
Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QUARTERED Wiltte OAK 





Wi seen e oon $1354145 $145@155 $155@165 
Selects ....... 105 110 110 115 115 120 
No. 1 com.... 80 85 85 90 vO 95 
SS Fee 4% no D4 nu WT) 60 
Sound wormy 43 45 52 57 55 60 


QUARTERED Rep Oak 


“SOFT TEXTURE” SOUTHERN 


wholesale 


HARDWOODS 


prices, carlots, Cincinnati, base, on Virginia, West 


4/4 5/4&6/4 8/4 
Basswoop 


an wise wad a $ 65@ 70 $ + ta 75 $ 9@ 75 

me. S Oi ccc 48 50 56 56 

No. 2 com..... 28 31 33 38 38 43 
CHESTNUT 

Sar $100@105 $112@118 $1: ea 

Se oO eee 60 65 65 67 70 


No. 3 com 20 21 21 22 21 23 


FAS .. $110@115 Sd. wormy "and 
No. L com..... 60 65 No. 2 com... 36 3S 38 40 40 42 
No. 2 com -» 40 45 Sd. wormy and 
> , . . . No. 1 com. & 
PLais Waite snp Rep OAK better ...... 38 42 #43 #45 #45 «47 
FAS .< .$105@ 110 $115@ 120 $125@135 : 
Selects ..... : 70 75 75 SU SD v0 BIRCH 
No. 1 com.... ou 65 70 75 75 sO FAS .........$105@119 $110@115 $115@120 
No. 2 com..... 42 45 47 50 48 52 No. 1 com. and 
No. 3 com.... 22 24 24 25 24 27 — eee 65 70 70 75 70 75 
Sound wormy.. 43 4s 58 58 5D 60 No. 2 com..... 31 3 33 38 38 40 
Hickory BEECH— 
PAS wcccccvae woo vse 2 OOS 8 See a. c2aunaees $ 65@ 70 $ 7T0@ 7 $ T5@ 80 
No. 1 com pa pis - 65 70 65 70 iS EO ae 42 45 47 50 47 50 
No. 2 com..... we ccs OS Oe US CUS No. 2 com..... 27 30 30 33 33) 35 
MAPLE 4/4 5/4&6/4 8/4 10&12/4 16/4 
?/ Br or 7 ...+3 THQ 8O $ SO@ 85 $ Sim 90 $ 95@105 $110@115 
No. 1 com (cates balestaeeeen nO 55 Os 6S 6S 72 77 81 90 95 
No. 2 com salah aa a prak die rae Te 38 35 40 41 45 48 50 50 53 
WuHite Asi 
werkt a vis ena swat ath Ghee aa alae $ 95@100 $107@ ‘= 4 $112@117 $125@130 $155 @160 
ro oe OO, DS Gils avec es teceas 55 60 72 7s 82 100 105 95 100 
ie Pn cekb bhceba ewer nn Kes 32 35 35 40 40 45 45 50 50 55 





NORTHERN HARDWOODS 


The following list represents present value of 
hardwoods, f. o. b. Lower Michigan mills: 


No.1 No.2 No.3 
FAS Selects com. com, com. 
Bass woop— 
4/4 $ @ 70 $ ne 2 $ ae 48 $26@28 $21@23 
5/4 70 76 60 28 30 23 25 
6/4 75 80 4 70 $2 55 33 35 23 25 
8/4 80 85 70 7 67 60 38 40 ...... 
10/4 95 100 85 90 70 75 45 60 ...... 
Brecu— 
6/8 No. 2 common and better 30@32 12@14 
4/4 60@@ 65 45@ 50 3@ 35 23 25 16 18 
6/4 65 70 50 65 35 37 28 30 18 20 
6/4 70 76 55 60 40 42 30 32 18 20 
8/4 80 85 65 70 60 62 33 35 20 22 
BircH— 
4/4 100@105 80@ 8 47@ 50 28@30 18@20 
6/4 105 110 85 90 62 65 30 32 19 21 
6/4 105 110 85 90 67 60 35 37 19 21 
8/4 110 115 90 95 65 70 40 45 ..... 
10/4 115 120 100 105 80 85 650 55 ...... 
12/4 120 125 105 110 90 50 55 ...... 
16/4 140 146 120 126 106 110 ....0. ceccce 
Sort ELM— 
4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 
6/4 70 75 656 60 47 60 28 30 22 2 
6/4 75 80 60 65 62 65 30 32 22 24 


8/4 80 8 65 70 655 60 35 40 
10/4 85 : 70 7 60 65 40 45 





12/4 90 9 756 C8 65 70 40 45 
16/4 100 110 95 100 85 90 60 55 
Harp Marte— 
4/4 70@ 75 60@ 65 47@ 50 28@30 16@17 
6/4 80 85 65 70 65 60 30 32 18 20 
6/4 8 90 70 7 60 65 33 35 18 20 
8/4 909 95 7 80 65 70 38 40 20 22 
10/4 110 115 95 100 85 90 45 60 23 26 
12/4 120 125 105 110 95 100 45 50 26 28 
14/4 140 145 125 130 115 120 50 55 ...... 
16/4 160 165 145 160 135 140 650 655 ...... 
Harp Mapie FLookine Stock, RoucHo— 
Oe seucuasss eanee «+» 43@ 45 28@30 18@20 
WG sescces » soneneas 45 47 30 32 18 20 
Sort MaPLta— 
4/4 65@ 70 55@ 60 40@ 45 28@30 16@18 
6/4 7% 80 65 70 50 65 33 35 18 20 
6/4 80 85 70 75 65 60 38 40 18 20 
8/4 8 90 7 80 60 65 40 45 20 22 


Byp Dried WHITH MAPLe— 
4/4 100@105 . = Se eerecs 
a mee BE sesseace 80 85 
a 2 BE seccaies 85 90 
8/4 120 125 ........ 90 95 


HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, as reported to 
the Maple Flooring Manufacturers’ Association, 
average as follows, f.o.b. cars flooring mill basis, 
during the week ended Oct. 30: 


MAPLE— 





Clear No. 1 Factory 
a§x1 4” ee ee er $48.36  ..... 
$i eee $76.64 65.82 $37.63 
Ma gadtaens ices 24aSe 8 aaibwe 45.80 
1g,x2 y, AS a ar aed 74.63 36.68 
Bircn— 
Pe” <eveawawawes 71.47 58.43 


VALLEY HARDWOODS 


Cincinnati, Ohio, Nov. 
ers’ prices, carlots, 
Cincinnati: 


1.—Average wholesal- 
Mississippi Valley woods, 


GuUM— 1/4 5/4&6/4 8/4 
on. a d— 
Si oe $103@108 $108@112 $108@112 
nee lcom... 58 62 63 68 68 73 


Qtrd. red, sap no defect: 
Se 58@ 60 


68@ 70 
No. l com... 47 52 52 


Plain red: 


ere 100@103 100@105 105@110 
No. 1 com... 56 5S 58 63 63 68 
Sap: 
Bxbds., 13-17” T0@ 71 
Plain FAS, 6” 
& wider... 52 55 14@ 58 58@ 62 
No. 1 com... 40 41 42 45 oe sié 
No. 2 com... 24 25 26 29 
MAPLE— 
Spot worms N., 
D log run...$ 40 $ 55 $ 60 
CoTrrTron wooD— 
FAS, 6” & wdr.$ 53@ 58 $ 58@ 63 
No. 1 com..... 38 40 40 42 ° 


No. 2 com..... 33 36 


rrr $12 Ds 3@ a8 $128@133 $133@138 
MMOD cecccss 97 97 102 102 107 
No. 1 com..... 70 75 15 80 80 85 
No. 2 com..... 40 45 45 50 50 55 
QUARTERED RED OAK— 
PAS cocceceesaeeiie 
Sf eee 65 70 
Be a Oc cease 35 40 


PLAIN WHITE AND Rep OAK— 


> ears $ 82@ 87 $ 95@100 $105@110 
ees 63 68 68 72 72 76 
me @ OO. «x oe 53 58 58 63 63 68 
No. 2 com..... 42 44 Saree 45 50 
No. 3 com..... . Pe me. dan 25 30 
Sound wormy.. 37 38 40 45 45 50 
Sorr ELM— 
aes $ 65 $ 67 $ 70 
ee 2 COUR, ca es 47 50 55 
No. 2 com..... 25 27 28 





BLACK WALNUT 


Cincinnati, Ohio, Nov. 2.—The following are 
today’s prices on American black walnut f.o.b. 
Cincinnati: 

FAS, 4/4, $230; 5/4, $240; 6/4, $245; 8/4, $250. 

Selects, 4/4, $155; 5/4, $160; 6/4, $165; 8/4, $175. 


No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $120@ 
12 


5. 
No. 2, 4/4, $45; 5/4 and 6/4, $50; 8/4, $55. 








CHICAGO BUILDING PERMITS 


The following are comparative building permit 
totals for October: 


Oct., Sept., Oct., 

Permits— 1925 1926 1{ 126 
ee 179 136 158 
Offices and hotels. . 12 8 16 
Residences ....... 757 577 580 
Halls and churches 8 5 8 
Ce + onee eae 
Apartments ...... 431 317 491 
Stores and offices. . 3 2 1 
Stores and residences 12 13 25 
Stores and halls. . oe 
Stores and apart- 

EE ara 24 29 31 
Miscellaneous .... 10 3 ll 

ME ott ave area 1,437 1,090 1,321 
I ah ac atlas tp eels 1,344 1,023 1,270 
ee es 67 51 
Peentage, Ts. aweia 4,73: 34,764 42,944 

0 Pee $30, 829" 500 $25,943,500 $49,439,600 
Buildings Frontage,ft. Cost 

Total Jan. 1 to Oct. 

= eer 14,986 459,532 $308,355,050 
Total Jan. 1 to Oct. 

cs Fea 12,33 378,430 $314,219,500 





CHICAGO RECEIPTS AND SHIPMENTS 


Reported by J. J. Fones, secretary of Board of 
Trade. 


RECEIPTS FROM Oct. 4 TO Oct. 30, INc. 





: Lumber Shingles 

1926 Trrr Tere TT re 323,041,000 31,956,000 

a 301, 058,000 32,949,000 
SRCUONRE 2c ccecace “21 983 3 000 ite ah ae MOK: 
I 5 dria iraruters aoe Bente 993,000 


RECEIPTS FROM JAN. 1 TO Oct. 30 











Lumber Shingles 

Dy -ivepnks com meee 3,457,594,000 340,083,000 
0 re ee 3, 406,930,000 444,530,000 
ee 50, 664,00 000 chia hone eee 
PE Gicteawed. wvacbewene 104,447,000 

SHIPMENTS FROM OcT. 4 TO Oct. 30, INC. 

Lumber Shingles 

are ae 154,615,000 33,715,000 
DD Godet oecaee eas 177,270,000 27,120,000 
NE ic iy | Benes 6,595,000 
DOCCTORSE 2 occ cccce Te. «.  eveeeanans 

SHIPMENTS FROM JAN. 1 TO Oct. 30 

Lumber Shingles 

PS eee 1,634,984,000 330,042,000 
De ainvndanlnecen 1,923,532,000 438,207,000 
ee 288,548,000 108,165,000 





For Editorial Review of Current Market Con- 
ditions See Page 47 


(@@@@@aeaeae200008 


NORTHERN PINE 


MINNEAPOLIS, MINN., Nov. 
of northern pine is seasonal. Butter and tub 
containers are in demand. Furniture manufac- 
turers are buying a fair volume for crates. Re- 
tailers are buying in small quantities, but total 
takings are fairly large. Railroads are in the 
market for only small amounts. Prices are not 
changed. 


2.—Consumption 


BUFFALO, N. Y., Nov. 3.—The northern pine 
demand has been slow lately, partly because of 
long-continued wet weather, which has curtailed 
building. <A little industrial demand is coming 
in, but customers are confining their purchases 
to immediate needs. Owing to the sharp compe- 
tition of other woods, prices are easy in most 
items, although mills are standing by quotations 
as a rule. Low grades are well maintained and 
in about steady demand. 


BOSTON, MASS., Nov. 2.—Retailers are tak- 
ing some mixed cars of northern pine, but in 
quite limited volume. Industrial demand is 
quiet. Sellers are not pressing very hard for 
business and prices remain steady. 


NEW YORK, Nov. 1.—Arrivals have been light 
and sales have been limited strictly to retailers’ 
needs. Prices have not been reduced, but the 
market has suffered severely from competition. 


EASTERN SPRUCE 


BOSTON, MASS., Nov. 2.—Orders for eastern 
spruce frames have been coming along a little 
better. Ordinary schedules can be had at $38 
base, but $39 before the end of November ap- 
pears probable. Production is steadily diminish- 
ing with the approach of cold weather. The 
production of Provincial random also is declin- 
ing, but lighter offerings have not stiffened 
prices, scantling selling at $32@34. Boards are 
still weak, due to light demand and competition 
of southern and western stock. Several whole- 
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salers, however, say matched boards have sold 
at $35 for 1x5, and $36 for 1x6 and 7. 


NEW YORK, Nov. 1.—Spruce prices are hold- 
ing their own, perhaps because they are low. 
Spruce continues to suffer heavily from competi- 
tion with West Coast fir as well as from Euro- 
pean stock. Some wholesalers report good de- 
liveries to steady customers. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Nov. 2.—Stability has 
characterized the northern white cedar post and 
pole market. Demand has been fairly active 
from the East for poles. Prices are stronger. 
Posts are going more readily, although retailers 
are adhering rigidly to hand-to-mouth buying. 


HARDWOODS 


CHICAGO, Nov. 3.—The feature of the market 
is that so many items of dry hardwoods are be- 
ing cleaned up in the North. Demand continues 
fairly brisk, with automobile and furniture in- 
terests represented in the market. Production in 
the North is curtailed, as many mills are running 
only part time and others are closed down, the 
result being shown in a gradual strengthening 
in the prices of practically all items on the north- 
ern hardwood list. There is a fair amount of 
business in southern hardwoods from sash and 
door, furniture and auto body interests. 

KANSAS CITY, MO., Nov. 2.—Factory hard- 
wood demand is in good volume, but retail de- 
mand is light and mostly for flooring. Motor 
trade orders are slowing down a little, but de- 
mand from furniture factories and cabinet 
makers holds up. Prices have shown no change. 

ST. LOUIS, MO., Nov. 1.—Inquiries and orders, 
particularly from the automobile trade, fell off 
considerably last week. While hardwood mills 
are holding fairly firm to prices, they are offer- 
ing considerably more stock than they did sev- 
eral weeks ago. Some factors find evidence of 
weakness. 

CINCINNATI, OHIO, Nov. 2.—Hardwood busi- 
ness continues fairly active, though reports of 
a slowing up in demand are more numerous. On 
the whole, volume is quite presentable. Prices 
remain steady despite rather severe competition. 


COLUMBUS, OHIO, Nov. 1.—Hardwood de- 
mand is holding up well. Factory buying is the 
best feature, although retailers are buying imme- 
diate wants, which are considerable. Planing 
mills are fairly busy and are buying hardwoods 
steadily. Prices are steady at former levels, 
with little cutting reported. Dry stocks are not 
large. Prices of oak at the Ohio river are: 

FAS No.lcom. No.2com. No.3com. 
Quartered .. $145 $90 $50 eR 
| 105 72 48 $20 

HOUSTON, TEX., Nov. 2.—There is an ex- 
ceedingly good demand for Nos. 2 and 3 common 
tupelo, sap gum and magnolia. One large man- 
ufacturer reports it is oversold on these items 
both green and dry. Rough oak is in good de- 
mand, but flooring is quiet. FAS red gum is in 
good demand, but 4/4 No. 1 common is slow. 
The price list is steady throughout. 


BALTIMORE, MD., Nov. 1.—Some distributers 
report an increase in orders, and say quotations 
are well maintained, with gum still manifest- 
ing decided strength and higher grades of oak 
better supported. Sentiment is distinctly bet- 
ter, because of the expansion in the requirements 
of many consumers. Foreign trade is still ham- 
pered. 

MINNEAPOLIS, MINN., Nov. 2.—The market 
for northern hardwoods is fairly active. The 
mills are less active and small supply available 
Warrants strength in prices. Basswood surplus 
gradually has reduced and that wood now is 
Stronger. Industrial hardwood users are buying 
in fairly large volume. 

BUFFALO, N. Y., Nov. 3.—The hardwood 
trade is not at all brisk, but is about up to the 
average and a number of yards call it better 
than it was a few weeks ago. Reports from the 
furniture industry are encouraging. Local auto- 
mobile concerns are busy and buying some stock. 
Prices as a@ rule are not satisfactory, though 
some woods, including gum, are strong. 


_NEW YORK, Nov. 1.—No. 1 sap gum is lead- 
ng the hardwoods; lower grades are not so 
Strong as upper. Margin of profit on most other 
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outhern Pine 





Three years ago a considerable part of old Independence Hall, at Philadel- 
phia, was re-floored. 


Southern Pine was used, worked EXACTLY LIKE THE ORIGINAL, 5/4 


heart face. 


The original floor, also Southern Pine, had been in service so. 


long that definite dates could not be obtained. 


Many varying stories were told of the original flooring, one that the boards 
had been cut in America, shipped to England for dressing, then back here. 


All we know for certainty is that Southern Pine was used, gave generations 


of service, and is being used again. 


Why Southern Pine should be used 


It possesses the positive qualities of avail- 
ability, durability, beauty and economy. 


It is immediately available in sufficient 
volume to meet any requirement. 


It is hard; it does not splinter; it does not 
easily scratch or dent. 


It holds a nail more tenaciously than any 
other wood— it stays nailed,—flat and im- 
movable. 


The natural coloring gives an effect of 
restful richness and warmth unmatched by 
any other wood. 


It is affected less by moisture and climate 
than any other wood flooring. 


Only the highest grade of other fine floor- 
ings can compare in quality with Edge- 
Grain Southern Pine. 


Either end-matched flooring or plain end 
flooring can be obtained. 


It can be laid as a new finish floor directly 
over the old floors. 


The price compares favorably with that 
of any other fine flooring. 


Manufactured at its best by: 


NATALBANY | 


LUMBER yy, COMPANY LTD 





~ 3 





HAM MOND, 


Grade Marked 
Trade Marked 


BA LOUISIANA 
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OF FICE 


From Mills 
71—72-—73 


Illinois Central Main Line Service 
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other crawler tractor? 


Low initial price and operating cost, inexpens- 
ive repairs, speed of travel and little time lost 
through breakdowns, account for the economy 


of the Trackson-Fordson. 


Try the Trackson-Fordson this season. 


Do You Know 


—that the Trackson-Fordson with its extra 
weight, power and footing, can bring in logs 
at a lower cost per 1,000 ft. per mile than any 


It is 





unequalled for logging work where a four horse 


pull is required. 


Write for special logging Bulletin. 


The Full- Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
MILWAUKEE, WIS. 


% 
[Zacks 


510 Clinton St., 
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items of hardwood is scant, though supplies of 
some items, especially chestnut, are scarce. 
Maple and oak flooring are selling well. 


BOSTON, MASS., Nov. 2.—Inquiries for hard- 
wood are coming along in fair volume. The 
general policy of consumers is to order conserva- 
tively for early needs. Prices for really desir- 
able lumber are pretty well maintained. Re- 
tailers are buying flooring cautiously and are 
c aptious about quotations. Actual business in 
1#x2% clear is reported at the following range: 
Birch, $75@87.50; maple, $80@86; oak, white, 
plain, $92.75@95; selects, $81.50@84; No. 1 com- 
mon, $59.50@62. Quotations, inch: 


No. 1 No. 1 

FAS com, FAS com, 

Ash ..$ 95@105 $60@70 Chest- 
Bass- nut. 
wood 83@ 88 58@63 Maple. 
Beech. 75@ 80 45@55 


100@110 
90@105 


Oak, white— 


sirch— Plain 95@120 ...... 
Red. 130@140 70@s80 Qtrd. 140@150 ...... 
Sap. 105@120 55@65 Poplar 110@115 ...... 


LOS ANGELES, CALIF., Oct. 30.—Production 
of hardwoods is not keeping pace with demand. 
Shipments are slowing up and reserves are being 
cut down. Prices are firm. 


FIR, SPRUCE, CEDAR 


CHICAGO, Nov. 3.—The demand for fir lum- 
ber in Chicago and vicinity is quiet, due to the 
early approach of winter and inventory season. 
Yard stocks generally are normal as to common 
grades, and above normal on upper grades, and 
retailers are securing what lumber they need 
from transit cars. Mill stocks are well assorted 
and prices are stationary. 

NEW YORK, Nov. 1.—Large sales of fir con- 
tinue, but wholesalers complain that buyers are 
insisting on reduced prices. Less and less 
transit lumber is reaching the port. 

BUFFALO, N. Y., Nov. 3.—Fir prices are 
rather weak and demand is small. 3uyers are 
holding off for lower prices. Reports indicate 


that mills are producing a good deal of lumber. 
Some inquiry is being made, but at prices about 
$1 under those of several weeks ago, and the 
decline meets with resistance on the part of the 
mills. 

BOSTON, MASS., Nov. 2.—Wholesalers gener- 
ally speak of fir and other Coast softwoods as 
firmer. Transit offerings have grown decidedly 
lighter, but there are still plenty of bargains, 
Several sales have been made at rather low fig- 
ures by one of the big distributing companies, 
About the best price for an ordinary schedule 
of 2-inch dressed fir in transit is $32 ship’s tackle, 
Boston. No. 1 fir boards are $28, ship’s tackle, 
but there is business at less. 


BALTIMORE, MD., Nov. 1.—Large fir distrib- 
uters continue to report that volume is about 
up to that of previous weeks or months, while 
price changes have been deemed impolitic. The 
tendency among dealers here still is for others 
to try their hand in the fir trade. 

KANSAS CITY, MO., Nov. 2.—Lower grades 
of fir have shown a gain in strength in the last 
week, but uppers are a little weaker. The de- 
mand in this section has fallen off. 





SAN FRANCISCO, CALIF., Nov. 1.—There has 
been slight change in the fir situation. Volume 
has seemed to increase, while prices remain at 
a low level. Export business picked up slightly, 
rail shipments remaining about the same. Retail 
business is slightly better. 


LOS ANGELES, CALIF., Oct. 30.—The last 
week of October has been much better than the 
first. Large ord.rs are coming in from rural 
districts and conditions are improving. Reserves 
are satisfactory and prices firm. 


CYPRESS 


CHICAGO, Nov. 3.—Demand for cypress from 
the yard, factory and other consuming interests 
in the Chicago district is slow, although season- 
able. Some inquiries for industrial stock are 
being received. Considerable activity is shown 
in cypress in the East for material to finish con- 
struction projects, and factory trade is fairly 
brisk in that section. Thick stock is in good 
demand but is hard to get in the upper grades, 
14%- and 1%-inch in 20-foot lengths in tank and 
clear heart being scarce. Prices are steady and 
unchanged. 


KANSAS CITY, MO., Nov. 2.—The demand for 
cypress is confined mostly to the country trade 
and to the common grades of boards and dimen- 
sion. Prices here are firm. 


NEW YORK, Nov. 1.—Cypress prices have not 
been affected to a noticeable extent by a slight 
falling off in business. Arrivals by rail have 
been seasonable, and cargoes are coming in now 
and then. 


BUFFALO, N. Y., Nov. 3.—The cypress trade 
has been fairly active in recent weeks, and in- 
dustrial users have begun to lay in stocks for 
near future use. This class of buying generally 
starts around this time of year, and a pretty 


good November business is looked for. Prices 
are steady. 
BOSTON, MASS., Nov. 2.—Cypress is not at 


all active. Industrial buying keeps fair but is 
rather limited. Retailers’ requisitions are quite 
limited, as the season is getting late. Prices are 
well spread, and there are few local sales at the 
higher figures. 

BALTIMORE, MD., Nov. 1.—Cypress inquiry 
was maintained at a fair level last week, and 
reflected an increasing interest in offerings, with 
buyers less concerned about price. The mills 
are stated to be getting orders in sufficient quan- 
tity to keep going at a fair rate. No additions 
of consequence were made to local stocks. 


CINCINNATI, OHIO, Nov. 
market remains steady. Demand is not quite as 
broad. Country buying is still of considerable 


proportions. 
HEMLOCK 


CHICAGO, Nov. 3.—The demand for northern 
hemlock has eased off a little recently, but this 
has had no noticeable effect on the market, as 
there are no large stocks available. Prices hold 
steady. 


2.—The cypress 


NEW YORK, Nov. 
continue to arrive, 


1.—Part cargoes of hemlock 


receipts probably being well 
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jin excess of sales. Larger firms feel that they 
have several weeks of good selling weather just 
ahead. 


BOSTON, MASS., Nov. 2.—Dealers are show- 
jing little interest in hemlock except in moderate 
lots. Even bargains in transit lots of western 
hemlock fail to attract much attention. The 
poard market is quiet; some wholesalers ask 
$32 for eastern clipped while others accept $31. 
Northern clipped remain at $31, and eastern and 
northern random at $29@30. 

BUFFALO, N. Y., Nov. 3.—The hemlock mar- 
ket shows an easy tone, though no change is 
reported in mill quotations. Building has been 
checked a good deal by rainy weather. There 
is also a good deal of competition from other 
woods, which are not quite as strong as they 
were, and much western hemlock is offered. 


WESTERN PINES 


CHICAGO, Nov. 3.—There is a fair demand for 
California pine shop lumber from sash and door 
factories for storm sash. Some mills are short 
on No. 1 shop, and prices are strengthening. In- 
land Empire woods are rather slow and the mar- 
ket remains unchanged from the last several 
weeks. There is plenty of stock offered, but re- 
tail and factory consumers are not taking hold to 
any great extent, their orders covering only 
immediate requirements. 

SAN FRANCISCO, CALIF., Nov. 1.—There has 
been a slight strengthening of the pine market. 
Orders have increased and prices have been sus- 
tained. Export business is normal. Price in- 
creases announced have been for rail shipments 
to the midwestern States. Local wholesale and 
retail business is slightly better. 


NEW YORK, Nov. 1.—Nos. 2 and 3 common 
Idaho continue weak on a quiet market. Mills 
generally report that they do not have heavy 
stocks. 

BUFFALO, N. Y., Nov. 3.—Trade in California 
pines is quiet, and the rainy weather has had a 
hurtful influence. Customers are buying in a 
very sparing way, and are willing to pay a little 
higher for small lots. Sugar and white pine 
prices show little change. 


BOSTON, MASS., Nov. 2.—Some western pine 
producers appear to be very eager for business 
and are offering bargains, which are not arous- 
ing much interest. Pondosa pine common grades 
re: No. 2, 1x6, $45.25@47.25; 1x8, 10, $41.25@ 
3.25; 1x12, $42.25@44. No. 3, 1x6, 8 and 10, 
$35.75 @37.75; 1x12, $36.25@38.25. Lower prices 


i ° P ® 
>» also are being taken for Idaho white pine, and 


demand has picked up a little. Buyers doubt 
whether quotations will go any lower. Common 
grades of Idaho have sold at: 


No. 1 No. 2 No. 3 
OO en here $61.50 so =—Ssoee xen 
BI iyi dias aretha She was 62.50 57.50 $42.00 
DM: Svcs cic koran wae 61.50 55.00 42.50 
Peas 66.50 —— cna 
BE Sector neaeeebe'e see 58.00 43.50 


KANSAS CITY, MO., Nov. 2.—The factory 
consumers are producing the best demand for 
western pines, and it is not large. Retailers are 
buying very sparingly, and only necessities. 
Prices on yard stock are mostly weak. 





LOS ANGELES, CALIF., Oct. 30.—Sales of 
red wood for the week were the highest in 
months. Orders from retailers are holding their 
own, and prices are firm. An increase in busi- 
ness is predicted. 


REDWOOD 


SAN FRANCISCO, CALIF., Nov. 1.—The red- 
wood market is stiil forging ahead, and the out- 
look is good. Exports and domestic business are 
in excellent shape, and prices are firm. Rail 
shipments to the middle West States and to the 
east coast are above normal. Water shipments 
to the eastern seaboard are slightly off, but for 
the month were normal. Retail business is in 
healthy condition. 

NEW YORK, Nov. 1.—Industrial demand for 
redwood is better than in any previous fall, but 
building items are going very slowly. Prices 
are very firm and stocks in storage are unbroken. 

KANSAS CITY, MO., Nov. 2.—Redwood de- 
mand is mostly confined to lath and siding, with 
demand for moldings falling off. Prices are 
Weak, 

















This Lumber e 


Craig Mountain Quality Pondosa Pine 
has softness, lightness and whiteness that 
make it a great favorite with contractors, 
carpenters and builders. It saws and 









ae planes easily, is light to get into place 
Bevel Siding and always looks clean and _ bright. 
Base, etc. Truly, 





Shop and Craig Mountain Quality 


Factory Lumber 


a 
SALES REPRESENTATIVES P d Pp 
a onaosa Ine 
353 Lincoln Avenue, 
Lansdowne, Pa. m FS 
G.$ PATTERSON, is mighty fine yard and shed stock to sell. 
Oconomowoc, Wis. 


R D. HUNTING 





LUMBER CO., Just try a mixed car and see if carpen- 
erchants n 2 . . 

Coder Rapids, lowe, ters and builders don’t compliment you 
Senter tenon on handling such fine stock. 


Chambe Com- 
merce Bide. inden. 
Col. Quotations furnished promptly. 

ALEX W.STEWART, 
gr sed seepenge 

., Minneapolis, 

Minn. e : 

Wl SCHILLER Craig Mountain Lumber Co. 
Kaneos Gi, Mo.” WINCHESTER, IDAHO 


E. H. Van Ostrand, Pres. W. C. Geddes, Vice-Pres. & Gen. Mgr. 
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Learn more about Order Any Quantity You Need 


the sales possibilities There is no need to overstock when you take advantage ot 
of our Tennessze Aro- our L.C.L. service in 


matic Red Cedar “QUALITY ” Oak Flooring 


** Kilmoth ” Closet Buy in small quantities and order more often. This keeps your 
Lining. assortments complete and your stock always bright and clean. 
Send us a trial order today. 


De Soto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 


Sledge Ave. and Southern Ry. MEMPHIS, TENN. 
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Another Lumberman 
Would Not Give Up 
His Ross Carriers 


Four Ross Carriers are han- 
dling the entire output of Fir lum- 
ber for the West Oregon Lumber 
Co. They do the work so easily, 
quickly and economically that 
Mr. E. D. Kingsley, president of 
the company, says “we would not 
consider going back to old 
methods.” 


There are numerous other lum- 
bermen in the West and South 
who have saved from $93 to 
$269.23 daily since they installed 
Ross Electric and Gasoline Car- 
riers. 





You, too, can reduce your han- 
dling costs, employ fewer men, 
speed up deliveries, etc., by using 
Ross Carriers. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, : : Michigan 








Linnton, Oregon. 


Our equipment consists of one 
electric and three gas machines, all 
of which have proven most satisfac- 
tory. Their use expedites the 
handling of the cut greatly and re- 
duces the wear and tear on the plat- 
forms immensely. We are not ina 
position to state what the saving 


| is since the investment is large 

|and the item of depreciation is still 
| an unknown quantity. 
| we are convinced there is a substan- 


On the whole 


tial saving in the operation as a 


| result of the use of these carriers 


and we would not consider going back 


| to the old methods. 


Yours very truly, 
WEST OREGON LUMBER COMPANY. 
By E. D. Kingsley, Pres. 











Investigate Today! 


Write for list of other lumber- 
men who are using Ross Carriers ; 
also complete data on their cost. 
There’s no obligation. 


MURRY JACOBS COMPANY 


69 Columbia Street, - - - - - = = Seattle 
249 Monadnock Building, - - San Francisco 
546 Maison Blanche Annex, New Orleans, La. 








————-. 





Babcock Spruce Ladders are 
winning their way into more and 
more retail lumber yards every 
year. Can you afford to over look 
this profitable line any longer? 


_ We pay the freight. 





The W. W. BABCOCK CO., BATH, N.Y. 





BOSTON, MASS., Nov. 2.—Redwood demand is 
about up to normal for the season; requisitions 
for yard items are light, while industrial request 
is well sustained. Wholesalers are maintaining 
well assorted stocks. Prices remain steady. 


NORTH CAROLINA PINE 


BOSTON, ™.ASS., Nov. 2.—North Carolina pine 
is moving slowly. Narrow edge is all the 
way from $56, and sometimes less, to $62 for 
choice lumber. The regular price for 8-inch air 
dried roofers is $31.50, but some fancy lots fetch 
$32, and there are a few sales of poorer quality 
at $30.50@31. Shortleaf flooring is dull, although 
1x4 is offered down to $77 for B&better rift, $60 
for C rift, and $52.50 for B&better flat. 


NEW YORK, Nov. 1.—North Carolina pine 
items, especially roofers, are holding firm, al- 
though there was not a great amount of trading, 
Many wholesalers reported a good line of busi- 
ness. 





BUFFALO, N. Y., Nov. 3.—While no actual 
change has been made in the quotations of many 
North Carolina pine mills, they show a disposi- 
tion to shade off. Six-inch roofers are nom- 
inally $29, but some sales have been made lately 
at a little less. Dealers are hopeful that with 
good open weather the demand will pick up, but 
there is a marked tendency to hold off on 
purchases. 


BALTIMORE, MD., Nov. 1.—North Carolina 
pine inquiry not of striking character, and low 
prices make for narrow profits. Except on 
framing and boards, quotations are hardly at- 
tractive to the mills and, even in the two items 
mentioned, keen competition makes returns 
modest. Box grades continue to drag, buyers 
holding out for concessions. Mills maintain a 
firm front. Stocks on the wharves can not be 
called excessive. 


SOUTHERN PINE 


CHICAGO, Nov. 3.—While yard demand for 
southern pine is quiet, there is considerable busi- 
ness being done with the sash and door concerns 
and construction interests, the latter taking fair 
quantities of material for concrete forms. Rail- 
road business was pretty good in October and 
prospects are fairly encouraging for this month 
also. Mill stocks are fairly well assorted, al- 
though some mills are short on crating and other 
low grade items, also B and better finish and 
ceiling. Prices hold steady. 





ST. LOUIS, MO., Nov. 1.—Mill shipment orders 
for southern pine about equaled the volume of 
the week preceding. Although most called for 
dimension, they covered a somewhat wider 
range than was wanted a week ago. There was 
no change in prices. The transit car market is 
weak on short lengths but is firm on lengths 16- 
foot and longer, except 2x8-inch. The transit 
list is considerably below normal. 


KANSAS CITY, MO., Nov. 2.—The southern 
pine market is dull and weak, demand in the 
South having fallen off considerably, while that 
from the middle West has been light. The oil 
field demand is good. Local yards have been 
doing little buying, and in other cities in this 
section retailers buy only to meet immediate 
requirements. 


CINCINNATI, OHIO, Nov. 2.—The demand for 
southern pine is less active, and the market is 
showing a somewhat easier tone. Price changes 
are small but there is more or less pressure to 
lower quotations. 

NEW YORK, Nov. 1.—Longleaf remains firm, 
though there is keen competition and sales were 
nothing to boast of. There have been some good 
orders for timbers, and roofers have been in 
good demand, but the market has eased off. 





BUFFALO, N. Y., Nov. 3.—Southern pine trade 
has been less active, having been influenced ad- 
versely by the weather. The amount of build- 
ing is fair, but local builders are not starting 
as much work as they were at this time a year 
ago. Country business has also shown up rather 
poorly lately. Prices are not much changed, 
though some concessions are being made. Floor- 
ing has not been taken as freely as sometimes 
at this season. 








BOSTON, MASS., Nov. 2.—Southern pine is 
moving slowly and sellers are eagerly competing 
for business. The comparatively firm attitude 
of many producers prevents any important con- 
cessions. Retailers are buying cautiously. Long- 
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is leaf flooring and partition were very quiet; there 

ns has been very little inquiry for C rift. Best 
ast prices for 1x4 longleaf flooring: Bé&better rift, 
ng $81@85; C rift, $75; B&better flat, $56. 


HOUSTON, TEX., Nov. 2.—There is still a 
good demand for yard stocks, but mill holdings 
of these are badly broken as a rule. Timbers are 





ine in good demand, railroad stocks are fair, and in- 
the dustrial items are quiet. Nos. 1 and 3 common 
for 1-inch stocks are in fair to good demand, while 
air No. 2 common has been falling off. There is a 
‘ch good demand for oil field items. 

ity owe esse 

igh BALTIMORE, MD., Nov. 1.—Some longleaf 
$60 distributers are meeting with a good response 


on the part of users. Receipts have been taken 
up with something like celerity. Stocks held 
ine here are not greatly increased. 

al- 


ng. SHINGLES AND LATH 


_ MINNEAPOLIS, MINN., Nov. 2.—Demand for 
red cedar shingles still is subnormal. Clears 


sre being offered generally at $2.30 and stars + 
ve alamesieniniaaiial cies 16 to 20 Tons Per Trip 
Sl- 


KANSAS CITY, MO., Nov. 2.—With clears 



































_ selling down at $2.25 and stars at $2, premium OWN in Charleston, West Virginia, the Morgan Lumber Company have been using 
ely and Rite-Grades are finding a better sale. De- Fruehauf Trailers like those in this photograph for about eight years. Just 
“or mand has been a little better, but offerings are recently four new units have been added to their fleet. 
too large to allow stiffness in prices. Demand The Morgan Trailers range in capacity from 6 to 10 tons and are frequently used with 
a for siding is very slow and mixed-car lots suit a Fruehauf “Dolly” as here shown. By using two Trailers with the one tractor truck, 
most buyers. Lath demand also is slower and a load of 16 to 21 tons can be hauled, thus cutting down the cost of hauling per ton 
ae straight cars are not much wanted. Prices on mile to a fraction of the cost if motor trucks only were used. 
low lath are softer. In the particular case shown in the above photograph, Fruehaufs are moving a solid 
ae SEES carload of lumber in one trip. Eight tons are carried on the front Trailer and thirteen 
ST. LOUIS, MO., Nov. 1.—Shingle demand con- tons on the rear Trailer. The Trailers were loaded direct from the car—hauled about 
at- tinues unimproved. The market remains firm. two miles to where a large residence was. being erected and unloaded right at the job. 
ms Quotations: Extra clears, $2.45, mill base, and The tractor truck handled the load speedily and easily. 
—e $3.96, St. Louis; extra stars, $2.10, mill base, Fruehauf Trailers are being operated by the hundreds by lumbermen in all parts 
ers and $3.44, St. Louis. of the country. May we forward you information regarding their hauling systems and 
na equipment? 
be COLUMBUS, OHIO, Nov. 1.—Shingle demand Pioneer Builders of Semi-Trailers, Four-Wheel Trailers and Adjustable Pole Trailers. 
is showing a slight falling off. Retailers show 
no disposition to buy for the future. Dealers’ FRUEHAUF TRAILER COMPANY 
stocks are not large, however. Rural and smaller 
city dealers are the best customers. Shipments Backed by 35 Years’ Experience 
for are sufficient for current wants; transit cars are 10945 Harper Avenue DETROIT, MICHIGAN 
uSI- not numerous. Prices are fairly steady. Red ed P aie: * .alig 
rns cedar extra clears sell at $4.10; extra stars at Branches and Distributors in All Principal Cities. 
fair $3.65; XXXXX British Columbias at $4.90, and 
ail- Rite-Grade at $4.45. Lath trade is steady and 
— prices are unchanged. 
n 
bl NEW YORK, Nov. 1.—There has been a slight 
and upturn in prices of eastern spruce lath, prices 
for 144-inch by vessel ranging from $7.30 to $7.50, 
against $7.25 for the last month or more. Prices iy 
by rail range from $7.50 to $7.75. There are Lit 
lers moderate supplies. Shingles are selling well, but ‘ 
= prices lack firmness. \ 
or ae 
ider BUFFALO, N. Y., Nov. 3.—The shingle marke , 
, J BEAD, Ie. Tne - * e shingle market Y 
— had another decline last week, prices being off 4 
a 5 to 10 cents. As compared with last spring 4 
s they are down 30 cents. Present quotations on 4 
nsit British Columbia XXXXX are $4.81; Washing- 
tons, $4.66, while extra clears are $4.06 and i 
stars, $3.61. The demand continues small. Lath 
_ trade is also quiet. se 
the ———— 
that BOSTON, MASS., Nov. 2.—Shingle demand is 
> oil not at all active. Recent decrease in supply of 
een white cedars has stiffened prices, which are now 
this $4.75@5 for extras, and $4.25@4.50 for clears. 
late Plenty of red cedar shingles are offered. Ex- 
cellent British Columbia XXXXX can be bought 
at $4.96 for rail delivery. Demand for lath fell 
| for off last week. Some producers ask $8.25 for 1%- 
t is inch and $7.25 for 1%-inch eastern spruce lath, 
nges Boston rate, and claim to be getting it at New 
e to York and New Jersey points. There have been 
sales of wide lath here from $7.75 to $8.15, and 
—_ $7 is the best price for 1%-inch. The 15-inch : - ia wm 
iain western hemlock lath can be bought here at $6 ap ae wf 4) ihe 
zood ship’s tackle, but there is little demand. ww Fig "4A it it “ [Gar 
in —— > Ee ee wil 
TOM, TEX., Nov. 2.—There is no mar- 5 - —_ Stell 
et for red cedar shingles, and prices have 
nie Sumped to __ level. co. —— yyy FKCONOMY! Lumber camps everywhere are study- 
81S, are: “xtra stars, ; extra clears, $2.25. ° os 
‘4 The lath market is quiet. There has been no ing and practicing economy as a means to greater profits. 
, pprecia the ei ices. ° ‘ 
vas ; enn eats NICHOLSON Saw Files are by far the most economical for 
Vy . . 
ee LOS ANGELES, CALIF., Oct. 30.—The shin- lumbermen to use, not only because of the quality of their 
ged, gle market has shown a decided improvement, work but because their durability far outlasts that of an 
loor- the increased demand from the smaller cities ° fil 
imes being a big factor. Shingle prices are firm and ordinary e. 
an advance.of 5 cents has been reported by 
Some retailers. The lath situation is also look- grLSo .s. 
eis ing better. 3 os J NICHOLSON FiLe Co., PROVIDENCE, R. !., U.S. A. 
ting U 
ude BOXBOARDS a --a File for Every Purpose! 
con- BOSTON, MASS., Nov. 2.—Boxboard trade oes Sew 
ong- holds up fairly well. Demand is not particularly 
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good, but is of reasonable volume, for the season. 
Maine and New Hampshire boxboard operators 
keep production to a fair balance with contracts 
and are reducing unsold stocks. Present demand 
is not active enough to permit advances. Round 
edge white pine boxboards, inch, are $264 29. 


MAHOGANY 


BOSTON, MASS., Nov. 2.—Although demand 
for mahogany is good, and in October the chief 
local concern booked the biggest month's busi- 
ness in its history, competition is very keen and 
prices have sagged a bit, mostly on lower grades. 
The price-cutting competition is principally by 
New York distributers. All the No. 3 common 
likely to be produced locally during the next quar- 
ter or half year has already been sold. Local log 
stocks are down to about 1,000,000 feet, but a 
cargo of 3,000,000 feet is due to arrive here from 
Axim, Africa, late this month. Piano manufac- 
turers are now buying a lot of mahogany. De- 
mand is good with the talking machine trade. 
Radio makers are buying considerable stock, 
but this latter business is not up to the pro- 
portions of one year ago. Wholesale quotations 
on air dried plain mahogany, log run for figure, 
f.o.b. Boston: 


FAS No. 1 com. No. 2 com, 
ee ssesvene's $190.00 $147.50@150 $ 85 
5/ & 6/4 . 190.00 150.00@ 155 85 
7 Seer 192.50@195 150.00@ 155 85 
|, Err 200.00 170.00 100 
ie teneke .. 210.00 175.00@180 110 
ne seneewvens 215.00 175.00@180 110 

NEW YORK, Nov. 1.—Stocks of fine grade 


continue to bring good demand. 
of logs is available. 


CLAPBOARDS 


BOSTON, MASS., Nov. 2.—Orders for clap- 
boards are not so easily secured as they were a 
few weeks ago, purchases being limited to prob- 
able modest requirements for the remainder of 
this year, Eastern spruce and white pine clap- 
boards are in light supply and prices are firm. 
Some distributers are offering concessions on 
stock from the West. Quotations: Eastern 
spruce, 4-foot, 6-inch, extras, $60; clears, $55; 
second clears, $50. West Coast clapboards, 3- 
to 7-foot, clears, redwood, $23.50; red cedar, $24; 
western spruce, $32.50; California pine, $42. 


A good supply 


HYMENEAL 


RODERICK-REEDER. Miss Elsie Reeder, 
daughter of Mr. and Mrs. C. F. Reeder, Ven- 
tura, Calif., was married recently to Bert 


Roderick, assistant manager of the Peop!e’s 
Lumber Co., at Fillmore, Calif. Miss Reeder was 
formerly employed-in a clerical capacity by the 
above named company. 


OSGOOD.BIGGS. 
George J. 
dent and 


Friends and relatives of 
Osgood, of Tacoma, Wash., vice presi- 
general manager of the Wheeler, 
Osgood Co., were delighted to receive news of 
his marriage Oct. 26 to Mrs. Mary Biggs, of 
El Paso, Tex., and Los Angeles. The bride has 
made her home in Los Angeles during recent 
years, but the marriage was celebrated at the 
home of her sister, Mrs. Joseph Wilson, at El 
Paso. Mrs. Osgood has visited Tacoma several 
times and her many friends in that city are pre- 
paring to welcome her on her return there with 
her husband. Mr. and Mrs. Osgood will travel 
in the East and South until December when 
they will return to Tacoma to make their per- 
manent home. 


BAIRD-NEWMAN. Harold L. Baird, son of 
Mr. and Mrs. Thomas Baird, Spokane, Wash., 
and Miss Helen Newman, daughter of Mrs. C. 
Newman, Missoula, Mont., were married in 
Butte, Mont., Saturday, Oct. 23. The bride is a 
graduate of the University of Montana from 
which she received a degree in journalism. Since 
graduation she has been secretary to C. H. 
Clapp, president of the University. She is a 
member of Kappa Kappa Gamma sorority, Pene- 
tralia, women’s senior honorary society, and 
Theta Sigma Phi, women’s national honorary 
journalism society. In 1923 Mrs. Baird was a 
delegate to the national convention of Theta 
Sigma Phi, and in 1924 she was president of 
the women’s self-government society, and was 
elected May queen at the end of the year by 
the women students. Mrs. Baird has recently 
been appointed president Iota province, Kappa 
Kappa Gamma, which includes Washington, 
Montana, Idaho and Oregon. Mr. Baird, of the 
Baird-Naundorff Lumber Co., of this city, is also 
a Montana graduate, having received his degree 
in business administration in 1923. He was a 


member of Sigma Chi fraternity, and Silent 
Sentinel, men’s honorary society. He was promi- 
nent in athletics making the football, basketball 
and baseball teams, and was also president of 
the junior and senior classes. He took two years’ 
post graduate work in the graduate school of 
business administration at Harvard from which 
he received his master’s degree. He is now asso- 
ciated with his father in the Baird-Naundorff 
Lumber Co. 


“Thus Saith the Law” 


Logging Lien Filed Too Late 


A landowner made a contract with Longmate, 
whereby Longmate agreed to log the timber and 
deliver it in the water at a designated place before 
Oct. 28, 1924. Longmate agreed to furnish the 
labor and equipment and to keep the timber and 
logs free from liens. Longmate employed two 
laborers to do the falling and bucking; and they 
knew the date when the contract expired. Logging 
operations continued until about Dec, 1, 1924, 
when Longmate quit logging and moved all his 
equipment from the premises. There was a con- 
siderable sum due the laborers and he gave them 
an order for the amount on the landowner. The 
landowner refused to pay on the ground that Long- 
mate had been overpaid. After Dec. 1, 1924, and 
until about the middle of May, the laborers did a 
little work, which was performed in a desultory 
manner, and for the purpose, as was admitted, of 
trying to string out the time during which they 
might file a logging lien. The statute provides 
that such liens must be filed within 30 days after 
the close of the work performed at the instance of 
the owner or his agent. ‘The laborers claimed a 
lien, and also that the landowner was responsible 
personally for their compensation. 

The court held that the lien was filed too late. 
When Longmate quit logging and moved his equip- 
ment, the laborers, who were aware of his quitting 
and of the expiration of the contract, no longer 
had the right to continue work under the authority 
of Longmate. Nor is the landowner personally re- 
sponsible for their compensation. The only one 
who employed them was Longmate. He was the 
landowner’s agent only to the extent of providing 
for the lien rights of those employed by him, and 
not a general agent having authority to incur a 
general personal obligation against the landowner. 

[Gallatin vs. Miller: Washington Supreme Court, 
July 14, 1926, 247 Pac, Rep. 936.) 


Liability in Case of Accident 


A man was killed by a logging train which was 
crossing a trestle at about 9 o'clock at night. 
The lumber company operated a sawmill and, in- 
cidentally, a logging road for the sole purpose of 
transporting logs from the forest to its mill. The 
train consisted of a locomotive and about twelve 
log cars. It always headed into the mill and 
backed out to the log camp. The locomotive had 
a headlight and a light at its back which threw 
a strong glare back over the ears and beyond. 
There was also a “rear rider,” a man whose duty 
it was to carry a lantern and to ride on the car 
furthest from the locomotive. In proceeding the 
train made considerable noise; it also whistled 
several times before reaching the trestle. The 
trestle had been used for some years by people 
going to and from the camp and the company 
knew of that custom. As stated, the man was 
run over while on the trestle. It was claimed 
that the engine was on a curve as the cars reached 
the trestle, and its rear light was not shining 
down the track; also that the rear rider was not 
at his place. But there was some evidence that 
he was at his place. He disappeared shortly after 
the accident and could not be found for the trial. 

The lumber company was exonerated from lia- 
bility. The court said that a corporation engaged 
in the operation of a sawmill and incidentally 
operating an ordinary log road was not a railroad 
company in the sense that the statutes respecting 
injuries caused by railroad companies are ap- 
plicable. Hence, the statute that a railroad com- 
pany shall be liable for damages to persons caused 
by its trains unless the railroad makes it appear 
that it has exercised ordinary diligence does not 
apply. The liability of the lumber company for 
this accident depends on common law principles, 
and under those principles it would have to be 
shown on behalf of the injured party, who was 
on the trestle by implied permission of the lumber 
company and was not a mere trespasser, that the 
lumber company did not exercise due care in run- 
ning this train. That was not shown, because 
there was evidence of the sounding of the whistle, 
the inherent noise of the train, and there was not 
sufficient evidence that the rear end rider was not 
at his post. [J. Ray Arnold Lumber Co. vs. Car- 
ter; Florida Supreme Court, April 29, 1926, 108 
So. Rep. 815.] 


























Advertisements will be inserted in 
this department at the following rates: 
25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


























WANTED—FOR CASH 
SHAVINGS AND SAWDUST 


State quantity you can furnish and 
send small sample by mail. 


SHAVINGS & SAWDUST CO., 
2240 S. Western Ave., 


Telephone Canal 0281. Chicago. 





WANTED—WESTERN WHITE PINE 
1” No. 4 D4S and other items; also other Western 
products, for sale on commission in 8S. W. New York. 
Address “K, 32,’’ care American Lumberman. 


Mv 
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WANTED: 
Experienced salesmen who have specialized selling Cana- 
dian or eastern white pine, Idaho white pine, sugar pine, 
acquainted especially with industrial trade New York, 
Pennsylvania, Ohio, Indiana, Michigan, Wisconsin and 
towns located on Mississippi River. Give age, refer- 
ences, previous connections, experience, salary wanted, 
ete. Will be treated strictly confidential. 
Address ‘“D. 28,’ care American Lumberman. 


MANAGER 
Wanted, whose training and experience qualify him to 
assume management of yellow pine operation. Stock 
bought from small sawmills and converted for lumber 
trade and for special uses. Give full information first 
letter. P. 0. BOX 724, Jackson, Miss. 


YELLOW PINE LUMBER BUYER WANTED 
Man to cover portion of Mississippi and Louisiana. To 
buy and secure transit cars yellow pine lumber. Will 
pay reasonable salary and expense account. Want man 
having his own automobile. 

Address ““K. 21,’" care American Lumberman. 
penne se 


WANTED—BOOKKEEPER FOR YARD. 
Must be thorough and accurate. State wages and refer- 
ences in first letter. Reply in own handwriting. 

Address “K, 22,"" care American Lumberman. 


HARDWOOD SALESMAN. 
High class man with producing confidence to work on 
strictly profit sharing basis. Eastern Indiana and Ohio. 
Address ‘“‘W. B. R.,’’ care American Lumberman. — 


YOUNG MAN FOR GENERAL OFFICE WORK 
Who has had experience in the retail lumber and coal 
business. Can start at once. Address LYONS BROTH- 
ERS LUMBER & FUEL CO., Joliet, Ill. 


WANTED—YOUNG MAN 
Bookkeeping and general office work, retail yard. State 
experience, salary and reference. 
Address “G. 1,"° care American Lumberman. 
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